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The 1944 models. 
* * * 
Patton’s taking ’em to Paris for 
a preview. 
* * 
They’re the tanks the auto indus- 
built. Howdaya like ’em, 
Adolf? 
*. * * 
RFC has extended to Oct. 31 
loans for the purchase of cars and 
ucks under the Murray-Patman 
act. Previous deadline was Aug. 31. 
* * * 


ancellation Tip 

Special committee of auto makers 
s to get first-hand data from the 
military on its plans for cancella- 
tions after Germany is _ beaten. 
Will pass the information along to 


other manufacturers. 
* *” * 


Dn Car Prices 

Commenting on predictions that 
postwar auto prices would be up 
5 to 40 percent, OPA Chief Chester 
Bowles said Thursday: 

“I'd be very much surprised at 
such an increase. I don’t think 
such cost increases could be 
justified, unless the industry is 
planning to operate on its 1982 


volume.” 
* * 


Coast Models? 

Reports from the West Coast in- 
dicate that at least two major auto 
makers plan to produce special 
models in that area after the war. 

Contemplated Coast setup would 
turn out models featuring heavier 
brakes, racier lines and brighter 
colors; save perhaps $200 in freight 
differential. 


* 


* * 


10% Violators 

Only 20 of the 220 automobile re- 
pair shops in St. Louis, visited in 
a recent price survey, were found 
to be in violation of the OPA ceil- 
ng price regulations, according to 
William K. Burlen, price executive 
or the local OPA. 

Every automobile repair shop 
which has filed base period prices 
with the OPA was visited. 

s* * #* 


Rapid Racket ; 
The A-11 gasoline coupon, which 
became valid on the East Coast 
Aug. 9, has already been exten- 
sively counterfeited, the Office of 
Price Administration has advised 
dealers. OPA’s special agents in- 


vestigating counterfeiting have ob- 


tained information from  under- 
world sources that large quantities 
of A-11 counterfeits have already 
been printed, distributed to ped- 
filers, and sold to black market 
dealers. Some may also be in the 


hands of motorists. 
oe * ” 


U. S. Budget Up 

Federal budget estimates for the 
current fiscal year, ending June 30, 
1945, which were issued last Janu- 
ary, have been revised by the gov- 
ernment. It is now expected that 
expenditures will reach a new high 
ecord of $98,404,000,000 as com- 
pared with the previous estimate 
of $97,954,000,000, with actual ex- 
penditures during the last fiscal 
year of $93,744,000,000. 

The prospect is, however, that 
he Federal debt during the current 
fiscal year will show a considerably 
smaller increase than that origi- 
ally anticipated. The increase is 
now placed at $50,283,000,000 instead 
of $60,400,000,000, with the total 
debt at the end of the year esti- 
mated at $251,286,000,000 instead 
of $258,000,000,000. 
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But Warn of Legislative Whip... 
Penna. Dealers Favor 
Factory Conferences 


p UUM 


$4 Per Year, 15¢ Per Copy 


33% Markup, Changes 


In Prices, Certificates 


HARRISBURG, Pa.—Pennsylvania dealers currently prefer co- 
operative conferences to forced legislation to obtain changes in 
factory-dealer relations, but warn that government controls may 
be demanded if desired results are not forthcoming, it is revealed 
in @ survey just completed by the Pennsylvania Automotive Assn.’s 
Postwar Planning committee. 

In contrast, at least 60 percent of the dealers surveyed voted for 
government control of sales finance companies, banks and small-loan 
firms, while another 42 percent favored government regulation of 
automobile output after the war “to prevent over-production and 
its attendant evils.” 

The survey, which consisted of a questionnaire containing 60 


| 
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Head MPR 540 Pleas 


Dealers Also Request More Equitable Boundaries; 


Transfer Records to Be Sought in All Deals 


To Curb Individual Transactions 


By William Ullman 
Washington Correspondent 


WASHINGTON.—A 3314 percent markup, more equita- 


questions, also showed dealers favoring: 


1 
2 


agencies and fleet owners. 


by factories. 


Strongly financed dealerships, but not owned nor subsidized 


Maintenance of factory established prices and abolition of 
factory sales direct to selected customers, such as government 


3 Dealer control of prices on parts and service. 


Uniform accoynting procedures 


(59 percent of the dealers 


answered that their factories required them to use their form 


of accounting statement). 


Elimination of forced deliveries, protection against unfair com- 
petition with dealers handling same line of car, more equitable 
contracts with repurchase clauses, and the right to determine 


their own policies. 


Elimination of all wartime price controls and rationing, except 


those governing financing (84 percent want Regulation W 
continued, if modified to meet changing conditions). 


Sale of surplus military goods te the factories, who in turn 


would re-sell the material 


their own dealers. 


through 

Following is the text of the PAA analysis: 

“In this analysis of the answers on the questionnaires, no effort 
to compile the statistical information regarding dealerships is 
given—such information is of histeric interest only. 

“Because a tabulation of dealer opinion regarding factory-dealer 
relations represents the fundamental basis upon which the success 
of our merchandising structure is founded, the following analysis 


merits close and detailed study: 


“Question No. 12—Do you think factories should agree that 
before franchise is offered certain reasonable capital requirements 


should be met? 
“Answer No. 12—Yes—95%. 


No—5&. 


“The answer to this question indicates the practically unanimous 
dealer opinion and desire for fair, soundly financed competition and 
conversely, the elimination of over-zealous, under-financed “fly-by- 


(Continued on Page 49, Col. 1) 


Surplus-Disposal Measure 
Nearing Completion 


WASHINGTON. — Surplus prop-} Administration forces fought this 
erty disposal legislation probably proposal bitterly, desiring that the 


will 


be completed by Congress | administrator be permitted to do 


within the present week (week of | whatsoever he pleased without con- 
Aug. 21.) The House will put finish- | sulting business. - 


ing touches on its bill today, and 
the Senate is expected to reach its 
measure not later than Wednesday. 


The fight on both sides has de- 
veloped into one centering on how 
much power the administrator 
shall have. Administration forces 
have tried hard to put through a 
bill which would give the admin- 
istrator almost unlimited authority 
to do what he pleased. This has 
been highly satisfactory to the 
strong New Dealers, but it has not 
suited the conservative Democrats 
and many Republicans. 


They do not object so much to 
giving Will Clayton, the present 
administrator, all the power he 
wants, but they shiver at the 
thought of such unlimited privi- 
leges in the hands of radical New 
Dealers. A Hopkins or a Maverick 
with such powers as are proposed 
would bring about business chaos. 
many conservative members insist. 


The biggest and most important 
fight of the past week occurred on 
the House floor Thursday after- 
noon when Reps. Wright Patman, 
of Texas, and Charlie Halleck, of 
Indiana, battled through an amend- 
ment to make mandatory the ap- 
pointment of business 


| 


advisory | 


After a two-hour debate, the 
Patman-Halleck forces won. It 
was an odd sight, indeed, to see 
Patman, one of the most stalwart 
New Dealers, and Halleck, head of 
the Republican committee, slug- 

(See SURPLUS, Page 8, Col. 4) 
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Officials said they would take 
the recommendations under 


consideration and hope to ef- 
fect the changes in due time, pos- 
sibly a month or six weeks. : 

Although no official statement 
had been issued by OPA or 
| NADA by press time late Friday, 
it was understood that OPA will 
shortly demand a certificate of 
transfer on every used-car deal, 
thereby hoping to cut down 
black-market transactions be- 
tween individuals. At present 
certificates are required only in 
dealer-to-individual transactions. 

The meeting, which lasted from 
10 a.m. ’till 3:30 p.m. Friday, also 
discussed the formula OPA used 
in arriving at prices for various 
makes of cars under MPR 540. 
| There has been considerable. dis- 
satisfaction among dealers han- 
dling various makes of cars over 
the ceilings allowed for compar- 
able cars, and it was hoped that 
several changes can be made to 
effect a more equitable situation. 

While some dealers believe the 
present 25 percent markup allowed 
on warranted cars is sufficient, the 
majority of dealers feel an in- 
crease to 33% percent is necessary 
if they are to properly recondition 
cars and stay in the used-car 
business. 

Committee members also voiced 
the consensus of dealer opinion 
that a more equitable boundary 
system be worked out than the 
present A, B and C zones. One 
school of thought in OPA is to 
change the pricing system to a 
state-by-state setup, but it was 
not learned Friday exactly what 
changes, if any, would be made in 
the boundary setup. 

General dissatisfaction with 
MPR 540 provisions was ex- 
pressed by the committee, as 
exemplified in surveys made 


ble boundaries and certificates of transfer for every car 
eal were recommended Friday to OPA officials at a meet- 
with the Automotive Advisory committee, com 
of new and used car dealers throughout the nation. 


OPA 


Hope to Raise 


Truck Tire 
Output 10-15¢z 


AKRON. — Production of heavy- 
duty tires can be increased 10 to 
15 percent during the next 90 days 
provided both management and 
labor agree to correct certain de- 
ficiencies for which each appears 
to be partially responsible, it was 
asserted last week by the War 
Manpower Commission following a 
ten-week study. 


In a report presented to Akron 
rubber executives by Harry C. 
Markle, local WMC director, and 
D. Alan Strachan, of WLB’s labor 
division, it was asserted that the 
gains could be obtained by raising 
the limits or goals on individual 
production. 


“Production records made during 
the emergency should not be used 
as a basis for cutting rates, en- 
forcing future speedup or re- 
studying jobs,” the report said. 


It was stated that continuance 
of outdated pay rates for newly 
created rubber industry jobs, a sys- 
tem to which both management 
and labor are opposed, has cost 
from 30 to 60 percent in worker 
productivity of heavy duty tires. 

Calling for a speedup, which was 
termed “an abnormal effort volun- 
teered by the worker to help break 
the production bottleneck,” the re- 
port listed these factors affecting 
production: 

1. Individual worker’s ability to 
produce, whether caused by pro- 
duction limits imposed, machine 
failure, uneven flow of materials, 
lack of maintenance crew man- 


among dealers in all sections of | Power or other factors. 


the country. Consensus was that 
(Continued on Page 8, Col. 3) 


t 


2. Payment of past average wages 
(See TIRES, Page 48, Col. 5) 


Nelson Predicts Speedy Auto Reconversion 


WASHINGTON.—The speed with 
which the automobile industry will 
reconvert to new-car production 
following the defeat of Germany 
will surprise the nation, Donald M. 
Nelson, chairman of the War Pro- 
duction Board, predicted last week. 


Nelson was speaking at a press 
conference following issuance of 
the fourth order in his reconver- 
sion program which permits the 
production on certain civilian items 
under conditions so as not to 
interfere with the war effort. 


Estimating that the defeat of 
Germany would bring a 40 percent 
cut in war production, Nelson said 
this would lead to a 30 percent 
increase in civilian production. 


“We then would be able to 


| committees for every class of trade. | produce about as much as we did 


| in 1989 for civilian use and still 
carry on needed war production,” 
| he said. 


| 


Although stating that the auto 


industry had perhaps been scram- 
bled more completely by war pro- 
duction than any other industry, 
Nelson pointed out: 


| 


fellows who know what they are 
doing. 

“The same fellows who con- 
verted their plants to war will be 
on the job to convert them back 
to peace—with the same drive, 
industry and experience.” 

In reply to a question, Nelson 
said he believed that it would be 


“The auto industry is led by/| necessary to continue controls over 
| some of the very best management | materials and production after the 


in the country—live, 


| Commercial Car 


| News Section 


xk 
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aggressive | defeat of Germany and to a less 


extent after the defeat of Japan. 


| He explained that even after peace, 


lthere will 


continue to be some 
critical components. He mentioned 
specifically tin, crude rubber and 
lumber. 

To dispel any fears in industry 
that WPB or the War Manpower 
Commission would stand in each 

(Continued on Page 6, Col. 4) 
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Only 850 Va. Dealers 
Apply for Licenses 


RICHMOND, Va.—Only 850 ap- 
plications for licenses have been 
received from dealers since the 
Virginia Motor Vehicle Dealer 
Licensing Law went into effect, the 
Commissioner of Motor Vehicles 
reported last week. 

There are. 1,335 dealers in Vir- 
ginia, 665 new-car and 700 used-car, 
it was said. Thus approximately 
500 dealers have not applied for a 
license. 

Of the 850 applications, the 
commissioner said, 550 have been 


U.S., Britain 
Sign Agreement 


On Petroleum 


WASHINGTON — An Anglo- 
American agreement, obligating 
both the United States and Great 
Britain to exercise supervisory 
control over the competitive opera- 
tions of their nationals in inter- 
national oil business, was signed 
here last week. 

The accord sets up an Inter- 
national Petroleum Commission 
charged with estimating world de- 
mand for oil and recommending 
ways in which American and Brit- 
ish companies can conduct their 
operations with a view to orderly 
development of world resources. 

The fact, according to a spokes- 
man for the State Department, is 
preliminary to negotiation of a 
multilateral agreement which all 
countries interested in the inter- 
national petroleum trade will be 
asked to sign. 

The  six-page compact was 
signed for the United States by 
Acting Secretary of State Edward 
R. Stettinius jr. and for the 
United Kingdom by Lord Beaver- 
brook, Britain’s Lord Privy Seal. 


Cooper Gets Post 
At Warren City 


WARREN, O.— Appointment of 
Fred R. Cooper to the executive 
staff of Warren City Mfg. Co., was 
announced here last week by Ray- 
mond J. Fitness, vice-president of 
operations. 

Cooper was formerly assistant to 
the president of Willys-Overland, 
Joseph W. Frazer, who was re- 
cently elected chairman of the 
board of Graham-Paige Motors. 
The Warren City firm which has 
become a wholly-owned subsidiary 
of Graham-Paige, is producing 
LCM-3 invasion barges, drives for 
cargo vessels and destroyers, Diesel 
crankcases and other heavy 
equipment. 

After an early apprenticeship 
with the old Maxwell Co., Cooper 
continued with its successor, the 
Chrysler Corp., for a period of more 
than 20 years. 


R. I. Gas Use Mounts 


PROVIDENCE. — (UTPS) — Gasoline 
consumption in Rhode Island during 
June totaled 8,043,257 gallons, accord- 
ing to figures of the Division of Taxa- 
tion-Motor Fuel Tax. This was an in- 
crease of 2.3 percent over the 7,858,588 
gallons sold in June last year. 


approved and 300 have been 
made subject to rejection. 

As required by the law, hearings 
have been held in several Virginia 
cities on the applications subject 
to rejection. If the hearing decides 
against the dealer, the law orders 
him to suspend business operations. 

Automotive Trade Assn. of Vir- 
ginia reported last week that many 
legitimate dealers in the _ state 
are angered because enforcement 
action is not being taken to remove 
certain used-car dealers from busi- 
ness. These dealers, it is charged, 
cannot qualify under the law, 
but are continuing “sideline” 
operations. 

Since the law stipulates that 
enforcement must be _ self-sup- 
porting, the commissioner ex- 
plained, it has been difficult to 
conduct personal investigation of 
each dubious dealership. 

However, one investigator, Wal- 
ter Hosier, has been hired by the 

commissioner’s office to begin 
cleanup operations in the state. 

The association has also offered 
to hire investigators to check deal- 
ers if five or more dealers subscribe 
for the service in their community. 
The investigator would check news- 
paper advertising, locate unlicensed 
dealers and “sideline” operators 
and report to the commissioner of 
motor vehicles, it was stated. 


Bendix Names 


Chambers Head 
Of Auto Sales 


DETROIT. — Appointment of 
Allan C. Chambers as director of 
automotive sales of the Bendix 
Products division of Bendix Avia- 
tion Corp., was announced here last 
week by Malcolm P. Ferguson, vice 
president and group executive. 

Chambers, who has served as 
Detroit manager of Bendix Prod- 
ucts for the past 17 years, will 
maintain his residence in Detroit 
and offices both here and in South 
Bend, it was stated. 

He succeeds Frank B. Willis, 
former director of sales, who will 
assume full-time management of all 
Bendix Products war contract ter- 
minations and settlements, Fergu- 
son stated. Willis will retain his 
headquarters at the company’s 
plant in South Bend. 

A native of Michigan, Chambers 
attended the University of Michi- 
gan and has been associated with 
the automotive manufacturing in- 
dustry in sales executive capacities 
for the past 24 years. 


Old Junkers Selling 


For $200 in Louisville 

LOUISVILLE.—Fugitives from 
the scrap heap are reported to 
be bringing $200 or better here, 
four times the price they would 
have sold for last summer. 

Dealers surveyed last week 
disclosed that less than a month 
after used cars were put under 
ceiling prices they had bought 
models dating back before the 
market crash in 1929. 


v 


FOR EXCELLENCE in the production of radio crystals extensively used 


in military communications apparatus, the Commercial Crystal Co., 
received the eae E award. The company was: organize 
. Eshelman, 


Pa., recentl 


by Frank - and Paul 


Lancaster 
d 


who operate a Chrysler dealership. 


They went into the war production enterprise shortly after Pearl Harbor, 


starting from ‘“‘scratch’’ and have 
the radio crystals in the world. 


become one of the largest producers of 
Earl B. Wilson, director of sales of the 


Chrysler division (shown in center of group on platform), acted as master 
of ceremonies at the presentation celebration. 


3 Finance-Firm Officials 


Guilty of Bribery in Mich. 


MASON, Mich.—Three officials of 
finance companies and 17 present 
or former Michigan legislators 
were found guilty last week of 
bribery by an Ingham County jury. 

Circuit Judge John Simpson 
sentenced each defendant to three 
to five years in Jackson State 
Penitentiary. 

The jury acquitted two other 
finance company officials, Mark 
S. Young, of the National Dis- 
count Corp., South Bend, Ind., 
and Samuel N. Hopkins, vice- 
president of the Union Invest- 
ment Corp., Detroit. 

The defendants were accused of 
buying and selling votes in the 1939 
Legislature at Lansing. 

The bribery was in connection 
with a proposed bill limiting 
finance company dealings on in- 
stallment-plan purchases. 

The two key witnesses in the 
case were Maj. Charles F. Hemans, 
attorney and lobbyist, and Ernest 
J. Prew, former finance company 


Car Waiting List 
In Buffalo Put 
At 22,000 


BUFFALO — Buffalonians are 
expected to be in the market for 
$19,800,000 worth of new automo- 
biles when the war ends, accord- 
ing to an estimate here based on 
figures gathered by the U. S. 
Chamber of Commerce. 

There are 210,000 families in 
Buffalo and Erie County. The 
Chamber of Commerce polls show 
that 10.5 percent of all families in- 
tend to purchase an automobile 
after the war. That would mean 
that 22,050 families in Buffalo and 
Erie County are waiting to buy 
cars. 

Assuming that the cost of the 
average car after the war will be 
$900, this will involve an ex- 
penditure of $19,800,000 for new 
automobiles. 


New Ford Post 


Goes to Moesta 


RICHMOND, Va. — Henry G. 
Moesta, assistant manager of the 
Richmond branch of Ford Motor 
Co., has been transferred to the 
Dearborn office to work under 
Irving L. Pierce in promotion of 
the company’s parts and service 
business. He will report for his 
new duties Aug. 21. 

Moesta has been in charge of the 
Richmond branch since it was 
moved from Norfolk, Va., in De- 
cember, 1942. John F. Connors, 
sales manager of the Richmond 
| branch, will be in charge of the 
| branch pending the appointment of 
la manager, it was disclosed in 
| Dearborn by Jack Davis, 
| general sales manager. 


Buys M&A Franchise 


Ford 


official. Both pleaded guilty and 
testified for the State. 

The conviction marked the first 
indictment of the one-man legis- 
lative grand jury of Judge Leland 
J. Carr in Lansing. 

Kim Sigler, special prosecutor for 
the grand jury and the bribe trial, 
promised more indictments. 


All of the 20 found guilty an- 
nounced they would appeal. 


The three finance company de- 
fendants found guilty were Abra- 
ham Cooper,@president of Union 
Investment Corp., Detroit, and en- 
gineer of the bribe payment fund; 
John E. Hancock, Detroit, branch 
manager of Associates Discount 
Corp., South Bend, and George W. 
Omacht, South Bend, general coun- 
sel for Associates. 


Convair Record 


Firm’s 7,000th B-24 
Gets Combat Crew 


MITCHEL FIELD, N. Y.—“V- 
Grand,”the 7,000th B-24 Liberator 
bomber produced by Consolidated 
Vultee Aircraft Corp., and 5,000th 
to roll off the company’s assembly 
lines at San Diego, Calif., was as- 
signed last week to the Army Air 
Forces crew which will take the 
four-engined bomber into action 
against the enemy. 

The plane represents the largest 
number of heavy bombardment 
aircraft delivered by any manu- 
facturer. 

Names of 7,000 Convair employes 
who helped build the four-engine 
bomber glisten from ‘“V-Grand’s” 
fuselage, wing and empennage. 
They are the signatures of riveters, 
sheet-metal workers, engineers, me- 
chanics, armorers and top officials 
of the company, including Presi- 
dent Harry Woodhead. 


Helping Uncle 

BILOXI, Miss.—Raymond L. Chris- 
tian, of Pahokee, Fla., former automo- 
bile dealer at Pahokee and Clewiston, 
Fla., and now a private in the United 
States Army at Kessler Air Field 
here, has purchased $500,000 worth of 
War Bonds. He formerly served as 
civilian instructor at Riddle Field at 
Clewiston. 


Tire-Making 
Revolution 


Is Hinted 


AKRON.—A series of experi- 
ments which may eliminate many 
costly, time-consuming processes 
and lead to a_ revolutionary 
method of making tires was an- 
nounced last week by John W, 
Thomas, chairman and_ chief 
executive of Firestone Tire & 
Rubber Co. 

Under this new method, com- 
pounded liquid rubber or latex, 
either natural or synthetic, 
used in making both the tire 
body and the tread. It is spread 
and dried directly on the cord 
body fabric, thus eliminating the 
long and complicated processes 
of milling solidified rubber and 
calendaring it to the fabric by 
pressing it against the cords with 
huge rollers. 

In making the tread, the neces- 
sary compounding materials « 
first added, then the latex is 
dried into a firm, solid unit and 
applied to the tire body. 

In making known the prog- 
ress of Firestone’s experiments, 
Thomas cautioned that tires 
made by the new method do not 
yet compare in mileage with 
those made by the conventional 
method, but he indicated that re- 
sults obtained so far were en- 
couraging enough to justify con- 
tinued research. 

He also explained that the 
idea for the new latex method 
originated in the process called 
“gum dipping,’ pioneered by 
Firestone many years ago, -by 
which the tire cords are im- 
pregnated with liquid rubber to 
counteract internal friction and 
thereby make tires stronger and 
cooler-running. 


Rules Tightened 
On Car Exports 


WASHINGTON.—Because ofthe 
dwindling stock of new and used 
passenger cars in the United 
States, new procedures have been 
ordered on exports. 

Effective at once, applications fo 
export must be submitted to the 
licensing agency at least 45 days 
before the intended date of export. 
It is suggested that applicants 
make no commitments until the 
license has been issued. 


Renewal of A Rations 


Starts Late in August 

WASHINGTON. — Renewal o 
basic A gasoline rations outside of 
the East Coast will get under way, 
in late August, the Office of Price 
Administration announced | last 
week. 

Present A rations outside the 1 
Eastern states area expire Sept. 
21. In these 17 Eastern states and 
the District of Columbia current 
A rations do not expire until Feb. 
8, 1945. 

Exact dates on which renewal 
applications will be called for will 
vary from one local War Price 
and Rationing Board area to 
another. So will the manner in 
which applications will be filed 
whether by mail or in person, at 
the local boards or at other desig- 
nated sites. 


Democracy is the American way o: 
life; let’s keep it that way. 


JOHN CROOK, of John Crook, Ltd., Kingston, Jamaica, B.W.I., and his 
son, J. E. Crook, were photographed recently while visiting C. B. Thomas, 
president of the Chrysler Export Division. In the group, left to right, are 
Harlan E. Mills of the Dodge casenge Plant; E. W. Salley, secretary-treastre 
of Chrysler Export; J. E. Crook; John Crook and C. B. Thomas. The firm 
of John Crook, Ltd., are distributors in Jamaica for Dodge motor cars and 
trucks and DeSoto motor cars. A separate establishment, Modernaire, Ltd. 
are distributors for Chrysler Airtemp products. 


HARRISON, Ark.—Fred Jones Truck | 
Lines has purchased the franchise of | 
the Missouri & Arkansas Transporta- 
tion Co., it was announced here by 
Aubrey Hickenbottom, Harrison auto- 
mobile dealer, who bought the M. & A. 
truck line recently. 


ADDRESSING an audience of more than 3,000 employes, Army and Navy 
officials and citizens at ceremonies marking presentation to the Bay City 
(Mich.) aircraft parts plant of Chevrolet, M. E. Coyle, Chevrolet general 
manager, pledged continued support to the armed services by full production 
of the weapons and materials needed on the fighting fronts. He also assured 
his hearers that Chevrolet has matured plans for providing maximum 
employment im the quickest possible time in the postwar era. 
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U. C. Retailers Join Fight... 


Dealers tell me 


By John O. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 


addressed to John 0. Munn In care of A 


News, Detroit, 


and the writer's name will be kept in confidence If requested. 


a” businessmen always ad- 
just their policies to meet 
changing conditions, In my experi- 
ence with automobile dealers in the 
past 35 years, I have found that 
any dealer who remained in busi- 
ness over a considerable period of 
time was not only alert, but also 
resourceful. Conditions have defi- 
nitely changed in the merchandis- 
ing of used-passenger cars, and 
the policies and techniques that 
were successful under normal con- 
ditions must now be changed to 
meet the new conditions. 


This column is written before 
the industry’s conference with 
OPA scheduled for Aug. 18, hence 
without knowledge of the out- 
come of that conference. What- 
ever the decisions, however, there 
probably won’t be any action 
taken on them for some time to 
come. I am satisfied with the 


make-up of the Industry Com- ; 


mittee, and while I am _ not 
familiar with the agenda of the 
meeting, I am certain that they 
made a good presentation and 
that the OPA officials gave them 
a full and sympathetic hearing. 


ss * 


Increased Sales 


By Dealers? 


T IS true, perhaps, that not 

sufficient time has elapsed since 
the imposition of the used-car 
regulations to obtain enough 
factual data on which to make 
permanent decisions—decisions that 
will be just to all concerned. Two 
facts, however, stand out. One is 
that dealers are rapidly selling out 
their inventories because they are 
finding it difficult to buy cars. The 
second—apparent even in this short 
time is that a greater and greater 
percentage of the sales are going 
through legitimate trade channels 
rather than from individual to in- 
dividual. 

Before making a few other 
observations in connection with 
the change in the status of used- 
car merchandising, I want to 
make a point as to the value of 
the used car as an article of 
merchandise. With 7,000 cars be- 
ing junked every day, used cars 
necessarily were going to become 
scarcer and scarcer—regulation 
or no regulation. Therefore, they 
are going to be “wanted” mer- 
chandise, and whenever a mer- 
chant has “wanted” merchandise, 
he will find ready sales—and 
sales at a profit. This means 
that dealers, whether they were 
previously interested or not, 
would do well to become actively 
engaged in the reconditioning 
and sale of used cars, not only 
for the purpose of making money, 
but for the purpose of conserving 
our vast dwindling national bank 
of transportation. No dealer need 
worry about his used-car inven- 
tory; a good used car will be in 
demand long after factories start 
rolling out new cars. As I have 
mentioned before, there is an 
estimated back-log market now 
for 9,500,000 new cars, and it will 
be several years before manufac- 
turers can make enough cars to 
supply that market, not to men- 
tion keeping pace with the heavy 
replacement demand that will 
add to the existing backlog from 
here on out. Not everyone who 
wants a new car will be able to 
buy one until perhaps several 
years after production has been 
resumed. So used-car values will 
stay up, and the market will be 
active. Consequently, no dealer 
can well afford to count himself 
out of this important end of the 
business. What we lose in volume 
because of the shortage of used 
cars can in large measure be 
made up by increasing the 
percentage of used-car _ sales 
that are handled by the dealer. 
I think the used-car regula- 
tion will help to increase this 
percentage. I am certain it will 


if dealers will try energetically 
to make the regulations work. 


* * * 


Urges Cooperation 
Among Dealers 


MENTIONED above the neces- 

sity for changed tactics to meet 
new conditions. The new-car dealer 
has never been experienced in 
buying used cars for cash—he al- 
ways obtained adequate used-car 
stocks by the normal tradein pro- 
cedure. It was the independent 
operator who bought for cash. 
Therefore the latter has had more 
experience in this technique than 
has the new-car dealer. New-car 
dealers, however, are sales-minded, 
have 98 percent of the recondition- 
ing facilities, more capital, more 
manpower, better locations, and en- 
joy a greater measure of public 
confidence. If new-car dealers co- 
operate, and sell the public on the 
idea that under the regulations an 
owner can get just as much money 
for his car as from an individual, 
the cars that come into the market 
will be sold to them. Surely not 
all individuals are chiselers—many 
of them have enough self-respect 
not to want to violate any of the 
wartime regulations, and selling to 
a dealer saves a lot of bother, time 
and expense. 


Dealers would do well to get 
together in their respective com- 
munities and sell the public co- 
operatively on the fact. that cars 
are needed for essential transpor- 
tation requirements, and _ that 
they should be channeled through 
franchised dealers where they 
will be reconditioned and thus 
help to conserve as many units 
as possible of our critically-need- 
ed wartime transportation. The 
public needs to be told that they 
are rendering a wartime service 
in selling their cars to a dealer. 
They need to be sold on the im- 
portance of the dealer in keeping 
the wheels of America turning. 
This isn’t an easy job, but it is 
worth the effort. 


* * * 


Must Attract 
The Public 


ARS can no longer be attracted 

to the market with speculative 
prices, but the used-car ceiling 
prices are high enough to continue 
to attract those cars which have 
become available to their owners 
through death, change of occupa- 
tion, change in financial circum- 
stances, change in residence, or the 
combining of families. It is our 
job to do something to attract that 
part of the public which has cars 
to sell to the legitimate automo- 
bile dealer. It is a project worthy 

(Continued on Page 20, Col. 4) 


Dealers in Uniform 
(One of a Series) 


LIEUT. COL. G. M. 
BATES, on military leave of 
absence from his duties as 
general manager of the Motor 
Car Dealers Assn. of San 
Francisco, has been appointed 
commander of the Luke Field 
(Ariz.) Advanced Flying 
Training School. 


A native of Childress, Tex., 
Col. Bates was a pilot in 
World War I. In addition to 
being manager of the dealers 
association of San Francisco, 
he is, in civilian life, manager 
of the Pacific Automobile 
Show and the Northern Cali- 
fornia Motor Car Dealers 
Assn. 


AAA Protests 


Overcharge on 
Auto Stamp 


_ WASHINGTON — Administra- 
tive irregularities resulting in an 
overcharge to motorists for the un- 
popular motor vehicle use tax were 
cited in protests registered last 
week with the Postoffice Depart- 
ment and the Bureau of Internal 
Revenue by the American Auto- 
mobile Assn. 


The AAA pointed out that under 
a newly inaugurated procedure 
only the $5 stamp is available for 
sale at postoffices, whereas the in- 
tent of Congress was that the 
monthly denominations should be 
available in order that motor ve- 
hicle owners might get the benefit 
of the provision of the law pro- 
rating the tax and reducing it from 
month to month. 

In conclusion, Henry said the use 
tax itself was “without doubt the 
most unfair and unjustifiable levy 
that has ever crept into our na- 
tional tax structure.” 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 


Just Among Dealers... 


- The following dealers are cele- 
brating their birthday anniver- 
saries this month: 

G. G. G. PreckHam (Buick), 
Cleveland, born Aug. 1, 1874 at 
Troy, O. 

Wm. T. Smiru (Buick), Charles- 
ton, S. C.—Aug. 2, 1887 at Sum- 
merville, S. C. 2 

SHADWELL H. Bowyer (Packard- 
Willys), Phoenix, Ariz.—Aug. 5, 
1886 at London, England. 

C. A. Trussett (Ford), Athens, 
Ga.—Aug. 9, 1890 at Atlanta. 

Joun E. Situ (Chevrolet), 
Atlanta—Aug. 23, 1876 at Atlanta. 

Frank P. Button’ (Dodge- 
Plymouth), Ogallala, Neb.—Aug. 
23, 1897 at Donophan, Neb. 

R. C. Greenutease (Cadillac), 
Kansas City, Mo.—Aug. 24, 1882 
at Slater, Mo. 

Lynn S. Snow (Ford), Oak 
Park, Ill.—Aug. 25, 1884 at Ot- 
tawa, IIl. 

LawrRENCE Mann (Dodge-Plym- 
outh), Baton Rouge, La.—Aug. 25, 
1896 at Bayou Sara, La. 

Harry SOMMERS (Chrysler- 


Plymouth), Atlanta—Aug. 26, 1890 
at Philadelphia. 

Victor McBroom (Hudson-Ca- 
dillac), Kankakee, Ill—Aug. 9, 
1886 at Hillsboro, Ind. 

Epwarp J. Horton (Dodge- 
Plymouth), Rochester, N. Y.— 
Aug. 10, 1886 at Tawas City, 
Mich. 

FraNK H. Boapa (Chevrolet), 
Green Bay, Wis.—Aug 13, 1888 at 
Horicon, Wis. 

* * * 

Wiuuam R. Krarrr (Buick), 
Indianapolis, was born Sept. 7, 1892 
in New York City, and started in 
the business as a retail salesman 
in 1925. He went to Indianapolis 
about seven years ago with $3,000 
in his pocket to take over a Buick 
dealership. By April, 1941, he had 
paid all his back indebtedness and 
was the sole owner of the Monarch 
Motor Co. When cars were frozen 
in the first half of 1942, he took on 
the Firestone line, and _  subse- 
quently added refrigerators, radios 
and a furnace line. A few months 
later he organized the Monarch 
Engineering Co., bought a lot of 

(Continued on Page 30, Col. 4) 


Denver Dealers Draft 
Used Car Restrictions 


DENVER.—The Denver Automo-; presented to the city council for 


bile Dealers Assn. and the Denver 
Used Car Dealers Assn. are draft- 
ing a proposed ordinance which 
would drastically restrict trade 
practices of used-car dealers in 
this city. 

Tom Braden, secretary of DADA, 
reports that a committee from his 
organization recently called on 
Mayor Stapleton and discussed the 
proposed ordinance. The mayor ex- 
pressed himself as being in favor 


of such an ordinance, and since. 
effect in other cities of the United 


that time the city attorney has 
been busy drafting the proposed 
ordinance, which after some 
changes and final approval on the 
part of the Denver dealers, will be 


Used-Car Case 
Put to Public 
By K.C. Dealers 


KANSAS CITY. — Car dealers 
here recently ran a cooperative ad 
in the local newspaper, headed: 

“OPA suggests you see your deal- 
er for price ceiling information be- 
fore you buy or sell a used car.” 

The ad points out that all used 
cars are under ceilings, which ap- 
ply to dealers and individuals alike. 

“Consult one of the dealers 
listed below and be certain you are 
complying with all government 
regulations,” the ad urges. “Under 
these regulations, an _ individual 
cannot pay more than an author- 
ized dealer. Why take a chance? 
Sell your car to or through a de- 
pendable dealer.” 

In addition, it is pointed out that 
dealers have a supply of all forms 
required under MPR 540 and that 
the dealers listed have been quali- 
fied by OPA. Penalties for viola- 
tion of the order are listed. 

A statement by dealers says: 

“The undersigned automobile 
dealers are glad of the opportunity 
to cooperate with the government’s 
efforts to enforce MPR 540 ceiling 
prices of used-passenger automo- 
biles. We feel we cannot be too 
emphatic in urging everyone to 
deal only with a reputable firm in 
purchasing or selling a used car 
under the new OPA regulations. 
We pledge ourselves to do every- 
thing in our power to obey the 
regulations, not only in the letter 
of the law but in the spirit of it 
also.” 

A footnote says the ad bears the 
approval of OPA. 


Farrant Reelected 
In Grand Rapids 


GRAND RAPIDS.—At a meeting 
last week of the Grand Rapids 
Used Car Dealers Assn., Don W. 
Farrant was reelected president. 
Also reelected were Fred H. Peck, 
vice-president, and Allen B. Vrede- 
velt, secretary-treasurer. 

Six new members were accepted, 
bringing the total near 25. During 
a discussion of ceiling prices, 
Farrant pointed out that many 
persons had the mistaken idea that 
they must sell their cars directly 
to the user to obtain the ceiling 
price. This is not the case, Farrant 
said, adding that the seller can 
avoid various legal formalities by 
selling to a dealer. 


Crews Motors Opens 


In Albany, Ga. 

ALBANY, Ga.—With James Wil- 
son Crews as general partner, and 
Henry C. Marks and Robert L. 
Logan special partners, the Crews 
Motors opened here recently at 
104-108 Pine Ave. 

Managed by Crews, the establish- 
ment will deal in DeSoto and 
Plymouth cars. It will feature a 
garage, storage place, and will 
handle a complete stock of factory 
replacement parts. 


Dealership Opened 

CARBONDALE, Ill.—Sam M. Hunter 
and John L. Owens, who have been 
appointed dealers for Pontiac automo- 
biles and General Motors trucks, have 
acquired property here on North Illi- 
aol Ave., which includes a large auto- 
mobile repair shop, salesroom and a 
spacious used car lot adjacent to the 
building. 


action. 

Frank Lohmann, secretary of the 
used-car association, states that the 
members of his organization are 
in favor of such an ordinance, 
During the past week a joint meet- 
ing of the two organizations was 
held during which the proposed 
ordinance was discussed and the 
need of such a law was pointed 
out by all present. 

The Denver ordinance will be 
based on similar laws already in 


States. One provision in the bill 
as roughly drawn at this time pro- 
vides for the appointment of a 
special enforcement office, similar 
to the taxicab inspector, to spend 
his time checking on car dealers, 
and to whom all complaints would 
be referred. Another provision, 
and one which is not favored by 
all dealers, is the increasing of a 
used-car dealer’s license from $50 
to $300. 

Dealers will also be required to 
keep records of all guarantees or 
other terms offered to buyers, with 
such a record to be signed by the 
purchaser, and to be rigidly ad- 
hered to. 

Violation of any provisions would 
be punishable by revocation of a 
dealer’s license and a stiff fine and 
a jail sentence. 

Some dealers within both asso- 
ciations have said they oppose 
some provisions of the ordinance, 
on grounds that such severe re 
strictions would make it impossi- 
ble for returning servicemen to 
resume operations in the business. 


Summerfield Pays 
Back Wages 


DETROIT. — Voluntary restitu- 
tion amounting to $8,057.32 in un- 
paid back wages found due under 
provisions of the Fair Labor 
Standards Act is being made to em- 
ployes of the Summerfield Chevro- 
let Co., 2712 N. Saginaw Street, 
Flint, it was disclosed last week by 
Harry A. Reifin, supervising in- 
spector in charge of the U. S. 
Wage and Hour Division’s Detroit 
office. 

Payment of the back wages to 
111 present and former workers 
followed inspection of the company 
records and a study of the firm’s 
operations by division agents. Ap- 
parent violations of the law as it 
applies to the company’s business 
were pointed out, according to 
Reifin, and the firm began pay- 
ment of the back wages voluntarily 
in accordance with the division 
findings. 


Texas Dealer 
Is Expanding 


SAN ANTONIO, Tex. — Mission 
City Pontiac Co., which established 
a branch in Austin on the first of 
this year, has taken over two ad- 
jacent buildings, and has mapped 
a remodeling program which will 
provide an excellent show room, 
and plenty of room for parts and 
service facilities. 

It is the plan of the owner, 
George Stableford, of San Antonio, 
to make this one of the most at- 
tractive dealership buildings in 
Austin. 

Stableford will continue to oper- 
ate the local dealership while the 
Austin dealership will be under the 
management of J. C. Traynham. 


Wheaton to Head 


Evansville Dealers 
EVANSVILLE, Ind. — W. T. 
Wheaton, of Snow & Wheaton, was 
elected president of the Evansville 
Auto Dealers Assn. for the com- 
ing year at a recent meeting at 
Hotel McCurdy, Dolph Vandeveer, 
of Hartmetz Bros., is secretary; 
Henry Baronowsky, of the Lincoln 
Motor Sales Co., is the treasurer. 
Directors elected are E. E. 
Nolan, of Bennighof-Nolan; Joe 
O’Daniel, of O’Daniel-Ranes; 
Wheaton, Vandeveer and Baron- 
owsky. Auto service problems were 
discussed and the ceiling on used- 


j car prices was indorsed. 
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No Utopia Yet! 


ANY car and truck dealers are looking forward to new 

vehicle sales possibilities in the first postwar year 
with rose-colored glasses—especially those dealers who 
expect a repetition of the gold rushes of ’49 to be re- 
enacted by a car-hungry public as soon as cars again 
appear on the showroom floors. 

There will be a tremendous market—possibly a “need” 
demand greater than the production abilities of all manu- 
facturers can fill. 

Possibly customers will line up to buy cars for the first 
month or so, but the dealer who thinks he can make all 
sales “house sales” for the first year may find that cus- 
tomers are lining up in front of other dealers’ stores. 


In spite of demand—regardless of how strong it is— 
there will always be competition to meet and selling to 
be done, if the dealer is to get the share of the new-car 
business he expects or feels he is entitled to. 


Cars will be higher in price—that is known now. 
Thousands of potential buyers will be afraid to buy the 
first run cars because they feel the quality will not be 
there—this was brought out in a recent survey by a 
national publication in a small Ohio city. Other thousands 
of people will want a new car but may not be sure of their 
jobs during the reconversion period and will hold off until 
they are assured of steady work. And then we will have 
those other thousands who will feel that they can drive 
their present car another year, until they feel that the 
demand isn’t so great and they can get a better trade 
on their old car. 

Everything points to the need of salesmen to move 
even a limited new-car production in the first postwar 
car-selling year. 


Roads--and Jobs, Too 


INCE jobs are more important than the roads them- 
selves, at least during the early reconversion period, 
Congress must act soon on the pending postwar federal-aid 
highway bill if the nation is to obtain the benefits of such 
a program when it’s needed. Indications are in Washington 
that Congressional leaders will push the legislation through 
before election in November, but “there’s many a slip. twixt 
the cup and the lip.” 

For one thing, politics being what they are, one can 
expect the worse these days. On top of that, the legislative 
path is still a long one since neither the House nor Senate 
has yet acted on the highway bill. If Congress should stall 
through the current session without passing the legislation, 
the bill would have to start over anew in the next session. 
The chaos that would result is plainly evident from the fact 
the 45 state legislatures, meeting early in 1945, would be} 
unable to mesh their plans into the federal program. Thus, 
the highway bill, proposed as a means for providing thou- 
sands of jobs during the reconversion period, would lose 
its chief attraction. 


ICE _ _FELT BOOTS 


With this issue: of Automotive 
News, we begin our 20th. volume 
as the first issue was published in 
New York on Aug. 25, 1925. It is 
really not our 20th. birthday but 

when we arrive there 

WE BEGIN next August, we hope 

OUR 20TH this war will be a 

YEAR! matter of history 
and millions of our 
sons and daughters will be back 
in the glorious land they have 
fought so valiantly to protect, to 
help us fittingly celebrate two 
decades of service to the automo- 
tive industry. 
s * 

I am happy at this nineteenth 
milestone to announce the appoint- 
ment of Bernard J. (Pete) Wem- 
hoff as Editor of Automotive News. 
Wemhoff came to us 8 years ago 
from the Detroit Free Press and 
this step will mark his advance- 
ment from copy desk to Associate 
Editor, and later to Managing 
Editor under the beloved Chris 
Sinsabaugh, who died Jan. 26, 1943. 
Following Chris’ death, Wemhoff 
assumed the full responsibility of 
editorship, and I know that the 
thousands of friends of this pub- 
lication will applaud this recogni- 
tion of the editorial job he has 
done under’ extremely trying 
circumstances. 

s* ¢ # 

At the same time, I am pleased 
to appoint Robert Finlay as Man- 
aging Editor, advancing him from 
the position he has held as Asso- 
ciate Editor, in which we have 
found him a perfect complement to 
our editorial staff. Julian C. 
(Jack) Weed, who is probably 
known to more truck and service 
men, both in the factories and the 
field, than any other man in this 
country, will continue as Editor of 
both the Truck and Service sec- 
tions. Weed has been in the auto- 
motive trade paper business since 
1913 and on the staff of Automo- 
tive News ever since it was moved 
to Detroit in 1932. Recently we 
have added to our staff two edi- 
torial assistants, Patricia Cassady, 
research and librarian, and May- organization. 


nard Gordon, in the news it is ve bvi that th th 

ry obvious that the author 
cupaetenent, * of those comments was absolutely 
ignorant of the prime principles of 
business, or was wantonly distort- 
ing the facts. 

The ceilings on automobiles cover 
’37 to and including the ’42’s. As 
an example, we will take a 1940- 
2D Buick Sedan. The ceiling on 
this car is $805, and warranted is 
$1,006, leaving a differential of $201 
which our twisted thinkers repre- 
sent as “Profit grabbing fraud.” 

I have taken a ’40 car as that 
year represents about the average. 

Now let’s see what happens to 
the $201.00. A 1940 car represents 
a lot of mileage. In order to put 
a car of this vintage on the market 
guaranteed, it means an average 
outlay of at least $100. We now 
have $101 left. The salesman’s 
commission is $50.30. This leaves 
$50.70. The 50-50 guarantee costs 
all dealers on the average of $15 
per car, which leaves $36.70. There 
are other incidentals also, such as 
gasoline, oil, etc. to be deducted 
which leaves a net of $30 on the 
transaction. This $30 represents 
heat, light, rent, office expense, and 
the multitudinous other expenses 
that make up any business, includ- 
ing taxes. 

I wonder how many of the mem- 
bers of the United Automobile 
Workers would like to assume a 
few of these sales. 

If we could have more sound 
thinking and less baloney this would 
be a much happjer and more peace- 
ful world.—W. J. Boons, secretary, 
James Levy Motors Co., (Buick), 
Chicago. 


be observed upon request. 


Hair-Brained 

Under date of July 31 AUTOMOTIVE 
News printed an article from 
Consumers Division of UAW-CIO, 
entitled “Ceilings on Used Cars 
are Phony.” 

This article is in direct line 
the beam of the 
reasoning of that 


and follows 
hair-brained 


Perhaps it would not be out of 
place in this column, to give a re- 
port to friends of Automotive News, 
on the strides we have made in 
point of circulation since Pearl 
Harbor. Within two or three 
months after the manufacture and 
sale of motor cars was prohibited, 
we dropped to a low of 8,748. As 
of Aug. 21, 1944, our net paid cir- 
culation (subject to Audit Bureau 
of Circulation verification) is 
13,639—A net gain in 18 months 
of 55%. 2 * 

When you consider the fact that 
Automotive News is the only publi- 
cation in the entire field which does 
not depend on “free lists,” premium 
offers or association subscriptions 
and has the highest individual sub- 
scription rate of any publication in 
its field, this saturation of the car 
and truck industry, both manufac- 
turers and dealers, takes on a 
significant standing . 

* * * 


Recently, we made a survey of 
a small list of our dealer sub- 
scribers to which, to date, we have 
had 269 replies, indicating a read- 
ership as follows: Owners 194, 
Presidents 83, General Managers 
118, Sales Managers 146, Service 
Managers 143, Used Car Managers 
94, or a total of 789 executive 
readers of the 269 copies. This in- 
dicates that each copy of AuTomo- 
tive News mailed has an average 
weekly readership of three to each 
copy or a total of 40,917 each 
issue, based on our present paid 
circulation. We have never seen 
an independent survey made of 
dealers (or manufacturer readers 
for that matter) which did not 
show that Automotive News is head 
and shoulders above any publica- 
tion in this field as first preference 
and most thoroughly read, of the 
33 automotive trade papers pub- 
lished in this country. 

Perhaps we should be more mod- 
est, but then again, this gives us 
a chance to talk about ourselves 
and particularly, I want to pay my 
personal tribute to every man -_ 
woman in our organization here|lowance, I am personally of the 
who has contributed to the promi-| opinion that generally speaking, 
nent position today occupied by' the OPA ceiling prices on used cars 
Automotive News!—G.M.S. are fair and that a dealer still has 


Favors Ceilings 

After having been in this busi- 
ness for 24 years and having gone 
through the ups and downs with 
it, including ene month’s practice 
and experience with used-car ceil- 
ing prices, attending numerous 
OPA meetings and listening to 
many dealers complaints, questions, 
and answers and advice concerning 
the used-car ceilings; also reading 
Al. Walker’s communication in- 
volving a reconditioning $100 al- 


PROVISIONS 


——In This Corner 


‘Hits CIO Baloney,;...... 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 
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“Bet Them Fisher Boys Are Goin’ Back into 
the Wagon Business—I Always Knowed 
Them Autos Weren’t Here to stay!” 


the option of being fair to himself 
and is able to do so under the 
ceiling if he has sense enough "to 
run an automobile business in the 
first place. . 


If this opinion pinches the 
“Squawker,” then let him “holler” 
or forever hold his peace.—J..B. 
Hoop, general manager, Hood Autos 
ae (Ford-Lincoln), Laurinburg, 


Not Enough? 


I wish to thank you very kindly 
for your letter of July 27, wherein 
you quote the telegram received 
from Lee Moran of the U. S. 
Treasury Procurement Division. 
The telegram indicates that itris 
not necessary for a dealer to have 
an eligible buyer before he can 
purchase used Army trucks on dn- 
formal bid or by negotiated sale. 


Since writing you first I have had 
additional information which indi- 
cates that this is true, but in my 
opinion it still does not take care 
of the legitimate dealer satisfae- 
torily. In our territory, at least, 
it appears that there are two 
groups of trucks for sale; (1) those 
that can be purchased by negoti- 
ated sale, and these trucks are. in- 
variably of the very poorest qual- 
ity; (2) those trucks which are re- 
served for purchasers having .an 
approved certificate from the AAA 
or some similar agency, and these 
trucks are in very much better 
condition and hence much more 
desirable. 


I am very anxious that our deal- 
ership do everything possible to 
expedite the sale of these used 
Army trucks through dealers, but 
I do not feel that it is fair to ask 
the dealers to bid only on the very 
poorest trucks and to reserve all 
of the better trucks for disposal 
in some other manner.—E. M. 
Nre_sen, Nielsen Chevrolet Co., 
Columbus, Neb. 


Coming Events 


AUGUST 
56-35—-Fertians Ore. (Multnemal 
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MORE THAN 


- SIX MILLION 
Firestone 


Synthetic Rubber Tires 
NOW IN SERVICE! 


Today’s Firestone DeLuxe Champion 
Tires are Setting New Records for 
Mileage and Safety 


On THE fighting fronts and on the home front, more than six 
million Firestone Tires, made with synthetic rubber, are helping to 
transport vitally important manpower and materials. In every respect, 
these tires are upholding the Firestone tradition of “Best in Rubber 
—Synthetic or Natural.” 


Today’s Firestone Tires are setting new records in mileage and 
safety because for more than 20 years Firestone has been a pioneer 
and pacemaker in synthetic rubber. This position of leadership has 
enabled Firestone to develop special compounds, new constructions 
and improved manufacturing methods for synthetic rubber tires. 
As a result, Firestone DeLuxe Champion Tires now provide many 
new and revolutionary features in addition to such patented and 
exclusive advantages as Safti-Lock Gum-Dipped Cords for greater 
body strength and extra blowout protection — Vitamic Rubber for 
longer life—Gear Grip Tread for utmost protection against skidding 
and for added mileage — and that priceless ingredient which we 
Americans call “know-how” backed by 44 years of experience in 
building many millions of quality tires. 


So when you get permission from your ration board to buy new 
tires, buy time-tested, extra-value Firestone DeLuxe Champions—the 
tires that stay safer longer. 
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INCLKAL J IVE 
ICE FELT BOOTS _ PROVISIONS 


With this issue’ of Automotive 
News, we begin our 20th. volume 
as the first issue was published in 
New York on Aug. 25, 1925. It is 
really not our 20th. birthday but 

when we arrive there 

WE BEGIN next August, we hope 

OUR 20TH this war will be a 

YEAR! matter of history 
and millions of our 
sons and daughters will be back 
in the glorious land they have 
fought so valiantly to protect, to 
help us fittingly celebrate two 
decades of service to the automo- 
tive industry. 
s- ¢ 

I am happy at this nineteenth 
milestone to announce the appoint- 
ment of Bernard J. (Pete) Wem- 
hoff as Editor of Automotive News. 
Wemhoff came to us 8 years ago 
from the Detroit Free Press and 
this step will mark his advance- 
ment from copy desk to Associate 
Editor, and later to Managing 
Editor under the beloved Chris 
Sinsabaugh, who died Jan. 26, 1943. 
Following Chris’ death, Wemhoff 
assumed the full responsibility of 
editorship, and I know that the 
thousands of friends of this pub- 
lication will applaud this recogni- 


tion of the editorial job he has “Bet Them Fisher Boys Are Goin’ Back into 
done under’ extremely trying the Wagon Business—I Always Knowed 
circumstances. | ‘ Them Autos Weren’t Here to stay!” 


At the same time, I am pleased 
to appoint Robert Finlay as Man- 
aging Editor, advancing him from 
the position he has held as Asso- 
ciate Editor, in which we have 
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AUTOMOTIVE 


o S OUR FIELD DEFINED 
avin 


Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 


——In This Corner 


ANY car and truck dealers are looking forward to new 
vehicle sales possibilities in the first postwar year 
with rose-colored glasses—especially those dealers who 
expect a repetition of the gold rushes of ’49 to be re- 
enacted by a car-hungry public as soon as cars again 


appear on the 


There will be a tremendous market—possibly a “need” 
demand greater than the production abilities of all manu- 


facturers can 


Possibly customers will line up to buy cars for the first 
month or so, but the dealer who thinks he can make all 
sales “house sales” for the first year may find that cus- 


national Dictionary. 


No Utopia Yet! 


showroom floors. 


fill. 


tomers are lining up in front of other dealers’ stores. 


In spite of demand—regardless of how strong it is— 
there will always be competition to meet and selling to 
be done, if the dealer is to get the share of the new-car 


business he expects or feels he is entitled to. 


Cars will be higher in price—that is known now. 
Thousands of potential buyers will be afraid to buy the 
first run cars because they feel the quality will not be 
there—this was brought out in a recent survey by a 
national publication in a small Ohio city. Other thousands 
of people will want a new car but may not be sure of their 
jobs during the reconversion period and will hold off until 
they are assured of steady work. And then we will have 
those other thousands who will feel that they can drive 
their present car another year, until they feel that the 
demand isn’t so great and they can get a better trade 


on their old car. 


Everything points to the need of salesmen to move 
even a limited new-car production in the first postwar 


car-selling year. 


INCE jobs are more important than the roads them- 
selves, at least during the early reconversion period, 
Congress must act soon on the pending postwar federal-aid 
highway bill if the nation is to obtain the benefits of such 
a program when it’s needed. Indications are in Washington 
that Congressional leaders will push the legislation through 
before election in November, but “there’s many a slip-twixt 


Roads--and Jobs, Too 


the cup and the lip.” 


For one thing, politics being what they are, one can 
On top of that, the legislative 
path is still a long one since neither the House nor Senate 
has yet acted on the highway bill. If Congress should stall 
through the current session without passing the legislation, 
the bill would have to start over anew in the next session. 
The chaos that would result is plainly evident from the fact 
the 45 state legislatures, meeting early in 1945, would be) 
unable to mesh their plans into the federal program. Thus, 
the highway bill, proposed as a means for providing thou- 
sands of jobs during the reconversion period, would lose 


expect the worse these days. 


its chief attrac 


tion. 


found him a perfect complement to 
our editorial staff. Julian C. 
(Jack) Weed, who is _ probably 
known to more truck and service 
men, both in the factories and the 
field, than any other man in this 
country, will continue as Editor of 
both the Truck and Service sec- 
tions. Weed has been in the auto- 
motive trade paper business since 
1913 and on the staff of AuTomo- 
Tive News ever since it was moved 
to Detroit in 1932. Recently we 
have added to our staff two edi- 
torial assistants, Patricia Cassady, 
research and librarian, and May- 
nard Gordon, in the news 
department. 
* ¢ 
Perhaps it would not be out of 
place in this column, to give a re- 
port to friends of Automotive News, 
on the strides we have made in 
point of circulation since Pearl 
Harbor. Within two or three 
months after the manufacture and 
sale of motor cars was prohibited, 
we dropped to a low of 8,748. As 
of Aug. 21, 1944, our net paid cir- 
culation (subject to Audit Bureau 
of Circulation verification) is 
13,639—A net gain in 18 months 
of 55%. e 2 
When you consider the fact that 
Automotive News is the only publi- 
cation in the entire field which does 
not depend on “free lists,” premium 
offers or association subscriptions 
and has the highest individual sub- 
scription rate of any publication in 
its field, this saturation of the car 
and truck industry, both manufac- 
turers and dealers, takes on a 
significant standing . 
* * ” 


Recently, we made a survey of 
a small list of our dealer sub- 
scribers to which, to date, we have 
had 269 replies, indicating a read- 
ership as follows: Owners 194, 
Presidents 83, General Managers 
118, Sales Managers 146, Service 
Managers 143, Used Car Managers 
94, or a total of 789 executive 
readers of the 269 copies. This in- 
dicates that each copy of AvuTtomo- 
TIVE News mailed has an average 
weekly readership of three to each 
copy or a total of 40,917 each 
issue, based on our present paid 
circulation. We have never seen 
an independent survey made of 
dealers (or manufacturer readers 
for that matter) which did not 
show that Automotive News is head 
and shoulders above any publica- 
tion in this field as first preference 
and most thoroughly read, of the 
33 automotive trade papers pub- 
lished in this country. 

Perhaps we should be more mod- 
est, but then again, this gives us 
a chance to talk about ourselves 
and particularly, I want to pay my 


‘Hits CIO Baloney;......’ 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Hair-Brained 

Under date of July 31 AuToMOTIVE 
News printed an article from 
Consumers Division of UAW-CIO, 
entitled “Ceilings on Used Cars 
are Phony.” 

This article is in direct line 
and follows the beam of the 
hair-brained reasoning of that 
organization. 

It is very obvious that the author 
of those comments was absolutely 
ignorant of the prime principles of 
business, or was wantonly distort- 
ing the facts. 

The ceilings on automobiles cover 
’37 to and including the ’42’s. As 
an example, we will take a 1940- 
2D Buick Sedan. The ceiling on 
this car is $805, and warranted is 
$1,006, leaving a differential of $201 
which our twisted thinkers repre- 
sent as “Profit grabbing fraud.” 

I have taken a ’'40 car as that 
year represents about the average. 

Now let’s see what happens to 
the $201.00. A 1940 car represents 
a lot of mileage. In order to put 
a car of this vintage on the market 
guaranteed, it means an average 
outlay of at least $100. We now 
have $101 left. The salesman’s 
commission is $50.30. This leaves 
$50.70. The 50-50 guarantee costs 
all dealers on the average of $15 
per car, which leaves $36.70. There 
are other incidentals also, such as 
gasoline, oil, etc. to be deducted 
which leaves a net of $30 on the 
transaction. This $30 represents 
heat, light, rent, office expense, and 
the multitudinous other expenses 
that make up any business, includ- 
ing taxes. 

I wonder how many of the mem- 
bers of the United Automobile 
Workers would like to assume a 
few of these sales. 

If we could have more sound 
thinking and less baloney this would 
be a much happjer and more peace- 
ful world.—W. J. Boons, secretary, 
James Levy Motors Co., (Buick), 
Chicago. 


Favors Ceilings 

After having been in this busi- 
ness for 24 years and having gone 
through the ups and downs with 
it, including ene month’s practice 
and experience with used-car ceil- 
ing prices, attending numerous 
OPA meetings and listening to 
many dealers complaints, questions, 


and answers and advice concerning | 4 


the used-car ceilings; also reading 
Al. Walker’s communication in- 


personal tribute to every man and volving a reconditioning $100 al- 
woman in our organization here | lowance, I am personally of the 


who has contributed to the promi- | 


opinion that generally speaking, 


nent position today occupied by' the OPA ceiling prices on used cars 


AvuTOMOTIVE News!—G.M3S. 


are fair and that a dealer still has 


the option of being fair to himself 
and is able to do so under the 
ceiling if he has sense enough *to 
run an automobile business in the 
first place. we 


If this opinion pinches the 
“Squawker,” then let him “holler” 
or forever hold his peace.—J. .B: 
Hoop, general manager, Hood Autos 
eo (Ford-Lincoln), Laurinburg, 


Not Enough? 


I wish to thank you very kindly 
for your letter of July 27, wherein 
you quote the telegram received 
from Lee Moran of the U. S. 
Treasury Procurement Division. 
The telegram indicates that itis 
not necessary for a dealer to have 
an eligible buyer before he can 
purchase used Army trucks on in- 
formal bid or by negotiated sale. 


Since writing you first I have had 
additional information which indi- 
cates that this is true, but in my 
opinion it still does not take care 
of the legitimate dealer satisfae- 
torily. In our territory, at least, 
it appears that there are two 
groups of trucks for sale; (1) those 
that can be purchased by negoti- 
ated sale, and these trucks are.in- 
variably of the very poorest qual- 
ity; (2) those trucks which are re- 
served for purchasers having -an 
approved certificate from the AAA 
or some similar agency, and these 
trucks are in very much better 
condition and hence much more 
desirable. 


I am very anxious that our deal- 
ership do everything possible to 
expedite the sale of these used 
Army trucks through dealers, but 
I do not feel that it is fair to ask 
the dealers to bid only on the very 
poorest trucks and to reserve all 
of the better trucks for disposal 
in some other manner—E. M. 
NreLsEN, Nielsen Chevrolet Co., 
Columbus, Neb. 


Coming Events 


A 
24-25—Portland 
Hotel). SAE 
Transportation Meeting. 
SEPTEMBER 
11-15—New York (Hotel Pennsylvania). 


T 
(Multnemal 
National West Coast 


UGU 
Ore. 


American Chemical Society 108th 


(Hotel Schroeder). 
SAE National Tractor Meeting. 
25-26 — Philadelphia (Bellevue-Strat- 
ford). Pennsylvania Automotive 
n. annual meeting. 


OCTOBER 


5-7—Los Angeles (Hotel Biltmore). Na- 
tional Aircraft Engineering & Pro- 
duction Meeting. 
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MORE THAN 


: SIX MILLION 
Firestone 


Synthetic Rubber Tires 
NOW IN SERVICE! 


Today’s Firestone DeLuxe Champion 
Tires are Setting New Records for 
Mileage and Safety 


On THE fighting fronts and on the home front, more than six 
million Firestone Tires, made with synthetic rubber, are helping to 
transport vitally important manpower and materials. In every respect, 
these tires are upholding the Firestone tradition of ‘Best in Rubber 
—Synthetic or Natural.” 


Today’s Firestone Tires are setting new records in mileage and 
safety because for more than 20 years Firestone has been a pioneer 
and pacemaker in synthetic rubber. This position of leadership has 
enabled Firestone to develop special compounds, new constructions 
and improved manufacturing methods for synthetic rubber tires. 
As a result, Firestone DeLuxe Champion Tires now provide many 
new and revolutionary features in addition to such patented and 
exclusive advantages as Safti-Lock Gum-Dipped Cords for greater 
body strength and extra blowout protection — Vitamic Rubber for 
longer life—Gear Grip Tread for utmost protection against skidding 
and for added mileage — and that priceless ingredient which we 
Americans call “know-how” backed by 44 years of experience in 
building many millions of quality tires. 


So when you get permission from your ration board to buy new 
tires, buy time-tested, extra-value Firestone DeLuxe Champions—the 


tires that stay safer longer. 
; ’ fF £2 =>. IN RUBBER 
Listen to the Voice of Firestone with Richard Crooks and the Firestone Symphony 4 \ Synthetic or Natural / 
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Women Serving As Dealers, Too 


Earning Respect as Wartime Bosses of Ford Outlets While 
the Men Are in Armed Forces 


DEARBORN. — It’s not only fac- 
tory jobs that women have taken 
over to release men for active war 
duty. They’re deserving of praise, 
and getting it, as the wartime 
feminine directors of many Ford 
Motor Co. dealerships. 

Those women include wives, 
mothers, sisters, daughters, em- 
ployes, and even one mother-in- 
law, Of former Ford dealers, 
most of them without any pre- 
vious experience in handling a 
dealership. In almost every case 
net profits are comparable to 
those gained before the women 
took over, in spite of manpower 
and material shortages. And in 
several cases, the feminine touch 
has proved so effective that busi- 
ness has actually expanded with 
improved service and increased 
profits. 

The one thing all the new women 
dealers have in common is their 
desire to keep the business they 
manage intact, to see that it’s in 
good financial condition and ready 
for the postwar period when their 
men come home. Their willingness 
to pitch in and really work, to 
study methods of operation used in 
the past, to use both ingenuity and 
careful thought, is helping them 
to realize that ambition. 

A majority of the women dealers 
are wives of men in service. Most 
of them say frankly they didn’t 
know a thing about running a 
dealership but were determined to 
learn. Mrs. Taylor Britton, of 
Knoxville, Tenn., whose husband 
entered the Navy last spring, has 
done a particularly fine job in spite 
of the fact that she had to move 
her agency at the very outset be- 
cause the government had leased 
the building. Mrs. Britton and army 
wives Mrs. R. E. Peters, of Padu- 
cah, and Mrs. Newman Purdy, of 
Dawson Springs, Ky., have suc- 
ceeded not only in maintaining the 
same ratio of profit as their hus- 
bands did in the past, but also in 
constantly improving and expand- 
— service operations. 

rs. Roger W. Parsons, whose 

husband is in the armed forces, is 
busy running a dealership in Val- 
ley, Neb., which handles Ford trac- 
tors and implements besides usual 
service operations. Her achieve- 
ments in this small community 
have been so outstanding that she 
is compared favorably with dealers 
of long experience. 

Two of the dealer-wives have 
already had the pleasure of 
showing their husbands how well 
they’ve kept the home fires 
burning. Navy Lt. (s.g.) Bill 
Haden, of Watsonville, Calif., 
and Col. L. F. Tomlinson, of 
West Frankford, IIL, have re- 
turned from active duty overseas 
to see the success their wives 
have had in maintaining a high 
standard of service and holding 
an even financial keel. 

One wife is almost too good, 
according to her husband, Capt. 
Merle Peterson, of the Army Air 
Forces, who has seen service in 
Africa, Sicily and Italy. She has 
improved and increased the volume 
of service work being handled at 


Frazer Obtains 
265,000 Shares 
Of Graham Stock 


DETROIT. — Joseph B. Graham 
last week announced the sale of 
265,000 shares of Graham-Paige 
capital stock to Joseph W. Frazer, 
new chairman of the corporation 
board. 

The sales price was announced at 
$2 a share. 

The corporation, through its 
president, R. J. Hodgson, said that 
the purchasers had an option to 
buy on or before Sept. 7, 1944, an 
additional 265,000 shares of stock 
at $2 per share from the same 
source. 

Frazer has an option agreement 
with the corporation under which 
he may buy up to 300,000 shares of 
Graham-Paige stock during the 
next five years at $3.50 a share. 

The company has a_ similar | 
agreement, involving 100,000 shares, | 
with Hodgson. These options are 
subject to the approval of corpora- 
tion stockholders. 


Goodyear military tire. 
| to Naples. 


Dumas, Ark., and the dealership 
is in such excellent condition finan- 
cially that Capt. Peterson in a 
recent letter said, “My wife won’t 
let me give her any advice on the 
business, because I’ve been away 
too long!” 

Mrs. W. P. Harris, of Waldron, 
Ark., accepted one of the heaviest 
burdens of all the dealerships 
when she took over for her son, 
Fred, now serving as a captain in 
an infantry division overseas. The 
agency she manages serves a large 
territory and is located in the 
center of a thriving lumber area, 
where transportation is of vital 
importance to the war effort. Un- 
der Mrs. Harris’ supervision son 
Fred’s company has not only been 
successful financially, but has been 
of real service to the community. 

Before the war, Kenneth 
Brelsford was the Ford dealer 
in Noblesville, Ind. Mrs. Mildred 
Whitesell was his bookkeeper. 
Today he is in the Army and she 
is taking his place in charge of 
the Noblesville business. Under 
her guidance the service volume 


Mute ‘Veterans’ 
Carry Appeal to 
Tire Builders 


AKRON—Out at the Goodyear 
Tire & Rubber Co. last week a 
group of battle-worn veterans 
made a unique appeal to the tire 
builders of this city, where 65 per- 
cent of America’s military tires are 
manufactured, to speed up produc- 
tion of these vital wartime necessi- 
ties. 

The appeal is a mute one, for 
the veterans are military tires, 
returned from the battlefields of 
Europe and North Africa to stand 
as graphic and pathetic witnesses 
of some of the trials of American 
soldiers overseas. 

All have undergone rough and 
ready repairs. Shrapnel gashes 
have been stitched together with 
cord, torn treads have been riveted 
back on with bolts. 

In picture and story the tale of 
the desperate makeshift devices 
employed by our fighting men to 
keep the tires rolling just a little 
longer, is being carried to the men 
and women who must make up the 
production of military tires now 
lagging 30 percent behind schedule. 

Goodyear officials are confident 
the tale will be heeded. 


Perelle Resigns Post 


At Consolidated Vultee 

DETROIT.—C. W. Perelle, vice- 
president in charge of manufactur- 
ing and member of the board of 
directors of Consolidated Vultee 
Aircraft Corp., San Diego, Calif, 
has resigned, Harry Woodhead, 
president, announced last week. 

It was revealed that Perelle 
would become an Official of the 
Hughes Tool Co. with headquarters 
in Houston, Tex. News of his 
resignation from Consolidated Vul- 
tee was released following a meet- 
ing of the Board of Directors which 
convened this morning at the com- 
pany’s Stinson division. 


has remained steady, and net 

profits have increased as much as 

five times in one year. 

Probably the most popular moth- 
er-in-law in the entire country 1s 
Mrs. A. H. Carr who is looking 
after the interests of her son-in- 
law, Walter Vasterling, while he 
serves with the armed forces. 

Mrs. Carr is one of the few 
wartime women dealers who is 
thoroughly experienced. She and 
her husband opened Vasterling’s 
present agency in Potosi, Mo., in 
1914. Her previous training has 
helped her to carry on the man- 
agement of the dealership, keep- 
ing it financially profitable and 
supervising the maintenance of 
essential transportation with ex- 
cellent results. 

Among other successful women 
directors of Ford dealerships are 
Mrs E. Gustafson, of Jamestown, 
N. Y.; Mrs. Anne Cotrell, of 
Gardenville, N. Y.; Mrs. Sproule, 
of Bala-Cynwyd, Pa.; Mrs. David 
Lowe, of McConnellsville, Pa.; 
Mrs. Frieda Johnston, of Thorne- 
ville, O.; Mrs. H. D. Blubaugh, of 
Danville, 0.; Mrs. H. Humphries, 
of Delaware, O.; Mrs. W. W. 
Walsh, of Redcliff, Colo.; Mrs. 
Harold Burkett, of Jefferson, Ia.; 
Mrs. Helen Lang, of Parkersburg, 
Ia.; Miss M. Brinkley, of Indian- 
apolis; Mrs. James Hardee, of 
Madison, Fla.; Mrs. W. E. Currie 
jr., of Hazelhurst, Ga.; Mrs. Gage 
Goms, of Council Groves, Kan.; 
Mrs. J. Foster, of Stafford, Ariz.; 
Mrs.- Paul Gamble of Madison, 
Tenn.; Miss Mamie Entricken, of 
Hernando, Miss.; Mrs. C. A. Clark, 
of Rookhaven, Miss.; Miss Virginia 
Coats, of Demopolis, Ala.; Mrs. 
Harry Mitchell, of Booker, Tex.; 
Mrs. W. M. Stout, of Crescent, 
Okla.; Mrs. L. Woody, of Madill, 
Okla.; Mrs. Joe Heaston, of Albu- 
querque, N. M.; Mrs. E. Richard- 
son, of White Deer, Tex.; Miss 
M. Wilson, of Clarksburg, W. Va.; 
Mrs. Helen Hunt, of Eldon, Mo.; 
Mrs. Ben Feda, of Harmony, Minn.; 
Miss Lucille Massey, of Fredericks- 
burg, Va., and Mrs. Lenora Logan, 
of Washington, D. C. 

Despite the flair for business 
these women have shown, most of 
them will be glad to hand the 
reins back to the men who used 
to hold them. Some of them, of 
course, will carry on even after 
victory, and the initial training 


they’re getting now with all the], 


difficulties and complexities of war- 
time ought to put them right up 
there with the country’s outstand- 
ing Ford dealers. Meanwhile, the 
women dealers can be proud of the 
contribution they’re making to the 
war effort by servicing essential 
transportation and satisfying the 
needs of their communities. 


Ark. Dealer Begins 


Expansion Program 

MORILLTON, Ark. — Treadwell 
Motor Co. has moved its Dodge- 
Plymouth sales agency and repair 
department from N. St. Joe St. to 
the Scroggin building on South 
Railway Ave. 

The removal is part of an expan- 
sion program the company has 
planned for the future. A body de- 
partment, employing one or two 
men, will be added at once. 


GOODYEAR TIRE-BUILDERS Guy Corley, A. B. Paul and James Reed, 


aze in wonder at the shattered section of what was once a sleek 9:00 x 16, tion 
This tire struck a Nazi land mine on the approaches 
Any one of the men pictured above might have built the tire. 
| It was delivered to the Army in 1942. 


I. W. looks 
vice-president, Dodge division 


with the Jack Hutchins Co., 


(JACK) HUTCHINS 
ose, 


Motor Sales Co. 230 N. First 


has resigned as assistant sales poaanger 


ao Corp., si 
n Calif. Effective Aug. 15, Hutchins, who 


on smiling while Forest H. Ake 
s the direct dealer agree 


of Dodge, will take over the Oser 
San Jose. The Osen firm, one 


Inc., 4 
the original Dodge dealerships, dating from 1914, became available through 


the untimely death 
decided 
together for 30 years. 


of George Osen, 
to dispose of the business which they had operate 


jr. His father, George Osen, sr., 


successfull, 


Speedy Auto Reconversion 


Predicted by Nelson 


(Continued from Page 1) 


other’s way in putting reconver- 
sion into effect, he released a 
joint statement made by himself 
and WMC Chairman Paul Mc- 
Nutt in which they voiced agree- 
ment over the machinery as now 
set up. 

Pointing out that war production 
has first claim on manpower, the 
statement said, however, there 
should be the maximum resump- 
tion of civilian production consist- 
ent with war-production needs. 


“Therefore,” it was __ stated, 
“wherever labor and materials are 
available which are not needed in, 
or cannot be made available for, 
war production, they should be em- 
ployed in civilian production.” 


,. The order of War Mobilizer 
James F. Byrnes giving WMC a 
veto over starting any civilian work 
if manpower is short is entirely 
acceptable to him, Nelson said. 


“Byrnes order was not in any 
way intended to undermine our 
order,” Nelson declared. “It was 
intended to implement war man- 
power controls to insure that war 
production is not interfered 
with.” 


In announcing rules to imple- 
ment the fourth step in his recon- 
version step, Nelson said: 

“This is primarily a plan to 
decentralize some of the operations 
which will be necessary to ‘take up 
the slack’ as men and materials 
cease to be needed for war pur- 
poses. Above everything else, it is 
vital to arrange the machinery so 
that in the future, when military 
demands decline or change, the 
men, the facilities and the mate- 
rials which are set free can 
speedily be put to other uses. 


“Under the terms of the ‘spot’ 
procedure, field offices will be in a 
position to authorize production of 
civilian goods now, provided the 
materials, manpower, and facili- 
ties not needed for war production 
are available... . 


“For the time being, it is not 
anticipated that any large in- 
creases in production of civilian 
goods will be possible. Supplies 
of steel and copper continue to 
be short, and as a result, little 
if any, new production of these 
metals will be available for civil- 
ian goods output. Some quan- 
tities of new production alumi- 
num will be available, in addi- 
tion to some non-controlled mate- 
rials. Supplies of idle and excess 
materials will be available for 
use under the procedure.” 

The new regulation calls atten- 
to five specific points of 
policy which an applicant should 
take into consideration in filing 


for permission to manufacture 
civilian goods. They are: 

1. Authorization to produce w 
in no case be granted if production 
will in any way interfere witk 
either war production or f 
production of essential civilian 
articles. 


2. The labor and facilities” to 
manufacture must be available to 
the applicant and not required fo 
more essential purposes. The’ ap- 
plication will be denied if the ap- 
plicant’s proposed use of labe 
would interfere with local and 
inter-regional recruitment of labo: 

3. In general, more favorable 
consideration will be given to ap- 
plications where the articles ca 
be produced from idle, excess o: 
frozen materials and components, 
whether in the applicant’s inve 
tory or available from others, than 
where new materials and com- 
ponents are required. 


4. Preference ratings of AA-5 will 
be assigned but only for the prq 
duction of utility items of impo 
tance in civilian requirements, A 
list of these items can be obtaine 
at your nearest local War Produc- 
tion Board field office. In general, 
more favorable consideration w 
be given to applications for the 
production of these items. 


5. Before making application, t 
applicant should investigate the 
supply situation of the materig 
and components which he will r 
quire. In general, more favorable 
consideration will be given to ap 
plications where the new materials 
needed to produce the product can 
be readily obtained with an AA 
rating (if a utility item) or with- 
out a rating. 


Idle and excess’ inventorie™ 
which may be used for civilian pro- 
duction under the new regulatiog 
are reported to regional office? 
which maintain lists of such mate- 
rials and products. Information ¢ 
to types of materials available may 
be obtained from WPB regional 
offices, which will try to bri 
buyers and sellers together, so that 
maximum use of these stocks ca 
be made under the new progra 


Persons desiring to obtain idle 
and excess materials with whi 
to carry ‘on civilian productio= 
under the new procedure should 
contact their nearest regional offig 
to find out what is available, WP’ 
pointed out. 

Outboard motors and parts, aut 
motive replacement parts, replace- 
ment storage batteries, automotivg 
maintenance equipment, tire chai 
and chain parts are _ included 
among the many items of direg 


| interest to the automotive field. 
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Wir ALL the loose coin jingling in America’s 
pockets, “Park Avenue Charlie” or “Tobacco Road 
Mortimer,” the “dummies” on the left, might seem 
like mighty likely prospects for your product. 

But, look before you weep ... The only gent who 
can give your merchandising show a real run for 
your advertising money is neither Charlie nor 
Mortimer. He’s the giant who, according to the 
latest available figures, represents your substantial 
middle millions .. . the 51 per cent of our popu- 
lation who spend 60 per cent of this nation’s dough. 
We emphasize his pocket appeal primarily because 
we, here at The American Magazine, serve as the 
blueprint of his design for living. 

“Human! About people and 


places I can understand.”’* 


Just as surely as though they sat in our editorial 
offices at 250 Park Avenue, New York, these middle 
millions edit The American Magazine . . . voicing 
their preferences, airing their aspirations in our 
continuing monthly studies of reader reaction and 
in letters to our editor . . . dictating the balance 
we maintain between instructive, constructive 
articles on one hand, and fine fiction by the best 
contemporary authors on the other. 

“The American offers more 

educational opportunities.”* 
No wonder that advertisers with memories in the 
past, feet in the present and eyes on the future 
regard The American Magazine as their happy 
medium to America’s middle millions. 


“Quotations from our continuing studies 
of reader reaction and letters to our editor. 


M% 
% 
% 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y. 


Publishers of The American Magazine, Collier’s, and Woman's Home Companion 


Bud Schirmer and Bob Woodruff, The American Magazine, 
General Motors Building, Detroit, Michigan. 
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* * The N, 


AUTOMOTIVE NEWS, AUGUST 21, 1944 


Arttppmen Serving As Dealers, Too 


arning Respect as Wartime Bosses of Ford Outlets While 
the Men Are in Armed Forces 


— It’s not only fac- 
& . women have taken 
xe men for active war 
e deserving of praise, 
New York—S1 EB. g it, as the wartime 
Murray Hill directors of many Ford 

. dealerships. 
2 women include wives, 
Bernara “5: Sisters, daughters, em- 
Robert ®, and even one mother-in- 
J.C. W of former Ford dealers, 
Williagt of them without any pre- 
sus experience in handling a 
——alership. In almost every case 
1et profits are comparable to 
aw those gained before the women 
B’ took over, in spite of manpower 
’ and material shortages. And in 
several cases, the feminine touch 
has proved so effective that busi- 
ness has actually expanded with 
improved service and increased 

profits. 

The one thing all the new women 
dealers have in common is their 
desire to keep the business they 
manpage intact, to see that it’s in 
good financial condition and ready 
for the postwar period when their 
men come home. Their willingness 
to pitch in and really work, to 
study methods of operation used in 
the past, to use both ingenuity and 
careful thought, is helping them 
to realize that ambition. 

A majority of the women dealers 
are wives of men in service. Most 
of them say frankly they didn’t 
know a thing about running a 
dealership but were determined to 
learn. Mrs. Taylor Britton, of 
Knoxville, Tenn., whose husband 
entered the Navy last spring, has 
done a particularly fine job in spite 
of the fact that she had to move 
her agency at the very outset be- 
cause the government had leased 
the building. Mrs. Britton and army 
wives Mrs. R. E, Peters, of Padu- 
cah, and Mrs. Newman Purdy, of 
Dawson Springs, Ky., have suc- 
ceeded not only in maintaining the 
same ratio of profit as their hus- 
bands did in the past, but also in 
constantly improving and expand- 
7S service operations. 

rs. Roger W. Parsons, whose 
husband is in the armed forces, is 
busy running a dealership in Val- 
ley, Neb., which handles Ford trac- 
tors and implements besides usual 
service operations. Her achieve- 
ments in this small community 
have been so outstanding that she 
is compared favorably with dealers 
of long experience. 

Two of the dealer-wives have 
already had the pleasure of 
showing their husbands how well 
they’ve kept the home fires 
burning. Navy Lt. (s.g.) Bill 
Haden, of Watsonville, Calif., 
and Col. L. F. Tomlinson, of 
West Frankford, IIl., have re- 
turned from active duty overseas 
to see the success their wives 
have had in maintaining a high 
standard of service and holding 
an even financial keel. 

One wife is almost too good, 
according to her husband, Capt. 
Merle Peterson, of the Army Air 
Forces, who has seen service in 
Africa, Sicily and Italy. She has 
improved and increased the volume 
of service work being handled at 


Frazer Obtains 
265,000 Shares 
Of Graham Stock 


DETROIT. — Joseph B. Graham 
last week announced the sale of 
265,000 shares of Graham-Paige 
capital stock to Joseph W. Frazer, 
new chairman of the corporation 
board. 

The sales price was announced at 
$2 a share. 

The corporation, through its 
president, R. J. Hodgson, said that 
the purchasers had an option to 
buy on or before Sept. 7, 1944, an 
additional 265,000 shares of stock 
at $2 per share from the same 
source. 

Frazer has an option agreement 
with the corporation under which 
he may buy up to 300,000 shares of 
Graham-Paige stock during the 
next five years at $3.50 a share. 

The company has a similar 
agreement, involving 100,000 shares, 
with Hodgson. These options are 


subject to the approval of corpora- | 


tion stockholders. 


Dumas, Ark., and the dealership 
is in such excellent condition finan- 
cially that Capt. Peterson in a 
recent letter said, “My wife won’t 
let me give her any advice on the 
business, because I’ve been away 
too long!” 

Mrs. W. P. Harris, of Waldron, 
Ark., accepted one of the heaviest 
burdens of all the dealerships 
when she took over for her son, 
Fred, now serving as a captain in 
an infantry division overseas. The 
agency she manages serves a large 
territory and is located in the 
center of a thriving lumber area, 
where transportation is of vital 
importance to the war effort. Un- 
der Mrs. Harris’ supervision son 
Fred’s company has not only been 
successful financially, but has been 
of real service to the community. 

Before the war, Kenneth 
Brelsford was the Ford dealer 
in Noblesville, Ind. Mrs. Mildred 
Whitesell was his bookkeeper. 
Today he is in the Army and she 
is taking his place in charge of 
the Noblesville business. Under 
her guidance the service volume 


Mute ‘Veterans’ 
Carry Appeal to 
Tire Builders 


AKRON—Out at the Goodyear 
Tire & Rubber Co. last week a 
group of  battle-worn veterans 
made a unique appeal to the tire 
builders of this city, where 65 per- 
cent of America’s military tires are 
manufactured, to speed up produc- 
tion of these vital wartime necessi- 
ties. 

The appeal is a mute one, for 
the veterans are military tires, 
returned from the battlefields of 
Europe and North Africa to stand 
as graphic and pathetic witnesses 
of some of the trials of American 
soldiers overseas. 

All have undergone rough and 
ready repairs. Shrapnel gashes 
have been stitched together with 
cord, torn treads have been riveted 
back on with bolts. 

In picture and story the tale of 
the desperate makeshift devices 
employed by our fighting men to 
keep the tires rolling just a little 
longer, is being carried to the men 
and women who must make up the 
production of military tires now 
lagging 30 percent behind schedule. 

Goodyear officials are confident 
the tale will be heeded. 


Perelle Resigns Post 


At Consolidated Vultee 
DETROIT.—C. W. Perelle, vice- 
president in charge of manufactur- 
ing and member of the board of 
directors of Consolidated Vultee 
Aircraft Corp., San Diego, Calif., 


has resigned, Harry Woodhead, 
president, announced last week. 

It was revealed that Perelle 
would become an official of the 
Hughes Tool Co. with headquarters 
in Houston, Tex. News of his 
resignation from Consolidated Vul- 
tee was released following a meet- 
ing of the Board of Directors which 
convened this morning at the com- 
pany’s Stinson division. 


has remained steady, and net 

profits have increased as much as 

five times in one year. 

Probably the most popular moth- 
er-in-law in the entire country 1s 
Mrs. A. H. Carr who is looking 
after the interests of her son-in- 
law, Walter Vasterling, while he 
serves with the armed forces. 

Mrs. Carr is one of the few 
wartime women dealers who is 
thoroughly experienced. She and 
her husband opened Vasterling’s 
present agency in Potosi, Mo., in 
1914. Her previous training has 
helped her to carry on the man- 
agement of the dealership, keep- 
ing it financially profitable and 
supervising the maintenance of 
essential transportation with ex- 
cellent results. 

Among other successful women 
directors of Ford dealerships are 
Mrs E. Gustafson, of Jamestown, 

. Y.; Mrs. Anne Cotrell, of 
Gardenville, N. Y.; Mrs. Sproule, 
of Bala-Cynwyd, Pa.; Mrs. David 
Lowe, of McConnellsville, Pa.; 
Mrs. Frieda Johnston, of Thorne- 
ville, O.; Mrs. H. D. Blubaugh, of 
Danville, O.; Mrs. H. Humphries, 
of Delaware, O.; Mrs. W. i 
Walsh, of Redcliff, Colo.; Mrs. 
Harold Burkett, of Jefferson, Ia.; 
Mrs. Helen Lang, of Parkersburg, 
Ia.; Miss M. Brinkley, of Indian- 
apolis; Mrs. James Hardee, of 
Madison, Fla.; Mrs. W. E. Currie 
jr., of Hazelhurst, Ga.; Mrs. Gage 
Goms, of Council Groves, Kan.; 
Mrs. J. Foster, of Stafford, Ariz.; 
Mrs.: Paul Gamble of Madison, 
Tenn.; Miss Mamie Entricken, of 
Hernando, Miss.; Mrs. C. A. Clark, 
of Rookhaven, Miss.; Miss Virginia 
Coats, of Demopolis, Ala.; Mrs. 
Harry Mitchell, of Booker, Tex.; 
Mrs. W. M. Stout, of Crescent, 
Okla.; Mrs. L. Woody, of Madill, 
Okla.; Mrs. Joe Heaston, of Albu- 
querque, N. M.; Mrs. E. Richard- 
son, of White Deer, Tex.; Miss 
M. Wilson, of Clarksburg, W. Va.; 
Mrs. Helen Hunt, of Eldon, Mo.; 
Mrs. Ben Feda, of Harmony, Minn.; 
Miss Lucille Massey, of Fredericks- 
burg, Va., and Mrs. Lenora Logan, 
of Washington, D. C. ; 

Despite the flair for business 
these women have shown, most of 
them will be glad to hand the 
reins back to the men who used 
to hold them. Some of them, of 
course, will carry on even after 
victory, and the initial training 


they’re getting now with all the}, 


difficulties and complexities of war- 
time ought to put them right up 
there with the country’s outstand- 
ing Ford dealers. Meanwhile, the 
women dealers can be proud of the 
contribution they’re making to the 
war effort by servicing essential 
transportation and satisfying the 
needs of their communities. 


Ark. Dealer Begins 


Expansion Program 

MORILLTON, Ark. — Treadwell 
Motor Co. has moved its Dodge- 
Plymouth sales agency and repair 
department from N. St. Joe St. to 
the Scroggin building on South 
Railway Ave. 

The removal is part of an expan- 
sion program the company has 
planned for the future. A body de- 
partment, employing one or two 
men, will be added at once. 


GOODYEAR TIRE-BUILDERS Guy Corley, A. B. Paul and James Reed, 
aze in wonder at the shattered section of what was once a sleek 9:00 x 16 


oodyear military tire. 
| to Naples. 
It was delivered 


This tire struck a Nazi land mine on the approaches 
Any one of the men pictured above might have built the tire. 
to the Army in 1942. 


J. W. (JACK) 


HUTCHINS looks on smiling while Forest H. 


the direct deal —— 
ice- ident, Dodge division, Chrysler Corp., signs the direct dealer agre 
with the Jack Hute ban dose, Calif, Effe 


with the Jack Hutchins Co., 


Motor Sales Co. 230 N. First 


has resigned as assistant sales poasager 


ective Aug. 15, Hutchins, who 
of Dodge, will take over the Osen 
San Jose. The Osen firm, one 


c. 
the original Dodge dealerships, dating from 1914, became available throught 


the untimely death 
decided to dispose of the business 
together for 30 years. 


of George Osen, 


jr. His father, George Osen, sr., 


which they had operated successfully 


Speedy Auto Reconversion 


Predicted by Nelson 


(Continued from Page 1) 


other’s way in putting reconver- 
sion into effect, he released a 
joint statement made by himself 
and WMC Chairman Paul Mc- 
Nutt in which they voiced agree- 
ment over the machinery as now 
set up. 

Pointing out that war production 
has first claim on manpower, the 
statement said, however, there 
should be the maximum resump- 
tion of civilian production consist- 
ent with war-production needs. 


“Therefore,” it was __ stated, 
“wherever labor and materials are 
available which are not needed in, 
or cannot be made available for, 
war production, they should be em- 
ployed in civilian production.” 


The order of War Mobilizer 
James F. Byrnes giving WMC a 
veto over starting any civilian work 
if manpower is short is entirely 
acceptable to him, Nelson said. 


“Byrnes order was not in any 
way intended to undermine our 
order,” Nelson declared. “It was 
intended to implement war man- 
power controls to insure that war 
production is not _ interfered 
with.” 


In announcing rules to imple- 
ment the fourth step in his recon- 
version step, Nelson said: 

“This is primarily a plan to 
decentralize some of the operations 
which will be necessary to ‘take up 
the slack’ as men and materials 
cease to be needed for war pur- 
poses. Above everything else, it is 
vital to arrange the machinery so 
that in the future, when military 
demands decline or change, the 
men, the facilities and the mate- 
rials which are set free can 
speedily be put to other uses. 


“Under the terms of the ‘spot’ 
procedure, field offices will be in a 
position to authorize production of 
civilian goods now, provided the 
materials, manpower, and facili- 
ties not needed for war production 
are available. ... 


“For the time being, it is not 
anticipated that any large in- 
creases in production of civilian 
goods will be possible. Supplies 
of steel and copper continue to 
be short, and as a result, little 
if any, new production of these 
metals will be available for civil- 
ian goods output. Some quan- 
tities of new production alumi- 
num will be available, in addi- 
tion to some non-controlled mate- 
rials. Supplies of idle and excess 
materials will be available for 
use under the procedure.” 

The new regulation calls atten- 
tion to five specific points of 
policy which an applicant should 
take into consideration in filing 


for permission to eagle 
civilian goods. They are: 

1. Authorization to produce w: 
in no case be granted if production 
will in any way interfere wi 
either war production or th 
production of essential civilian 
articles. 


2. The labor and facilities to 
manufacture must be available to 
the applicant and not required fo( 
more essential purposes. The ap- 
plication will be denied if the ap- 
plicant’s proposed use of labo! 
would interfere with local and 
inter-regional recruitment of labor, 

3. In general, more favorabl 
consideration will be given to ap- 
plications where the articles cay 
be produced from idle, excess or 
frozen materials and components, 
whether in the applicant’s inven 
tory or available from others, than 
where new materials and com- 
ponents are required. ( 


4. Preference ratings of AA-§ will 
be assigned but only for the pr 
duction of utility items of impo 
tance in civilian requirements. A 
list of these items can be obtaine, 
at your nearest local War Produc= 
tion Board field office. In general, 
more favorable consideration 
be given to applications for the 
production of these items. 


5. Before making application, t 
applicant should investigate the 
supply situation of the materig 
and components which he will r 
quire. In general, more favorable 
consideration will be given to ap 
plications where the new materials 
needed to produce the product can 
be readily obtained with an AA, 
rating (if a utility item) or with- 
out a rating. 


Idle and excess_ inventorieN 
which may be used for civilian pro- 
duction under the new regulatioy 
are reported to regional offices 
which maintain lists of such mate- 
rials and products. Information e 
to types of materials available may 
be obtained from WPB regional 
offices, which will try to bri 
buyers and sellers together, so that 
maximum use of these stocks ca 
be made under the new progra 


Persons desiring to obtain idle 
and excess materials with whi 
to carry ‘on civilian productio™ 
under the new procedure should 
contact their nearest regional offig 
to find out what is available, WPS 
pointed out. 

Outboard motors and parts, aut 
motive replacement parts, replace- 
ment storage batteries, automotivg 
maintenance equipment, tire chai 
and chain parts are included 
among the many items of direg 
interest to the automotive field. 


A 
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Wars ALL the loose coin jingling in America’s 
pockets, “Park Avenue Charlie” or “Tobacco Road 
Mortimer,” the “dummies” on the left, might seem 
like mighty likely prospects for your product. 
But, look before you weep ... The only gent who 

can give your merchandising show a real run for 
your advertising money is neither Charlie nor 
Mortimer. He’s the giant who, according to the 
latest available figures, represents your substantial 
middle millions .. . the 51 per cent of our popu- 
lation who spend 60 per cent of this nation’s dough. 
We emphasize his pocket appeal primarily because 
we, here at The American Magazine, serve as the 
blueprint of his design for living. 

“Human! About people and 

places I can understand.”* 
Just as surely as though they sat in our editorial 
offices at 250 Park Avenue, New York, these middle 
millions edit The American Magazine . . . voicing 
their preferences, airing their aspirations in our 
continuing monthly studies of reader reaction and 
in letters to our editor . . . dictating the balance 
we maintain between instructive, constructive 
articles on one hand, and fine fiction by the best 
contemporary authors on the other. 

“The American offers more 

educational opportunities.””* 
No wonder that advertisers with memories in the 
past, feet in the present and eyes on the future 
regard The American Magazine as their happy 
medium to America’s middle millions. 


"Quotations from our continuing studies 
of reader reaction and letters to our editor. 
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Publishers of The American Magazine, Collier’s, and Woman's Home Companion 


Bud Schirmer and Bob Woodruff, The American Magazine, 
General Motors Building, Detroit, Michigan. 
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N.Y. Dealers Offer Ideas 
On MPR 540 Revision 


NEW YORK.—A general upward 
price revision on a_ nationally 
uniform basis which would make 
it possible to buy good cars from 
the public, elimination of the ar- 
bitrary disregard of the traditional 
used-car market price role of 
popular makes and models, and a 
reconditioning markup of at least 
33% percent are among the MPR 
540 changes deemed necessary in 
this area, according to dealer 
opinion as reflected at a recent 
meeting here of the board of di- 
rectors of the Automobile Mer- 
chants Assn. of New York, Inc. 


“The ceiling price on used cars 
is drying up the used-car stocks 
in dealers’ hands in the New 
York territory at a very danger- 
ous rate,” Joseph W. Farlow, 
general manager of the associa- 
tion asserted in a statement re- 
leased to Automotive News fol- 
lowing the meeting. 

“The cars being bought in this 
market by dealers are all pretty 
rough, the so-called ‘dogs,’ and 
dealers are compelled to pay the 
full ‘as is’ ceiling price for this 
type of merchandise. The cost of 
putting these cars into pre-ceiling 
shape would so far exceed the 
dealers’ markup of 25 percent, that 
dealers are making only the neces- 
sary mechanical repairs and put- 
ting them on their showroom floors 
for sale with faded paint, dents in 
the fenders, dirty upholstery, etc. 

“The dealers in this territory, as 
represented by the board of the 
Automobile Merchants, feel it is 
impossible to purchase good cars 
from the public at the base prices 
allowed in Region A. As a matter 
of fact, they feel there should only 
be one price established for used 
cars all over the country. Any 
difference in price should be rep- 
resented by the freight differential 
from point of manufacture to point 
of sale. After all, this is the way 
new cars have always been priced 
and the sale of the used car has 
always borne a definite relation to 
the delivered price of the new car 
—why change now? 

a pre-ceiling check we 
found that the retail delivered 
prices of used cars in this terri- 
tory were as high or higher than 
any territory in the country. In 
a territory such as New York 
where car registrations are high, 
it was felt that with a base price 
such as now exists in Region C, 
it would be possible to entice 
more individuals to place their 
cars on the market. 

“Another criticism of MPR 540 
brought out at this meeting was the 
disregard for popular makes and 
models as represented by public 
demand for these cars in the used- 
car market before the price ceiling. 
Dealers and individuals who own 
these popular makes were arbi- 
trarily forced to accept a terrific 
financial loss. The used-car mar- 
ket has always been a popular- 
make market. To take a formula 


Chrysler Sets Up 
A New Lab 


DETROIT. — Dr. Orlan McGrew 
Arnold, formerly’ professor of 
chemistry at Rensselaer’ Poly- 
technic Institute, has been em- 
ployed by Chrysler Corp.’s engi- 
neering division to set up a new 
special laboratory to be devoted to 
physical-chemistry research, Carl 
Breer, the company’s director of 
research, announced. 

Dr. Arnold will experiment with 
the molecular structure of oil to- 
ward improved lubrication; the 
molecular structure of paint, with 
the emphasis on adhesion; the 
molecular structure of plastics, to 
make them stronger and more 
usable and the refinement of in- 
sulation materials, textiles and 
others, Breer said. 


Welding Process 


To provide detailed answers to the 
most commonly asked questions about 
its new process of welding with stor- 
age batteries as a power source, Pro- 
rressive Welder Co., 3050 E. Outer 
drive, Detroit 12, has released an il- 
lustrated 12-page booklet entitled ‘‘The 
How and Why of Storage Battery 
Welding.” 


and automatically apply it to list 
prices of all cars (as was done in 
MPR 540) is contrary to trade 
practices that have existed since 
the automobile business was 
founded. 


“The dealers as represented by 
this association seem unanimous in 
their belief that the markup for 
reconditioning used cars should be 
at least 33% percent above the ‘as 
is’ ceiling. This would only give 
the dealer 25 percent margin on its 
selling price. With this markup 
they could clean the cars up better 
and give the customers a car that 
would merit pride of ownership in- 
stead of the bare means of 
transportation.” 


As to whether there is a used- 
car black market in New York, the 
statement declared: 


“Many dealers have reported that 
individuals have offered used cars 
for sale and when told what the 
ceiling price was, have walked out, 
never to return again, with the re- 
mark, ‘I can get a hundred dollars 
more than that from my neighbor 
across the street.’ Many dealers 
have also reported answering news- 
paper ads of individuals who have 
a car for sale and being bluntly 
told, ‘We know the ceiling price of 
this car is $880, but we want $1,100 
= we'll get it too.’ Too often they 

oO. 


“OPA has a gigantic job to do in 
educating the public that the used- 
car ceiling applies to them as well 
as the automobile dealer and that 
there are strong penalties attached 
to making false statements in the 
certificate of transfer and selling 
cars above ceiling price. Too many 
automobile owners who are selling 
their cars today seem to have the 
attitude of ‘To hell with the ceiling, 
to hell with OPA, just give mit da 
money.’ 

“The black market isn’t en- 
tirely on the sales and purchase 
of cars by individuals. It has 
been said that there are some 
used-car dealers in this territory, 
who started in business during 
the boom market, who might give 
$100 above the ‘as is’ for that 
nice clean one. This, of course, 
is making it doubly hard for our 
new-car and reliable used-car 
dealers to buy cars. It also has 
been rumored but not substan- 
tiated that some dealers would 
play hands with you under the 
table for that 5,000-mile one. 


“Although all of these black-mar- 
ket practices are now in their in- 
fancy, we here feel that unless the 
OPA starts an aggressive enforce- 
ment program the ‘smart boys’ will 
make a laughing stock of MPR 
540.” 


Tia 
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PRODUCTION OF AN entirely new 18- 
engine is now under way at plants of 
the first of the new en 
down’”’ operations following the . test run are (extreme right) 

otors 
and Hugh Dean, 


Motors Corp. Shown inspecting 
Coyle, vice-president of General 
Chevrolet division, 
Chevrolet. 


aircraft 
General 
“tear 
M. E. 
Corp. and general manager of the 
manager of 


linder Pratt & Whitne 
the Chevrolet division o 
gines during 


assistant manufacturing 
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enforcement is lax in most sec- 
tions, that due to individual-to- 
individual sales the used-car 
market is drying up for dealers, 
that most dealers figure to be out 
of the used-car picture in a few 
months. 

Members of the automotive in- 
dustry committee included the 
following: Chairman D. E. Castles 
of St. Louis; E. H. Baker, Brook- 
line, Mass.; Arthur W. Pickett, 
New York City; Fred Farris, 
Birmingham, Ala.; J. A. Peverill, 
Des Moines; Sam Marcus, Denver; 
Les Vogel, San Francisco, and 
L. F. Jacob, New York. 

Representing OPA at the meeting 
were William F. Kelly, price execu- 
tive, and Donald H. Smith, head 


St. Paul Buick Gets 


A Big, New Home 


ST. PAUL.—The St. Paul Buick 
Co. has moved to a three-story 
building near the downtown busi- 
ness district which has _ 57,000 
square feet of space, three times 
that of the previous building. 

The new building, at 8th and 
Sibley Sts., has been modernized. 

“Our postwar plans, so far as 
St. Paul Buick is concerned, are 
already buttoned up,” the company 
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IT’S NATURAL rubber extracted from Russian dandelions that E. B. Newton, 


left, and Dr. H. L. 
Akron, are examining. 


various parts of the United States. 


converted into tires, 


Trumbull, right, rubber scientists of B. F. Goodrich Co., 
In 1942 when the United States faced the most critical 
rubber outlook in history, an airplane load of hardy dandelion seeds was 
flown here from the Soviet Union and planted under government direction in 
The experiment was successful and the 
rubber in the photograph, first from the dandelion source, will shortly be 
probably for military uses. 


The Russian dandelion, 


known as ‘“‘Kok-saghyz,”’ produces rubber comparable in quality to the best 


prewar Far Eastern plantation grades, according to Dr. 


Trumbull, director 


of Goodrich synthetic rubber research. 


of the Automotive section of the 
Machinery Price branch. 

The automotive committee was 
chosen with the idea of providing 
wide national geographic repre- 
sentation and bringing to the 
meeting a broad variety of experi- 
ence with the used-car price ceil- 
ing during the period the regula- 
tion has been in effect. 


AAF Examines 
Hudson Methods 
On B-29 Cabins 


DETROIT.—Production methods 
devised by Hudson Motor Car Co. 
engineers in building three fuselage 
sections of the new Boeing B-29 
Superfortress are being studied by 
the Army Air Forces to speed pro- 
duction and reduce costs in other 
plants, it was announced last week. 

Two of the three pressure cabins 
in the huge stratosphere bomber 
are included in the three large 
fuselage sections built by Hudson. 
The pressure cabins in the B-29 
enable crew members to fly at 
altitudes never thought possible 
before. Actual ceiling still remains 
a military secret, however. 

A low-cost device for testing 
pressure leakage in the cabins has 
also been built by Hudson engi- 
neers. Ordinarily a machine cost- 
ing several thousand dollars is used 
in such testing and usually a 
graduate engineer is needed to 
operate it and make computations, 
it was said. 

One of these machines was not 
available even on high priority at 
the time it was needed by Hudson. 
A precision gas meter was rented 
from the Detroit gas company and 
was found to be so simple that no 
further efforts are being made to 
= the special machines, it was 
said. 


(Continued from Page 1) 
ging their way through to victory 
shoulder to shoulder. 
This is probably the most impor- 


tant of all the NADA-sponsored 
proposals, and it has been generally 


indorsed by business’ groups. 
Whether the amendment will stick 
in conference is problematical. It 
is not in the Senate bill. 


Kamp Motors Buys 
Adjoining Buildings 

MT. CARMEL, Ill_—Kamp Motor 
Co. has purchased three buildings 
on Main St., adjoining its sales and 
service building, from W. J. Shaw, 
giving it a half block frontage on 
Market St. 

Kamp intends to expand service 
facilities when new car production 
is started again. 


Oil Stockpile 
Off 32% Since 
August, 1941 


WASHINGTON. — The nation’@} 
stockpile of essential civilian petro- 
leum products has been reduced 
32 percent since Aug., 1941, it 
revealed last week in the monthly 
petroleum supply bulletin released 
by the Petroleum Administration 
for War. 

Deputy Petroleum Administratog 
Ralph K. Davies explained *tha 
stocks of industrial fuel oils, heat- 
ing oils, and civilian grade motor 
gasoline totaled 194,000,000 barrels 
during peacetime 1941. 

“This year, on Aug. 1, these samé 
products were reduced to 132,000,- 
000 barrels,” Davies said, “with 
civilian gasoline only within 6 
percent of prewar levels, heating 
oils reduced 12 percent, and indus 
trial fuels declining to 61 percent 
of peacetime levels. With present 
seasonal demands exceeding 
finery production, the nation’s 
stocks will continue to decline.” 


Deliveries of civilian grade 
gasoline from refineries and termi- 


' 


nals in the United States exceededg pss 


production during the period July® 
1, through Aug. 5, by 92,500 barrels 
daily. Deliveries totaled 1,330,200 
barrels daily while refinery produc- 
tion totaled 1,237,700 barrels daily. 
Corresponding deliveries during th 
first half of 1944 averaged 1,243, 
barrels daily, or 87,100 barrels daily 
less than during the period J 
through Aug. 5. 

Refineries and natural gasoline 
plants in the United States pro- 
duced a daily average of 1,237,700 
barrels of civilian grade moto 
gasoline during the period July 1 
through Aug. 5. This represents a 
decrease of 31,400 barrels compared 


a 
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to the daily average of 1,269,100™ 


barrels reported for the first six 
months of 1944. 

This reduction in refinery yields 
of civilian gasoline took place de- _ 
spite the fact that average dail 
crude oil runs to stills during the 
last five weeks were 183,000 barrels 
higher than the daily average dur- 
ing the first half of 1944. 

Less civilian gasoline is manu- 
factured because more and more 
of the crude oil is refined into 100- 
octane gasoline and other military, 
products. The result is a reduced 
yield of civilian grade gasoline 
from each barrel of crude oil 
This reduction of civilian gasoline 
is now estimated to be _ three- 
fourths of a gallon less per barrelam 
of crude oil than during the first 
half of 1944. 

The total stocks of motor gaso 
line (civilian grade) held at re- 
fineries and terminals in the United 


-~ 


_ 


States totaled 43,036,000 barrels on™ 


Aug. 5. This is a decrease of 3,238,- 


000 barrels since July 1. Inventory... 


declines were recorded in all dis- 
tricts. The largest inventory draft 


appeared in District Two (Middlege: 


West) where a reduction of 1,719,- 
000 barrels was recorded. 


Obituaries: 


Wherrett, Glass Chief 


In Pittsburgh, Dead 

PITTSBURGH. — Harry Scott 
Wherrett, 68, chairman of the 
board of the Pittsburgh Plate Glass: 
Co., associated with the organiza- 
tion for more than 53 years, died 
recently after a brief illness. 

Wherrett was promoted to be 
manager of plate glass sales in 
1905, to chairman of the commer-%g 
cial department in 1916, to vice- 
president in 1919 and to president 
of the company in 1928. In 1941 he® 
was named vice-chairman of the 
board of directors, and in Jana 
1944, he became chairman. 

*-> * * 


Albert C. Hine 


HARTFORD, Conn.—Albert C. Hine, 
63, one of Connecticut's most widely 
known automobile dealers who foundedgg 
and headed the A. C. Hine Co., of this 
city, died Aug. 7 at his home in New 
Britain. He had been in the field 
nearly 30 years and was the first deale 
on ashington St., now this city’s 
automobile row. He was president of 
the Automobile Club of Hartford and 
former head of the Connecticut Auto 
motive Trades Assn. and the Hartford 
Automobile Dealers Assn. He leaves 
his wife, two daughters, two sons, a 
brother and a sister. e 


Charles M. Kahn 


NEW YORK.—Charles M. Kahn, 73; 
who formerly operated New York 
agencies for Paige-Detroit cars, Gra- 
ham trucks and the two-cycle Amplex 
cars, died at his home here recently. 
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Sounds as if one of our 

own copywriters had written it. 
But actually it’s right out of 

the mouth of a New York Times 
reader, telling us why 

he prefers The Times above 


all other newspapers. 


We are grateful for his ex- 
pression, not only because it 
voices his own opinion 

but because it is typical of what 
alert, intelligent men and 

women all over the country 
think about The New York Times. 
This was vividly revealed 

in a recent impartial 

survey among 5,800 of 

the nation’s top citizens—in- 
cluding Governors, educa- 

tors, editors, business and 
financial leaders, women’s club 
presidents—to determine 

their favorite newspaper and 

why. By a vote of four to one 
they chose The New York Times. 


- Bye Kew York Bina, anwe 
PTCRE Ror 151. AND. LAND ON NAME A newspaper that is tops 


sce FE: ENEMY SURPRISE: 
perce iii Batt , | 
abv sip oa 4 , with the people at the top is an 
ee — ce es 
: _ important newspaper— 
and an important advertis- 


ing medium. 


Che New York Cimes 


"ALL THE NEWS THAT’S FIT TO. PRINT 
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ealers Offer Ideas 


PR 540 Revision 


& (K.—A general upward 
sion on a_ nationally 
New York—1 BaSis which would make 
Murray Hine tO buy good cars from 
ic, elimination of the ar- 
disregard of the traditional 
B a ir market price role of 
Robert © makes and models, and a 
J. c. vditioning markup of at least 
Willis percent are among the MPR 
changes deemed necessary in 
area, according to dealer 
pinion as reflected at a recent 
,meeting here of the board of di- 
yrectors of the Automobile Mer- 
chants Assn. of New York, Inc. 


“The ceiling price on used cars 
is drying up the used-car stocks 
in dealers’ hands in the New 
York territory at a very danger- 
ous rate,” Joseph W. Farlow, 
general manager of the associa- 
tion asserted in a statement re- 
leased to Automotive News fol- 
lowing the meeting. 


“The cars being bought in this 
market by dealers are all pretty 
rough, the so-called ‘dogs,’ and 
dealers are compelled to pay the 
full ‘as is’ ceiling price for this 
type of merchandise. The cost of 
putting these cars into pre-ceiling 
shape would so far exceed the 
dealers’ markup of 25 percent, that 
dealers are making only the neces- 
sary mechanical repairs and put- 
ting them on their showroom floors 
for sale with faded paint, dents in 
the fenders, dirty upholstery, etc. 

“The dealers in this territory, as 
represented by the board of the 
Automobile Merchants, feel it is 
impossible to purchase good cars 
from the public at the base prices 
allowed in Region A. As a matter 
of fact, they feel there should only 
be one price established for used 
cars all over the country. Any 
difference in price should be rep- 
resented by the freight differential 
from point of manufacture to point 
of sale. After all, this is the way 
new cars have always been priced 
and the sale of the used car has 
always borne a definite relation to 
the delivered price of the new car 
—why change now? 

“In a pre-ceiling check we 
found that the retail delivered 
prices of used cars in this terri- 
tory were as high or higher than 
any territory in the country. In 
a territory such as New York 
where car registrations are high, 
it was felt that with a base price 
such as now exists in Region OC, 
it would be possible to entice 
more individuals to place their 
cars on the market. 

“Another criticism of MPR 540 
brought out at this meeting was the 
disregard for popular makes and 
models as represented by public 
demand for these cars in the used- 
car market before the price ceiling. 
Dealers and individuals who own 
these popular makes were arbi- 
trarily forced to accept a terrific 
financial loss. The used-car mar- 
ket has always been a _ popular- 
make market. To take a formula 


Chrysler Sets Up 
A New Lab 


DETROIT. — Dr. Orlan McGrew 
Arnold, formerly professor of 
chemistry at Rensselaer Poly- 
technic Institute, has been em- 
ployed by Chrysler Corp.’s engi- 
neering division to set up a new 
special laboratory to be devoted to 
physical-chemistry research, Carl 
Breer, the company’s director of 
research, announced. 

Dr. Arnold will experiment with 
the molecular structure of oil to- 
ward improved lubrication; the 
molecular structure of paint, with 
the emphasis on adhesion; the 
molecular structure of plastics, to 
make them stronger and more 
usable and the refinement of in- 
sulation materials, textiles and 
others, Breer said. 


W elding Process 

To provide detailed answers to the 
most commonly asked questions about 
its new process of welding with stor- 
age batteries as a power source, Pro- 
ressive Welder Co., 3050 E. Outer 

rive, Detroit 12, has released an il- 
lustrated 13-pase booklet entitled ‘The 
How and Why of Storage Battery 
Welding.” 


and automatically apply it to list 
prices of all cars (as was done in 
MPR 540) is contrary to trade 
practices that have existed since 
the automobile business was 
founded. 


“The dealers as represented by 
this association seem unanimous in 
their belief that the markup for 
reconditioning used cars should be 
at least 33% percent above the ‘as 
is’ ceiling. This would only give 
the dealer 25 percent margin on its 
selling price. With this markup 
they could clean the cars up better 
and give the customers a car that 
would merit pride of ownership in- 
stead of the bare means of 
transportation.” 


As to whether there is a used- 
car black market in New York, the 
statement declared: 


“Many dealers have reported that 
individuals have offered used cars 
for sale and when told what the 
ceiling price was, have walked out, 
never to return again, with the re- 
mark, ‘I can get a hundred dollars 
more than that from my neighbor 
across the street.’ Many dealers 
have also reported answering news- 
paper ads of individuals who have 
a car for sale and being bluntly 
told, ‘We know the ceiling price of 
this car is $880, but we want $1,100 
_ we'll get it too.’ Too often they 

0. 


“OPA has a gigantic job to do in 
educating the public that the used- 
car ceiling applies to them as well 
as the automobile dealer and that 
there are strong penalties attached 
to making false statements in the 
certificate of transfer and selling 
cars above ceiling price. Too many 
automobile owners who are selling 
their cars today seem to have the 
attitude of ‘To hell with the ceiling, 
to hell with OPA, just give mit da 
money.’ 

“The black market isn’t en- 
tirely on the sales and purchase 
of cars by individuals. It has 
been said that there are some 
used-car dealers in this territory, 
who started in business during 
the boom market, who might give 
$100 above the ‘as is’ for that 
nice clean one. This, of course, 
is making it doubly hard for our 
new-car and reliable used-car 
dealers to buy cars. It also has 
been rumored but not substan- 
tiated that some dealers would 
play hands with you under the 
table for that 5,000-mile one. 
“Although all of these black-mar- 

ket practices are now in their in- 
fancy, we here feel that unless the 
OPA starts an aggressive enforce- 
ment program the ‘smart boys’ will 
— a laughing stock of MPR 
540.” 
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PRODUCTION OF AN entirely new 18-cylinder Pratt & Whitney aircraft 


engine is now under way at plants of the Chevrolet division o 


General 


Motors Corp. Shown inspecting the first of the new engines during ‘‘tear 
down” operations following the initial test run are (extreme right) M. E. 


Coyle, vice-president of General Motors Corp. and 
and Hugh Dean, 


Chevrolet 


division, 
Chevrolet. 


general manager of the 
assistant manufacturing manager of 
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enforcement is lax in most sec- 
tions, that due to individual-to- 
individual sales the used-car 
market is drying up for dealers, 
that most dealers figure to be out 
of the used-car picture in a few 
months. 

Members of the automotive in- 
dustry committee included the 
following: Chairman D. E. Castles 
of St. Louis; E. H. Baker, Brook- 
line, Mass.; Arthur W. Pickett, 
New York City; Fred Farris, 
Birmingham, Ala.; J. A. Peverill, 
Des Moines; Sam Marcus, Denver; 
Les Vogel, San Francisco, and 
L. F. Jacob, New York. 


Representing OPA at the meeting 
were William F. Kelly, price execu- 
tive, and Donald H. Smith, head 


St. Paul Buick Gets 


A Big, New Home 


ST. PAUL.—The St. Paul Buick 
Co. has moved to a three-story 
building near the downtown busi- 
ness district which has _ 57,000 
square feet of space, three times 
that of the previous building. 


The new building, at 8th and 
Sibley Sts., has been modernized. 

“Our postwar plans, so far as 
St. Paul Buick is concerned, are 
already buttoned up,” the company 
says. 


IT’S NATURAL rubber extracted from Russian dandelions that E. B. Newton, 


left, and Dr. H. L. 
Akron, are examining. 


Trumbull, right, rubber scientists of B. 
In 1942 when the United States faced the most critical 


F. Goodrich Co., 


rubber outlook in history, an airplane load of hardy dandelion seeds was 


flown here from the Soviet Union and 
various parts of the United States. 
rubber in the photograph, first from 
converted into tires, probabl 


for military uses. 


planted under government direction in 


The experiment was successful and the 


the dandelion source, will shortly be 
The Russian dandelion, 


known as ‘‘Kok-saghyz,’”’ produces rubber comparable in quality to the best 
prewar Far Eastern plantation grades, according to Dr. Trumbull, director 
of Goodrich synthetic rubber research. 


of the Automotive section of the 
Machinery Price branch. 

The automotive committee was 
chosen with the idea of providing 
wide national geographic repre- 
sentation and bringing to the 
meeting a broad variety of experi- 
ence with the used-car price ceil- 
ing during the period the regula- 
tion has been in effect. 


AAF Examines 
Hudson Methods 
On B-29 Cabins 


DETROIT.—Production methods 
devised by Hudson Motor Car Co. 
engineers in building three fuselage 
sections of the new Boeing B-29 
Superfortress are being studied by 
the Army Air Forces to speed pro- 
duction and reduce costs in other 
plants, it was announced last week. 

Two of the three pressure cabins 
in the huge stratosphere bomber 
are included in the three large 
fuselage sections built by Hudson. 
The pressure cabins in the B-29 
enable crew members to fly at 
altitudes never thought possible 
before. Actual ceiling still remains 
a military secret, however. 

A low-cost device for testing 
pressure leakage in the cabins has 
also been built by Hudson engi- 
neers. Ordinarily a machine cost- 
ing several thousand dollars is used 
in such testing and usually a 
graduate engineer is needed to 
operate it and make computations, 
it was said. 

One of these machines was not 
available even on high priority at 
the time it was needed by Hudson. 
A precision gas meter was rented 
from the Detroit gas company and 
was found to be so simple that no 
further efforts are being made to 
obtain the special machines, it was 
said. 


Surplus 
(Continued from Page 1) 
ging their way through to victory 
shoulder to shoulder. 

This is probably the most impor- 
tant of all the NADA-sponsored 
proposals, and it has been generally 
indorsed by business’ groups. 
Whether the amendment will stick 
in conference is problematical. It 
is not in the Senate bill. 


Kamp Motors Buys 
Adjoining Buildings 

MT. CARMEL, Ill.—Kamp Motor 
Co. has purchased three buildings 
on Main St., adjoining its sales and 
service building, from W. J. Shaw, 
giving it a half block frontage on 
Market St. 

Kamp intends to expand service 
facilities when new car production 
is started again. 


Ps 


Oil Stockpile | 
Off 32% Since — 
August, 1941 sd 
WASHINGTON. — The _natic 
stockpile of essential civilian pet®O=5 
leum products has been reducé@® 
32 percent since Aug., 1941, it w 
revealed last week in the monthi 
petroleum supply bulletin reles 


by the Petroleum Administratiol 
for War. 


Deputy Petroleum Adminis 
Ralph K. Davies explained 
stocks of industrial fuel oils, b 
ing oils, and civilian grade 
gasoline totaled 194,000,000 t 
during peacetime 1941. 

“This year, on Aug. 1, these ae 
products were reduced to 132,00 
000 barrels,” Davies said, r 
civilian gasoline only within 6% 
percent of prewar levels, heating) 
oils reduced 12 percent, and indum 
trial fuels declining to 61 pe 
of peacetime levels. With pre 
seasonal demands exceeding 
finery production, the 
stocks will continue to decline.” ss 


Deliveries of civilian grade me¢ 
gasoline from refineries and te 
nals in the United States excee@ee 
production during the period 
1, through Aug. 5, by 92,500 barrels 
daily. Deliveries totaled 1,330,20 
barrels daily while refinery p 
tion totaled 1,237,700 barrels y 
Corresponding deliveries during ti 
first half of 1944 averaged 1,243,100 
barrels daily, or 87,100 barrels dail; 
less than during the period 
through Aug. 5. 

Refineries and natural gasolime 
plants in the United States prom 
duced a daily average of 1,237,700) 
barrels of civilian grade mo 
gasoline during the period July 2* 
through Aug. 5. This represents a | 
decrease of 31,400 barrels compa 
to the daily average of 1,269 
barrels reported for the first 
months of 1944. 

This reduction in refinery 
of civilian gasoline took place 
spite the fact that average da 
crude oil runs to stills during, 
last five weeks were 183,000 ba is 
higher than the daily average du® 
ing the first half of 1944. “-. 4 

Less civilian gasoline is man 
factured because more and mOreN 
of the crude oil is refined into"100-~ 
octane gasoline and other mili " 
products. The result is a reduc 
yield of civilian grade gasol 
from each barrel of crude | 
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This reduction of civilian gaso ine™ 


is now estimated to be thre 
fourths of a gallon less per bart 
of crude oil than during the first” 
half of 1944. ty 
The total stocks of motor ge 
line (civilian grade) held at..te-— 
fineries and terminals in the Uni 
States totaled 43,036,000 barrels ¢ 
Aug. 5. This is a decrease of 3,238= — 
000 barrels since July 1. Inventor} 
declines were recorded in all dis 
tricts. The largest inventory 
appeared in District Two (Midd 
West) where a reduction of 1,718 
000 barrels was recorded. 


Obtenaries: 


Wherrett, Glass Chief 


In Pittsburgh, Dead 
PITTSBURGH. — Harry Sc 
Wherrett, 68, chairman of _ the 

board of the Pittsburgh Plate Gla 
Co., associated with the organiza-— 
tion for more than 53 years, died 
recently after a brief illness. 

Wherrett was promoted to be 
manager of plate glass sales in 
1905, to chairman of the comme 
cial department in 1916, to vice- 
president in 1919 and to presiden 
of the company in 1928. In 1941 h 
was named vice-chairman of 
board of directors, and in Jan 
1944, he became chairman. 

s *¢ *# 


Albert C. Hine 


HARTFORD, Conn.—Albert C. Hine: 
63, one of Connecticut’s most widely”™ 
known automobile dealers who founded 
and headed the A. C. Hine Co., of th 
city, died Aug. 7 at his home in io 
Britain. He had been in the flel 
nearly 30 years and was the first dealer 
on ashington St., 
automobile row. He was 
the Automobile Club of Hartford an¢ 
former head of the Connecticut Auto 


motive Trades Assn. and the Hartford, 


Automobile Dealers Assn. He leaves” 
his wife, two daughters, two sons, 
brother and a sister. ‘ 


Charles M. Kahn 


NEW YORK.—Charles M. Kahn, 733 
who formerly operated 
agencies for Paige-Detroit cars, Gra- 
ham trucks and the two-cycle Ample 
cars, died at his home here recently, 


i 


daly 


the — 


now this city’s? 
resident of 


New York ~ 


- 
" 
os 
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Sounds as if one of our 





own copywriters had written it. 






But actually it’s right out of 






the mouth of a New York Times 






reader, telling us why 






he prefers The Times above 






all other newspapers. 










We are grateful for his ex- 


pression, not only because it 






voices his own opinion 






but because it is typical of what 






alert, intelligent men and 






women all over the country 
think about The New York Times. 


This was vividly revealed 








in a recent impartial 






survey among 5,800 of 






the nation’s top citizens—in- 






cluding Governors, educa- 






tors, editors, business and 






financial leaders, women’s club 






presidents—to determine 






their favorite newspaper and 






why. By a vote of four to one 






they chose The New York Times. 
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A newspaper that is tops 
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with the people at the top is an 





_ important newspaper— 






and an important advertis- 






ing medium. 
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Substitutions Seen 


In Early Cars 


By A. H. Allen us 
AMONG THE MYRIAD problems facing the motor plants 


as the day approaches when the first assemblies o 


passenger cars will be rolling, is the scheduling of all the 
hundreds of components and parts from suppliers so that 
they will be ready for installation as the cars move along 


the line. Normally this prob- 
lem is not too serious, when 


all suppliers are available to 
make shipments, but even under 
such conditions, it is usually the 
policy to have two or even three 
alternate suppliers to avoid sudden 
shortages. But, just as in the 
final months of 1942 model assem- 
blies when war-enforced shortages 
required substitutions of many 
sorts, the first runs of 1945 models 
will run into numerous shortages 
occasioned by the fact former sup- 
pliers have not been able to re- 
convert, or certain materials and 
parts may still be of a critical 
nature. 

Hence it is only reasonable to 
expect a certain amount of sub- 
stitutions in the first few months 
of new models. In fact, it is 
likely that here and there entire 
assembly lines will be stalled for 
the lack of essential parts. There 
may be difficulties, for example, 
in obtaining die castings for 
hardware; there unquestionably 
will be a tight situation in elec- 
trical supplies and accessories; 
chrome plating may be short or 
even out of the picture alto- 
gether. 

However, in spite of such tempo- 
rary shortages, automobile build- 
ers will devise ways and means to 
keep assemblies moving. This is to 
be expected since it would be fool- 
ish to suspend operations and keep 
thousands from working just be- 
cause an anticipated supply of, say, 
chrome-plated moldings, did not 
materialize. The obvious stopgap 
would be to substitute painted 
moldings or perhaps rolled alu- 
minum moldings. 

* * 


Aircraft Plants 


Are Miffed 

RIVALRY—and at times not too 
friendly—still exists between the 
large aircraft manufacturing com- 

panies and the 
motor companies 
which are  par- 
ticipating in air- 
plane construc- 
tion. It springs 
chiefly from the 
fact that aggres- 
sive publicists of 
the motor indus- 
try, are quick to 
broadcast their 
herculean 
achfevements in 
building planes or 
parts thereof, and scant recognition 
is given to the aircraft manufac- 
turer who designed and developed 
the airplane. 

Boeing and Consolidated have 
been particularly nettled in this 
respect. In the building of the Boe- 
ing B-17 Flying Fortress and the 
B-29 Superfortress, there has been 
a large degree of automotive par- 
ticipation, together with a large 
supply of automotive publicity on 
these two airplanes, but the latter 
seldom includes the name of Boe- 
ing, and this makes Harold Mans- 
field and his Boeing publicity crew, 
along with the N. W. Ayer agency 
which now handles the Boeing ac- 
count, go into a slow burn and 
chomp their pencils in disgust. 

To some extent the same 
situation is true with respect to 
the Consolidated B-24 Liberator, 
which of course Ford is building 


Montreal Tram Strike 


Puts Jalopies to Use 

MONTREAL. — Montreal’s 
tramways strike brought out an 
amazing number of old automo- 
biles recently which conveyed 
crowds of workers citywards 
and home again. 

Observers estimated there 
were from 15 to 20,000 additional 
automobiles on city streets. 


at Willow Run. The name of 
Consolidated is seldom seen in 
any publicity emanating from 
Willow Run. 


The rivalry is not confined to 
news bureaus and publicity staffs, 
although it centers there. The feel- 
ing spreads on through the ‘ranks 
of executives and workers as well: 
Most of the grumbling, it must be 
admitted, comes from the aircraft 
side, the feeling being that “those 
Detroit hotshots” are taking all the 
play away from the hard-working 
aircraft industry. The motor people 
have been in the business too long 
to let such trivialities worry them 


much. 
* * * 


Many Versions 


Of Tanks 


NOT MANY people outside of 
the plants involved know it, but the 
Chrysler and Fisher arsenals have 
made and are making many models 
other than the standard M-4 me- 
dium or Sherman tank and M-10 
tank destroyer. Fisher alone has 
built a total of 22 development and 
production models, and Chrysler 
has probably handled more because 
it has been in operation longer. 

Many of the models are slight 

variations of the standard de- 
signs from the standpoint of 
armament, but there are a num- 
ber of completely different ver- 
sions, such as the tankdozer or 
combination tank and bulldozer, 
and the “minesweeper,” both of 
which Chrysler has built. The 
latter is a tank, carrying a series 
of large wheels on arms extend- 
ing from the front of the tank 
and designed to explode land 
mines without damage to the 
tank. 

A British version of the latter 
carries a rotating shaft extending 
out from the front of the tank, on 
the end of which are _ several 
lengths of chain. As the shaft 
rotates the chain is whirled around 
against the ground with such force 
that land mines are detonated. It 


is known as the “flail.” 
*- * * 


Latest Rumor: 


That Willys-Overland officials 
have drawn up details of a new 
International Motors Corp., with 
Willys the key company and in- 
cluding several foreign affiliates 
in the automotive field. 


U. S. Expenditures 
Set Record of 
$93,744,000,000 


WASHINGTON. — While federal 
expenditures during the last fiscal 
year, which ended June 30, 1944, 
were $2,207,000,000 smaller than the 
‘yudget estimate made last Janu- 
iry, they reached a record of $93,- 
‘44,000,000 as compared with the 
wrevious record of $78,182,000,000 
n the preceding year, according 
‘o federal statistics disclosed here 
last week. 

Expenditures were far in excess 
of receipts and the federal debt 
rose last year from $136,696,000,000 
to a new high of $201,003,000,000. 
Last year was the fourteenth con- 
secutive year in which the debt 
has increased. At the beginning 
of this period, in 1930, the debt 
amounted to only $16,185,000,000. In 
view of the budget estimate of last 
January, it will rise to $258,000,000,- 
000 during the current fiscal year, 
it is believed. 


Fire Sweeps Auto Firm 

ST. LOUIS.—Fire of undetermined 
| origin swept the first and_ second 
floors of the Southern Auto Parts & 
Sales Co. in South St. Louis last week, 
causing damage estimated at $2,000. 
Slight damage was done to. the 
Boradway Brake Service Co. which oc- 
cupies an adjoining building. 


new | | 


W. J. CONDON, general superintendent of Goodyear Tire & Rubber Co. 


of Australia, cuts a slab of synthetic rebter st. the oo 
and Maj. C. Harle, of the Australian army. 70 mon x 


for G. Pattison, of Hardie Rubber Co 


lant here, 
ubber Co., 
All are members of the Australian 


governments mission sent to the United States to study the processing and 


manufacturin 


of synthetic rubber products. 


New Finance Plan Ready 


For Service Equipment 


NEW YORK.—With the auto- 
mobile repair industry ready to give 
immediate jobs to skilled veterans 
and war workers and to keep mil- 
lions of cars from going off the 
road, Universal CIT Credit Corp. 
announced last week a new financ- 
ing plan for dealers needing equip- 
ment to meet the heavy volume of 
postwar maintenance business. 

Pointing out that the repair and 
maintenance of automobiles—now 
going off the road at the rate of 
1,500,000 a year with camparatively 
few replacements available—is a 
two billion dollar industry in nor- 
mal years, A. O. Dietz, president of 


Kaiser Wins 
Injunction in 
Patent Suit 


DETROIT.—Karl K. Probst and 
Rollin N. Harger, consulting engi- 
neers here, have been restrained by 
a temporary Federal court injunc- 
tion from disclosing details of 
three inventions for automobiles. 

Henry J. Kaiser, of Oakland, 
Calif., claims that the inventions 
were developed under a contract 
which provided that they be as- 
signed to his company. 

The petition asking the injunc- 
tion was filed July 19 by George E. 
Brand, Detroit attorney, in behalf 
of Kaiser, who seeks to have the 
court direct Probst and Harger to 
assign the patents covering the 
inventions to the California 
industrialist. 


Auto Dividends 
Up 27 Percent 


WASHINGTON. — Publicly re- 
ported cash dividends in the United 
States amounted to $340.9 millions | 
in July, as compared with $334.1! 
millions in the same month last 
year, the Department of Commerce ; 
disclosed last week. 

July payments brought the divi- 
dend total for the first seven 
months of 1944 to $1,979 millions, a' 
3 percent increase over the $1,918: 
millions for the same period last! 
year. | 

Payments by the automobile in- 
dustry rose 27 percent, oil refining 
12 percent, chemicals 7 percent, | 
and paper and printing 7 percent. 


Parts Dealer Gets 


Charter in Durham 


RALEIGH, N. C. — State charter 
has been issued to North Carolina 
Advance Stores, of Durham, to deal 
in supplies and accessories connect- 
ed with automobiles, an authorized 


: hibit will hel d 
capital stock, $100,000 and a sub- | the United Nations. Li 


Universal CIT, declared that serv- 
ice equipment for dealers is 
absolutely imperative to maintain 
transportation. 

He urged dealers to make imme- 
diate application to WPB regional 
offices for machinery and equip- 
ment needed, and to the Treasury 
for surplus vehicles and repair 
parts that must be counted upon 
as a transportation reservoir until 
production is resumed on a basis 
somewhat equivalent to demands of 
motorists. 


“While the repair industry has in 
the past been a secondary phase of 
the vast automotive industry due to 
ability of owners to quickly re- 
place worn-out cars,” continued 
Dietz, “it today faces one of the 
greatest challenges and oppor- 
tunities of the motor age. Even 
with quick reconversion, it will be 
years before manufacturers of 
new cars can meet replacement 
demands.” 

Dietz further stated: 

“Cooperation between federal 
agencies and dealers—the former 
giving prompt consideration to 
dealer needs for service equipment 
and his experience as an automo- 
tive outlet in touch with the 
public, and the latter making early 
application for equipment and ad- 
vising how he can fit into the 
‘reconversion’ from war to peace- 
time automobile use—will make an 
immeasurable contribution to the 
national economy.” 


“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 


WE AUg UTED SLAW 


Braet <ahdren remember enty wer “exis dearwriee 


No Chinese child unde: 7 yeers of oge hes known peo c 
Orne tedey hes more Fran 2 millien heenetes chitdre, 


CITIZENS OF THE FUTURE 


NAM Suggests 


Commission for 


Surplus Disposal 


WASHINGTON.—Legislation pro- 
viding for an independent, non- 
partisan Surplus War Property 
Commission with authority to dis- 
pose of war surpluses in a manner 
to promote production and postwar 
employment was urged upon Con- 
gress last week by the National 
Assn. of Manufacturers. 

The recommendation was made 
before the war contract sub- 
committee of the Senate Military 
Affairs Committee by P. F. Bauer, 
spokesman for the NAM committee 
on disposal of war surpluses. 


Need Able Men 


Bauer emphasized the impor- 


tance of securing the services of “| 


competent businessmen to guide 
disposal policies which “will 
strongly influence the speed with 
which we can reconvert to a hgh 
level of peacetime production and, 
employment.” q 

NAM recommended that the 
Surplus War Property Commission 
be composed of seven members 
“nominated by the President and 
approved by the Senate, each mem- 
ber to have had at least five years’ 
industrial or merchandising execu- 
tive experience.” 

The commission would be respon- 
sible to Congress, NAM said. 


Other Recommendations 

Other NAM _ recommendations 
included: 

1. Policies which would result 
in opportunity for small as well as 
large business to participate in 
purchases of surplus property. 

2. Disposal of surplus property 
through regular trade channels, 

3. Disposal abroad, as far as pos- 
sible, of the War surpluses held 
outside the United States with 
strict provision against subsequent 
entry of such goods into the 
United States and United States 
territories. 

4. Eliminate as rapidly as pos- 
sible from private plants all inter 
ests acquired by government when 
no longer required. This is neces- 
sary to achieve prompt and effi- 
cient reconversion of industrial 
plants. 

5. Plants not disposed of by gov- 
ernment should not be operated in 
competition with private industry. 

6. Private manufacture should be 
utilized for all military production, 
but arsenals and navy yards 
should be maintained in accordance 
with the best technique and 
developments. 


130 War Vets 
Return to Olds 


LANSING, Mich.—Of the more 
than 2,000 Oldsmobile employes 
from this G. M. division’s Lansing 
plants who have left for the fight- 
ing services, 130 have returned to 
their former jobs or to better ones, 
it was announced by S. E. Skin- 
ner, Oldsmobile’s general manager. 

In addition to these 130 men, 
Skinner explained, 45 have been 
hired who were not associated with 
Oldsmobile prior to entering the 
services of Uncle Sam. 


“WE ARE UNITED NATIONS,” 20-poster exhibit, has been prepared by 


Life magazine for country-wide distribution to automobile dealers. 


romote the better unders 


Designed 


ding essential to future world peace, the 
among Americans a wider knowledge of peoples of 
Like huge pages from Life, the posters feature dramatic 


scribed stock, $600, by F. L. Fuller enlargements of human interest photographs, with brief captions to highlight 


Jr., R. P. Reade and Fern C. Cul- | 
breth, all of Durham. 


are now 


the problems and ideals of our sister nations. 
posters can be obtained free of charge directly from Life. 
taken, distribution will not begin until Sept. 15. 


Measuring 26” by 39”, the 
Although orders 


A 
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Scene on the sands of Normandy beach—June, 1944 


66 é 99 @ ® « 
A new Champion in invasion warfare 


STUDEBAKER WEASEL 


BUILT BY STUDEBAKER... POWERED BY STUDEBAKER CHAMPION ENGINE 


OU’LL hear a lot more about this agile 

new Allied personnel and cargo carrier 
as our invasion armies roll deeper into 
Europe... Born of war’s needs—brainchild 
of the Office of Scientific Research and 
Development, the War Department and 
Studebaker engineers—the Weasel is being 


manufactured by Studebaker under con- 


tract with the Ordnance Department, Army 
Service Forces... It’s Studebaker-built—and 
it’s powered by the famous Studebaker 
Champion engine... Officially designated 
the M-29, it was soon nicknamed the Weasel. 
And like a weasel it is—in stealth and swift- 
ness—in sure-footed movement on practi- 


cally any kind of terrain. 


Studebaker now builds Wright Cyclone Engines for the Boeing Flying Fortress— 
Multiple-Drive Military Trucks—the Army’s new M-29 “Weasel” 
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Congress Likely to Pass 
Road Bill Before Election 


WASHINGTON. — Recent devel- 
opments, including endorsement by 
the 26 Republican governors in St. 
Louis of the Federal-aid highway 
program, indicate to observers 
here the likelihood that Congress 
will go forward with passage of 
postwar highway legislation before 
the election. 

Three large organizations rep- 
resenting business, industry and 
highway user groups took steps 
last week to stimulate prompt 
Congressional consideration of 
the pending bill. 

Statements were issued by: 

The Chamber of Commerce of 
the U. S., which pointed out in a 
letter to its member organizations 
that it will take at least six months 
after Congress acts to get road 
construction work to the contract 
letting stage; 

The National Council of Private 
Motor Truck Owners, Inc., which 
emphasized the same time factor, 
calling attention to the complex 
legal, financial and engineering 


problems which must be solved by 
the states after Congress estab- 
lishes national policy; and 

The American Automobile Assn., 
which advised its member clubs 
that “it is most important that 
Congress shall pass Federal high- 
way legislation at the earliest pos- 
sible moment... . regardless of 
the November elections or other 
political considerations.” 

Local chambers of commerce and 
motor clubs were asked by their 
national organizations to make 
their views on this subject known 
to their representatives in Congress. 

The postwar program contem- 

plated in the pending bill was 
developed and has been widely” 
supported on the basis of needed 
improvements in highway facili- 
ties to meet future transporta- 
tion requirements. 

Its value as a public works em- 
ployment measure during the post- 
war transition period has been de- 
scribed as secondary by members 
of the roads committee and others 


officially concerned with the legis- 
lation. 


Interest in this phase of the pro- 
gram, however, is being revived at 
this time as a result of increasing 
attention to the question of 
temporary unemployment following 
the collapse of Germany, and the 
opportunities in road projects for 
useful jobs. 


Standard Oil Air Gas 


Helps to Smash Nazis 


CHICAGO.—The 100-octane avia- 
tion gasoline which Standard Oil 
Co. (Indiana) workers are produc- 
ing for the petroleum pool of the 
Third Naval District in New York 
is “being used for delivering telling 
licks against the Germans,” the 
company was told recently by Capt. 
L. A. Puckett of the United States 
Navy Supply Corps. 

“Every drop of your production 
that reaches us goes forward to the 
fighting fronts:in Europe,” accord- 
ing to a letter from Capt. Puckett, 
officer-in-charge of the _ pool. 
“There is little delay in despatching 
this product to our fighting forces 
and you are assured that your out- 
put is not long delayed in being 
used for delivering telling licks 
against the Germans,” he wrote. 


40 Years Young 


Antique Autos That “Never Ran Better’ 
Offered for Sale in East 


STAMFORD, Conn.—The oldest 
cars in the United States are on 
sale. 

They all run and are in “excellent 
condition.” The eldest of the lot 
is an antique Steamer, which 
Ripley, of “Believe It Or Not” 
fame, calls the “oldest car in 
America that will run.” 

W. R. Slack, 11 Hickory Drive, 
Stamford, is the mailing agent for 
the 30-odd autos, Walker electric 
trucks and motor parts. All the 
antiques are stationed in states 
along the Atlantic seaboard. 

A 1900 Know is offered in Con- 
necticut, and a one-cylinder 1901 
Pierce Arrow hails from the same 
state. Pennsylvania has for trade 
a 1900 Stevens-Duryea. 

Massachusett’s stocks list a D. E. 
Dion Boutougne, containing “nearly 
new tires.” A 1902 two-cylinder 
Sears, air-cooled, comes from 
Connecticut. : 

Other early models include a 1906 
Ford Model T, powered by 6- 
cylinders, a 1903 Buick and a 1904 
Cadillac. 


Wii OZ10 MAG Cy tttE atl 


In May, the question “What one magazine do 


you consider most broadly useful to you as a management man in 


business” was put to the presidents of all the companies listed in 


Poor’s Register of Directors & Executives. 


The survey from start to finish was in the hands 


of Ross Federal Research Corp. 


You have many Ve 


And one . best place 


The answer was unequivocally “Business Week”. 


= 


Business Week is the one news magazine which is all busi- 


ness, its editors all business writers, its readers all business 
men. Business Week is sold only by subscription. And Trend 


UNIS aNhs 
WEEK 


things to say to management-men 


to say them. 


Studies prove that per dollar you can reach more (and 
more) management-men throughout all business and indus- 


try in Business Week than in any other magazine. 


Details will be sent to you on request to Business Week, 330 West 42nd Street, New York 18, N. Y. 


All makes are offered subject to 
prior sale, and photos of some of 
them are available, Slack said. 
Delivery can be arranged. 

The complete list of automobiles 
follows: 

Rauch-Lang electric automobiles. 
Brougham. Newly painted. In 
excellent condition. Charger and 
batteries. Connecticut. 

1903 Oldsmobile, one cylinder 
roadster in good running condition. 
New York. 

1905 Reo roadster. Running con- 
dition but needs a leather clutch 
which can be made by hand. No 
tires. Connecticut. 

1910 International, two cylinder, 
water-cooled, chain drive. Light 
and nearly new tires. Massa- 
chusetts. 

1900—Know—Connecticut. 

1905, three-cylinder Chase. 
ning. No body. New York. 

1908 Reo, one cylinder, chain 
drive. Exceptionally good condi- 
tion. New York. 

1912 Eagle (made by Scripp- 
Booth) Sedan. New Jersey. 

1904 Cadillac, one _ cylinder. 
Maine. 

1903 Autocar, two passenger. 
Good running condition. Maine. 

1912 E. M. F. five passenger. 
Good running condition. Maine: 

1909 Maxwell, five passenger. 
Running condition. Maine. 

Penn 1912, four-cylinder sport 
model. Maine. 

1906 Reo, two cylinders, five pas- 
sengers. Good condition and tires. 
Has original wooden mud guards. 
Maine. 

1916 Stearns Knight, four cylin- 
der, clover leaf. Maine. 

Several Model T Fords from 1911. 
Several styles of bodies. 

Locomobile Steamer 100. A real 
antique and in good condition et 
probably not running. New York. 

D. E. Dion Boutougne. One of 
first models. 

1911 Overland—New York. 

Antique Steamer Car—“Believe 
It Or Not Ripley,” states oldest car 
in America that will run. 

1910—Cutting—New York. 

1900—Stevens-Duryea—Pa. 
1916—Saxton—Vermont. 

1908—Ford Model T—N. H. 

1906—Buick—New York. 

1903—Centauer Elec. Runabout. 
1902—Sears two-cylinder,_ air- 
cooled—Conn. 


Run- 


1902—Eclipse Steam. Roadster— 
Conn. 

1901—Pierce Arrow Roadster, one 
cylinder—Conn. 

1906 Ford Model T—six cylinders. 

1908—Reo—One Cylinder Drive— 
New York. 

1903 Cadillac—One Cylinder— 
Pennsylvania. 

1904 Buick, Two Cylinder— 
Vermont. 

1912 Hupmobile—New York. 

1904—Cadillac Touring—Conn. 

1905 two-cylinder Maxwell Roads- 
ter—Conn. 

1906—Orient—New York. 

1917 Crane Simplex-Limousine, 
M.S: 

1928 Rolls Royce. 

1907 Maytag, two cylinders. 

Several Walker electric trucks in 
very good running condition. 

One French racing automobile. 


Canada Reports 


Enough Castings 


MONTREAL.—Shortage of engine 
block castings and forgings, said to 
be threatening U. S. war truck 
production, does not exist here to 
the same degree, the Financial Post 
reported recently. 


The supply of castings and forg- 
ings has been tight in Canada, too, 
but there has been no serious 
shortage and the present situation 
is satisfactory, Post said. 


Canadian supplies are not ex- 
pected to be diverted to U. S. 
manufacturers. 


Killed in Welding Blast 


MANCHESTER, N. H.— (UTPS) — 
Antonio Gilbert, proprietor of Tony’s 
Garage on Walker street, was i 
stantly killed recently when an oxygen 
tank used in acetylene welding ex- 
ploded while he was reneirne an auto- 
mobile in the backyard of his estab- 
lishment. Part of the heavy gas con- 
tainer was blown through his body. 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 
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noted psychologist and vice-president of The 
Psychological Corporation, New York City 


Wartime aptitude tests have a lesson for the advertiser 


it has taken the war to reveal to the 
public the importance of the “Sc. Q.” men. 
These are the men with the scientific form 
of intelligence quotient. America’s vast war- 
production program is absolutely depend- 
ent upon these men who can make things 
and make things work. Also, the operation 
of intricate weapons demands them. 


The Army and Navy discover the “Sc. Q.” 
men among selectees by using psychological 
tests. It has been found that what a man 
reads is one of the important clues to his 
talent, bent or aptitude. 
Here is a fact of profound significance for 
advertisers. The man whose talent is for 
dealing with people, the “good mixer” type, 
refers the popular type of magazine. The 
ookish fellow, the school teacher, goes for 
the “highbrow” type of publication. 


But the mechanically-inquisitive type of 
man looks to POPULAR SCIENCE Month- 
ly and other magazines in that field for news 


of the latest developments in science and 
industry. 


For over seventy years, the editors of 
POPULAR SCIENCE Monthly have served 
a growing army of these mechanically- 
inquisitive men. They number more than 
700,000 . . . an active, responsive audience 
held together by one of the most versatile, 
vitally-alive editorial jobs in all magazine- 
publishing history. 

These “Sc. Q,” men are the pace-makers. 
They are the producers of new things... 
weapons today . . . radios, automobiles, 
washing machines, and electronic wonders 
tomorrow. 

Likewise, they are first to buy new devices. 
Surveys prove conclusively that POPULAR 
SCIENCE families rank considerably high- 
er than others in ownership of all kinds of 
mechanical appliances. 


Sample them first. If you make a me- 
chanical product, the man with the high 


scientific quotient is your best prospect. 
With his enthusiasm for the new, he is not 
only first to own, but he becomes a “‘sales- 
man” for any new product of which he ap- 
proves. Here is a whole army of these men 
- . - 700,000 strong . . . who will act as a 
spearhead of influence with friends and 
neighbors to gain acceptance for that new 
product of yours, 


Figure on this important audience, now and 
postwar. You can reach this group as a unit 
only through the pages of POPULAR 
SCIENCE Monthly. 


Spearhead for Post-War Markets 


THE NEWS PICTURE MAGAZINE 


CHICAGO e 


CLEVELAND e 


OF SCIENCE AND 


— ie 


INDUSTRY 


DETROIT e SAN 


FRANCISCO e 


“Reading is a clue to man’s aptitudes,” says Dr. 
Henry C. Link, the distinguished psychologist 
whose books ‘‘The Rediscovery of Man” and “The 
Return to Religion” have sold over half a million 
copies. ““The mechanically-inquisitive group looks 
to POPULAR SCIENCE Monthly and other 
magazines in its field for the latest developments 
in science and industry,” says Dr. Link. 


LOS ANGELES 
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Ford Announces 
Personnel Shifts 


DEARBORN, Mich.—Changes in 
branch personnel at Cleveland, 
Salt Lake City and Oklahoma City 
were announced recently by J. R. 
Davis, director of sales and adver- 
tising for the Ford Motor Co. 


The new branch manager at Salt 
Lake City is W. A. Williams. He 
joined Ford Oct. 19, 1925, and be- 
fore his present appointment 
served in various capacities at 
Kansas City, Omaha and Salt Lake 
City. 

A. E. Klemmedson has _ been 
named manager of the Oklahoma 
City branch. He has been asso- 
ciated with Ford since June 20, 
1923, and has served in Los Ange- 
les, Chicago, Dallas and as man- 
ager of the Omaha branch. 


F. C. Richmond, formerly of the 
Dearborn office, has been named 
assistant manager of the Cleveland 
branch. Richmond has been with 
Ford since Sept., 1922. 


Opens Headquarters 

PORTLAND, Ore.—Harry F. Turner, 
Northwest district manager for Mar- 
mont Auto oducts Co., has opened 
headquarters at Marmont Auto are- 
house, N. W. Park Ave., Portland. 


AUTOMOTIVE NEWS, AUGUST 21, 1944 


Integration Debate Boils 


Berge’s Monopoly 


Charges Attacked 


By Railroad Leader 


WASHINGTON. — Recent asser- 
tions by Wendell Berge, assistant 
attorney general of the United 
States, that railroads are seeking 
postwar monopoly of all forms of 
transportation through establish- 
ment of “integrated” transportation 
systems were immediately followed 
by press reports of denial of the 
charges by C. E. Johnston, chair- 
man of the Western Assn., of Rail- 
way Executives. 


In a speech before the Kansas 
City (Mo.) Advertising and Sales 
Executives Club, Berge said in 
part: 

“In order to continue their res- 
trictive policy on all forms of trans- 
portation, the railroads have now 
come forward with a plan for fas- 
tening upon the nation a complete 
transportation monopoly under 


IT WAS man’s work and it took 18 hours to put together in 1898. It was | their domination. This plan, which 
te fect, Atgortenn gat tire, on its builder, George eared, J, displays a is advanced in the name of ‘free 
replica artha Fir one of many women now helping fig e man- ’ i 

wer shortage by building tires at the B. F. Goodrich plant, where Conrad oe > comkens co a 

id his pioneering. Nowadays, a mere girl, with the aid of modern processes,| V@}OPMent Of regional integrate 
can easily construct 120 tires in 18 hours on collapsible drums such as shown | transportation systems, which 
po én » te pone’ tire, ae = .. 2 a | would control and operate rail, 
500 miles. Modern tires run from 25,000 to 30,000 miles. ' motor, water, and air transport fac- 


Do You Know 
what they’re lookin g for? 


Farm families are mighty intelligent buyers. They set out for town, knowing in 
advance pretty much what they want. FARM JOURNAL, being their favorite 
magazine, naturally has an important part in making up their minds. Its adver- 
tising pages are filled with messages about goods and services designed for 
better farming and better farm living. 


Take advantage for yourself of the powerful 
influence exerted by this largest of all rural 
magazines—FARM JOURNAL. More than 
2,500,000 farmers subscribe to it. More than 
10,000,000 farm people read it—and make up 
their minds by it. And the products they buy, 


These are the products in your line advertised in 
current issues of the FARM JOURNAL. Display them. 


A. C. SPARK PLUGS & 
FUEL PUMPS 

ALLIS-CHALMERS MFG. CO. 

ARMCO STEEL 

BORG-WARNER PRODUCTS 

BRIGGS & STRATTON 
GASOLINE ENGINES 

BUICK 

CASITE 

CHAMPION SPARK PLUGS 

CHEVROLET 

CHEVROLET TRUCKS 

CHRYSLER 

CONSOLIDATED VULTEE 
AIRCRAFT 


DO 
DODGE TRUCKS 
ELASTIC STOP NUTS 


and will buy, they'll get from you if you handle 
them. Intelligent selling to this profitable rural 
market calls for information on their prefer- 
ences—the things they’re looking for. You'll 
find them in the advertising pages of FARM 
JOURNAL. 


Of the 
FIRST FOUR 
ONLY ONE 


ETHYL PHILCO PRODUCTS 
M H 
covers the rural market 


EXIDE BATTERIES PLYMOUT 

FIRESTONE TIRES POLAROID DAY GLASSES 
FISHER BODIES PUROLATOR OIL 
FORD-FERGUSON TRACTORS FILTERS 

FORD TRUCKS RCA PRODUCTS 

FRAM OIL FILTERS REPUBLIC STEEL 
GENERAL ELECTRIC SANI-FLUSH RADIATOR 
G. M. DIESEL CLEANER 

G. M. TRUCKS STUDEBAKER 

GOODRICH TIRES TEXACO PRODUCTS 
GOODYEAR TIRES U. S. RUBBER TIRES 
GRAHAM-PAIGE U. S. STEEL 
INTERNATIONAL HARVESTER WESTINGHOUSE 
MOBILGAS & MOBILOIL PRODUCTS 

NASH WILLARD BATTERIES 
OLIVER FARM EQUIPMENT WILLYS 

PENNZOIL ZENITH RADIOS 


Successful merchandising is based on facts. Write today and have us tell you how many 
FARM JOURNAL subscribers live in your own county. In 2 counties out of 3 (practically all 
but the metropolitan areas), FARM JOURNAL readers outnumber those of Life, The Saturday 
Evening Post or Collier’s. 


GRAHAM PATTERSON, Publisher 


AU ast 


JOURNAL 
to Farmer's Wife 


Washington Square, PHILADELPHIA 5 


ilities throughout large geographic 
areas. 

“To achieve this plan they adve 
cate the repeal of the ‘charter of 
American freedom,’ the Shermay 
Antitrust Act, as it applies to trans 
portation. The sponsors of this pro- 
gram in one of their public pro 
nouncements remarked that—They 
(the railroad owners) are not con- 
cerned whether their returns com 
from water, rail, bus, or air ser- 
vices.’ 

“This expression of the railroad 
case leaves no question but that 
the purpose of this scheme to bring 
all forms of public transportatio! 
under the domination of the rail- 
roads is designed to preserve thg 
excessive capitalization of the re 
roads regardless of the economic 
effects upon the nation. 


“It requires no extended analysis 
to understand the economic power 
of such ‘integrated transportatio 
systems.’ Such regional monopolies 
of all forms of transportation woulg 
possess the power of life and de 
over every community and every 
industry. 

“Their rate policies would deter- 
mine the location of industry, the 
sources from which raw materie 
would be drawn, the markets to 
which finished products would 
move, the possibilities of geograph 
cal shifts of population and indus- 
try, and the employment opportun- 
ities for a large proportion of thi 
workers in industry, trade, agri- 
culture and mining. Indeed, an 
such extension of private monopol 
power would make public owner- 
ship and operation of their trans 
portation facilities inevitable unles® 
the people are to accept a freez- 
ing of progress and economic e 
pansion. In short, such regions 
monopolies in the basic industry, 
whose tenacles reach out into a 
industry and trade, would have 
power exceeding that which the 
government itself can exercise.” 

Press association reports quoted 
Johnston as_ characterizing the 
Berge statement as “a new phas 
of the smear campaign of the anti- 
trust prosecutors.” 

The creation of regional system 
of integrated transportation is 
sponsored by the Transportatiog 
Association of America and he 
strong railroad indorsement. 


WMC Suspends 
Manning Tables 


WASHINGTON.— The Manning 
Table Plan, which has served as % 
basis for the orderly withdrawal of 
workers from war industries in 
the armed forces, has been term 
nated by the War Manpower Com- 
mission, the commission ha 
announced. 

The manning table-replacement 
schedule method of planning re 
leases of men to the armed forces 
from war plants was first insti- 
tuted in Oct., 1942 by the We 
Manpower Commission. The man- 
ning table was an inventory of thg 
employes of draft age in eac 
plant, giving their ages, marital 
status and draft classifications. 

The replacement schedule, wor 
ed out by the selective service sys- 
tem, was a table that scheduled th 
actual induction of the men in such 
a way as to minimize the effect 
upon production at each plant. 

The plan has fulfilled its primary 
Objectives of permitting the re- 
placement of war workers sche¢ 
uled for induction on a regular 
time table so as not to retard pro- 
duction, Paul V. McNutt, chairma 
of the War Manpower Commission, 
said. Recent changes in Selectivg 
Service regulations due to lessene 
requirements make it no longer 
aeeeney to continue the plan, bh 
said. 


Ignatz Is Sales Chief 


Of Strauss Auto Unit 
BUFFALO.—Appointment of Ed 
ward W. Ignatz as sales manager 
of the automotive division of the 
Joseph Strauss Co., Inc., was a: 

nounced recently. 

Ignatz has been associated witk 
United Motors Corp., as bran 
service manager. 


To feel the pulse of the indust 
consistent reading of Automotive News 
is a necessity. 


i 
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The stores are closed on Sunday 
—- but the customers aren’t! 


Sunday is the one time in the week when families get 
together, spend more time together, have fun together, talk 
things over, make decisions . . . decisions that range from a dime 
to a college course for Junior, going to church or California, 

a movie or a marriage, housecleaning or a haircut, lollipops or 
life insurance, vacations and vocations, radio programs and 
roast beef, a candidate or a new car, a new hat or a new house 
... Lots of things are settled on Sunday, in family conference; 


minds are made up, sales are made! 


Faurres may be poles apart in opinions, differ widely in 
wants, at odds on most interests—but an integer on one. . 
the Sunday comics section! Read regularly by three out of four 
adults, and virtually all children; read regularly at home, every 
Sunday regardless of age, sex, education and income .. . the 
Sunday comics section is the surest means of getting advertising 


to the attention of whole families, and most families! 


Mil xine a national habit a national medium, Metropolitan 
Group masses Sunday comics sections from forty-one major 
newspapers, packages 15,000,000 circulation into a single unit 
for the national advertiser . . . with the highest certainty of 
advertising reception, concentration no other national medium 
can match, coverage in more and better markets, access to 
half the better buying families in the whole country at one time, 
a space unit big enough to show a lot or sell a lot, four colors 
for finer presentation . . . at low cost! . . . One order, one piece 
of copy, one bill . . . for the best Sunday show—and showing— 


in national advertising! Make inquiry now about... 


The first national newspaper network . . . Metropolitan Group 


Comics Section Advertising in: Baltimore Sun + BostonGlobe « Chicago Tribune « Cleveland Plain Dealer «+ Detroit News « New York News 
» Philadelphia Inquirer ¢ Pittsburgh Press ¢ St. Louis Globe-Democrat « Washington Star e« Des Moines Register * Milwaukee Journal « Minneapolis Tribune 
St. Paul Pioneer Press © ALTERNATES: Boston Herald e¢ Detroit Free Press e« New York Herald Tribune e St. Louis Post-Dispatch ¢ Washington Post 
OPTIONAL ADDITIONS: Buffalo Courier-Express ¢ Cincinnati Enquirer e« Columbus Dispatch + Dallas News «© New Orleans Times-Picayune-States 
Omaha World-Herald . Providence Journal . Rochester Democrat & Chronicle . San Antonio Express ° Springfield Union & Republican 
Syracuse Post-Standard ¢ METRO PACIFIC: Fresno Bee ¢ Long Beach Press-Telegram « Los Angeles Times ¢ Oakland Tribune «+ Oregon Journal 
Sacramento Bee ¢ San Diego Union ¢ SanFranciscoChronicle ¢ Seattle Times «© Spokane Spokesman-Review = ¢ Tacoma News Tribune 


220 East 42Np Street, New YorK17  ¢ Tripune Tower, Cu1caco11 e New CENTER Burtpinc, Detrorr2 ¢ 155 MontGomery Street, SAN FRANCISC 
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NEW YORK.—Postwar highway 
construction on a vast scale in this 
and other countries will be vital 
to facilitate United States trade, 
it was declared here last week by 
R. L. Vaniman, vice-president in 
charge of export for Fruehauf 
Trailer Co. 


Just returned from atrip through 
South and Central America, Vani- 
man emphasized that commerce 
and living standards of consumers 
have always followed the highways. 
He pointed out that good roads in 
other countries open potential mar- 
kets for American products and 
will aid in keeping factories in 
this country in operation with full 
employment. 


“Even the building of the high- 
ways themselves, which represents 
in the aggregate a tremendous 
series of projects,” he said, “will 
call for American engineering skill, 
road-building machinery, trucks, 
trailers and all the paraphernalia 
required for such undertakings. As 
the roads come into operation, the 
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Postwar Highway Building 
Held Vital to U.S. Trade 


sale of motor transport equipment 
naturally follows. In turn, in the 
areas penetrated by the highways, 
modernization of homes, farms, 
mines and projects peculiar to each 
location follow indefinitely. 


“In South and Central America 
I have been able to watch this 
process in operation. It is moving 
slowly now because of the great 
difficulties in obtaining needed 
trucks and other equipment due 
to the war. But great road-building 
projects are to be found every- 
where. On the West Coast, for 
example, many sections of the Pan- 
American Highway are completed. 


“In Brazil and other countries, 
areas which have been separated 
from each other by hitherto almost 
impassable mountains, streams and 
jungles, are being connected by 
good highways. These have already 
brought floods of orders to our own 
and other countries, but such busi- 
ness is but a sample of volume 
certain to develop in the future.” 


Many foreign markets will be 


Your family—and people like you—are our strength. 


You get along well in the world—and so does the 


Missus! One reason is, you both know the importance 


of being well-informed. Sense the importance of the 


impartiality you find in NEWswEEK. Value its para- 


graphs of significance, so carefully differentiated 


from the news. 


As a group, you and your friends look well 


ahead—sometimes aided, we hope, by the re- 


markably accurate forecasts of NEWSWEEK'S 


Periscope. Accustomed to weighing opinions 


carefully, you naturally respect the considered 


judgments of the experts whose signed col- 


umns you follow in NEWSWEEK. 


All in all, you are America’s Significant 


People.* Some 45% of you have already 
is Uh 


achieved executive posts. And all of 


you enjoy incomes well above the aver- 


age. In addition, you are probably the 


most “mentally acquisitive” group to be 


found today. Your eager interest in the 


new, your constant raising of your goals— 


both mental and material—are reflected 


in our six year circulation zoom of 78%, 


and a jump in advertising revenue 


(among all general magazines) from 22nd 


to 5th place! 


FOR SIGNIFICANT 
PEOPLE 


A WELL-INFORMED PUBLIC IS 
AMERICA’S GREATEST SECURITY 


available during the period of re- 
conversion and readjustment, Vani- 
man predicted, because in certain 
hitherto backward countries, con- 
tact with Allied soldiers has edu- 
cated peoples to the advantages of 
modern appliances, machines and 
methods. 


“It will be a wise company,” he 
declared, “which establishes a long- 
range export policy now. The time 
is ripe and the groundwork should 
be laid. It is not too much to say 
that export business, if properly 
conducted, will lead to our future 
prosperity.” 


There are profit-making opportunities 
in AN Want Ads. See inside back-cover. 


Half Chicago Motorists 


Hold B and C Cards 


CHICAGO. — Approximately 
one-half of the motorists in this 
area are now the possessors of 
B and C gasoline ration cards, 
the metropolitan Chicago OPA 
office revealed last week. A 
breakdown shows 218,330 B 
books and 169,288 C books cur- 
rently in use. The total number 
of A books is about 750,000, 
issued to all owners. 


*WHAT THE SIGNIFICANT PEOPLE 
BRING TO NEWSWEEK 


A home ownership of 62.7% 


A prewaremployment of servants by 85.3% 


A 45.2% listing as executives in business 


and industry e 


An average annual payment of insurance 


premiums of $619.84 
* 


And a host of other “Well above average” 
indices which we would like to discuss 


with you in detail. 


Voice Approval cee 


Vancouver Dealers OK 


ae 
5 
re 
ay 
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Stiffer Used-Car Rules | 


VANCOUVER, B. C. — Automo- 
bile dealers here, in the main are 
wholeheartedly in favor of the new 
regulations imposed by the War- 
time Prices and Trade Board, con- 
trolling the sale of used cars. 


Mac Bowell, head of the Bowell 
McDonald Motor Co. Ltd. Van- 
couver, states, “the new regulations 
are just what is needed”, adding 
that as a result of the new ruling 
by the board, machinery will be 
established which will enable a 
close check to be kept on all sales 
and buyers to have some protection 
against extortionate practices. 


The new regulations prohibit any 
person other than a dealer to give 
a used car in exchange as a trade- 
in. In the past, persons who had 
no license as a dealer and who were 
acting as brokers in used cars for 
private sale kept themselves in 
business by insisting on trade-ins. 

It is expected that the clause 


an an on OS oo Oo es oe 


es oe ee ee ee es es es es se es es os ed 


requiring the displaying of th 
name, address, location and other 
details in advertising used cars f 
sale privately, together with parti¢-4 
ulars of the car and proposed sale 
price, will definitely curb the racks, 
eteering in cars which has bk 


carried on in the past. Many pé a 


sons secured a whole group of us 
cars and sold them privately of 
of various garages, posing in eagh” 
case as the owner of each indivit 6 
ual car. ay 
The situation in used cars 
reached a point where dealers wé 
practically unable to secure» 
cars and private sales were dom 
inating the market. As a result 
this situation, black market opé 


ators had sprung up overnight ii, 


Vancouver and were demand 
secret cash payments, considerabk 
in excess of ceiling prices este r 
lished by the Wartime Prices 
Trade Board. 

Vancouver dealers are divid 
over the possible effects of the,me 


regulations in restoring their used=_ 


car business, and none of them ¢ 
particularly optimistic in this 
gard. They do feel, however, that 
the regulations will make for much 
more equitable competition betweem 
the private car sale and the sal¢ 


; f 
<a 


on dealers’ lots and all dealers are@ 
convinced that the regulations will” 


provide a much greater measure ¢ 
protection for the public. 


PAW Revises 
Regulation or 
Gas Pumps 


WASHINGTON. — Amendment! 


of Petroleum Administrative Orde 
No. 12 to permit the installation 
of gasoline dispensing pumps for 
replacement purposes regardless of 
the manufacture date was effected 
last week by PAW. 


Previously, dispensing pumps of = 


the type used in service stations 
could only be used for replacement, 
purposes if the pump to be installed 


was manufactured prior to Jan. 14, 


1942. 
Administrator Ralph Davies said:. 


“Pump manufacturers’ inventor- / 


ies have been depleted so that now 
it is necessary to permit the in- 
stallation of dispensing pumps for 
replacement purposes regardless of 
the date of manufacture. 

“This does not mean, however, 
that there will be an increased 
number of pumps actually installed 
at service stations. The action was 
taken to make pumps available for 
replacement of worn-out equipment 
so that service stations will not be 
forced out of business through lack 
of adequate facilities.” 

Davies pointed out that the man- 
ufacture of new dispensing pumps 
has been prohibited since Ang. 3, 
1942, by War Production Board 
Conservation Order M-126. This 
order is still in effect. 

Other changes in PAO-12 include: 

1. The rephrasing of paragraphs 
(d) (3) and (d) (4) to emphasize 
the fact that only persons who Own 
equipment may replace that equip- 
ment if it cannot be repaired on 
the premises or if it was manufac- 
tured not less than five years prior 
to the date of the installation. 

2. Amending of paragraphs (d) 
(4) (ii) to permit the replacement 
of pumps removed for safe-keeping 
only if the removal was made sub- 
sequent to Nov. 17, 1942, and not 
less than two months prior to the 
date of the re-installation. 


1944. Handbook 


Issued by SAE 

NEW YORK.—Wartime indus- 
trial and technical progress in de- 
veloping new methods and mate- 
rials facilitating war production is 
reflected in the SAE Handbook, 
1944 edition, published by the So- 
ciety of Automotive Engineers. 

The handbook, now being mailed 
to SAE members, presents in 630 
text pages new and revised data, 
particularly standards, specifica- 
tions and classifications. 

The handbook, published and 
issued only by SAE, is available at 
SAE headquarters, 29 West 39th 
St., New York 18, for $5 per copy. 
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This is the fifth of a series of advertisements 
and straighter about the problems our natio 


Cut down on 
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by TIME, The Weekly Newsmagazine, to get Americans thinking harder 
nm must face and solve if this war is not to have been fought in vain. 


corporation taxes 


after the war 2 
Id cut em out!" 


--- before the Executives’ Club of Chicago 


Not reduced, mind you. Not even “pared way 
down”—eliminated! 


Yes—when an Old New Dealer from way back tells 


the world that corporation taxes ought soon to be cut 
out altogether—that’s news! 


Beardsley Ruml (of Ruml Plan fame) has made the 
front pages again with a similar proposal—and many 
Administration leaders agree. Right after the war, they 
say, we must cut industry’s tax load to the quick— 
quick—if we really want postwar expansion, postwar 
prosperity, postwar jobs! 

Well, then—what’s holding the thing up? If business 

and government just about agree, whom is the argu- 

ment with? 

A large part of the argument, sir, is with—YOU. 

Or perhaps we should say, with most of the rest 
of us. 

For most of the people don’t realize how corpora- 
tion taxes influence our whole economy—the jobs we 
can get, the pay we earn, the prices we pay. And until 
we do understand, our representatives in Congress 
probably won't act. 


Xe 
* 9 e000... 
Pd ae eoesses™ 


The people see corporations making big profits and 
say “So let them pay big taxes. I do and they can, too!” 
That sounds fair enough—but what are those big cor- 
poration taxes doing to your chances of getting ahead? 


For Here is the Big Question... 


In the face of heavy taxation, does business have enough 
incentive to invest and expand—to create new jobs, 
start new ventures, take real risks (for all new busi- 
nesses are risks)? 
Today, business earnings are taxed twice. First the 
Federal Government takes up to 85.5% of the profits 
through corporation taxes; then it takes up to 94% 
of what is left in individual income taxes on the divi- 
dends. In many cases the most a successful man can 
hope to keep for himself out of the earnings of a suc- 
cessful venture is about $2.00 out of each $100.00 of 
profit—with the government taking the other $98.00. 


{ 


Is that enough? Would you bet $100.00 at even 
money to win $2.00? You certainly wouldn’t. 


If you figure that way on your own money, you can 
be sure that any man who has to invest a lot of his own 
and other people’s money will feel and act the same way. 
And so our corporation taxes create a real danger that 
after the war business will just play safe with its money, 
instead of starting the new enterprises that will give 
people good jobs and make the country hum with 
peacetime activity. 

Your future may well depend on how this tax ques- 
tion is handled. But are you thinking about it?... 
pointing out to people you see every day that if we 
really believe in the private-enterprise system we’ve 
got to keep it rolling? 


And have you thought about questions like these: 


What percentage of our national income do you want 
used to buy government services that must be paid 
for by taxes? 

Do you want the government to collect extra taxes to 
try and keep the economy on an even keel—to pre- 
vent unhealthy booms and resultant depressions? 

Are you in favor of taxes made especially low in 


certain industries or types of enterprise for whose 
products or services the nation has a special need? 


On the other hand, the man in the street asks: 


*‘To maintain world leadership and help keep the 
peace, our postwar budget has to be large—and if the 
present taxes on business are lightened, whose taxes 
are to be made heavier? 


‘‘Once corporation taxes are reduced, how do I 
know business won’t use too much of its bigger profits 
to consolidate instead of to expand?”’ 


Are you using your Mindpower to answer these 
questions? Are you informed enough to think straight 
about them? 

For example, do you know what is suggested in the 

widely discussed new Ruml Tax Reform Plan? (You 

can find out by sending 25 cents to the National Plan- 
ning Association, 184 East 64th Street, New York City, 
for a copy of ‘Fiscal and Monetary Policy,’’ by 


Beardsley Ruml and H. Christian Sonne.) 


Have you read “‘Fair Taxes Can Aid Tomorrow’s Job 
Makers,”’ by Eric Johnston, in The Nation's Business 
for April, 19442?—“‘Inflation and Tax Policies,’’ by 
Roswell Magill, Academy of Political Science Proceed- 
ings, January, 19442?—‘*‘Possibilities of Postwar Infla- 
tion and Suggested Tax Action,’”’ by M. S. Eccles, 
Federal Reserve Bulletin, March, 1944? 
How about seeing your book dealer, and getting a copy 
of that classic on economics, ‘‘Progress and Poverty,”’ 
by Henry George (95¢, Modern Library, Inc.)?—or 
‘Production, Jobs and Taxes,”’ by Harold M. Groves 
($1.25, McGraw-Hill Publishing Co., Inc.)? 
And remember—TIME wiil keep you up to date on all 
the new developments in this important (personally im- 
portant) postwar debate. 


TIME believes America’s greatest need, now 
and in the coming years, is for the sovereign people to 
make up their minds and speak them out. 


To do so, citizens must keep themselves 
informed. So, in advertisements like this, TIME is 
seeking to encourage wide thinking and reading not 
only of the newspapers and TIME, but also of books 
and periodicals that argue the cases and advance the 
causes that are in the news. 


For TIME’s own future is unalterably linked to a 
U.S. citizenry deeply concerned about public affairs— 
to a nation insistent upon seeking the truth and learn- 
ing from recorded experience. 


The weekly NEWSMAGAZINE 


9 ROCKEFELLER PLAZA, NEW YORK 20 
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Bigger Demand 
Seen for Screw 
Machine Products 


WASHINGTON. — Increased de- 
mand for screw machine products 
for use in motor vehicles may be 
anticipated, the WPB told the 
Screw Machine Products Industry 
Advisory Committee at its meeting 
here last week. Whether or not this 
demand can be met depends upon 
the labor situation, industry officials 
explained. 

The truck-trailer program is ex- 
pected to expand steadily and auto- 
motive repair parts will be needed 
in ever greater quantities, a rep- 
resentative of the WPB Automotive 
division said. 

The current demand for brass 
rod, bar and wire is not being met 
because of shortages of labor and 
production facilities, a spokesman 
for the Brass Mill branch, Copper 
division, said. An increase in the 
supply is expected, however, in the 
fourth quarter of 1944. 


RIGHT INTO the foxholes and battle stations go famous Post stories and 
articles in the form of small booklets called Post Yarns—trim 3” by 4%” 
(slightly pnemee than the ordinary playing card). They are designed to slip 
into G. I. blouse pockets to be handy whenever a fighting man has a few 
spare moments. h booklet is 64 
articles selected by Post editors. 
through American industry to their employes now 


ges and contains three stories or 
These booklets are being distributed 
in the armed forces. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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It takes a lot of gasoline 
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Conservation Proves Effective... 


ODT Claims Savings 
Of 44,300 Vehicles 


WASHINGTON. Passenger 
carriers under the jurisdiction of 
the Highway Transport Depart- 
ment of the Office of Defense 
Transportation are saving more 
than 824,000,000 rubber-tired ve- 
hicle miles annually and have 
saved the equivalent of 44,300 ve- 
hicles by cooperating in the con- 
servation of transportation, the 
ODT reported last week. 

“Unprecedented wartime traffic 
is being handled while conserving 
and more effectively utilizing the 
nation’s highway transport facili- 
ties,” Assistant Director Guy A. 
Richardson, in charge of the High- 
way Transport Department, said in 
a@ report on accomplishments in 
1943 to Col. J. Monroe Johnson, 
ODT Director. 

Traffic figures are based on sur- 
veys of service in December, 1943, 


TO MAKE AN UMBRELLA FOR G.I. JOE 


wes you know that just one single-seater 
fighter carries about 500 gallons of gasoline 
on take-off, you can well imagine what any 
large-scale operation requires. The figures run 
into millions—and every gallon must be top 
quality. Fighting gasoline is the “‘cream’’ of U.S. 
production, practically all of which contains 
Ethyl fluid. 


When peace is won, most of this high-octane 
gasoline will be able to stay home... and ulti- 
mately post-war automobile, truck, bus and 
tractor engines will be designed to get more 
power from high quality gasoline. 


portation. 


aviation and motor gaso!ine. 


We of Ethyl] look forward to working with the 


engineers of the automotive, petroleum and avi- 
ation industry in the development of post-war 
engines and fuels. Many of our research workers 
in Detroit and San Bernardino are now en- 
grossed in necessary war work. When the fight- 
ing is over they will once more be ready to serve 
industry in the improvement of peacetime trans- 


ETHYL CORPORATION 


Manufacturer of Ethyl fluid, used by oil com- 
panies to improve the antiknock quality of 


‘Ades 6 oe 


GASOLINE POWERS THE ATTACK—DON’'T WASTE A DROP! 


compared with the same month in 
1941, and cover 675 local rail and. 
bus companies, 285 intercity 


companies and a majority of school 5 


bus and taxicab operations. Come, 
servation figures show the result 


attained by ODT policies as of 


Feb. 15, 1944. 

Taxicabs are conserving 400-) 
000,000 vehicles miles annu a 
local rail and bus companies 

218,000,000; school buses, 156 - 
000 miles, and intercity busem” 
49,000,000 miles, it was stated, 

Vehicles have been saved 
more effective use of availe 
equipment to the equivalent 
20,180 school buses, 15,520 units @f 
local rail and bus lines, 6,930 ta: 4 
cabs and 1,670 intercity buses, 
report revealed. 


te. 


Intercity buses increased he ‘a 


revenue passenger load 103 perce 
from 14,881,000 in December, 19 
to 30,229,000 the same month..m@ 
1943. This huge increase in traffii¢ 
was handled with a gain of only, 
23 percent in vehicle miles fre 
50,485,000 to 62,101,000, while 


number of scheduled buses ro ¢ 


only 25 percent from 7,700 to § 

Conservation measures increase 
seat occupancy 32 percent ang 
passenger miles per vehicle ,mf 

38 percent, while the average, 
length of ride was reduced 17 pereq 
cent. 


of 54 percent in revenue passen- 
gers from 462,525,000 to 712,7 

with increases of only 19 percent 
from 116,188,000 to 188,279,000 in 
from 33,700 to 38,500 in vehicles 
scheduled by operating com- 
panies. 


Taxicab operations showed a gain 
of 50 percent in passengers car- 
cied, total fares soaring from 966,- 
721,000 for the entire year of 1941 
to 1,446,138,000 in 1943. Effective 


conservation in operation of cabs” 


resulted in an increase of only 
21 percent in vehicle miles from, 
2,191,790,000 to 2,642,742,000, while 
average passengers per trip went 
up 35 percent from 1.7 to 2.3 and 
the percentage of live mileage ad- 
vanced 20 percent from 52.2 to 62.5, 
(“Live” miles are those when vVe- 
hicles are carrying passengers.) 


School buses increased their 
traffic 7 percent, pupil rides riging 
from 159,198,000 in December, 1941, 
to 170,078,000 the same month in 
1943. The added traffic was hand- 
led with a decrease of 19 percent 
in vehicle miles from 89,333,000 to 
72,000,000 because of restrictions 
placed on this type of service by 
ODT conservation policies initiated 
in November, 1942. Vehicles in op- 
eration were reduced 15 percent 
from 93,398 to 79,569 by transfer 
of buses to worker transportation 
and excess of worn-out equipment 
over available replacements. 


Conservation methods proving 
most effective in saving equip- 
ment and mileage include issu- 
ance of ODT orders, service 
curtailments, substitution of rail 
for bus routes, staggered hours, 
turn-back service, diversion of 
bus passengers to rail routes, 
restoration of old vehicles, use 
of second-hand equipment and 
multiple use of vehicles on sev- 
eral lines. 


ODT general and special orders 
are conserving more than 77,000,- 
000 rubber-tired vehicle miles an- 
nually and 1,544 vehicles among 
local rail and bus companies and 
intercity bus operators reporting 
as of Feb. 15, 1944. 


Savings of more than 63,000,000 
vehicle miles annually and 1,241 
vehicles through service curtail- 
ments are reported in the same 
types of transportation service. 

More than 2,600 old vehicles 
have been restored, while 1,600 
second-hand vehicles have been 
returned to service. 


Multiple use of equipment on 
several lines added the equivalent 
of 2,500 vehicles to local rail and 
bus and intercity bus operations. 


R. L. Knetzer Chosen 


EDWARDSVILLE, Ill.—Robert L. 
Knetzer has been chosen head of the 
new auto sales company here to be 
known as the K-W Motors Sales, Inc, 
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Local buses registered a gain , - 
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—NEWS 


“Please realize that the first duty of newspapermen 
is to get the news and PRINT THE NER'S” 


. —WILLIAM RANDOLPH HEARST 


SUPREME 


The SUN-TELEGRAPH has been, 
is and ever hopes to be a thorough, 
accurate, solid newspaper serving 
the people of Western Pennsylvania. 


IN THIS 
WAR CRISIS 


I—We have preserved the general 
character and adequate coverage in 
NEWS and in NEWS pictures, de- 
spite the war's necessary restriction of 
paper and many other materials vital 
to our production and existence. 


2—To take care of our FIRST obliga- 
tion to the reader, we have had to 
ration advertising space to our good 
customer friends who are using, and 
are anxious to use, millions of lines of 
advertising in the Sun-Telegraph's 
magic market place. 


Our Readers and Advertisers 
UNDERSTAND THIS 


We have more readers daily and Sunday than in our entire 


history. 


Because of our greater circulation growth we have had to 
ration advertising more than our competitors. 


Our readers are VOLUNTEERS in the best sense of the word. 


Our greater circulation has come to us because WE ARE 
A NEWSPAPER— 


Without premiums! Without contests! Without insurance policies! 


W ithout circulation "drives"! Without big circulation 


promotional campaigns. 


Our ADVERTISERS, too, are VOLUNTEERS 


They know our method of rationing advertising is the 
simplest and fairest that can be devised. 

They know theirs is a CONTRIBUTION rather than a 
SACRIFICE to the best tradition of Newspaperdom. 


They are co-operating with us in reducing their space 
requirements. 
They understand the situation and are not complaining 


or carping. 


WHEN THE GREAT DAY COMES | 
we feel our policy of first protecting the reader, of building that vaster audience of 
VOLUNTEERS, of being on the level with our space buyers in sharing with them 
their space hardships will be justified and th at we will be a GREAT-er NEWSPAPER. 


PITTSBURGH'S FASTEST GROWING NEWSPAPER 
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Frowns on Federal Control... 


Postwar Planning Held 
A Task for Industry 


ABSECON, N. J.—Postwar plan- 
ning is not a function of the fed- 
eral government but a job that 
should be assumed by business and 
industry, John M. Hancock, co- 
author of the Baruch-Hancock 
report, declared in an extempor- 
aneous address here recently dur- 
ing a postwar planning conference 
sponsored by the National Retail 
Dry Goods Assn. 

Asserting he had not observed 
“any effectiveness of planning in 
Washington,” he added that it was 
“not much use of talking federal 
planning if we are going to have 
free enterprise.” 

“The federal government,” he de- 
clared, “has very little proper place 
in postwar planning. It rather 
should create an atmosphere in 
which men can go ahead and build 
the kind of America we hope to go 
back to after the war. Federal 
government planning .is not con- 
sistent with free enterprise.” 

Terming taxes the “immediate” 
question for Congress to answer, 
Hancock said the nation’s tax 
structure must be revised to en- 
courage expansion by private 
enterprise. 

“T don’t think you're going to get 
far in a hurry with a wholly new 
concept on taxes. The most feasi- 
ble course is to walk backward 
from where we are and return to 
some lower rate on corporate taxes. 
I don’t know what that rate would 
be; in fact, it might be high com- 
pared with our prewar thinking but 
it would have to much lower than 
our present rates. 

“If tax rates are too high, I am 
sure it is going to limit the volume 
of business, thereby limiting the 
amount of employment and na- 
tional income and creating pressure 
for a socialized state.” 

Although saying it would be 


Industrial Parley 
Discusses Vet 


Readjustment 


CHICAGO. — Industry’s responsi- 
bility to help discharged service 
men and women readjust them- 
selves to productive civil life was 
recognized by a meeting recently 


of 50 Borg-Warner Officials, divi- 
sion executives and key men. 


The move to cope with the 
psychological and physical re- 
adjustment of returned veterans to 
life on the job and in the com- 
munity was launched by repre- 
sentatives of 20 factories through- 
out the country. 

Industrialists at the study con- 
ference included Lee Roark, man- 
aging director of the Peoria 
Employers’ Assn. and_ industry 
member of the War Labor Board, 
Chicago region; Dr. Ralph Vona- 
chen, medical director and employ- 
ment specialist, Caterpillar Tractor 
Co., Peoria; Harvey Ellerd, vice- 
president and industrial relations 
director, Armour & Co.; Lt. Com. 
Cc. R. Brick, district civil read- 
justment officer, Ninth Naval Dis- 
trict; Lt. William Bishop, U. S. 
Navy liaison officer to the Vet- 
erans Employment Service, and 
James P. Ringley, of Common- 
wealth Edison Co., an American 
Legion leader. 

The meeting, according to C. S. 
Davis, Borg-Warner president, evi- 
denced “Borg-Warner’s realization 
of the magnitude of the job of pro- 
viding returned veterans with work 
they are equipped to handle at the 
time of discharge—a responsibility 
that looms larger and more com- 
plex as the war moves nearer to a 
decision. 

“We know,” he added, “that only 
through intense study and advance 
preparation can Borg-Warner do 
its share in reemploying former 
employes upon their return from 
war service.” 


While future plans indicate adop- 


tion of a few general rules of re- 
employment, it is understood that 
each Borg-Warner division will 
adapt its planning to the special 
needs of its community. 

It costs you about a penny-a-day to 


keep abreast of the automotive news 
better renew NOW! 


advisable to have a_ clear-cut 
statement by Congress on the 
national policy for surplus dis- 
posal, Hancock expressed doubt 
whether legislation will be passed 
this year. He added, however, 
that the Surplus War Property 
Administration will do an able 
job without further legislation. 
He also expressed doubt whether 
legislation on labor demobiliza- 
tion would be enacted this year. 

As to whether high wage levels 
would be continued in the postwar 
period, he said he thought that the 
consumer would determine the 
answer. It was all a question, he 
said, of whether consumers would 
buy the goods at prices represented 
by higher wage levels. 

“The consumer is boss and it is 
up to him to say _ whether 
higher wage levels will hold,” he 
commented. 


The Other Side 


Sees Boons for Dealers 
In Price Control 


HARRISBURG, Pa. — “Pro- 
vided they do something about 
it, the used-car price regulation 
is a godsend to the new-car 
dealer,” according to ‘a Penn- 
sylvania new-car dealer. 

“There are only two groups of 
people who don’t like price ceil- 
ings,” the dealer contended. 
“They are the disappointed 
owners who are holding out for 
higher prices and the gyps. 

“The only thing in the MPR- 
540 that put a used-car dealer at 
a disadvantage is the service 
requirement. 

“He should get into the busi- 
ness by Offering service to the 
public, as we new-car dealers 
do, or get out.” 

Five suggestions were offered 
to new-car dealers: Advertise 
buying and selling, educate the 
public to understand the ceil- 
ings, emphasize service facili- 
ties, constantly check with OPA, 
and return to good business 
principles. 
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Dealers tell_me 


(Continued from Page 3) a 


of the individual dealer, but can 
be better accomplished by an asso- 
ciation of dealers. 

I suggest this as a project to 
be discussed in dealer association 
meetings, and I am sure you can 
get the cooperation of local news- 
papers to get these facts before 
the public. Whether you like the 
used-car regulation or not, 
whether you think it cramps your 
style or not, it is certain that in 
wartime when our whole domes- 
tic economy is upset, we must go 
along with national leadership 
and help minimize the mal- 
adjustments which are the in- 
evitable result when arbitrary 
rules are substituted for national 
laws. 

~ * * 


Dealers Active 


On Boards 


EPORTS show that automobile 
dealers and associations are 
active on a great many of the ra- 
tioning boards throughout the 
country. I energetically recom- 


mend that you look into this situ@= 5 
tion in your territory and try to — 
get experienced representation OM | 
all boards. It will hasten the Gay 
when a greater percentage of usé@= | 
car sales will be made througm 
legitimate outlets. ; 
In suggesting taking these jobs 
on boards, I don’t imply that # 
should be done from the s 
point of the selfish interests 
the trade, but more as a p : 
trust. Do everything in your 
power to see that the regulations 
are lived up to by everybody. Al 
automobile dealer will realize 
when a transaction is not “on 86 





+ 


up and up” much quicker than ® 


board member inexperienced im 
this trade, no matter how com 
scientious he may be. 


AAA Picks Sutton 


PITTSBURGH. — Noble Suttom Gi 
Indianapolis, has been elected mans er 
of the Automobile Club of Pittsburgm, 
Sutton has been affiliated with» 
AAA for over 16 years. 


Listen to the Philharmonic-Symphony program over the CBS network Sunday afternoon, 
3:00 to 4:30 EWT. Carl Van Doren and a guest star present an interlude of historical significance, 





BEPuUUwi 


a 


ra oa gig gg gag abaggagagarweaeeg a a adddhy 


=e 


—— 


-_ 


a 


\ 








| Beaming Que Mu 


xamine Our Methods 


Respect for U.S. Tank T 
Studies by Friends 


DETROIT.—Battle performance 
of American motor vehicles is cur- 
rently causing both friend and 
enemy alike to take a closer look 
at this country’s automotive mass 
production methods, the Automo- 
tive Council for War Production 
stated last week. 


The significance of United States 


motorized equipment as a major|d 


‘actor in turning the tide against 
the Axis is underscored by Field 
Marshall Albert Kesselring, Ger- 
san Army commander in Italy. In 
a statement explaining his failure 
to his superiors, a copy of which 
was captured by American forces, 
Kesselring said: 

“The performance of enemy 
tanks and motor vehicles was 
astoundingly good.” 

Recent Lend-Lease figures place 
further emphasis on the war role 
of American vehicles, the Council 
pointed out. Since the beginning 
of Lend-Lease in March, 1941, 


such equipment has constituted 


American 


riumphs Brings 
and Foes 


roughly one-third of the total of all 
goods supplied by the United 
States to the other United Nations. 
. As a result, not only the Axis, 
ut the other United Nations have 
— impressed by the tremendous 
= ume of high quality war vehi- 
cles of all types and have begun 
to investigate the peacetime pro- 
uction methods and principles 
which made this record American 
automotive output possible, state- 
ments from abroad indicate. 
In studies of the roblem b 

the British some stestling wae 
trasts were uncovered. For ex- 
ample, they discovered that al- 
though American labor costs per 
hour ran twice their own during 
the immediate prewar years, the 
price of vehicles in the United 
States steadily declined as qual- 
ity increased. 
Comparing the costs of materials 
used In a representative English 
vehicle and those used in a similar 


product, the British 


found that without exception their 
prices ran considerably higher. 


Along this line they discovered 
that a steering wheel cost the 
British manufacturer 81 percent 
more than it did the American 
producer. A starter cost 79 percent 
more, a distributor 59 percent 
more, a crankshaft 127 percent 
more, while malleable iron castings 
and steel body sheets cost just 
twice what the American car 


builder paid for the same product. 



















Utah Checks Trucks; 


8&2 of 94 Defective 

SALT LAKE CITY. — The 
Utah state highway patrol, be- 
ginning a check of mechanical 
condition of Utah commercial 
vehicles, stopped 94 trucks on 
the highway between Salt Lake 
City and suburban Murray in 
one night and found 82 defec- 
tive. 

Supt. P. L. Dow of the patrol 
said the first check revealed 
that conditions were so serious 
“we intend to expand this check- 
up on a statewide basis as 
quickly as possible.” Many de- 
fects involved improper light- 
ing equipment. 
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After 6 Weeks of Reviewing... 


Cutbacks Nota Problem 


At Present, 


WASHINGTON, D. C.—The ex- 
perience of the production execu- 
tive committee staff of the 


six weeks of reviewing the placing 
of production cutbacks indicates 
that such cutbacks are not now a 
significant problem, the Office of 
War Information § reported last 
week. . 

The PEC staff, composed of rep- 
resentatives of the War and Navy 
Departments, the War Manpower 
Commission, the United States 
Maritime Commission, the Smaller 
War Plants Corp. and _ various 
branches of the War Production 
Board, is given authority under a 
directive by James F. Byrnes, di- 
rector of War Mobilization to re- 
view the placing of all cuts in pro- 
duction involving $1,000,000 or more 
over a four-month period after the 
procurement agency has deter- 


mined the necessity of reducing or] ments 


PUT OUT THAT FIRE! 


It’s only once in a while that the fire truck and 
the hook and ladder come shrieking out of the 
firehouse... but when they do, they've got to 


do their job in a hurry. 


It’s only once in a while that the big tires on 
these trucks have to do their important job... 
but it’s that ‘‘once in a while’’ that counts. 


One reason why they don’t often fall down on 
the job...even today when they’re not as new 
and strong as they used to be and when 
new tires are hard to get...is that 
they’re under the watchful eye of the 


neighborhood tire dealer. 


He checks them, inspects them... 
and with the skilled touch of experi- 
ence he makes strong, clean repairs and 
builds on new, tough treads when 


they’re needed. 


It’s hard to imagine the town without its fire 
trucks, without the trucks that haul farm prod- 
ucts to market and the rubber tired tractors 


that help the farmer grow those products. Buses, 


OO 





rolling on rubber tires, take the town’s men and 
women to their war jobs. Thousands of rubber 
tired wheels on the town’s essential vehicles keep 
the community alive. 


And it’s hard to imagine the town without 
the community tire dealer whose bus- 
iness it is to keep those cars, trucks, 
buses and tractors rolling. He has a 
stake in the community. He guards 
the tires that make it run. 


When you see this sign, you will find that kind of tire 
dealer. It is the sign of a local, independent business built 
on experience, skilled service and products of quality. 


SERVING THROUGH SCIENCE TO BUILD A BETTER WORLD 





War} PEC 
Production Board during its first | smaller cuts. 


SERVING THROUGH SCIENCE —For over 100 years, 
\ nited States Rubber Company has been work- 
iug with rubber. Throughout that century of 
experience, its scientists and technicians have 
Leen exploring new fields, planning, designing 
aud testing better products. They have been 
serving through science that men may build 
* better world. 


1230 SIXTH AVENUE, ROCKEFELLER CENTER, NEW YORK 20, N.Y. 


RUBBER COMPANY 


TIRES THAT MOVE MOUNTAINS —Great tires like 
these U.S. Earth Movers are working night and 
day oncarryall scrapersand other earth-moving 
equipment to move mountains out of the way, 
to build landing fields on hard-fought beach- 
heads. In these giant sizes ‘‘U. S.”" scientists 
combine natural and synthetic rubber to con- 
serve America’s rubber stockpile. 


TOMORROW'S TIRE—v. S. Royal synthetic tires 


are serving today on jeeps and tank destroyers, 
on bombers and fighters and on essential cars 
and trucks at home. The many improvements 
in tire engineering built into these tires today 
will make the U. S. Royal Master the pre- 
mium quality favorite of tomorrow. 


« In Canada: DOMINION RUBBER CO., LTD. 


OWI Says 


ending a program. The agencies 
are obligated only to inform the 
staff of cases. involving 


Review 216 Cutbacks 

Between June 15, when the PEC 
staff started functioning, and Aug. 
1, a total of 216 cutbacks was re- 
viewed. Of these, no employes 
were to be released in 130 cases. 
and in an additional 35 cases, the 
number of workers to be laid off, if 
any, was unknown. 

During the six weeks, the infor- 
mation supplied to the PEC staff 
was that the cutbacks would result 
in the layoff of 14,925 workers out 
of a total munitions labor force of 
slightly less than 10,000,000, and 
half of this number was concen- 
trated in four cases. Some of these 
workers will not be released until 
the beginning of 1945. 

During the same period, WMC 
reported that increased require- 
for ammunition, heavy 
trucks, tanks, shells, heavy duty 
tires and certain secret projects, 
created a need for an additional 
200,000 new workers. In many 
cases, the procurement agencies 
were able to place contracts for 
these items in plants where cut- 
backs were occurring. In others, 
the PEC staff did not recommend 
new contracts because of the tight- 
ness of the labor area and the local 
need for any workers released. 

Quickly Absorbed 

In most instances, WMC re- 
ported, workers and equipment dis- 
placed are being quickly absorbed 
by other work in the plants where 
the cutbacks occurred. In 52 cases 
—about 23 percent of the total—the 
workers affected by the cutback 
were either shifted to other con- 
tracts held by the plant or trans- 
ferred to work on new contracts 
placed as a result of action initi- 
ated by the military sub-committee 
of the PEC staff. 

In 15 other cases the cutback re- 
lieved the company of the neces- 
sity of recruiting new workers, 
while in an additional 58 instances 
the managements reported that no 
workers were being released with- 
out explaining how they were to be 
absorbed. 

Managements reported in two 
cases that no workers were being 
released, that the workers were 
being transferred to civilian pro- 
duction. Several plants reported 
that normal turnover would make 
it unnecessary to lay off any 
workers. 

Layoffs Are Few 

In most cases in which workers 
were released, the number was 
small. Nearly one-half of the 
plants where cutbacks caused lay- 
offs reported less than 100 would 
be affected. Most of these were in 
tight labor areas where the find- 
ing of other war work represented 
no problem. 

In more than 30 percent of the 
cases in which labor was released, 
less than 10 percent of the total 
working force was involved, while 
in the majority of cases the num- 
ber of workers affected was less 
than one-third. 

In virtually every case in which 
workers were laid off, the United 
States Employment Service of the 
War Manpower Commission re- 
ported considerable local demand 
for their services by other war 
plants. Many workers released 
provided acutely-needed manpower 
for labor-short war plants en- 
gaged in high priority production, 
WMC said. 


Rochester OPA ies 


Farm Trucking Pool 


ROCHESTER, N. Y.—(UTPS) 
A trucking pool to provide emer- 
gency hauling for perishable farm 
crops in this area has been out- 
lined at a meeting of the Office of 
Defense Transportation’s fruit 
and produce advisory committee. 
Truckers, farm bureaus and other 
agricultural representatives are co- 
operating in the idea. 

Albert J. Monro, district ODT 
manager, explained to the group 
that the outlook for new truck 
tires was so poor in this area that 
his office was giving top priority to 
moving food. He said that the 
truck pool was one possible answer 
to the problem. 
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OPA Eases 
Equalizing of 
Gas Ceilings 


WASHINGTON.—One change ap- 
plicable to all retail establishments 
selling petroleum products and 
four changes in ceiling prices of 
petroleum products affecting only 
three limited areas were announced 
by the Office of Price Administra- 
tion last week. 

The change that concerns all re- 
tail establishments, including serv- 
ice stations, facilitates the obtain- 
ing of OPA authority to raise ceil- 
ings where they are below state 
“fair trade” levels. 


Two of the area changes increase 
tank wagon ceiling prices of kero- 
sene, No. 1 fuel oil, range or stove 
oil in three towns of New Jersey 
and increase tank wagon ceilings 
on gasoline sold in parts of Colo- 
rado and New Mexico. 

The other two area changes list 
ceiling prices on sales of various 
petroleum products f.0.b. refineries 
and terminals in Kansas and on 
wholesale, retail and tank wagon 
sales of kerosene, No. 1 fuel oil and 
range oil in two counties of New 


Jersey. 
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TO HELP relieve the shortage of heavy-duty truck and bus tires needed 
for military and domestic motor transportation, the Chicepee Falls plant of 
United States Rubber Co. is expanding its tire production capacity to nearly 
double its previous output. With this new building and several other units 
added to the plant layout, it will handle approximately 15,000,000 pounds 
of rubber materials a month. 
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Canadian Car Worries 


Supply of Autos Down to Danger Point 
But Parts Stock Is Adequate 


MONTREAL. — Canada’s suppl 
of passenger automobiles — bot 
new and old — is dwindling to a 
point where it has become essential 
to have the best possible use made 
of cars that remain on the road, 
J. H. Berry, motor vehicle control- 
ler for the Department of Muni- 
tions and Supply, said recently. 

In broad terms, he said, the pic- 
ture is this: When the last civilian 
passenger car came off the assem- 
bly lines of Canadian automotive 
plants in March, 1942, there were 
still a number of cars in the hands 
of manufacturers and dealers. Of 
these, 4,500 went into a govern- 
ment-controlled pool to assure sup- 
plies for highly essential users 
such as doctors and police forces. 

The pool now is down to half its 
original size and with demands 
increasing as cars become older it 
is estimated it will be exhausted 
in another 10 months. The new cars 
that were in dealers hands and 
were left for general sale have 
long since gone. 

Thus car purchasers have been 


that speaks for itself 


Cadillac’s peacetime objective has always been 
to build a motor car that would give the highest 
possible degree of owner satisfaction. 


Evidence of progress in that direction is found 
in the fact that owner complaints received by 
the factory during recent years have been 
gradually approaching the zero point. In 1943, 
they were only 10% of the preceding five-year 
average—and this average itself was excep- 


tionally low. 


Here is a vital factor in the enduring soundness 
of a Cadillac dealer franchise. For a car that is 
capable of rendering such complete owner 


satisfaction means a stable repeat business. 


In fact, a survey, recently made, indicates that 
more than 85% of all Cadillac owners expect 


their next car to be another Cadillac. 


Nothing solidifies a dealership like a good car. 
And the Cadillac record speaks for itself! 


Cadillac | 


Let’s all back 


the Attack 
BUY WAR BONDS 


forced to an increasing extent to 


turn to used-car markets for trans- — 


portation and this resulted in viola- 
tions of the price-ceiling regula- 
tions. 

The Wartime Prices and Trade 
Board has put into effect, Aug. 1; 
an order requiring compulsory 
price tagging of all cars held by 
dealers and a detailed report..of 
each sale in triplicate, with one 
copy filed with the nearest local 
office of the board within four 
days of the sale. 

The new regulations are aimed 
at stopping sales of used cars at 
illegal prices and are designed as 
a closer check on private sales, 
which must now be reported in 
detail the same as sales by dealers. 

An individual advertising a used 
car for sale must give full par- 
ticulars, including his name and 
address, full description of the car 
and the proposed selling pricé. 

“This,” Berry explained, “is in- 
tended to give us an over-all pic- 
ture of the used-car situation. 

“We will have more data than 
now is available on how many cars 
there are available, what they are 
like and where they are.” 

In peacetime about 61,000 cars 
a year are taken off the road in 
the normal course of wear and 
tear. However, in wartime the rate 
is about 40,000 a year. 

To keep cars running, the motor 
vehicle controller maintains a elose 
watch on the supply of parts. On 
the basis of total mileage being 
driven there now are more parts 
available than there were before 
the war; and there are also fewer 
cars on the road every month, 
with no reduction on the supply 
of parts. 


Canada Checks 
Profit Trading 
In Used Cars 


KITCHENER, Ont.— The prac- 
tice of buying another used car to 
get better tires or trafficking in 
used cars for profit will be stopped 
or greatly curtailed by the new 
regulations of the Wartime Prices 
and Trade Board affecting used- 
car sales, it was indicated here 
last week. 

M. H. Harding of the regional 
Wartime Prices and Trade Board 
offices said recently the person who 
made a practice of buying and sell- 
ing used cars to benefit from de- 
mand prices will be eliminated. by 
existing ordinance. 

One important feature of the 
new ruling, according to Harding, 
is the change in trade-in-selling. 
No dealer or individual selling a 
used car can demand a trade-in 
as part of the deal. 


“The individual who bought a 
used car since Jan. 1 and is using 
it for his own use will be out of 
luck if he sells it, provided it is the 
only car he has. He cannot sell it 
and buy another and, unless the 
purchaser is willing to trade 
another car on the deal, the seller 
will be without one for the rest of 
the year,” Harding explained. 


Owners with only one car pur- 
chased since the first of the year 
will hardly be in the market for a 
sale unless they actually want to 
get rid of it and get along without 
one until next year . 


The official pointed out that a 
number of used-car owners were 
selling when their gas coupons ran 
out and buying another merely to 
get another book of coupons. 

“The regulations actually stop 
this practice,” Harding said. 


B. C. Greyhound Links 


To West Canada Line 


VANCOUVER, B. C.— Western 
Greyhound Lines, Calgary, has -ac- 
quired the B. C. Greyhound Lines 
and their subsidiaries, Cariboo 
Greyhound and Blue Funnell Lines. 
Greyhound in B. C. operates serv- 
ices from Vancouver to interior 
B. C. points. The new deal makes 
possible a through Canadian 
bus service from Vancouver to 
Winnipeg. 


It takes a strong fish to swim agains 
the current and a good dealer to 
stay in business now! 
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Dickens dared to break with the literary traditions of his time, dared to write of the 
manners, the customs, the problems and the hopes of the common man. Worse still! 
He even wrote in the very speech of the common man! Sophisticates blushed in their 
teacups... this couldn’t be literature, for literature wrote only of Milord and Milady 
and entourage. But the millions read, responded, and immortalized him. 


Another such tradition-breaker entered the magazine world just 25 years ago. In 
the speech of the common man, with stories of the common man, and an understanding 
that rejected every editorial dictum lacking the common touch, True Story brought 
new Wage Earner millions into the magazine-reading habit. More than that —True 
Story fostered the growth of a whole new field of publications, influenced the basic 
pattern of older magazines, made its influence felt in newspapers, radio, movies, and 
in advertising itself. 

Always the magazine of the Wage Earner, True Story has grown in influence and 
power along with him. There are times when the common touch with Wage Earner 
America is of first importance, be it for national unity or prosperity-building sales 
volume. That is why True Story has become and will remain of first importance in 
magazine-America. 


FOR 25 YEARS THE WAGE EARNERS’ FAVORITE MAGAZINE T bp [J E ST 0 RY 


THE COMMON MAN, WELL INFORMED, IS THE GREATEST 
FORCE TOWARD BUILDING THE AMERICA WE WANT. 
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Utah Hastens Planning 
Of Highway Program 


SALT LAKE CITY.—Progress on 
plans for a proposed $30,000,000 
program to reconstruct and mod- 
ernize 495 miles of highway was 
reported recently by the state road 
commission, 

The program anticipates enact- 
ment of pending federal legislation 
providing for the appropriation of 
$500,000,000 a year for three years 
to the states for road building. 
Utah’s share would approximate 
$4,800,000 a year. 

Utah plans were announced as 
complete on work estimated to cost 
$2,000,000, and 50 percent complete 
on $5,000,000 additional work. Pre- 
liminary engineering costs for the 
whole program, to be shared by the 
state and federal government, were 
estimated at $460,000. 

Miscellaneous Improvements 

“Coincident with the three-year 
federal program,” it was stated, 
“the road commission plans to 
spend each year $600,000 on miscel- 


laneous state road projects and 
betterments. In addition, the cost 
of maintaining the 5,438 miles of 
state roads will be $2,500,000 an- 
nually. 

“This figure, which is about 
$1,000,000 in excess of the prewar 
maintenance expenditure, will be 
necessary in the restoration of the 
roads after the war and will con- 
tinue indefinitely as the minimum 
amount for the maintenance of 
federal aid roads and secondary 
roads to the required standard. 
There is the further consideration 
that the last two legislatures have 
added 300 miles of local roads to 
the state road system. 

“The commission’s road equip- 
ment is steadily wearing out and 
has had practically no replacement 
with new units during the past 
three years. An expenditure of 
$1,000,000 is now in sight as the 
minimum requirement for replac- 
ing obsolete and worn-out trucks, 


tractors, graders and other motor- 
ized equipment. 
Equipment Costs $550,000 

“It is estimated that equipment 
replacement charges wil be $550,000 
in each of the first three years 
after the war. Fixed charges for 
administration of the state roads, 
including general office and dis- 
trict administration office, shop 
and laboratory equipment and sup- 
plies, road signs and signals, ap- 
propriations from the gasoline tax 
for policing and accounting, and 
numerous other items total $625,000 
annually.” 


The commission said the pro- 
posed state expenditure during the 
first year of the postwar program 
is estimated at $5,475,000, or nearly 
$2,000,000 short of estimated road 
commission revenues for that year. 
This extra amount, the commission 
said, “will need to be obtained from 
financial sources not now available 
to the commission.” 


Ga. Dealer in Politics 


DAWSON, Ga.—T. K. Cobb, automo- 
bile dealer here, has announced his 
candidacy for the city council. 


It takes a strong fish to swim against 
the current and a good dealer to 
stay in business now! 
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How Britain Conserves 


Pooling of Transport Utilities in Foods 
Called Big Mileage Economizer 


LONDON. — (UTPS)—Two dif- 
ferent sets of statistics, one a 
national report and the other on 
the second biggest city in Britain, 
both concerning wartime transport 
poking: demonstrate to what 
engths British automobile users 
have gone in the transport field 
to save fuel, vehicles and labor. 


The Ministry of Food is now 
saving 300 million ton miles per 
annum by revised transport sys- 
tem. To achieve this saving, there 
has been constant cooperation be- 
tween the transport section of the 
Ministry, the various trade bodies 
and the Ministry of War Trans- 


port. 
Zoning in Foods 

The main instrument has been 
zoning, in which areas have agreed 
to limit imports and exports of 
foodstuffs, by statutory orders, by 
Ministry control or by mutual co- 
operation with the industry con- 
cerned. Pooled transport has also 
effected a large saving, according 


How To Keep A Service Tool Program From Falling Down 


and follow-up carries through to complete and 


VEN the soundest Service Tool Program is 
only a program ... until it is given the solid 


support of efficient distribution. 


To successfully do this job, there is only one kind 
of “efficient distribution” which measures up to 
every requirement. And that is — a distributing 
organization geared to take your recommendations 
direct to all your dealers and their shop mechanics 
. .. an organization trained to sell your program 


and the need for the tools you endorse . . 


. that 


demonstrates the tools, take the orders and de- 


livers the goods! 


Snap-on is organized to handle this job for you 


. On an intensive, sustained, nation-wide basis. 


We offer 24 years of highly successful experience 


in this specific field. 


Snap-on field representatives 


Operate in 600 sales territories, cover every 


service shop, and their methodical call-back 


maintain your program to its highest efficiency. 


Call in Snap-on . . . Now! We caa help create a 


post-war service tool program specialized for the 


most efficient servicing of your own cars . . . and 


standardized to handle all makes. 


From initial 


planning of your program to the design of re- 


quired new tools, and straight through to the final 


step in distribution, Snap-on can Hel p! Write, 


SNAP-ON TOOLS CORPORATION 


8042-H 28TH AVENUE 


KENOSHA, WISCONSIN 


to A. G. Marsden, director of trans- 
port, Ministry of Food. The esti- 
mate of 300 million ton miles a 
year consists of various sectional 
savings, some of which are stag- 
gering. 

Beer distribution has saved 
most with 40 million; biscuits, 
30 million; chocolate and sweets, 
35 million. 


Milk zoning and rationing saved 
48.9 million road miles, and fuel 
transport saved reached 46 million 
gallons. 

Marsden Hedges 


Marsden hesitated to decide 
whether these economies would be 
continued in the peace. 


Turning from the general sur- 
vey of one ministry to a city 
pooling scheme, a more precise 
example of pooling can be got. 
The savings achieved voluntarily 
in this one scheme gives the in- 
dex to the national saving and 
presents a picture for postwar 
consideration. 

The Glasgow, Scotland, depart- 
ment store delivery pool operates 
for 22 of the biggest stores in 
that city. 

It is based on a scheme in opera= 
tion in Liverpool and was accepted 
by the stores when they were ad- 
vised by the district transport6f- 
ficer of the ministry that they had 
the alternative of providing a good 
scheme of their own or accepting 
what was given them. 


Flanks Central Roadway 


A big central warehouse was 
reserved and marked in duplicate 
city directional areas on either side 
of a central roadway. Vans be- 
longing to the pool call on request 
at the member stores and bring 
deliveries to the central point. 
There each parcel is stowed on the 
floor in its appropriate area ‘on 
one side of the gangway. Checked 
as it is unloaded, it is again ~—_ 
ed on being transferred across the 
central roadway to the OUT sec- 
tion. . 

The transport manager then 
walks along the road and assess- 
es immediately the requirements 
for next days transport, whether 
a number of areas can be group- 
ed and so on. The scheme, which 
has proved successful, is admin- 
istered by a board of control, five 
men appointed by the stores as 
managers. 

In actual practice the scheme has 
worked so smoothly that the board 
is now less needed than in the early 
days when it met regularly. 


Goodrich Makes 


New Cements for 


Synthetic Rubber 


AKRON, O.—Development by, its 
research staff of a new line of 
synthetic rubber adhesives has 
been announced by the B. F. Good- 
rich Co. - 

One is for general “utility” use 
is a type of adhesive which will 
adhere to almost any clean surface. 
It serves these purposes as well as 
natural rubber cements in the 
same field, the company said. 

Synthetic cements are available 
for heat vulcanization, air curing 
or cold adhesions. The com- 
pounded synthetic cements are 
suitable for fabric, leather and syn- 
thetic adhesions, to themselves or 
to each other. These adhesives 
have a non-toxic solvent and will 
give an excellent bond with a large 
variety of materials. They provide 
the same bond when used with 
cured or uncured Neoprene that 
rubber cements give with natural 
rubber. 

For metal adhesion, two special 
cements in what is kown as the 
Plastilock 300 series have been de- 
veloped. The first is used with 
Vulcanized Neoprene when it is 
bonded to porcelain, metal and 
other materials, while the second 
is used with uncured Neoprene for 
the same purpose. 

Major military products on which 
these cements have already had 
successful use include life saving 
boats, rubber mattresses, belts, tar- 
| get tubes, tank crash pads, pon- 
|}toons, tank linings, land mines, 
brake tubes, balloons, diving suits 
|and submarine equipment. 
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It’s still 


OMETHING more than military might is crumbling 
in Europe and Asia. 


The day of the “One and Only Leader” is done. 


The night of oblivion falls on that phony concept, as 
embattled kids schooled in the American idea of 
teamwork slash their way across foreign maps — and 
the pages of history. 


Master race and master mind find their master in the 
pooled abilities of many free minds and hands work- 
ing together. 


Teamwork on the field and not quarterbacking from 
the sidelines is the clue to this victory. 


Teamwork in combined operations by land, sea and 
air. 


Teamwork in speeding supplies to countless far-flung 
fronts. 


Teamwork in home plants swamping the Axis under 
a flood of materials that would be beyond the compass 
of any single mind. 


Something else shows up as the sun sets on the alien 
idea of the “One and Only Leader.” 


We are beginning to discover the matchless force in 
the old American idea that many minds are better 
than one. 


We can look at factories that three years ago never 
produced so much as a bullet — and see them outstrip- 
ping the world. 


We can count new materials, new processes, new 
products — and wonder how anyone ever had the 
blindness to say that America had crossed its last 
frontier. 


And suddenly we realize we have not yet begun to 
reap the tangible peacetime benefits of a system that 
leaves men free to find their own places and fill them 
to the full. 


It may be dusk for the regimented races — but it’s still 
bright morning here in America. 


And in that morning there is a high place for the good 
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newspaper that sees the far vision no less than the 
near fact, and defines both in clear outline to guide 
and inspire our people onward. 


The Hearst Newspapers have for many years faith- 
fully discharged the responsibilities of that place so 
ably that the nearly 5,000,000 families who read them, 
trust them and hold them in special regard. Thus they 
look to Hearst Newspapers first 


— when they want on-the-minute, accurate news 


— when they want authentic interpretation of events 
or trustworthy editorial counsel 


— when they want features, newspictures, cartoons, 
columnists’ comment, society, sports or business news. 


No sensible advertiser with an eye to the future will 
ignore this lesson. 


In planning the marketing programs to reach these 
people, he should look to Hearst Newspapers first, 
as do they. 


JOURNALISTIC FIRSTS BY HEARST NEWSPAPERS 


In the great and varied tasks of making the modern newspaper interesting, interpretative, entertaining and service- 
able to the public, Hearst Newspapers have a record of pioneering accomplishment which includes these “firsts”: 


It was Hearst Newspapers that first used 
photographs as a part of news-story coverage. 


It was Hearst Newspapers that first devel- 
oped the cartoon into a regular strip, and 
then into the comic pages which have be- 
come such a factor in American life. 


It was Hearst Newspapers that pioneered 


the use of color in news and editorial 
columns. 
It was Hearst Newspapers that first used 
full-time foreign correspondents to assure 
full coverage of news from beyond our 
borders. 


It was Hearst Newspapers that developed 


the first complete magazine distributed with 
Sunday newspapers. 


It was Hearst Newspapers that first used 
regular by-line writers and columnist 
provide specialized coverage of tmportant 
subjects such as finance, radio, politics, en 
tertainment, society, et. 


lt was Hearst Newspapers that first used 
and developed the idea of specsal features, 
such as serial stories. bousebold bints col- 
ummns, cooking mews, etc. 


HEARST NEWSPAPERS 


(=, 


Serving the American People — their Freedom, Security and Progress — by providing them trustworthy News, Comment, Counsel, Entertainment, and Advertising. 


ALBANY TIMES-UNION BOSTON RECORD AND AMERICAN LOS ANGELES HERALD-EXPRESS NEW YORK MIRROR SAN FRANCISCO CALL-BULLETIN 
Morning and Sunday Morning and Evening Evening Morning and Sunday Evening 

BALTIMORE AMERICAN CHICAGO HERALD-AMERICAN OAKLAND POST-ENQUIRER 
Sunday Evening and Sunday MILWAUKEE SENTINEL Evening 

BALTIMORE NEWS-POST DETROIT TIMES Morning and Sunday PITTSBURGH SUN-TELEGRAPH 
Evening Evening and Sunday Evening and Sunday 

BOSTON ADVERTISER LOS ANGELES EXAMINER SAN ANTONIO LIGHT 
Sunday Morning and Sunday Evening and Sunday 


SAN FRANCISCO EXAMINER 


Morning and Sunday 


NEW YORK JOURNAL-AMERICAN 


SEATTLE POST-!INTELLIGENCER 
Evening and Sunday 


Morning and Sunday 
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This way... 


Long before Pearl Harbor, Nash had 
earned an impressive reputation in the 
automobile industry for its significant 

engineering and manufacturing progress And when peace comes... 
. ». a progress which was crystallized in The great progress . . . the great mo- 
a new and finer car in the lowest-priced mentum that Nash has attained today 
field—the aerodynamic Nash “600” that . . . Will be even further accelerated. 
gives up to 30 miles per gallon of gas at 
today’s moderate highway speeds. 


fighting planes. 


It will be our purpose, to go back, full 
force, to making automobiles — fast. 
From the assembly lines of today we 

oe. have already developed the pattern for 

For the great progress which character- the Nash of tomorrow—new and finer 

ized Nash before the war has today ac- Nash cars built with every new ability, 
celerated tremendously—with vast new every new facility, every new skill we 
plant capacity, greater facilities, new en- have acquired. 


gineering advances and new methods of They will be the finest Nash cars we 
precision manufacture. By comparison 


Today that reputation has grown many 


have ever made. A new and finer Nash 
with previous years, few companies have “600” in the lowest-priced field ...a 
come so far, so fast. new and finer Ambassador Six in the 
That progress is symbolized by the great medium-priced field—and with them a 
2,000 horsepower aircraft engines with new and greater franchise opportunity 
two-stage supercharger built only by than Nash dealers have ever known 
Nash and its designers, Pratt & Whitney, before. 


for the U. S. Navy’s Corsair and Hellcat In this way we feel we can fulfill our 


obligation to our dealers—to our em- 
ployees—to our country—and to the 
men who are fighting to preserve it. 


NASH thle - ~ 


of NASH-KELVINATOR CORP 3 
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Synthetic Tire Expected 
To Compete with Natural 


CHARLOTTE, N. C. — “Strong 
possibility” that before natural 
rubber again becomes available in 
large volume “we shall have per- 
fected a tire-type synthetic able to 
compete with it on virtually even 
terms both as to cost and perform- 
ance” was voiced here recently by 
R. E. Noble, Carolinas district man- 
ager of the B. F. Goodrich Co. 


At the present time, Noble 
acknowledged, natural rubber—“if 
we could get it’”—-would have the 
advantage over synthetic in both 
performance and price for big- 
volume uses, meaning principally 
tires. However, he pointed out, 
from now until perhaps two years 
after recapture of the Far East 
rubber lands, “this country will 
have to depend on synthetic to fill 
the major part of our rubber re- 
quirements, regardless of policy or 
politics.” 


can industrial skill,” citing the 
cases of rayon, aluminum and mag- 
nesium as support of synthetic rub- 
ber’s chance for a permanent place 
in the world economy. 

Noble also said it was likely that 
automobile tires after the war will 
be better than the  pre-Pearl 
Harbor variety and, “although it 
may not happen right away,” 
cheaper also. The war-born na- 
tional synthetic rubber program 
will have been largely responsible 
for this, he said, by creating a 
long-term “ceiling” over rubber 
prices and by speeding up tech- 
nology in rubber, both synthetic 
and natural. 

Future tires, he said, may well 
be a combination of natural 
and synthetic, or of _ several 
types of synthetic having different 
characteristics. 


703 Ticketed 


Richmond Tightens Up 


On Pedestrians 

RICHMOND, Va.—First month 
of the enforcement of the pedes- 
trian control plan on Broad street 
resulted in the tagging of 703 per- 
sons, of whom 583 paid their 50- 
cent fine to the traffic bureau, traf- 
fic figures show. 

No automobile-pedestrian acci- 
dents have been reported since in- 
stitution of the program. 

Of all tags issued, 26 have been 
dismissed for various reasons, 31 
out-of-towners failed to appear to 
answer summons, and the remain- 
ing 61 persons will be summoned 
to police court to answer their 
failure to pay the nominal fine as- 
sessed. 


August Car Ration 


In Va. Drops to 45 


RICHMOND, Va. — Automobile 
quotas for the half of Virginia 
covered by the Richmond District 
OPA during August have been cut 


Tax Diversion Termed 4 
Peril to Postwar Roads 


NEW YORK. — Many states will 
be handicapped in carrying out 
contemplated highway programs 
unless the practice of diverting 
automotive taxes to unrelated pur- 
poses is discontinued, it is warned 
by the American Petroleum Indus- 
tries Committee. 

APIC points out in its current 
Tax Economics Bulletin that al- 
most 90 percent of the more than 
$204,000,000 of highway user tax 
receipts diverted in 1942 was ac- 
counted for by eleven states—Flor- 
ida, California, New Jersey, New 
York, Ohio, Oklahoma, Pennsyl- 
vania, Rhode Island, Tennessee, 
Texas and Wisconsin. On the other 
hand, some states reduced the 
amount of diversion considerably in 
1942, while more than one-third 


Therefore, 
technicians will have several 
years in which to make quality im- | president, Yunker Motor Co., 
provements and cost reductions in| of a syndicate that has 
this material. 


he explained, indus- 


Heads Utility Sysiiteue 


MADISON, Ind 


He pointed to the Madison (Ind.) Light 


to 45 cars, Harry G. DuVal, district 


obert A. Yusker, rationing executive, has revealed. 
s hea 
urchased the 

Power Co. 
from the Louisville Gas & Electric Co. 


“traditional performance of Ameri- ‘at a price said to have been $600,000 _! life; let’s keep it that way. 


Last month’s quota was 62. to road purposes. 


Democracy is the American way of | 


FOR YOUR 


POSTWAR CYLINDER HEADS 


“How are aluminum cylinder heads behaving?” 
A continuing research program is gathering 
such data from cars parked within reach of 
Alcoa’s automotive laboratory. Every kind and 
vintage of automobile is represented. 

A car owner grants us permission to examine 
his engine while he’s doing war work in this 
Alcoa plant. The aluminum head is pulled off of 
his engine and studied by experts. Day after 
day, these inspections go on, gathering data 
which will serve as a guide for designers of your 
postwar engines. 

Results of these examinations have influenced 
Alcoa’s recommendations regarding aluminum 


applications in the war effort. Designers of 


engines for fighting equipment have been able 
to avoid pitfalls of past designs. 

How cylinder head gaskets match up with 
water passages, the number and placement of 
hold-down studs and the chemical content of 
cooling water affect the behavior of cylinder 
heads. Alcoa research is determining “how”. 

Of course, you have not been able to get 
aluminum cylinder heads. Winning the war 
comes first. But aluminum is now being used for 
other-than-war purposes, as the manpower situ- 
ation permits. Our representatives will be glad 
to discuss the availability of aluminum with you. 

ALUMINUM ComPaAny oF America, 1926 Gulf 
Building, Pittsburgh 19, Pennsylvania. 


applied all automotive tax revenues 
Approximately 70 percent of 


| the total diverted in 1942 was 
| taken from motor fuel tax re- 


| Associates, 


ceipts and the remainder troll i” 


motor vehicle and motor carrier © 


taxes. About 65 percent of the © 


total diverted went into s 
general funds, with the 

going to varied unrelated wu: 2 

Excepting 1941, when automotive 
tax receipts hit an all-time pe 
the 1942 diversion total was 
highest on record and was equs 
valent to 16 percent of total h 
way user tax collections. It topE 
the 1940 figure by $8,000,000 « 
was $30,000,000 more than the v= 
erage amount diverted during € 
four-year period, 1937-40. 

Comparing the amount dive 
with the amount spent for highv 
construction in recent years, / 
says: 

“According to the Public Ros 


Administration, state road expe > 


ditures in 1941 amounted to $374 
000,000. In the same year the states” 
diverted $215,000,000 from auton 
tive taxes, which was equivalent & 


57 percent of the amount spent fo r 


road construction. During they 
year period, 1937-1941, road col 
struction outlays by the states a 
eraged $334,000,000; during 
same period the amount of aut@ 
motive tax receipts used for other 
than highway purposes averaged 
around $182,000,000 or 54 perce 
as much as was spent for highwa@ 
construction. 5 
“Had all the funds accruing ee 
from automotive taxes been ded 
cated to road purposes, it wo 
have been possible to have bu 
substantially more highway mile+ 
age than actually was construct- . 


ed during this period. A number” q 


of states in recent years have di- 
verted more to non-highway pur-_ 


poses than they have spent for” 4 


road construction. 


“For example, in 1941 New Yor # 


State diverted $64,385,000, while 
spending only $28,329,000 of 
own funds for construction on the 


state highway system. During the 


five years, 1937-1941, the state exe 


pended an average of only $24,485 4 


624,000 for highway construction)” 
while it appropriated an average. 
of $54,700,000 to non-highway pul 
poses. is 
“A number of states in recen 
years have recognized the inequity 
of spending highway user tax 
enues for purposes other than fol 
roads, and 15 states have adopte¢ 
constitutional amendments pre 
hibiting the diversion practice. Fiv 


additional states have taken initial™ 


steps to set up such constitution 
safeguards. 


“In view of the decline in high- ~ 
way user tax receipts caused 


war conditions and the need for, 
building up surpluses to finance 
necessary highway construction in. 
the postwar period, it should be. 
recognized that if the practice of 
improperly using motorists’ tax 
funds is not discontinued, many § 
states will be handicapped in car- 
rying out contemplated highway 
programs.” 


Nestle Joins Tom Moss 


As Consultant 
DETROIT.—Harvey J. Nestle, a 
until recently a captain in the 
Army Air Corps in charge of train- 
ing aviation and 
truck mechanics 
and drivers, has 
joined Moss As- 
sociates, Detroit, 
merchandising 
counsel and rep- 
resentatives for 
manufacturers 
with shop equip- 
ment lines. 
Nestle, before 
going into the 
service, was man- Nestle 
ager of the 
Chrysler Mechanical Service divi- 
sion and had been connected with 
Nash and General Motors divi- 


‘sions in service managerial ca- 
| pacities. 


Tom Moss, president of Moss 
and Nestle plan to 
represent several lines of shop 
equipment for dealers in this area, 
on sales as well as on a merchan- 


| dising consultant basis. 


Democracy is the American way of 
life; let's keep it that way. 


~ 
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Beach for the Joneses! 
















Jones Beach is a summer haven for New Yorkers. —_ Island — a hundred thousand bathers or a million — 
It’s too far out on the island to attract many tourists, | most of them read The News. Seven out of ten people 
too hard to reach from the hinterlands. But New in New York City come from News families. Seven 
Yorkers flock to Jones Beach. swimming suits out of ten from News advertisers. With 

Jones Beach offers the ultimate in surf bathing. | an adequate newspaper list to choose from, seven out 
Mile after mile of rolling breakers and clean white sand. _ of ten families in New York City read The News. Give 
A quiet bay for aquabatics (upper right). Immaculate, | New Yorkers something super, and they flock to it. 
state-owned bathing pavilions. Give New Yorkers a After the war, these millions of News readers, 


superior product and they will swarm to it by the with money to spend, again will be wanting everything 

million — past nearby Rockaway, past nickel-fare from oil burners to beach umbrellas. Plan now to tell 

Coney — swarm by railroad, bus and car (top center)! them then. And when the time comes, tell them in 
Whether it is ultra Jones Beach, orcrowded Coney their own chosen medium. 


THE @ NEws 


NEWS BUILDING " TRIBUNE TOWER . 155 MONTGOMERY ST. 
New York 17 Chicago 1] San Francisco 4 


| / out of 10 New York City families read The News 


Average net paid July circulation exceeded 2,050,000 Daily . . . 3,700,000 sunday 


weedsceddddd. 


WASHINGTON.—A mighty blast 
was heaved against present condi- 
tions in U. S. traffic courts by a 
pamphlet entitled “Traffic Courts 
on Trial,” recently issued by the 
National Committee on Law En- 
forcement, with warning of court 
unpreparedness to meet postwar 
increases in traffic volumes. 


Asserting that the aim of the 
traffic court should be to educate 
offenders rather than to penalize, 
the pamphlet said: 

“The judge who sentenced vio- 
lators in his court to visit traffic 
victims in a nearby county hospital 
was doing a much better legal and 
educational job than the judge who 
let his defendants roll dice to see 
what their sentence would be—so 
many days or sO many dollars.” 


The pamphlet suggested that 
traffic courts shy away from mere 
assessment of penalties and at- 
tempt to rectify the “fallacies in- 
herent in the average driver’s 
thoughts.” 


Inconsistencies in the amount of 
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‘Traffic Courts on Trial’ 


Pamphlet Fears Unpreparedness for Postwar; 
Urges Education Over Punishment 


fining and penalizing done by 
traffic courts were cited as another 
evil of their current operation. 
The pamphlet told of incidents 
where a hit-run motorist was fined 
only $3, while one who stopped was 
assessed $50 in the same court. 


“In certain cases a nominal fine 
may be required; in others, a large 
fine may be needed for effective- 
ness, although the charges are 
the same. Both justice and scien- 
tific penalization require judicial 
discretion,” the pamphlet stated. 


The practice of ticket fixing was 
condenmed by the pamphlet as “the 
most pernicious in traffic law 
enforcement.” 


“Knowledge of the prevalence of 
fixing causes a loss of respect for 
traffic laws, courts, judges and 
police in the community, and is 
harmful to the morale of the police 
force,” the pamphlet asserted. 

“While the fix which flows from 
the judge probably can never be 
eliminated, it can be minimized to 
a large extent by the use of de- 


tailed and complete public court re- 
ports issued regularly. 

“Fixing . . . virtually can be 
eliminated ... by: holding of open 
trials; use of a triplicate ticket 
system; publication of regular 
court audits and monthly police re- 
ports; educational campaigns di- 
rected at those prone to seek fixes, 
and stimulation of public indigna- 
tion against fixing practices.” 

The pamphlet also advised im- 
provements in the justice-of-the- 
peace system, hit loosely worded 
and overly technical traffic laws, 
and urged separation of traffic 
cases from regular dockets. 


3-Day Use Stamp Drive 


To Be Launched in Md. 

BALTIMORE, Md.— (UTPS) — 
A three day drive to compel Mary- 
land motorists to buy the $5 
Federal use stamp which they were 
required to display on their vehi- 
cles by July 1 has been planned 
for August, it was announced last 
week by George Hofferbert, col- 
lector of internal revenue for the 
Maryland district. 

The drive will embrace Baltimore 
and Maryland simultaneously, Hof- 
ferbert said. 


Domenray is the American way of 
life; let’s keep it that way. 


Just Among Dealers 


(Continued from Page 3) 


second-hand machinery, installed it 
in his used-car reconditioning de- 
partment and went into the busi- 
ness of machining castings, for 
which he has orders on the books 
totaling $300,000 this year. In 
June he was awarded the Army 
and Navy E, the first such honor 
awarded to an automobile dealer 
in Indiana, and as far as I have 
been able to learn, only the third 
to be awarded to any automobile 
dealer in the United States. When 
the war is over and new cars ap- 
pear again, Krafft will be right 
back at his old business selling 
Buicks. During his few short years 
as a dealer, Krafft has been hon- 
ored by his contemporaries with 
a directorship and vice-presidency 
of the Indiana dealers association, 
and is now serving as secretary- 
treasurer, having just been re- 
elected for the third year. 
* + & 

Sgasorn J. Fiournoy (Ford), 
Norfolk, Va., made his bow to 
the world in that city March 7, 
1908. He entered the automobile 
business in 1929 as an office 
manager, and started out as a 


"EVERYBODY MUST JOIN IN 
70 HELP AMERICAS CARS 
THRU THEIR HARDEST WINTER 


Alemite’s Ready with a New 
“WINTER GEAR LUBRICATION PLAN” 
You Can Count on for Results 


*WELLOWS, this is Al Wright speaking once 

more for Alemite and the motor car ser- 

vice men of America. In full-page, 2-color 

advertisements I’m warning America’s car 

owners to change to winter gear lubricant 
before cold weather strikes. 


“These Alemite advertisements warn mo- 
torists that this will be their cars’ hardest 
winter. They appear in the October 7 issue 
of The Saturday Evening Post and Collier’s 
—later in Country Gentleman. These three 
magazines reach 30,000,000 readers. 


“But that’s not all. 


Alemite is ready with 


a back-up program of tie-in pieces pushing 
winter gear lubricant change-over. All this 
material is ready now to help you do your 
part in conserving America’s automobiles. 


“You've seen successful Alemite plans be- 
fore. This one is typical—the kind that 
leading dealers everywhere know they can 


count on for results and profits!” 


ALEMITE 


4% 


TUMAE’S Fivines 
Get these Virat SERVICES NOW) 
© Reh eet worn 


sommes 
Alemine Winter Geer Lubemone Pe OME Bet be 


© Che. 
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ILLINOIS 


Ford dealer in 1988. He is a 
lieutenant in the United States 
Naval Reserve and has been sec- 
retary of the Norfolk-Portsmouth 
Automobile Dealers Assn. for two 
years. 

a * * 


Haro_p PreHn (Dodge-Plymouth), 
Springfield, Ill, checked in. at 
Webster Groves, Mo., Dec. 29, 1901 
—just in time to make a New 
Year’s resolution to get into .the 
automobile business as soon as 
possible. He started as a mechanic 
in 1917, and become a Chevrolet 
dealer at St. Louis in 1929. Ten 
years later he took on the Dodge 
contract in Springfield, Ill. He is 
energetic in the promotion of his 
business interests, but finds time 
for extra war-time activities such 
as county chairman of the Fifth 
War Loan Drive and chairman of 
the ODT Advisory Committee. 

s* * ®# 


MarsHaLL F. Frencu (Ford); 
Valparaiso, Ind., was born July 
19, 1892 in Chicago, and started 
in the automobile business im 
March, 1921, as a Ford dealer. 
During wartime he is specializing 
on service, doing his share to 
keep not only cars and trucks, 
but Ford-Ferguson Tractors and 
farm implements in operation im 
northern Indiana. His hobbies 
are golf and fishing, and he is 
active in Rotary and the Cham- 
ber of Commerce. 

e * * 

B. E. Moopy (Chevrolet), Granite 
City, Ill, is a native of Johnson 
City, Tenn., where he was born on: 
Sept. 26, 1900. He started in the 
business directly as a Chevrolet 
dealer on Sept. 15, 1922. His war 
effort is concentrated on keeping 
his community supplied with trans-. 
portation. He has aiways been 
active in civic organizations and 
his avocation is showing blooded 
horses. , 

* * * 

I. W. Watts (Pontiac), Dallas, 
Tex., who was born Nov. 1, 1897, 
at New Cambria, Mo., is a com- 
parative newcomer in dealer 
ranks, taking on the present 
dealership in 1942 after having 
traveled for General Motors for 
twenty years. His part in ad- 
vancing the war effort is special- 
izing on service to automobile 
owners in the Dallas territory. 


* * *& 


Harotp H. Hart (Buick-Chevro- 
let), Wolfeboro, N. H., first saw 
the light of day at Racine, Wis., 
July 3, 1882, but moved East early 
enough to develop a New England 
accent. He started as an automo- 
bile dealer in Wolfeboro in 1925, 
and during his career has been 
honored in fraternal circles by 
being elected grand master of the 
Masons of New Hampshire; politi- 
cally by being elected lieutenant- 
governor of New Hampshire; and 
by his automobile friends by being 
elected an NADA vice-president 
and a state director for three suc- 
cessive terms. He is now a di- 
rector of the New Hampshire 
Automobile Dealers Assn. and a 
lieutenant-colonel in the New 
ere state guard on active 

uty. 


Refunds Barred 
On Registration 


HARTFORD, Conn. — Connecti- 
cut’s Attorney General Francis A. 
Pallotti, has ruled that the State 
Motor Vehicles department may 
not grant refunds on registration 
fees for commercial vehicles which 
become unused. 

Pointing out that no state money 
can be refunded without specific 
authority of the law, he added that 
such authority regarding the re- 
funding of commercial registration 
fees is lacking. Although the 1943 
Legislature enacted a law allowing 
for the refund of registration fees 
to persons in the armed forces, 
Pallotti said, this statute is limited 
to owners of non-commercial 
vehicles. 

Gov. Baldwin had asked for the 
official ruling as the result of an 
inquiry from the owner of a truck 
which had become unusable and 
had been junked although the an- 
nual registration fee had been paid. 


It takes a strong fish to swim against 
the current and a good dealer to 
stay in business now! 


v 





Statistics Break a Bottleneck 


Al 


Process Control Data 
Spurs Castings Output 


NEW YORK.—Compilation of 
basic engineering data on process 
control procedure in the manufac- 
ture of malleable, gray iron and 
steel castings, begun months ago 
by the SAE war engineering board, 
now promises to aid in breaking 
the bottleneck to increased produc- 
tion urgently needed by the armed 
forces, according to recent an- 
nouncement by the Society of Auto- 
motive Engineers. 

The board’s recommendations, 
prepared by engineers of the auto- 
motive and foundry industries from 
the experience of many companies, 
propose establishing process control 
in every plant as a preventive 
method of policing manufacturing 
processes and of reducing the ex- 
cessive rejections and large-scale 
scrap losses which currently are 
the greatest barrier to increased 
output. 

Urging close cooperation, from 
design to completion of cast- 
ings, the recommendations suggest 
analysis of every phase of manu- 
facture in the individual plant, 
preparation of production manuals 
and rigid adherence to the specifi- 
cations thereafter. Proper inspec- 
tion and selection of raw materials, 
segregation of scrap, proper opera- 
tion of furnaces, cupolas and 
other equipment, and repeated 


quality control checks are also 
recommended. 
The problem of increasing foun- 


ICC Powers 
Ruled Beyond 
OPA Reach 


LOUISVILLE. — A_ three-judge 
federal court recently ruled here 
that, irrespective of state laws or 
regulatory orders, the Interstate 
Commerce Commission has _ the 
power in prescribing transporta- 
tion rates to remove “any undue 
or unreasonable advantage, pref- 
erance or prejudice as between 
persons or localities in intrastate 
commerce on the one hand and 
interstate commerce on the other 
hand.” 

The tribunal also held that the 
Office of Price Administration has 
no authority “to limit in any way 
the existing power of the Inter- 
state Commerce Commission over 
rate increases.” 

Denied by the court was an in- 
junction against an ICC order 
under which intrastate railroad 
fares in Kentucky, Tennessee and 
Alabama will be increased from 
1.65 cents a mile to 2.2 cents. 

A similar decree was issued in 
the same case in North Carolina 
recently. The fare increases will 
cost residents of the states involved 
about $2,500,000 a year. 


Device Warns 


Blimps of Ice 


BALTIMORE. — A streamlined, 
self-contained device to warn 
blimps of icing conditions has been 
developed at the request of the 
Navy department by the Friez In- 
strument division of Bendix Avia- 
‘tion Corp., A. C. DeAngelis, general 
manager of the division, announced 
recently. Po 

The device, a humidity indicator 
using human hair as an actuating 
element, is housed in a streamlined 
case and mounted on the outside 
of the blimp. A humidity reading 
shown on a dial is obtained by 
pushing a button on a panel mount- 
ed inside the ship. 


Underground Garage 


Sought in Pittsburgh 

PITTSBURGH.—Construction of 
an underground public parking 
garage in Oakland, Pittsburgh’s 
civic center, was advocated recently 
by Public Safety Director George 


E. A. Fairley. 
Fairley spoke before the Rotary 


Club of Oakland. The club named 
Edward Crump jr., general con- 
tractor, chairman of a committee 
to promote the plan. 


Democracy is the American way of 
life; let's keep it that way. 


dry production is regarded as one 
calling not only for increased man- 
power, but for changes in operating 
methods to assure satisfactory pro- 
duction of the complicated castings 
needed for motorized war equip- 
ment and to curb rejects. The 
War Manpower Commission re- 
cently issued an appeal for 8,000 to 
20,000 workers to take 90-day jobs 
in forges and foundries in order to 
step up by 60 percent the produc- 
tion of forgings and castings for 
heavy-duty military trucks and 
tanks and to increase by 25 to 30 
percent the output of major forg- 
ing and ferrous casting plants for 
the rest of 1944. 


Sets Up Own Firm 


NEW YORK.—Charles H. Gale of 
Darien, Conn., engaged in aviation 
writing, editing and public relations 
for 20 years, announced recently he has 
left the firm of Hill & Knowlton to 
establish Charles H. Gale & Associates, 
which will provide industrial public 
relations counsel and research. 


Welcome Sign 


Visiting Rules Eased 


By Studebaker 

SOUTH BEND.—One of the 
methods of strengthening bonds 
between the home and battle fronts 
has been adopted by Studebaker’s 
Aviation division in a _ liberaliza- 
tion of visiting rules for members 
of the armed forces. 

Virtually blanket clearance has 
been extended through AAF offices 
to service men who formerly work- 
ed in the factory or whose father, 
mother, brother or sister is cur- 
rently employed there. 

The plan was devised to over- 
come a common complaint that the 
plant visitors interfere with pro- 
duction. 

The objection was met by limit- 
ing visits to one hour, and by con- 
fining visits to departments where 
the service man once worked or 
now has relatives. Nearly 500 serv- 
ice men have visited the aircraft 
engine factory. Foremen agree that 
increased production interest 
through personal contact with 
soldiers and sailors has more than 
offset job time lost. 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 
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Kansas City Considering 
Real Estate Income Tax 


KANSAS CITY.—Indicative of 
the increased interest in new 
revenue sources being shown by 
municipalities throughout the 
country, a municipal income tax to 
provide real estate tax relief is 
under consideration here by the 
City Council . 

A city charter amendment would 
be required for such a levy, which 
would be designed to shift the real 
estate tax burden to renters and 
suburban dwellers who enjoy the 
urban facilities without contribut- 
ing directly to their cost and 
maintenance. 

The proposal is based upon a 
municipal income tax now in effect 
in Philadelphia at the rate of 1 
percent on all “salaries, wages, 
commissions and other compensa- 
tion,” and on net incomes of all 
businesses and corporations. 

In Philadelphia every employer 
of one or more persons deducts 
the tax from his payroll each pay- 
day. Persons not on regular pay- 
rolls are required to file returns. 


It is estimated that such a tax 
in Kansas City, at the same 1 per- 
cent rate, would yield $4,000,000 a 
year, almost as much as the gen- 
eral property tax now yields. 
Estimates on this year’s general 
property tax are for $2,911,000 on 
real estate, $907,500 on personal 
property, $220,000 in merchants’ 
taxes and $117,500 on prior years’ 
levies, plus interest. Those are the 
yield on the general property tax 
and do not include the levy for the 
debt and interest fund. 

Municipal income tax proponents 
point out that many persons who 
get their income from Kansas City 
business live outside the city limits. 
These persons, they say, enjoy 
many of the tax-paid advantages 
of Kansas City, but do not share 
in the general tax that maintains 
these services. With an income 
tax forcing them to share in these 
costs, it is claimed, the property 
tax load, especially on real estate, 
would be eased and some of the 
movement to suburban areas would 
be halted. 


Never Underestimate the Power of a Woman! 
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Certificate Sale 
In Road Finance 


On N. D. Ballot 


BISMARCK, N. D.—A proposal 
to permit issuance of up to $12,360,- 
000 in highway revenue anticipation 
certificates for postwar road con- 
struction and improvement will go 
before the North Dakota electorate 
at the November general election. 

Petitions to initiate such a law 
were filed July 31 with the secre- 
tary of state by Martin Aas of 
New Rockford, president of the 
Postwar Highway Improvement 
Assn. of North Dakota. He said 
the petitions contained 21,210 sig- 
natures and that every county in 
the state was represented. 

Under the proposed legislation, 
funds obtained by sale of the cer- 
tificates could be used only for 
matching federal funds made avail- 
able to the state for highway con- 
struction. The certificates would 
not be general obligations of the 
state but would be redeemed by 
funds from the present 1-cent gaso- 
line tax. 

The proposed act does not re- 
quire the certificates to be issued 
immediately and provides no mini- 
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17 Industrialists Polled... 


Inflation Threat Likely 
To Mount After War 


; mum limitation. It would require 
| the certificates to be sold at bid 
| and at par or better and certificates 
|could not draw interest at more 
than 3 percent. It is estimated by 
the proposal’s sponsors that the 
certificates, if issued to the per- 
mitted maximum, could be retired 
from the 1-cent gasoline tax re- 
ceipts in from 12 to 14 years. 


OPA Attorney Warns 


On Illegal Trade-Ins 


DES MOINES—“There is a 
definite violation of the price ceil- 
ing on used cars where the dealer 
insists on a trade-in in addition to 
valuing the car to be sold at the 
ceiling price,” it was warned here 
recently by OPA District Enforce- 
ment Attorney D. D. Holdoegel, 
who said enforcement action would 
be taken in all such cases reported. 

“It has come to the attention of 
OPA,” he said, “that many dealers 
in used cars refuse to sell unless 
the purchaser has a car to 
trade in.” 

At the same time, the local OPA 
reported it had assessed damages 
in recent months against 22 indi- 
viduals and dealers for selling used 
trucks above ceiling _iprices. 


OVER THE HUMP! America’s miracles are 


no longer news—its record in this war is a succession of mir- 


acles. But there is one accomplished “impossibility” which 


deserves special mention: The job our Railroads are doing! 


Shortage of equipment and depletion of man-power 


notwithstanding — they have climbed the grade with 


“know-how,” courage and patriotic devotion. 


Raw materials have been delivered to our war indus- 


tries—on schedule. Finished weapons have ap- 


peared—when and where wanted —as if by magic. 


Millions upon millions of troops have been 


a Prine t 


NAM Appoints 


Humphreys Head 
Of Taxation Unit 


NEW YORK.—Harry E. Hum- 
phreys jr., chairman of the finance 
committee of the United States 
Rubber Co., recently was named 
chairman of the new 95-member 
taxation committee of the National 
Assn. of Manufacturers. 

In announcing the appointment, 
Robert Gaylord, association presi- 
dent, said the group was com- 
missioned particularly to consider 
the revision of the tax structure 
contemplated by Congress and to 
continue the coordinated effort 
with other major associations 
in the Joint Conference Tax 
Committee. 

A nationwide inquiry seeking 
basic conclusions on national in- 
come and employment as related to 
postwar tax levies was termed 
probable. 

A vice-president and director of 
U. S. Rubber and director in six 
other corporations, Humphreys is 
a native of Philadelphia, where he 
received his education at the Uni- 
versity of Pennsylvania’s Wharton 
School of Finance. 


NEW YORK.—Belief that the 
threat of inflation will increase, 
rather than diminish, in the transi- 
tion period immediately after the 
war was expressed by a majority 
of 17 industrialists polled by the 
“Life Insurance Companies in 
America.” 

A number of executives in the 
automotive and related industries 
were polled, including Alfred P. 
Sloan, chairman, General Motors 
Corp.; Paul G. Hoffman, president, 
Studebaker Corp.; Lewis H. Brown, 
president, Johns-Manville Corp.; 
John L. Collyer, president, B. F. 
Goodrich Co.; Alexander Frazer, 
president, Shell Oil Co., Inc.; Tom 
M. Girdler, chairman, Republic 
Steel Corp. and chairman, Con- 
solidated Vultee Aircraft Corp.; 
Eugene Holman, president, Stand- 
ard Oil Co. of N. J., and Fowler 
McCormick, president, Interna- 
tional Harvester Co. 

Announcement recently of the 


transported punctually and without incident. Meanwhile, 


somehow, our civilian needs have been met. 


All in all, a feat of logistics that staggers the imagination! 
HOUDAILLE?* salutes the Railroads of America for 
distinguished service, above and beyond the line of duty. 


Never before has their place in our national economy, 


in our way of life and in our hearts been so secure. 


of Houdaille are proud to have served the Rail- 


roads in the past. We are serving them now. 


oe 
war 


r We hope increasingly to serve them in the great, 


new America, after this war is over. 


HOUDAILLE-HERSHEY CORPORATION 


Executive Office— Detroit 


* Pronounced: *HOO-DYE" 


Manufacturers of precision parts and equipment for the automotive, air 


craft, railway, maritime, mechanical refrigeration, radio and other industries 


© $944, MHOUDAILLE-NERSHEY CORPORATION 


results of the poll said the ma- 
jority felt that the present infla- 
tion-control program will prob- 
ably serve until the danger of 
runaway prices is over, although 
some said the program might 
have to be strengthened. ; 
A further consensus was that 
prices of goods not now available 
because of war conditions will be 
higher after the war than they 
were before, because of greater 
production costs, but prices will 
be gradually brought down by 
technological improvement and in- 
dustry’s basic pricing policy .of 
passing savings along to the 
consumer. 


One industrialist said a sub- 
stitute will probably have to be 
found for War Bond purchases 
in the transition period as an 
inflation control measure, Other 
suggestions were for higher taxes 
on lower incomes, minimum gov- 
ernmental expenditures and more 
rigid control of wages and farm 
prices. 

Belief that rapid reconversion 
would be the best’ insurance 
against the postwar inflation 
threat was summarized in the fol- 
lowing quotations: 


“Tt must be recognized that the 
threat of inflation as we move ine 
to the postwar period will pro- 
gressively decrease as production 
for civilian production increases: 
It would be very constructive if 
governmental plans involving the 
economy were more definitely 
formulated than now, so that in- 
dustry and business may plan 
accordingly. ‘ 


“The greatest possible preven- 
tive of postwar inflation will be 
the most efficient reconversion to — 
peace, with sound fiscal and 
foreign trade policies added.” 


The industrialists supplied facts 
to back up their forecast of higher 
postwar costs. In the case of the 
automotive industry, it was pointed 
out that basic labor hourly rates 
have increased some 20 percent 
since 1939. 


Wife Stuck 
By Fine Point 
Of the Law 


BOSTON.—It might be well for 
the millions of male motorists to 
compare the automobile laws in 
their own states with those in 
Maine and Massachusetts, where it 
is possible for a husband to throw 
his wife in jail for using his car 
if he so desires. 


For in those states there is a 
law against using an automobile 
without authority of the owner. 

There is a difference between 
outright “stealing” and “using 
without authority,” but the latter 
offense can imprison you just the 
same. That is what a Rockland 
(Me.) wife learned when she was 
given a three months’ suspended 
sentence and a year’s probation for 
taking her husband’s car without 
his knowledge. 

Where she made her big mistake 
was in hiring a garage mechanic 
to open her husband’s locked car 
in a parking space outside his 
place of employment, having a 
spare set of keys made so she could 
operate the vehicle. 

Had she had possession of a 
spare set of keys—or if she had 
gone to her husband’s pocket and 
taken his keys—the evidence would 
have been less damaging. 

No such case has ever been 
heard before in Massachusetts or 
Maine. 


Ford Reaches 
Generator Goal 


DETROIT.—Production of 60,000 
P-1 generators, each capable of 
providing the electrical needs of 
several houses, has been achieved 
by the Ford Motor Co. generator 
plant at Ypsilanti. 

The big 28-volt, 200 ampere gen- 
erators are used in eight different 
combat planes, including the Lib- 
erator bomber built at Willow Run. 
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Tighten Bond Forfeiture 


Bankers Pledge Credit 


To Small Businessmen 


NEW YORK.—A promise that 
any competent man, firm or corpo- 
ration needing bank credit for a 
constructive purpose may have it 
in adequate amounts and for ade- 
quate periods has been given by 
the postwar small business credit 
commission of the American 
Bankers Assn. 

This was announced recently by 
Robert M. Hanes, commission 
chairman and former president of 
the association, who added: 

“If the individual banks can- 
not grant the credit, we as 
bankers pledge ourselves to stay 
with him and see that he gets 
the money from some other bank 
or group of banks. American 
banking will see that small busi- 
ness lives and is given the op- 
portunity to grow and prosper.” 

Emphasizing that banking was 
not embarking on a program of 
reckless loans, he further declared: 
Many Years’ Policy 

“Nor is it to be construed that 
banks have not been making loans 
to small business men of character 
and ability. They have been doing 
it for years. In 1940, the last full 
year of peacetime business Opera- 
tion, the banks of the country made 
more than 24,000,000 loans, the av- 
erage new loan being about $1,700. 

“Never before have the banks of 

this country had such a tremend- 
ous storehouse of credit with which 
to serve the multiple needs of post 
war business, industry and agri- 
culture as they have today. The 
deposit structure is now far in ex- 
cess of $100,000,000,000, enough to 
finance the credit needs of postwar 
America regardless of the propor- 
tions that may be reached in na- 
tional production. 

“This credit will be released 
just as soon as the economic 
condition of the country permits 
and government regulations re- 
stricting the extension of credit 
in many lines of activity as a 
precaution against inflation are 
lifted. 

“The members of the postwar 
small business credit commission 
are determined to see that this 
great credit reservoir is used for 
productive purposes to facilitate 
the conversion of business and in- 
dustry from war to peacetime pro- 
duction, to revitalize the many seg- 

ments of small business adversely 
affected by wartime restrictions 
and to provide the financial en- 
couragement and strength to busi- 
ness, industry, agriculture and the 
professions that will create maxi- 
mum employment, particularly for 
returning war veterans.” 
Set Credit Groups 

Since the banks sometimes can- 

ee eee 


Gas Supply 
Tight in East 


WASHINGTON. — Gasoline sup- 
plies for East Coast motorists will 
be tight for the remainder of the 
summer and fall, but sufficient for 
rationed demands, Deputy Petrol- 
eum Administrator Ralph K. 
Davies predicted last week. ; 

Stocks are particularly tight in 
the New York harbor area and in 
New England because this section 
normally receives most of its mo- 
tor gasoline by tank cars, many of 
which have been diverted to mili- 
tary service during the last few 
months. In Middle Atlantic and 
Southeastern states, where pipe- 
lines and barges are the primary 
transportation media, inventories 
are in a more favorable position, 
it was stated . 


Ga. Wholesaler Named 


For Kendall Products 


MACON, Ga.—When the State 
Oil & Grease Co. was recently ap- 
pointed distributor for Kendall 
Refining Co., it was the first time 
that a direct franchise had been 
granted for Kendall products in 
this territory. 

Heretofore all shipments of Ken- 
dall products came to this area 
from distant points. State Oil, of 
which J. C. Postell is president, 
becomes the exclusive wholesale 
distributor of these products in | 
Central and South Georgia. 


not make loans because of limited 
resources, unfamiliarity with the 
type of credit needed or legal bars, 
the commission has decided to 
meet such situations with volun- 
tary participation regional bank 
credit groups, to be started when 
and where regional banks feel the 
need for auxiliary or supple- 
mentary sources of credit. 

Hanes said the term-loan prin- 
ciple will be adapted to the needs 
of small business. 

“Through these postwar plans,” 
he asserted, “banking will fortify 
the principles of private enterprise. 
The problem of increased peace- 
time production, employment and 
opportunity for the people of this 
nation can only be met and solved 
satisfactorily through the efforts 
of a free people—free in their right 
to achieve success through their 
own intelligence, courage and 
ability. 


Lure of Postwar Car 
Brings Mexican Racket 


MEXICO CITY.—(UTPS)—The 
Mexican public’s eagerness to 
obtain the improved American 
automobiles promised for the 
postwar period is proving a gold 
mine to unscrupulous operators 
in this capital. 


Advising potential buyers that 
there won’t be enough of the 
new models to go around for 
some time, certain speculators 
are collecting “down payments” 
of 1,000 to 10,000 pesos for the 
privilege of being the “first in 
line” when the machines are 
delivered. 

Whether such contracts will 
be fulfilled at all is doubted by 
ethical dealers. 


J. E. Badley Named 


Ore. SAE Chairman 

PORTLAND, Ore.—J. E. Badley, 
president of Tractor Transporta- 
tion Co., is the new chairman of the 
Oregon section of the Society of 
Automotive Engineers, it was re- 
vealed recently. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


Traffic Court Parley Urges 


SPOKANE, Wash. — A _ recom- 
mendation that no bond forfeitures 


| 


be allowed under any charge of | 


drunken driving was made by the 
Inland Empire Traffic Court Con- 
ference here recently. 


It was further urged that only 
under the most unusual circum- 
stances should forfeiture of bonds 
be allowed under any charge in- 
volving moving vehicles. 


Also adopted were resolutions 
favoring the segregation of traffic 
cases in police and justice courts 
from other types of law violation; 
further use of chemical and 


scientific tests to determine the 
degree of intoxication of persons 
arrested for driving while under 
the influence of liquor; establish- 
ment of a price science and admin- 
istration school at Washington 
State College; improvement of 
equipment in justice and police 
courts to impress those attending 
with the dignity of the courts, and 
jurisdiction of justices of the peace 
to issue warrants for arrest be 
coextensive with the boundaries of 


the state, provided that in outside 
counties warrants must be ap- 
proved by the prosecutor. 


It was further urged that laws 
governing practice in justice courts 
be revised to follow more closely 
those of the superior courts and 
that the uniform motor vehicle 
code be revised to remove _ in- 
equities under the present laws re- 
lating to driving while under the 
influence of liquor. 


Although there were several ex- 
pressions of criticism of extreme 
penalties provided by law as 
punishment upon conviction of 
drunken driving, a show of hands 
indicated a majority of the dele- 
gates favored the law as it stands. 
One speaker said that difficulties of 
obtaining convictions under the 
present law were responsible for 50 
percent of drunken driving cases 
being reduced to negligent driving 
charges. 


It takes a strong fish to swim against 
the current and a good dealer to 
stay in business now! 


Looks good... but will it run? 


There was once a day when “Will it 
run?” was really a serious question 
in the minds of most prospective auto- 
mobile buyers. 


What has made the difference between 
those times and the recent years of 
big production, when assembly lines 
poured forth thousands of cars daily 
all standardized down to the 
smallest part . . . all ready to start 
promptly, run smoothly and keep on 
running? 
It has been the enthusiasm, the in- 
ventiveness, the drive, energy and 
ingenuity that has always marked the 
men of the automotive industry. It has 
been the urge for betterment that has 


inspired great engineering advances 
and startling improvements in pro- 
duction techniques. 


And, contributing in no small meas- 
ure, came precision building of auto- 
motive parts in quantity, so that each 
of many thousands of well-engineered 
interchangeable parts fitted exactly 
into its place and functioned exactly 
as it should. 


Eaton engineers worked closely with 
the automotive engineers through this 
30-year period of development—and 
helped to solve the many problems 
involved in producing Quality in 
Quantity. 


Eaton and the automotive industry 
have continued to work together in 
meeting the tremendous and exacting 
demands of war production—and to- 
gether they are looking forward to 
the day when this same teamwork can 
be applied to realizing the almost 
limitless possibilities of the world’s 
peacetime future. 


EATON 


EATON MANUFACTURING COMPANY 
General Offices: Cleveland, Ohio 

PLANTS: CLEVELAND «¢ DETROIT © SAGINAW 

MARSHALL * BATTLE CREEK * VASSAR * MASSILLON 


SUPPLIERS OF FINE PRECISION PARTS TO THE AUTOMOTIVE AND AIRCRAFT INDUSTRIES FOR MORE THAN THIRTY YEARS 


—NOW, AND TILL VICTORY IS WON, DEVOTING OUR ENTIRE FACILITIES AND RESOURCES TO WAR WORK. 
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Production of Auto Parts 
Spurred by WPB 


WASHINGTON. To increase 
production of certain automobile 
replacement parts that still remain 
in critically short supply, Limita- 
tion Order L-158 has been amended 
to provide greater flexibility in 
their manufacture, the War Pro- 
duction Board reported last week. 

Officials of the automotive 
division said the changes re- 
flect recommendations of the Re- 
placement Parts Industry Advis- 
ory Committee. Not all the 
recommendations could be adopt- 
ed, however, because of the con- 
tinued shortage of certain mate- 
rials and labor, the officials said. 

Provisions incorporated into the 
order several months ago to permit 
a 5 percent “set aside” of plant 
facilities also are broadened. This 
applies to production only of the 
following parts, which are in short 
supply: engine components, trans- 
missions, clutches, propeller shafts 
and universal joints, axles, brak- 
ing systems, wheels, springs, steer- 
ing apparatus, cooling systems, fuel 
systems and electrical systems, in- 
cluding generators, starters and 
motors. 

When such production will not 
interfere with any “frozen” sched- 
ule for the war program, the 
amendment permits any producer 
of parts for original equipment or 
replacement to use in any month 
for the production of the parts 
listed on Schedule I, 5 percent of 
his total man or machine-hours, or 
both, that were devoted during the 
preceding month to the production 
of automotive parts for original 
equipment and replacement, with- 
out restriction as to their use and 
without regard to Priorities and 
Controlled Materials Plan Regu- 
lations. 

Thus a gear manufacturer who 
is abreast of his military require- 


ments will be able to fill orders 
for gears up to the 5 percent 
ceiling, regardless of whether 
they are for passenger cars or 
trucks, scheduling them solely on 
the basis of the need as he sees 
it and without regard to prefer- 
ence ratings assigned to other 
production or to the seniority of 
other orders. 

The 5 percent “set aside” pro- 
visions waiving Priorities and Con- 
trolled Materials Plan regulations 
are also extended for the first time 
to plants producing components of 
replacement parts. Component 
manufacturers, as_ distinguished 
from parts producers, are given the 
same 5 percent authorization for 
the production of automotive type 
components for the parts already 
listed. They are also authorized to 
ship each month against orders for 
replacement parts producers up to 
5 percent of their total monthly 
production of automotive type com- 
ponents. 

The amendments permit manu- 
facture up to the 5 percent ceiling 
only where the production will not 
interfere with the delivery of orders 
for the armed services. It is point- 
ed out, however, that there is no 
intention to limit the production 
of replacement parts to 5 percent 
of the facilities where additional 
facilities beyond the 5 percent lim- 
itation are actually available with- 
in the plant and can be used with- 
out interfering with the delivery 
of armed service orders. 

By another amendment operators 
of taxicab fleets are now included 
with truck and bus fleet operators 
in the special provision for parts 
for fleet operations. In addition, 
radiators, clutch assemblies and 
front axle assemblies are added to 
the list of parts that a fleet opera- 
tor may acquire without turn-in. 


AUTOMOTIVE MATERIALS 


RusBER AND SYNTHETIC RUBBER 
ADHESION PARTS 
MOLDED PARTS 


(Hard and Soft) 


EXTRUDED PARTS 


Detroit Office 


C. J. EDWARDS ° VICE PRESIDENT 
2210 FISHER BLDG. 


THE Drio RUBBER COMPANY 


WILLOUGH 


BY OHIO 


INNER-SEAL 


Ss pacrenscewetl 
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BRIDGEPORT FABRI 
BRIDGEPORT, 
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Awarded Army - Navy “E” 


DUE TO the many increased 
today, Mohawk Chevrolet Co., 


wartime demands of motor car owners if 
service 
president. 
while 


of nine employes whose combined 
know-how, — ° . Haraden, 

continuously from 10 to 23 years 
the firm 25 years. 


roblems and restrictions confronting dealers 
chenectady, N. Y., 


could not have met the 
t were not for the splendid record 
totals 156 years of mechanical 
Eight employes have served 


the top veteran has been with 


State Tax on Contractors’ 


Personal Property Debated 


MONTGOMERY, Ala. — Whether 
a state sales and use tax can be 
collected on trucks and other tangi- 
ble personal property, as well as 
actual building materials, used by 
a private contractor in war work 
has been asked in Alabama. 

State Revenue Commissioner H. 
G. Dowling pointed out recently 
that Alabama has been collecting 
considerable revenue from contrac- 
tors on the basis of a U. S. Su- 
preme Court decision to the effect 
that building materials used by 
government contractors.are subject 
to the state’s two percent sales and 
use taxes. 

Now it is being sought to deter- 
mine whether other property used 
by the contractors, such as trucks 
and piping, come under the court’s 
decision. As stated by Dowling, 
the question is: “Can the sales and 
use tax be collected on tangible 
personal property (not building 
materials) used by a private con- 
tractor in his relation with the 
United States Government?” 

U. S. Challenges Payment 

The issue arose, Dowling ex- 
plained, when payment of such 


taxes by Bechtel-McCone Corp. of} 
was questioned by} | 


Birmingham, 
the U. §S. comptroller general. 
Dowling said that the corporation, 
which modifies airplanes for ac- 
tive service after they come from 
the factory, has been paying the 
taxes without protest. Payments 
were stopped, however, pending 
final settlement of the problem, 
with an agreement that no penalty 
be levied for delinquency if the 
decision is in favor of the state. 

An adverse decision for the state 
would result in “pandemonium” in 
this and other states where the 
same question might be raised, it 
was asserted by Dowling, who 
pointed out that a ruling that the 
company is entitled to a refund 
would apply to other contractors. 

In that event, he said, the con- 
tractor would necessarily refund 
the federal government in the 
amount of excess costs and also 
refund subcontractors from whom 
materials had been purchased, 
whether the purchase involved a 
trainload of steel or a small item 
from a mail order house. 

Would Devolve on Auditors 

“It would take all state auditors 
two years to work out the claims,” 
he said. “The comptroller general’s 
action is tentative, but if it is 
finally decided that taxes already 
paid were not due, and that this 
is true in other states, every audi- 


New Supply House 
Open in Springfield 

SPRINGFIELD, Il.—Capitol 
Automotive Supply Co. has finished 
outfitting its location and is now 
open for business. 

Stocking a full line of automotive 
equipment and supplies, the firm 
operates in a wholesale way only, 
selling to car dealers, garages, fleet 
owners and the like who deal in 
or handle cars. J. G. Elza, jr., has 
been appointed manager of the 
store and is in full charge of all 
operations. 


tor in the United States would be 
required to determine the refunds.” 

The issue has not yet reached 
the courts. John Rish, chief coun- 
sel of the state revenue deprtment, 
has been conferring with federal 
lawyers on the problem, and 
Dowling said he had hopes of 
working out a solution with the 
comptroller general. 


Although declining to estimate 
how much revenue was involved, 
Dowling said that if the taxes pre- 
viously collected were taken away 
it “would make a big hole” in the 
sales tax fund. One source unoffi- 
cially estimated some $2,500,000 is 
in Alabama. 


Minn. Mining 
Promotes Weyand 


ST. PAUL, Minn.—L. F. Weyand, 
general sales manager of the 
Minnesota Mining & Mfg. Co.’s 
Adhesive and 
Coatings division 
since 1936, has 
been promoted to 
general manager, 
a new post en- 
tailing responsi- 
bility for all pro- 
duction, sales, re- 
search and lab- 
oratory activities 
of that division. 

Weyand has 
been associated 
with Minnesota 
Mining for 28 years. Under his 
leadership, the Adhesive and Coat- 
ings Division has become widely 
diversified, both as to the kinds of 
adhesives produced and the classes 
of trade served, and has grown 
into one of the important divisions 
of the 3-M organization. 

Weyand will continue to main- 
tain headquarters at the factory 
in Detroit. 


Weyand 


SERVICE—USED CARS 
Baltimore Sees 
Rationing as 


Used Cars Vanish 


BALTIMORE. — Dealer inven- 
tories of used cars have shrunk 
here under OPA ceilings to the 
point where some predict rationing 
will be forced if the situation 
continues. 

A recent press survey showed 
the number of used cars on dealer 
lots shrinking rapidly, with many 
dealers sold out of all old models 
and “rough” vehicles. Individuals 
offering cars for sale to dealers 
have shrunk to a fraction of their 
pre-ceiling number. 

“The situation is very bad, ‘the 
outlook is dark,” commented H. A. 
Weil, president of the Automobile 
Trade Assn. “Only today I got this 
statement from one of the leading 
dealers in Annapolis: ‘I went away 
on a vacation in mid-July. Return- 
ing yesterday I found my salesmen 
had virtually cleaned us out of 
used cars, but that they had been 
unable to make a single purchase 
within the month.’ 

“That illustrates the position of 
many dealers. There is no diffi- 
culty in selling cars; the demahd 
is very heavy. The trouble is that 
sellers look up the ceiling price 
and expect to get the top legal 
figure when they sell, regardless of 
the condition of the vehicle. There 
is no guaranteed markup for the 
dealer for cars sold on an ‘as is’ 
basis.” 

William J. Myers, a local dealer, 
complained: “OPA ceilings are not 
consistent. Some prices set on 
various models are out of all pro- 
portion to what the vehicles are 
actually worth. We have some 
cars on hand that we can’t sell 
except at a heavy loss, though if 
we went out to replace them sellers 
would demand as much as we have 
now invested in the cars of the 
same type we own.” Myers added 
that the number of cars he had 
on hand was half that of two 
months ago. 

John Catterton, of the Anderson 
Motor Co., said: “Good, clean auto- 
mobiles, such as we could buy two 
months ago from owners, have just 
about disappeared from the 
market.” 

“OPA ceilings have completely 
dried up the used-car market,” as- 
serted Robert Fox, another local 
dealer. “Those dealers who rely 
solely on used-car business for 
profit will surely be forced out of 
business if this condition holds for 
any length of time. The regula- 
tions are unfair to the industry as 
a whole.” 


Used-Car Sales 
Off in San Antonio 


SAN ANTONIO, Tex.—Used-car 
sales for the month of June, as re- 
ported by the dealer-members of 
the San Antonio Automobile Trade 
Assn., totaled 193 units, with an 
average value of $1,105. 

The report shows that there were 
585 cars on hand at the start of 
the month, with sales totaling 193 
units for a unit turnover of 33 
percent, against 35 percent for 
May . The value turnover was 44 
percent as compared with 68 per- 
cent for May, and there were 561 
cars On hand at the end of the 
month. In May 212 cars were sold. 
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EXICO CITY 
and Monterrey 


provides swift, daily 


service to these important Mexican cities. 


Vor Reservations, call the nearest 
American Airlines Office 
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You are not afraid to venture. 
Hard competition keeps you 
humping to retain your share of 
the market. You have money in 


Still Available 


For Production 
A USEFUL airplane will sweep 


35 


make the airplane a “rich man’s 
toy.” Freed of these limitations, 
it will vault into popular favor re- 
quiring production in quantity. 
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hand from your war contracts. 
You have dealer organizations 
ready to start work when peace 
comes consisting of responsible, 
veteran business men. You are 
famous for supplying the public 
with what it wants, needs and 


The aeronautical skill is avail- 
able to design such a plane. A 
point of departure is at hand in 
the roadable planes that were 
built and flown successfully in 
1935. Certainly manufacturing 
facilities are available in embar- 


the market. To be useful, it must 
approximate the service which the 
automobile gives the private owner. 
Whereas the airplane will carry its 
passengers only from an airport to 
an aa the useful airplane 
would give a door to door service. 
can use in the transportation | The only answer, even considering| rassing quantity. 

field. the perfect helicopter, is a road-| Consider the restrictions on the 
Most significant of all, you have |able airplane. You may prefer to| airplane. In the hands of a private 
winning the contest between the/| already wet your feet, many of you, | call it a flying automobile. .What-| owner not equipped for or capable 
automobile and the private airplane|in the aviation business. ever its name, it must be entirely] of instrument flying, it can fly only 
at a score of 27,000,000 to 25,000.| .Here, then is the opportunity. free of the limitations which now (Continued on Page 49) 


An Open Letter 
To Car Owners 


By Charles Evans 
Aviation Editor 


EDITOR’S NOTE: Columnist 
Charles Evans, in this direct 
appeal to auto manufacturers to 
cuts ole the possibilities of 

vate plane sales, in our opinion _ 
Sverlooks two pertinent facte: LIVESTOCK FARMERS THE BACKBON E OF AMERICA’S 
(1) Most car manufacturers are , . 
investigating small-plane sales . j 4 f 
possibilities just as (2) most 
plane makers are wondering if 
they can compete in the postwar 
auto market. There apparently 
is more going on than meets the 
naked eye. 


FARM BUYING POWER 
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The Automobile Industry 
Detroit & Vicinity 
U.S. A. 


Gentlemen: 


Your opportunity to take the 
lead in the airplane industry is 
apparently growing brighter every 
day. All you need do is build a 
useful airplane. None is on the 
market, and the airplane industry 
apparently is planning none. 


A useful airplane will sell in the 
quantities to which you are ac- 
customed. The kind of airplane we 
have today will not sell at all. 


These are observations of one 
who has been writing about air- 
planes and the airplane industry 
since 1924. They are written today 
from the “inside” of the aviation 
picture. They are written with 
mingled regret and disgust at the 
slowness with which the aviation 
industry has developed an airplane 
for the people, and a growing 
cynicism which believes it never 
will. 


* * * 


Such a Plane 
Will Sell Slowly 


TODAY, manufacturers of air- 
planes for general popular use are 
talking of their “victory” models. 
They will be streamlined versions 
of today’s planes, with improved 
performance. They will cost in the 
neighborhood of $1,500 to $2,500 for 
two place jobs that will cruise at 
110 mph and have a top speed of 
125 (or some such figures). 


That kind of a plane will sell 
... to a few people. It will be 
bought by those who can afford 
$2,500 for an auxiliary transporta- 
tion vehicle, which they will use 
between 100 and 200 hours a year 
at a cost of $6 to $10 an hour. 
After 3.44 years, they will sell 
their planes and return to the 
automobile. This is the pattern 
of previous private-plane owner- 
ship as revealed in a recent com- 
prehensive survey of ex-airplane 
owners. 

The average automobile owner 
keeps his useful vehicle 20 years, 
or as long as he can drive it. 
The surplus war planes now being 
sold, will probably follow this same 
pattern. Purchasers will fly them 
an average of 3.44 years and then 
sell them, finding them too expen- 
sive, and lacking utility. If the 
other chapter of this history re- 
peats. itself, only 15 out of each 
hundred who start out to learn 
to fly will continue on to get their 
licenses, and for the same reasons 
—too expensive and too much 
trouble. 


Not Afraid 
To Venture 


SOME FIFTY companies and 
individuals are working on heli- 
copters, and these, when and if 
they are made roadable, promise to 
be far more useful than the con- 
ventional plane. As far as the 
industry knows, only four compa- 
nies are seriously working on road- aes _ 6 6f 


able planes, the only aerial vehicle ee ? 3 a + 
“+ THE CORN 


Tre constant Firow of new wealth from 
crops and livestock into the arteries of com- 
merce and industry is the most important single 
element in a healthy national economy. * Six 
billion dollars, or 30 per cent of the total cash 
farm income, is derived from livestock alone. 
* The Corn Belt Farm Dailies, one at each 
of the four basic livestock markets, cover every 
phase of the production and sale of this tre- 
mendous volume of cattle, hogs, and sheep. 
; | * The unique and highly specialized service 
ate = Migs : of these publications, made possible through 
the combination of strategic location, fre- 
quency of issue and over seventy years of 
experience, has earned for them the support 
and confidence of livestock farmers— the 
backbone of America’s farm buying power. 
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Production of Auto Parts 
Spurred by WPB 


WASHINGTON. To increase 
production of certain automobile 
replacement parts that still remain 
in critically short supply, Limita- 
tion Order L-158 has been amended 
to provide greater flexibility in 
their manufacture, the War Pro- 
duction Board reported last week. 

Officials of the automotive 
division said the changes re- 
flect recommendations of the Re- 
placement Parts Industry Advis- 
ory Committee. Not all the 
recommendations could be adopt- 
ed, however, because of the con- 
tinued shortage of certain mate- 
rials and labor, the officials said. 

Provisions incorporated into the 
order several months ago to permit 
a 5 percent “set aside” of plant 
facilities also are broadened. This 
applies to production only of the 
following parts, which are in short 
supply: engine components, trans- 
missions, clutches, propeller shafts 
and universal joints, axles, brak- 
ing systems, wheels, springs, steer- 
ing apparatus, cooling systems, fuel 
systems and electrical systems, in- 
cluding generators, starters and 
motors. 

When such production will not 
interfere with any “frozen” sched- 
ule for the war program, the 
amendment permits any producer 
of parts for original equipment or 
replacement to use in any month 
for the production of the parts 
listed on Schedule I, 5 percent of 
his total man or machine-hours, or 
both, that were devoted during the 
preceding month to the production 
of automotive parts for original 
equipment and replacement, with- 
out restriction as to their use and 
without regard to Priorities and 
Controlled Materials Plan Regu- 
lations. 

Thus a gear manufacturer who 
is abreast of his military require- 


ments will be able to fill orders 
for gears up to the 5 percent 
ceiling, regardless of whether 
they are for passenger cars or 
trucks, scheduling them solely on 
the basis of the need as he sees 
it and without regard to prefer- 
ence ratings assigned to other 
production or to the seniority of 
other orders. 

The 5 percent “set aside” pro- 
visions waiving Priorities and Con- 
trolled Materials Plan regulations 
are also extended for the first time 
to plants producing components of 
replacement parts. Component 
manufacturers, as_ distinguished 
from parts producers, are given the 
same 5 percent authorization for 
the production of automotive type 
components for the parts already 
listed. They are also authorized to 
ship each month against orders for 
replacement parts producers up to 
5 percent of their total monthly 
production of automotive type com- 
ponents. 

The amendments permit manu- 
facture up to the 5 percent ceiling 
only where the production will not 
interfere with the delivery of orders 
for the armed services. It is point- 
ed out, however, that there is no 
intention to limit the production 
of replacement parts to 5 percent 
of the facilities where additional 
facilities beyond the 5 percent lim- 
itation are actually available with- 
in the plant and can be used with- 
out interfering with the delivery 
of armed service orders. 

By another amendment operators 
of taxicab fleets are now included 
with truck and bus fleet operators 
in the special provision for parts 
for fleet operations. In addition, 
radiators, clutch assemblies and 
front axle assemblies are added to 
the list of parts that a fleet opera- 
tor may acquire without turn-in. 
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Awarded Army-Navy “E” 


DUE TO the many increased Peewee and restrictions confronting dealers 


today, Mohawk Chevrolet Co., 


wartime demands of motor car owners if 
of nine employes whose combined service totals 
president. 
years while the top veteran has been with 


know-how, — J. A. Haraden, 
continuously from 10 to 28 
the firm 25 years. 


chenectady, N. Y., 


could not have met the 
it were not for the splendid record 
years of mechanical 


Eight employes have served 


State Tax on Contractors’ 


Personal Property Debated 


MONTGOMERY, Ala. — Whether 
a state sales and use tax can be 
collected on trucks and other tangi- 
ble personal property, as well as 
actual building materials, used by 
a private contractor in war work 
has been asked in Alabama. 

State Revenue Commissioner H. 
G. Dowling pointed out recently 
that Alabama has been collecting 
considerable revenue from contrac- 
tors on the basis of a U. §S. Su- 
preme Court decision to the effect 
that building materials used by 
government contractors.are subject 
to the state’s two percent sales and 
use taxes. 

Now it is being sought to deter- 
mine whether other property used 
by the contractors, such as trucks 
and piping, come under the court’s 
decision. As stated by Dowling, 
the question is: “Can the sales and 
use tax be collected on tangible 
personal property (not building 
materials) used by a private con- 
tractor in his relation with the 
United States Government?” 

U. S. Challenges 

The issue arose, 
plained, when payment of such 


taxes by Bechtel-McCone Corp. of] 
was questioned by} j 


Birmingham, 
the U. S. comptroller general. 
Dowling said that the corporation, 
which modifies airplanes for ac- 
tive service after they come from 
the factory, has been paying the 
taxes without protest. Payments 
were stopped, however, pending 
final settlement of the problem, 
with an agreement that no penalty 
be levied for delinquency if the 
decision is in favor of the state. 

An adverse decision for the state 
would result in “pandemonium” in 
this and other states where the 
same question might be raised, it 
was asserted by Dowling, who 
pointed out that a ruling that the 
company is entitled to a refund 
would apply to other contractors. 

In that event, he said, the con- 
tractor would necessarily refund 
the federal government in the 
amount of excess costs and also 
refund subcontractors from whom 
materials had been purchased, 
whether the purchase involved a 
trainload of steel or a small item 
from a mail order house. 

Would Devolve on Auditors 

“It would take all state auditors 
two years to work out the claims,” 
he said. “The comptroller general’s 
action is tentative, but if it is 
finally decided that taxes already 
paid were not due, and that this 
is true in other states, every audi- 


New Supply House 


Open in Springfield 

SPRINGFIELD, Ill.—Capitol 
Automotive Supply Co. has finished 
outfitting its location and is now 
open for business. 

Stocking a full line of automotive 
equipment and supplies, the firm 
operates in a wholesale way only, 
selling to car dealers, garages, fleet 
owners and the like who deal in 
or handle cars. J. G. Elza, jr., has 
been appointed manager of the 
store and is in full charge of all 
operations, 


Dowling ex-| 


tor in the United States would be 
required to determine the refunds.” 

The issue has not yet reached 
the courts. John Rish, chief coun- 
sel of the state revenue deprtment, 
has been conferring with federal 
lawyers on the problem, and 
Dowling said he had hopes of 
working out a solution with the 
comptroller general. 


Although declining to estimate 
how much revenue was involved, 
Dowling said that if the taxes pre- 
viously collected were taken away 
it “would make a big hole” in the 
sales tax fund. One source unoffi- 
cially estimated some $2,500,000 is 
in Alabama. 


Promotes Weyand 


ST. PAUL, Minn.—L. F. Weyand, 
general sales manager of the 
Minnesota Mining & Mfg. Co.’s 
Adhesive and 
Coatings division 
since 1936, has 
been promoted to 
general manager, 
a@ new post en- 
tailing responsi- 
bility for all pro- 
duction, sales, re- 
search and lab- 
oratory activities 
of that division. 

Weyand has 
been associated 
with Minnesota 
Mining for 28 years. Under his 
leadership, the Adhesive and Coat- 
ings Division has become widely 
diversified, both as to the kinds of 
adhesives produced and the classes 
of trade served, and has grown 
into one of the important divisions 
of the 3-M organization. 

Weyand will continue to main- 
tain headquarters at the factory 
in Detroit. 


Weyand 


SERVICE—USED CARS 
Baltimore Sees 
Rationing as 


Used Cars Vanish 


BALTIMORE. — Dealer inven- 
tories of used cars have shrunk 
here under OPA ceilings to the 
point where some predict rationing 
will be forced if the situation 
continues. 


A recent press survey showed | 


the number of used cars on dealer 


lots shrinking rapidly, with many ™ 
dealers sold out of all old models | 


and “rough” vehicles. Individuals 


offering cars for sale to dealers © 
have shrunk to a fraction of their | 


pre-ceiling number. 


“The situation is very bad, the ; 


outlook is dark,” commented H. A. 


Weil, president of the Automobile.™ 
Trade Assn. “Only today I got this © 
statement from one of the leading ; 


dealers in Annapolis: ‘I went away 
on a vacation in mid-July. Return- 
ing yesterday I found my salesmen 


had virtually cleaned us out of @ 
used cars, but that they had been — 
unable to make a single purchase 


within the month.’ 

“That illustrates the position of 
many dealers. There is no diffi- 
culty in selling cars; the demand 
is very heavy. The trouble is that 
sellers look up the ceiling price 


and expect to get the top legal © 


figure when they sell, regardless of 
the condition of the vehicle. There 
is no guaranteed markup for the 
dealer for cars sold on an ‘as is’ 
basis.” 

William J. Myers, a local dealer, 
complained: “OPA ceilings are not 
consistent. Some prices set on 


various models are out of all pro- 7 


portion to what the vehicles are 


actually worth. We have some . 


cars on hand that we can’t sell 
except at a heavy loss, though if 
we went out to replace them sellers 
would demand as much as we have 
now invested in the cars of the 
same type we own.” Myers added 
that the number of cars he had 
on hand was half that of two 
months ago. 

John Catterton, of the Anderson 
Motor Co., said: “Good, clean auto- 
mobiles, such as we could buy two 
months ago from owners, have just 
about disappeared from the 
market.” 

“OPA ceilings have completely 
dried up the used-car market,” as- 
serted Robert Fox, another local 
dealer. “Those dealers who rely 
solely on used-car business for 
profit will surely be forced out of 
business if this condition holds for 
any length of time. The regula- 
tions are unfair to the industry as 
a whole.” 


Used-Car Sales 
Off in San Antonio 


SAN ANTONIO, Tex.—Used-car 
sales for the month of June, as re- 
ported by the dealer-members of 
the San Antonio Automobile Trade 
Assn., totaled 193 units, with an 
average value of $1,105. 

The report shows that there were 
585 cars on hand at the start of 
the month, with sales totaling 193 
units for a unit turnover of 33 
percent, against 35 percent for 
May . The value turnover was 44 
percent as compared with 68 per- 
cent for May, and there were 561 
cars on hand at the end of the 
month. In May 212 cars were sold. 
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EXICO CITY 
and Monterrey 


American Airlines 


provides swift, daily 


service to these important Mexican cities. 


Fer Reservations, call the nearest 
American Airlines Office 
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You are not afraid to venture. | S7j]] Available make the airplane a “rich man’s 


An Open Letter 
To Car Owners 


By Charles Evans 
Aviation Editor 


a 

EDITOR’S NOTE: Columnist 
Charles Evans, in this direct 
appeal to auto manufacturers to 
investigate the possibilities of 
private plane sales, in our opinion 
overlooks two pertinent facts: 
(1) Most car manufacturers are 
investigating small-plane_ sales 
possibilities just as (2) most 
plane makers are wondering if 
they can compete in the postwar 
auto market. There apparently 
is more going on than meets the 
naked eye. 


The Automobile Industry 
Detroit & Vicinity 

U. S. A. 

Gentlemen: 

Your opportunity to take the 
lead in the airplane industry is 
apparently growing brighter every 
day. All you need do is build a 
useful airplane. None is on the 
market, and the airplane industry 
apparently is planning none. 


A useful airplane will sell in the 
quantities to which you are ac- 
customed. The kind of airplane we 
have today will not sell at all. 


These are observations of one 
who has been writing about air- 
planes and the airplane industry 
since 1924. They are written today 
from the “inside” of the aviation 
picture. They are written with 
mingled regret and disgust at the 
slowness with which the aviation 
industry has developed an airplane 
for the people, and a growing 
cynicism which believes it never 


will. 
* * * 


Such a Plane 
| Will Sell Slowly 


TODAY, manufacturers of air- 
planes for general popular use are 
talking of their “victory” models. 
They will be streamlined versions 
of today’s planes, with improved 
performance. They will cost in the 
neighborhood of $1,500 to $2,500 for 
two place jobs that will cruise at 
110 mph and have a top speed of 
125 (or some such figures). 


That kind of a plane will sell 

... to a few people. It will be 
bought by those who can afford 
$2,500 for an auxiliary transporta- 
tion vehicle, which they will use 
between 100 and 200 hours a year 
at a cost of $6 to $10 an hour. 
After 3.44 years, they will sell 
their planes and return to the 
automobile. This is the pattern 
of previous private-plane owner- 
ship as revealed in a recent com- 
prehensive survey of ex-airplane 
owners. 

The average automobile owner 
keeps his useful vehicle 20 years, 
or as long as he can drive it. 


Hard competition keeps you 
humping to retain your share of 
the market. You have money in 
hand from your war contracts. 
You have dealer organizations 
ready to start work when peace 
comes consisting of responsible, 
veteran business men. You are 
famous for supplying the public 
with what it wants, needs and 
= use in the transportation 
e 


Most significant of all, you have 


winning the contest between the already wet your feet, many of you, 
automobile and the private airplane|in the aviation business. 


at a score of 27,000,000 to 25,000. 


LIVESTOCK FARMERS-THE BACKBONE OF AMERICA’S FARM BUYIN 
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Here, then is the opportunity. 
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For Production 

A USEFUL airplane will sweep 
the market. To be useful, it must 
approximate the service which the 
automobile gives the private owner. 
Whereas the airplane will carry its 
passengers only from an airport to 
an airport, the useful airplane 
would give a door to door service. 
The only answer, even considering 
the perfect helicopter, is a road- 
able airplane. You may prefer to 
call it a flying automobile. . What- 
ever its name, it must be entirely 
free of the limitations which now 


35 


toy.” Freed of these limitations, 
it will vault into popular favor re- 
quiring production in quantity. 

The aeronautical skill is avail- 
able to design such a plane. A 
point of departure is at hand in 
the roadable planes that were 
built and flown successfully in 
1935. Certainly manufacturing 
facilities are available in embar- 
rassing quantity. 

Consider the restrictions on the 
airplane. In the hands of a private 
owner not equipped for or capable 
of instrument flying, it can fly only 

(Continued on Page 49) 
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"Tre CONSTANT FLOW of new wealth from 
crops and livestock into the arteries of com- 
merce and industry is the most important single 


element in a healthy national economy. * Six 
billion dollars, or 30 per cent of the total cash 
farm income, is derived from livestock alone. 
+ The Corn Belt Farm Dailies, one at each 
of the four basic livestock markets, cover every 
phase of the production and sale of this tre- 
mendous volume of cattle, hogs, and sheep. 
+ The unique and highly specialized service 
of these publications, made possible through 
the combination of strategic location, fre- 
quency of issue and over seventy years of 
experience, has earned for them the support 
and confidence of livestock farmers— the 
backbone of America’s farm buying power. 


The surplus war planes now being 
sold, will probably follow this same 
pattern. Purchasers will fly them 
an average of 3.44 years and then 
sell them, finding them too expen- 
sive, and lacking utility. If the 
other chapter of this history re- 
peats. itself, only 15 out of each 
hundred who start out to learn 
to fly will continue on to get their 
licenses, and for the same reasons 
—too expensive and too much 
trouble. 


Not Afraid 


To Venture 


SOME FIFTY companies and 
individuals are working on heli- 
copters, and these, when and if 
they are made roadable, promise to 
be far more useful than the con- 
ventional plane. As far as the 
industry knows, only four compa- 
nies are seriously working on road- 
able planes, the only aerial vehicle 
that can approach the automobile 
in utility. 

You automotive men know the 
personal transportation market. 
You have sold transportation to 
millions of Americans. You garnish 
your cars with velour, chromium 
and paint, but what you really sell 
is utility, Through your genius, 
you have been able to sell automo- 
biles at a low price. And you are 
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Commereial Car News 


A Regular Monthly section for the men who make, sell and service America’s 5,000,000 


Truekin’ 
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The 
$64 


Question 


By 
Jack Weed 


OR several months now I have 

been itching to ask a question 
in print—a question that I can only 
ask personally and not as an edi- 
torial writer for a publication such 
as Automotive News. I have held 
off issue after issue hoping against 
hope that something would be 
done to avert what seems to me 
to be a catastrophe that is fast 
building up for America. 

For years this country has been 
lauded around the world as the 
nation of plenty—and if my guess 
is right, before the wake-robins 
bloom again in our northern wood- 
lots, we will rightly earn the title 
of being the nation that has let 
political maneuvering put us defi- 
nitely into the classification of the 
nation of “have nots.” 

How long are we going to let a 
48-hour working week, with arbi- 
trary work day standards wreck 
our truck transportation system, 
keep our rapidly-moving fighting 
forces from having the implements 
of war they so sorely need to make 
a “blitz” of the European campaign 
and threaten the nation with a 
near starvation diet this coming 
winter? 

* s # 

THE TIRE shortage that is 
crippling—yes killing—automotive 
transport and making the Army 
truck production fall away below 
schedule, is answered by the rub- 
ber industry as only due to lack 
of sufficient manpower in _ the 
building of heavy-duty tires. They 
claim that there is a_ sufficient 
amount of materials, both rubber 
and cotton. Only additional work 
hours or number of tires per man 
per hour, are needed. 

We are beginning to face another 
manpower shortage that bids well 
to be nearly as crippling as the 
tire problem, and that is the lack 
of truck repairmen to take care of 
the engine rebuilding that is, and 
will become necessary due to the 
severe lowering of anti-knock value 
in our gasoline. 

Granted that due to lack of cer- 
tain facilities and the increased 
need for high-octane fuel by the 
armed forces, our available supply 
of premium gas cannot be _ in- 
creased until the “Heinies” call 
quits and before the civilian users 
can again get all of the 72-octane 
or better gasoline that will be 
needed to keep essential transpor- 
tation on the road, we still must 
have manpower to repair the dam- 
age that the use of present low 
grade fuel develops. 

7 + * 

WE ARE ALL quite familiar 
with the dire straits of the for- 
hire truckers; we are beginning to 
hear a little about the problems of 
the bus operators and the munici- 
pal departments that must depend 
upon trucks to render the trans- 
portation and health services that 
are necessary, but too little atten- 
tion is being given the transporta- 
tion of vital foodstuffs. 

The fellows who haul the grain 
and livestock are true soldiers of 
our civilian economy and won't yell 
for help until they are sunk, feel- 

(See TRUCKIN’, Page 45, Col. 1) 
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Trucks. Buses and Commercial Vehicles. 


Trailer Quota 


Of 14,466 Set 
For First Half 


Makers Cut One-Third 
In Tire Allotment for 
Third Quarter of 1944 


WASHINGTON. — Alloca- 
tions of general freight trail- 
er construction to American 
manufacturers under the 


trailer program for the first 
half of 1945 established last month, 
have been announced by the War 
Production Board. 


The program calls for the con- 
struction of 14,466 trailers, of which 
11,248 will be general freights, 263 
lowbeds, 1,570 poles, 130 milk tanks, 
625 petroleum tanks, 375 off high- 
way and 255 miscellaneous. 

Meanwhile, the acute shortage 
of heavy-duty tires has brought 
about a limitation order from 
WPB that calls for a cut of at 
least one-third in the number of 
tires allocated for new trailers to 
be produced in the third quarter 
of 1944. 

The general freight trailers to be 
produced under the allocations an- 
nounced will be for the Office of 
Defense Transportation, Canada 
(civilian) Foreign Economic Ad- 
ministration and Maritime Com- 
mission. 

Manufacturers to whom alloca- 
tions have been made have been 
notified that since material has 
been appropriated for the manufac- 
ture of the trailers authorized 
under the program, applications 
(CMP-4A) for controlled mate- 
rials must be filed within 30 days 
from the date of the authorizations. 
Orders for materials and com- 
ponents required for production 
must be filed within 30 days of the 
CMP-approved applications. 

Officials of the WPB Automo- 
tive division said that failure to 
file these applications and place 
orders for material and compo- 
nents will be taken as an indica- 
tion that the manufacturer does 
not intend to produce according 
to the authorizations. In such 
cases, they said, it may be 
necessary to withdraw the au- 
thorizations and re-allocate the 
trailers to other producers. 

The allocations for 10,815 trailers 
follow: 

Acme, 25; Allen Mfg., 4; Ameri- 
can Body & Trailer Co.,, 32; Ameri- 
ean Truck & Body Co., 7; Ameri- 
can Truck Construction, 9; An- 
drews Body Co., 8; Available Truck 
Co., 3; Baker Equipment Eng. Co., 
40; Baker Trailer & Body Co., 11; 
Bartlett Trailer Corp., 46; Beago 
Welding & Equip. Co., 9; Black & 
Sons, Adam, 1; Black Diamond 
Trailer Co., 95; Bunyan Co., Paul, 
1; Cain Machine Shop, 6; Callahan 
Eng. Co., 9; Carolina Freight & 

(Continued on Page 47, Col. 1) 


Civilians Get 
19,386 Trucks 
In a Month 


WASHINGTON. — Civilian users 
and holders of government permits 
were allotted 19,386 trucks May 28 
to June 30, 1944, under the truck 
rationing program, the War Pro- 
duction Board announced last week. 

Civilian users received 14,071 
medium and heavy trucks, as com- 
pared with 2,542 released to govern- 
ment permit holders. Civilians re- 


ceived 2,419 trailers, 277 third axles | and weigh 22,000 pounds, 
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Poorer Fuel Adds to Woes & 


Of Truck, Bus Operatorsé 


The Curfew Tolls the Knell 
Of Parting Day 


For over a year AUTOMOTIVE NEws has consistently 
warned against the impending breakdown of truck trans- 
portation, due to neglect of proper planning to build up 
reserves of operating supplies to tide over the time 
when the military would demand more and more. 


Today the “ploughmen homeward plod their weary 
way.” Not only from for-hire truckers and bus operators 
but from other most essential haulers come reports of 


trucks vital to our economy 


being grounded for lack of 


tires—because they can’t be kept in repair—and because 
lowering of operating standards imposes a ruinous condi- 
tion on the operators. The following editorial last week 
in the Chicago Daily Drovers Journal, the voice of the 
livestock industry, points out how these shortages are 
heading toward a slimmer ‘bread basket for the world 


this coming year: 


Increasing Truck Shortage 


“Reports of increasing difficulties in getting livestock 
trucking service are drifting in. It is not only a ques- 
tion of getting service when it is wanted, but in some 
cases of getting it at all. Some trucks are worn out; 
some trucks are standing idle because there is no one to 


operate them; some trucks 


secured; some trucks are short of rubber. 


asked if he couldn’t ship by 


need parts that cannot be 
One man, 
rail, replied that, of course, 


he could, but there was no truck available to haul the 
steers to the rail loading station. And when reminded 
that men of another generation had to drive their 
steers, he said not over concrete or broken stone roads 


to cut down their hoofs. 


“In spite of repeated warnings to government officials 
this truck situation is going to get worse before it gets 
better. Perhaps it couldn’t be helped. War needs just 
had to come first, and modern war is a big consumer 
of motors and rubber. But yet one of the most serious 
spots for transportation to break down is in the move- 
ment of meat animals to market. Not only because the 
producer is hurt, but even more because the Army’s 


meat supply is endangered. 


It would appear that the 


trucking need, as applied to food movement, has not 


always been given the weight it deserves. 
up on that; maybe too late to prevent 


are wakin 
costly developments.” 


Midwest Truck 


Maybe we 


Freight Rolls 


As U.S. Seizes 103 Lines 


CHICAGO—Over-the-road. truck 
shipments were rolling again in 
eight Midwestern states as 25,000 
striking drivers returned to their 
jobs last week after the govern- 
ment took over 103 lines which had 
resisted the National War Labor 


War-Famed Trailer 


Made by Denver Firm 
DENVER.—More than 1,000 trail- 
ers for the huge M-19 retriever 
trucks which Ernie Pyle has been 
describing in recent columns from 
Normandy have been made in | 
Denver by the Winter-Weiss Co. 
The M-19s, which have 26 tires 
carry 


Board order calling for a seven- 
cents-an-hour wage increase. 

Ellis T. Longenecker, Office of 
Defense Transportation manager of 
the seized lines, said that the gov- 
ernment would pay the wage in- 
crease, denial of which led to the 
walkout. However, he added, back 
pay from November when the 
order was handed down will be 
given the drivers only from the 
future net operating revenue of 
the individual companies. 

Operators of the lines had said 
that they couldn’t afford to pay 
the wage increase’ unless 
got financial relief from 
government. 


the 


President Roosevelt ordered the | 


and nine dollies, while government | a pay load of 90,000 pounds, Winter | ODT to take over after Chairman 


permit holders obtained 92 trailers| said. They are powered by huge/| William H. Davis, of WLB, in-| 


and two third axles. 


trucks that carry 2,400 gallons of | 


formed him that transport of mate- 


A breakdown of the total truck} fuel, both for their own engines | rial for 300 major war plants was 
allotment to civilians shows they| and to supply other war machines. | jeopardized. The companies handle 
received 11,484 medium and 2,587| Pyle described the use of retriever | 5,000,000 tons of freight annually in 


they | 


Tires Grounding 


More Vehicles 


Erosion of Engines 


Piles Up Maintenance 
On Loaded Shops 


DETROIT.—Fortune is not 
satisfied with but one calam- 
ity; she seems lately to be 
bringing the over-road truck- 


ers calamity in bunches— 
each having just about as serious 
a portent as the other. 


The long-distance haulers are 
having units grounded every day 
by the serious lack of heavy-duty 
tires and still must face a new 
threat in the drop in anti-knock 
value of gasoline. 


With the dropping of octane 
number of standard gasoline from 
75 to 72 and now to 70, experts see 
plenty of trouble ahead for many 
truckers and bus operators who 
must run their engines at full or 
near full throttle, unless better 
fuel is made available to them. 

Some operators have already 
found that truck engines, espe 
cially those equipped with the 
so-called high compression pas- 
senger car type engines, develop 
erosion of cylinders, head gas- 
kets and pistons caused by 
detonation of low grade fuel that 
quickly makes these parts unfit 
for use. In many cases the ero- 
sion progresses so far in pistons 
that it eats holes in the lands 
of the pistons and so weakens 
them that the lands break and 
let the rings score the cylinders 
and damage the engine. 

In any case, the detonation multi- 
plies the amount of engine over- 
haul necessary manyfold at a 
time when mechanics are scarce 
and replacement parts for these 
engines are hard to get. 

While many of these heavy-duty 
trucks and buses can be made to 
operate on a “get by” basis by @n- 
gine adjustments, thousands of 
them which have been retimed and 
adjusted to the limit of the engine 
must have a fuel with a higher 
rating during this emergency than 
the present low-grade fuel or make 
extensive engine changes which are 
not warranted. These changes 
would decrease the operating effi- 
ciency of the engine and also use 
up scarce parts and further dissi- 
pate short mechanic time which 
even now is so critical that thou- 
sands of vehicles are tied up await- 
ing their turn in the shop. 

Must Be Mixed 

A measure of relief could be ob- 

tained if the truckers and bus 


(Continued on Page 40, Col. 4) 


Light Trucks Again 


Open to Civilians 
WASHINGTON. — Acceptance 
of applications for the purchase 
of new light motor trucks for 
essential civilian use was re- 
sumed last week by the Office 
of Defense Transportation. The 
action is expected to dispose 
promptly of the small number of 
such vehicles remaining in deal- 
er’s stocks, ODT said. 
Acceptance of applications for 
these trucks (below 9,000 pounds 
gross vehicle weight) was dis- 
continued last month because of 
the exhaustion of the essential 
civilian pool. On Aug. 7 govern- 
ment exempt agencies relin- 
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Minnesota, North and South Da- 
kota, Nebraska, Kansas, Missouri 
and parts of Wisconsin and 
Oklahoma. 


| heavy trucks. Government permit|trucks in pulling crippled tanks 
| holders obtained 91 light trucks,| and anti-tank guns from danger 
1,866 medium trucks and 585 heavy|areas_ to where they can _ be 
trucks, repaired. 


quished their claims on the light 
units remaining and these units 
reverted to a common pool, 
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Cost of Overloading 


U.S. Truck Tire Test Shows Big Loss 
in Durability and Treadwear 


WASHINGTON. — The govern- 
ment’s tire test fleet operating at 
San Antonio, Tex., has completed 
an exhaustive series of tests on the 
effect of overloading on three pop- 
ular sizes of civilian highway 
truck tires — 7.00-20 (10 ply), 
9.00-20 (10 ply) and 11.00-20 (12 
ply) — on rear drive wheels, the 
Office of the Rubber Director made 
known last week. 

These comparative tests include 
a total of 148 tires, run at various 
speeds, and the results clearly show 
the marked extent to which tire 
mileage is reduced by overloading 
at 30 percent above the Tire and 
Rim Assn, maximum recommended 
loads, the announcement said. 

The following are the ratings 
obtained from this testing: 


Rating for Treadwear 
(Design Wear) 

30% Over 

T&R Max. 


T&R Max. 
Recmd’'d 
Load 


Average of all truck tires 
included in comparative tests 
The government tire test fleet 
has been in operation since May, 
1943, in and near San Antonio, and 
is financed by the United States 
Government and operated under 
the direct supervision of the Office 
of Rubber Director, War Produc- 
tion Board. This fleet consists of 
18 heavy trucks and three passen- 
er cars and operates 24 hours per 
ay, six days per week. The sole 
purpose of this fleet is to test syn- 
thetic rubber tires and tubes under 
the severe conditions to which 
highway truck, bus, and passenger 


Md. Truckers 
Issue Appeal 


For More Tires 


BALTIMORE. — (UTPS) — The 
Maryland Motor Truck Assn., has 
appealed to the Office of Defense 
Transportation for a revision up- 
ward of the state’s heavy-duty tire 
allocation, Walter F. Kneip, gen- 
eral manager of the association, re- 
vealed last week. ; 

Since the quota of truck tires is 
set at 534 for August as compared 
with the 1,666 for July, Kneip said 
about 1,800 tires are needed in order 
to avert a breakdown in essential 
truck and bus services in this area. 

“One of the most serious phases 
of the tire problem will be the 
effect on rail transport which is 
already carrying capacity loads, 
said Kneip. ; 

“Not only will the railroads be 
asked to transport materials now 
handled by trucks but the matter 
of hauling loads to and from term- 
inals will be greatly aggravated. 

“Steamship lines, likewise will be 
hampered if trucks are unavailable 
for hauling freight to and from the 
piers.” y ' 

The appeal for increased tire 
quotas was sent to Guy A. Richard- 
son, assistant director of the Office 
of Defense Transportation and was 
signed by J. Marshall Stewart, 
chairman of the association’s emer- 
gency tire committee. 


Daily or Monthly 


Tenn. Commission Wins 
Truck-Levy Test 
NASHVILLE, Tenn.—An opinion 
has been handed down recently by 
Davidson County Chancery Court 
upholding the State Railroad Com- 
mission in its practice of levying 
inspections, control and supervision 
fees against motor carriers on @ 

monthly basis. ; 

Seeking to have the fee levied on 
a daily basis, the Aero Mayflower 
Transit Co., of Indianapolis, haul- 
ers of household goods, contended 
that the monthly assessment is 
“discriminatory, arbitrary and con- 
stitutes a burden on_ interstate 
commerce.” 

The test suit was dismissed by 
Chancellor Thomas A. Shriver, who 
ruled that in applying the state 
act setting up levying of the fees, 
“it is wise and reasonable to leave 
the exact manner of such applica- 
tion to the discretion of the com- 
mission which is equipped to 
handle such details.” 


Democracy is the American way of 
life; let’s keep it that way. 


tires made be subjected in civilian 
service and thereby assist the tire 
manufacturing industry in the de- 
velopment and improvement of 
their product. 

Incident to the testing of various 
types of synthetic tires, it has 
been necessary to vary the condi- 
tions under which the tests are 
made. Among other variables 
which were carefully checked, one 
very important factor is, naturally, 
the overload percentage based on 
Tire and Rim Assn. tables. As 
these tests have been carried out 
under the most carefully controlled 
conditions, and are averages of a 
sufficient number of tires of varied 
makes and types, the results of 
these load comparisons may be 
considered accurate and authorita- 
tive, the announcement said. 


Rating for Carcass Durability 
(Blowouts, Separations, Etc.) 
T&R Max. 30% Over 
T&R Max. T&R Max. 


Load Load Load 
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PHOTO SHOWS a 20-ton smoke stack, 24 feet wide and 18 feet high, being 
hauled through the Philadelphia suburb of Roxborough on the way from 
Allentown, Pa., to the Philadelphia Navy Yard, a distance of 60 miles. 
The giant stack was hauled by a White Super Power tractor and heavy 
drop-frame semi-trailer. Trees, wires, and other obstructions had to be 
removed frequently to make way for the unusual cargo. 
the was 


No estimate of damage 


Tire Carcasses Burn iene 
ROME, Ga.—Several hundred tire GEO SG 
carcasses were ruined recently as the There are profit-making opportunities 
Rome Tire Recapping Co. plant burned. ! in AN Want Ads. See inside back-cover. 
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Gain in Profits 


In First Half 


NEW YORK.—Mack Trucks, Inc., 
reports a net profit of $703,092, 
equal to $1.17 a share on 597,335 
shares of common stock, for the 
quarter ending June 30, 1944, after 
provision of $2,490,000 for federal 
income and excess profits taxes and 
a reserve of $125,000 for con- 
tingencies, all subject to audit, year 
end adjustments and renegotiation. 


For the six months ended June 
30, 1944, Mack reports a net profit 
of $1,365,822, equal to $2.28 a share, 
after provision of $4,850,000 for 
federal income and excess profits 
taxes and a reserve of $250,000 for 
contingencies, all subject to audit, 
year end adjustments and renego- 
tiation. 

In the first six months of 1943 
the net profit was $1,197,001, equal 
to $2.00 a share, after provision of 
$5,815,000 for federal income and 
excess profits taxes and a reserve 
of $250,000 for contingencies—all 
subject to renegotiation. 


v A normal “feel” or reaction on the 
brake pedal allows the driver to sense 
the exact degree of brake application or 


release. 


Y Instantaneous brake action is accu- 
rately graduated in response to the 


exact degree of pedal operation by the 


driver. 


/ 
Y No external levers, links or other 
mechanical moving parts. 


¥ All working parts are within the 
Hydrovac braking unit, where they 
are protected from outside dirt and 


water. 
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Y No reaction loads on mounting 
brackets—all.stresses are taken inter- 


nally. 


V Extremely easy to install; may be 
located at the most convenient place on 


the vehicle chassis. 


Y The controlling force from the 
brake pedal is automatically added to 
the force of the power cylinder. 


Y Provisions for trailer connections 
allow controlling trailer brakes in 
correct balance with tractor brakes. 


ro ey - *. 
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South Africa 
Facing Crisis 


On Transport 


MONTREAL —The transport 
situation in South Africa is getting 
worse in spite of regulations and 
restrictions. F. C. Sturrock, min- 
ister of transport, issued a warn- 
ing recently that essential private 
cars may soon have to be requisi- 
tioned for use On essential services 
and that taxicab operations will 
have to be limited drastically. 

Sturrock said there were only 164 
new cars, which are being retained 


Truck Tire Board 


Named in Portland 


PORTLAND, Ore.—Named to the 
new emergency truck tire board 
in Portland, established to pass on 
applications for truck tires, are 
R. E. Ebersole, chief examiner of 
ODT; Walter E. Glasgow, lumber 
division, WPB; Lee C. Stidd jr., 
Oregon Motor Transportation 
Assn.; James H. Cassell, secretary, 
Portland Automotive Assn., and 
Donald F. McDall, ODT, Medford, 
Ore. 
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for use of persons such as country 
doctors; the number of new com- 
mercial vehicles available will meet 
only the most essential replace- 
ment needs for the next two 
months. 

South Africa’s original alloca- 
tion of 6,000 commercial vehicles 
for the next 12 months from the 
United States has been reduced by 
50 percent as a result of America’s 
own war needs, but following rep- 
resentations the figure might be 
increased to 4,000. Before the war, 
the Union imported more than 9,000 
motor vehicles annually; today the 
shortage of those needed for es- 
sential services is about 10,000. 

“The practice of many traders 
continuing to operate according to 
individual needs will shortly ease,” 
Sturrock said. “The road trans- 
portation council will make regu- 
lations for transport conservation 
in particular trade groups. There 
is also urgent need to conserve 
available supplies of petrol and 
tires and I am considering whether 
the time is, not overdue for the 
government to take drastic action 
to curtail the use of tires by civil- 
ians who could use alternative 
methods of transportation.” 


“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 


expression of dealers’ opinions. 


TRUCK STAMINA THAT PROVES OUT NOW 
ON THE BRIGHTENING VICTORY ROAD 


20 Times _°43_Mark --. 


TRUCK SECTION 


_|Allot 26,669 Heavies, 


Fara 


SEEN W. C. Fields lately? We 
hadn’t seen him on the screen for 
some time and were beginning to 
wonder what had happened to him. 
Then we ran smack into him at the 
Detroit plant of the Fruehauf Trailer 
Co., working as a body builder under 
the name of John Mitchell. All kidding 
aside, if John isn’t W. C.’s double, 
we’d like to see him. Yes, that 
schnozzle is real. Photo was taken 
with no make-up, no props except the 
hat and the cigar. Mitchell, who has 
been with the Fruehauf Trailer Co. for 
nine years, has two hobbies: fishing 
and being mistaken for W 


'Mediums to 


WASHINGTON. — Civilian users 
of medium and heavy trucks had 
26,669 vehicles made available to 
them during the first five months 
of 1944, according to figures re- 
leased last week by the U. S. 
Bureau of the Census. 

This was more than 20 times the 
number allocated for non-military 
operations during the comparable 
period of 1943, when only 1,167 were 
produced for sale to civilians, the 
report disclosed. 

87 Companies Included 

Returns from 37 companies, 
covering the entire production of 
motor trucks and truck tractors, 
showed an increase of approxi- 
mately eight percent for the first 
five months of 1944 over the same 
period of 1943. 

In 1943, military services claimed 
almost the entire output, including 
all of the light trucks, it was 
stated. 

Production for civilian use pro- 


INTERNATIONALS-First Choice 
of Heavy-Duty Truck Operators 


Another reason is International Truck Service, 


More Heavy-Duty International 
Trucks were sold in the ten years 
before the war than any other 
make of heavy-duty truck. 


The explanation of truck operators’ 


preference for Internationals is found 
today on the highways of the nation. 
With thousands of miles of dogged ser- 
vice behind them, International Trucks 
roll on and on, moving products of the 
fields, mines and forests on time, an im- 
portant contribution to war transport. 


One reason why Internationals stoutly 
respond to wartime demands is that they are 
all-truck trucks. Every part and assembly is designed 
and engineered to give efficient, economical, de- 


pendable hauling. 


TRUCKS NOW! 


The government has authorized 
the manufacture of a limited 
quantity of trucks for essential civil- 
ian hauling. International is build- 
ing them in medium-duty and 
heavy-duty sizes. See your 
International Dealer or Branch 
now, and get valuable 
help in making out your 
application. Don't 
delay! 


furnished by 250 International Truck branches—the 
nation’s largest Company-owned truck service or- 
ganization—and more than 4,500 Interna- 


tional Truck dealers. 

This wartime service is geared to the 
job of keeping trucks, no matter what 
make or model, out of the shop and on 
the road, hauling pay-loads. It finds and 
corrects little troubles before they be- 

come big ones. It is an important factor 
in wartime transportation. It is available 


to you—vow! See any International branch 


or International dealer. 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue 


Chicago 1, Illinois 


INTERNATIONAL Trucks. 


Civilians 

vided for the first half of 1944 that 
approximately 80 percent of the 
mediums and 95 percent of the 
heavies be allotted to the Office of 
Defense Transportation for essen- 
tial domestic transportation. For- 
eign Economic Administration’s 
share for export was 20 percent 
of the medium and one-half of one 
percent of the heavies. Canadian 
and Maritime Commission  re- 
quirements, together with off- 
highway vehicles, accounted for the 
remainder. 


Medium Trucks Soar 


Largest increase in output, it was 
said, has been in medium trucks. 
Heavy trucks also show a substan- 
tial increase and only in light 
trucks, all of which are assigned 
to the military services, has there 
been a cut in production. 


Military classifications include 
those procured by Army, Navy, 
Aircraft Resources Control Office, 
Canada and Treasury for military 
use. Civilian classification includes 
those produced for civilian use 
under War Production Board limi- 
tation orders. 


Truck-Tire Quota 
For Oklahoma Is 
Third of Needs 


OKLAHOMA CITY. — As con- 
trasted with OPA’s anticipated 
August quota of 450 large-size 
truck tires, there is an immediate 
need of 1,430 tires to keep Okla- 
homa trucks rolling, it was dis- 
closed here recently when the tire 
industry advisory committee met 
with OPA officials. 


The meeting was called as a re- 
sult of the recent requisitioning by 
the Army of all large-size truck 
tires from manufacturers and the 
recalling by the OPA of all district 
reserve truck tire quotas. 

“There will be 20 certificate 
holders clamoring for each large 
truck tire that can be found in 
dealers’ stocks,” it was predicted 
by Bennett’ Bond, _ secretafy- 
manager of the Associated Motor 
Carriers of Oklahoma, Inc., who 
revealed that a partially completed 
survey of the group’s membership 
showed an immediate need for 
1,430 tires. 

Acting OPA District Director Joe 
Griffin said: “Operators are telling 
us they can’t have their tires re- 
capped because they haven’t any 
reserve to draw from while the 
work is being done. All we can 
say is they had better lose from 24 
to 48 hours and get the recapping 
done rather than to stop roll- 
ing completely. There’s no other 
choice.” 

Suggesting more rigid tire in- 
spections as an aid to making the 
tires cover more miles, Don H. 
Hardin, district tire examiner said: 
“No inspector should order a tire 
replaced unless the tire has been 
blown out.” 

“Truck operators with war con- 
tracts had better do everything 
possible to get the last mile out 
of their tires if they intend to keep 
their contracts,” said Salty Fuller- 
ton, tire dealer and member of the 
committee. “The military authori- 
ties will see to it war materials are 
kept moving even if the Army has 
to take over the job.” 


Ore. Fleet Men 
To Get Course 


PORTLAND, Ore. — Forty super- 
visors of truckand bus fleets, cov- 
ering Oregon highways, will receive 
a week of training at the Oregon 
State Motor Assn., under direction 
of Prof. Amos E. Neyhart, traffic 
consultant. 

The course is designed to im- 
prove highway safety as well as to 
teach fundamentals of driver and 
employer and driver and customer 
relations. Sponsors of the course 
represent the Oregon Safety Assn., 
Portland Traffic Safety Commission, 
the Portland Chapter of American 
Society of Safety Engineers and the 
American Automobile Assn. 

Prizes will be awarded those 
making the highest grades. 


v 
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Spector Decision Holds Ke 


2 Supreme Court Ruling 


On Tax Case Awaited 


NEW YORK.—Of far-reaching 
potential importance to the post- 
war prospects of commercial high- 
way transportation will be the U. 
S. Supreme Court’s determination, 
during its forthcoming term, of the 
question of whether a state can 
impose upon an interstate trucking 
line, performing no intrastate haul- 
ing within its borders, a business 
privilege tax calculated on that 
portion of the carrier’s net income 
presumed to have been derived 
from its operations in the state. 

The issue was placed before the 
court when it agreed late last 
spring to review a decision of the 
Second Circuit Court of Appeals, 
upholding the right of Connecticut 
to apply an annual 2 percent excise 
tax on the net income of the 
Spector Motor Service, Inc., a Mis- 
souri corporation with executive of- 
fices in Chicago, derived from busi- 
ness transacted in Connecticut. 
The trucking firm earlier had won 
in the Federal district court. 

If the circuit court finding is 
upheld, the trucking industry would 
be faced with the threat of an 
intolerable burden of taxation by 
the states. Some states already 
have statutes similar to the Con- 
necticut law, while the way for 
others to collect similar levies 
would be opened. The situation is 
regarded as particularly menacing 
in view of the likelihood that many 
states may be searching for new 
revenue sources after the war. 

Inter-State Hauler 

Spector, according to the facts 
outlined in the Circuit Court deci- 
sion, engages, as part of its busi- 
ness, in over-the-road hauling from 
leased terminals in New Britain 
and Bridgeport, Conn., to Chicago. 
It holds no state-granted operating 
rights. Local pickups and deliver- 
ies of the interstate shipments are 
handled by leased or owned trucks. 
The two Connecticut terminals, the 
record showed, have 27 employes, 
but bills and wages are paid out of 
the Chicago office; Connecticut 
bank accounts are maintained only 
for convenience; terminal employes 
have no powers of disbursement, 
and Spector has no real estate in 
Connecticut. Between a third and 
a half of the company’s dollar vol- 
ume of business originates in 
Connecticut, however. 

Connecticut seeks to apply its 
Corporation Business Tax Act of 
1935, which imposes upon every 
corporation “carrying on business 
in this state” an annual “tax or 
excise upon its franchise for the 
privilege of carrying on or doing 
business within the state, such tax 
to be measured on the entire net 
income ... from basiness tran- 
sacted within the state during the 
income year and to be assessed at 
the rate of 2 percent.” 

In a split decision handed down 
late last year, the circuit court 
ruled that the tax is applicable to 
allocated local business of a foreign 
motor carrier whose entire business 
is interstate but which has quali- 
fied to do business in the state and 
maintains terminals within its 
berders. 

Position Explained 


7 
the way for similar levies in all! ; 
other states, the Circuit Court said 
“the record does not suggest that 
other states are making such 
levies,” and in any event if “other 
states can show as rational a 
basis for taxation ... there seems 
to be no reason why plaintiff, like 
its competitor railroads, should 
not pay the taxes so properly 
assessed.” 

A dissenting opinion was filed by 
Judge Learned Hand, who declared 
the case represents an “effort of a 
state to levy an excise directly 
upon the privilege of carrying on 
an activity which is neither de- 
rived from the state nor within 
its power to forbid.” 

Recent Supreme Court decisions 


| Lack of Tires 
‘Putting R. I. 


8) Trucks on Jacks 


PROVIDENCE. — (UTPS) — 
Predicting that several hundred 
trucks in Rhode Island “will be on 
jacks within 30 days” unless some- 
thing is done about the tire situa- 
tion, Francis E. Nute, secretary of 
the Rhode Island Truck Owners’ 
Assn., last week called the 95 ad- 
ditional truck and bus tires allotted 
to the state since July 1 “only a 
drop in the bucket.” 


Nute said that the August quota 
for 8.25 x 20 tires, used only by 
trucks and buses, for Rhode Island 
was 265, and on Aug. 1 there were 
325 applications on file, 200 of 
which had been approved. Then, 
the state’s quota was increased by 
95, but 175 more applications have 
been filed to date, he said. 

“While trucks and buses are to 
receive first consideration under 
the essentiality list,” Nute said, 


give rise to the prospect that the! SITTING IN FRONT of the big Mack truck that serves as his mobile field | “many fleet owners are facing the 
court may continue to broaden | headquarters, Gen. Sir Bernard L. Montgomery, commander of invading Allied necessity of laying up their trucks 
state and local taxing powers, tak-| ground forces in France, plays with his puppies, Hitler and Rommel. At| and I predict that several hundred 


ing the attitude that it is up to| the left cam be seen the cage which holds his pet canaries. 


The general’s| trucks in Rhode Island will be on 


Congress to clear up the resultant | pets travel with him everywhere on the truck which boasts a commodious| jacks within 30 days if something 


conflict and confusion. private-car body once the property of a captured Italian general. isn’t done. 


Hash: NO PRIORITY! NO WPE CERTIFICATE 


NEEDED NOW TO BUY OR SELL 
THORNTON /fOUR-REAR-WHEEL DRIVES 


“Effective July Ist, 1944, authority to ration new commercial motor vehicles 
was delegated to the Office of Defense Transportation, which resulted in 
the revocation of General Conservation Order M-100. Supplanting Order 
M-100 the Office of Defense Transportation issued General Order 44, which 
has the result of removing all ing nan from the sale of 


Attachment Third Axles as of July Ist, 19 


3-4 TONS PAYLOAD 
BEFORE CONVERSION 


CONVERT YOUR 
USED MEDIUM TRUCK 


WAR PRODUCTION SOARD 


Washington, D. C. 


8-10 TONS FAYLOAD 
AFTER CONVERSION 


We Also Can Provide 
8 Tires ... 8 Wheels 


Pa or eg a, ae ee Into h peat Rugged This is the Thornton Drive, consisting of two 
sion the supreme court had always 6-W ee Heavy-Duty driving axles, two-speed gear case assembly, of Any Size to Accom- 
held net income from purely inter- Performer... Capable “walking beam” type springs; wheels; tires. 


tat ithi tate t ° 
te eenune teers tanaiten i that of 100% MORE Tractive modate 26,000 to 
state, the Circuit Court said: “Our Effort — 100% MORE F 


a cannot be limited to a —— | d 
mere blind adherence to prece- i 
ee, Weed Seemenee We pete Payroll Capacity. 30,000 Ib. Payloads 
applying of a ‘new doctrinal trend’ 
a rp is oy task 7 = e o $ 
orme rectly ... rather than # d, di t 7) fi f 
cae | | ae men Ow finmediate Geivery OF THORNTON DRIVES: 
bear in mind... that the emphasis 
. . in tax problems is on practical 
considerations. The trend is away 
from the automatic condemnation immediate installations on used chassis. * In- 
pod oP atistinel cae ,, preconceived stallations on new trucks as quickly as Government 
‘She eeeuit court + 8A that the Exemption Permits for the trucks have been secured. 
tax in a “cannot be consid- 
ered discriminatory” since it is 
levied against all corporations do- Let Thornton Help You Sell ! 
ing eee in Connecticut and 
“if we should strike down the tax 
against the plaintiff, we would be SEND COUPON NOW FOR 
discriminating against intrastate meememeammene 
business.” 


that upholding the tax would pave 1944 PROFIT PLAN 


Thornton Tandem Co. 
8707-C Grinnell Avenue 
Detroit 13, Michigan, U.S. A. 


Tell me how to tie-in with Thornton's program and 3-way profit plan. 
Name 

Address 

City 

Make of Truck 

Used for 
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Trucking Pact 
Reached in N. Y. 


NEW YORK. — Negotiators rep- 
resenting the trucking industry 
here and Locals 282, 807 and 
816, International Brotherhood of 
Teamsters, have concluded, and 
placed in the hands of the War 
Labor Board for approval, a volun- 
tary wage scale agreement tc 
supersede that expiring Aug. 31. 

The new agreement retains all of 
the provisions of the present wage 
scale agreement with but two ex- 
ceptions, which are: 

1. In the settlements with Locals 
282, 807 and 816, a wage scale in- 
crease of $2.50 per normal week of 
44 hours and in all classifications. 

2. In the settlement with Local 
807 only, addition of the classifi- 
cation “platform men” at the new 
rate of $46.50 per normal week of 
44 hours. The present contracts 
of Locals 282 and 816 now provide 
for this classification with a rate 
of $44 per normal week of 44 hours. 


Vancouver Trucker Sells 

VANCOUVER, B. C.—W. E. Worden, 
founder of the City Transfer & Ware- 
house Co, in Cranbrook, B. C., has just 
sold his business to Walter Millar and 
Frederick Brown, both of Cranbrook. 


AUTOMOTIVE NEWS, AUGUST 21, 1944 


PUSHING THE FIRST heavy-duty axle off the assembly line at the 
Madison, Ill., plant of Standard Steel Boring Co. Part of a ,000, 
contract, the largest of its kind in military history, first shipment of these 
four and six-ton axles was made July 31, less than four months after the 
plant was completely converted. At peak production, officials state, more 
of these heavy-duty axles will be turned out in each four-weeks working 
period than were manufactured in the entire nation in the best 12 months 
of peacetime operation. 


Maintenance Mounts... 


TRUCK SECTION 


Poorer Gas Adding 


To Truckers’ Woes 


(Continued from Page 36) 


operators would mix the present 
premium, which runs_ approxi- 
mately 76 octane, with an equal 
part of present standard which 
runs about 70 octane rating. This 
would give these essential users a 
fuel that would be in the neighbor- 
hood of 73 octane, which is about 
one octane higher than the stand- 
ard fuel which has been manufac- 
tured up to the last limitation 
order. 

Dealers and service stations, 
taking care of long haul trucks 
and buses, which find it impos- 
sible to use such a mix of fuels 
should make it a duty right 
now, say these experts, to re- 
time the engines to the new 
low-grade fuel as soon as they 
are certain that the new fuel 
has reached the pumps in their 
area. This means that the spark 
will have to be retarded to the 


PROFITS GROW WHEN YOU 
SELL MACK 


ED DUNLAP’S Garage, of 421 
Cleveland Avenue North, Can- 
ton, Ohio, is a good example of a 
business whose growth was acceler- 
ated by both service and products. 
In 1939, this company started with 
Mack, and in its first year sold 19 
units. In 1940, sales amounted to 
43 units, and the following year, 
volume had grown to 62 units! 
This success story has been paral- 
leled by many Mack dealers, for 


ee 


MACK 


DEALER DEPARTMENT, EMPIRE STATE BUILDING, NEW YORK 1, N. Y. 


when you sell Mack, you’ve the 
best truck reputation in the busi- 
ness to back you up, and your 
customers know that the truck 
you sell will live up to that reputa- 
tion! 

It’s something to think about 
when you’re planning for the post- 
war future. Perhaps your territory is 
still open, and you may obtain a 
post-war Mack franchise. Why not 
write and find out? 


TRUCKS, INC. 


BUY U. 


and nobody knows it better than 
TED DUNLAP of Canton, Ohio! 


TRUCKS 


FOR EVERY PURPOSE 


ONE TON TO FORTY-FIVE TONS 


S. WAR BONDS 


point where getaway under load 
and hilly operation do not pro- 
mote excessive detonation. This 
will result in much slower and 
sluggish operation of the vehicle 
and possible dissatisfaction from 
the drivers, but it is the only 
recourse to prevent expensive 
overhaul service work from ac- 
cumulating often in these fleets. 

Washington is fully aware of the 
seriousness of this latest calamity 
to come down on the heads of the 
truckers but the demands of war; 
especially now that our fighting 
forces are on the move, make it 
necessary that greater quantities 
of premium fuel be sent abroad. 

Tire Shortage Worsens 

The tire situation is getting no 
better fast. In a recent quick 
check in the Detroit area last 
week, it was found that 20 per- 
cent of the long distance haulers 
had no spare tire and these oper- 
ators reported an average of 198 
vehicles per company grounded for 
lack of tires per operator. If this 
percentage holds true across the 
country, it means that for-hire ve- 
hicles alone now grounded for lack 
of tires are well into five figures. 

Detroit is seen as being the most 
hard hit of all trucking centers at 
this time and with a need for over 
2,000 heavy-duty tries just to put 
the grounded vehicles of the for- 
hire haulers back on the road, the 
855 tires allotted this 13-county 
area are far from meaning any 
relief. 

At a meeting last week of the 
ODT Advisory Committee, it was 
admitted by many operators that 
the only conservation move that 
might help would be for the state 
police and ODT to crack down 
hard on drivers that exceed 45 
miles per hour, in the hopes that 
a few stiff fines which the drivers 
themselves would have to pay, 
might have a salutary effect on 
those drivers who waste time in 
the coffee houses along the road 
and then drive at excessive 
speeds to make their schedule. 
The operators claim—and justly 
so, it is thought—that they have 
no control over these drivers 
after they leave the shippers 
dock until they arrive at destina- 
tion. The only agency that can 
control their driving speeds be- 
tween points are the police along 
the highway and, if the police 
crack down with ODT authority, 
it might help prevent tire casual- 
ties caused from speeding under 
load. 

Considerable dissatisfaction was 
expressed at this meeting with the 
manner in which OPA was ration- 
ing the few tires that were being 
distributed. It seems that in the 
Detroit area at least, OPA will not 
issue a purchase permit for a new 
tire until a vehicle is down with a 
blowout. If the vehicle has a tire 
go flat while enroute from or to 
Detroit, it means that the operator 
has to pay the driver’s wages and 
hold the load up until the tire is 
obtained and delivered to the job. 
This has resulted in delays of as 
high as three days, to rush cargoes 
just to get one tire under a load 
and get it rolling again. The oper- 
ators claim that they cannot stand 
the extra expense and that their 
customers are kicking hard against 
the enforced delays. 

Ruling Held Arbitrary 

With 20 percent of these oper- 
ators without any extra tires, this 
situation is far from being an iso- 
lated one and as other companies 
get into this same “have not” con- 
dition, the situation will become in- 
creasingly difficult. It is claimed 
that this ruling is not necessary, 
is arbitrary and inflicts a needless 
expense on the operators which 
they neither can afford to assume 
or will continue to condone. 

Many operators claim they will 
ground their vehicles and quit if 
they have to continue hauling 
under such drastic regulation. 


Neb. Revenues Fall 


LINCOLN, Neb.—Nebraska gasoline 
tax collections totaled $10,360,259 in the 
fiscal year recently ended, compared 
with $11,286,349 in the 1943 fiscal year, 
sroeeeing, to a recent announcement by 
State ax Commissioner Robert 
Armstrong. 
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Civilian-Type Trailer Output 


Sweep the Streets 


R.I. Truckers Carry Plea to Householders; 
Breakdown Feared in Tire Crisis 


PROVIDENCE. — (UTPS)—The 
Rhode Island Truck Owners’ Assn., 
alarmed by the increasing serious- 

ess of a shortage of truck tires, 
has sent out an appeal to house- 
olders in the state to keep the 
streets before their homes clear of 
glass, scrap metal and other debris 
as their contribution toward an ef- 
fort to forestall a breakdown of 
highway transportation. 

At a meeting of the association 
called to study the shortage, one 
operator reported he had picked 

p 50 pounds of scrap metal in 
his tires in a three-month period. 
U.S. Men Attend Conclave 

The meeting was attended by 
Franklin S. Eggleston, district 
manager of the Office of Defense 
Transportation, Alex M. Dewar of 
OPA and Joseph A. Day, district 
supervisor of the Interstate Com- 
merce Commission. 

Francis E. Nute, secretary of the 
association, read a telegram he 
received from Washington which 
said that the Army is claiming 88 
percent of this year’s third-quarter 
production of the large size tires, 
leaving only 12 percent for civilian 
rationing in July, August and 
September. 

Sees Trucks Idle 
Dewar reported that OPA had 


562 tires in the large sizes of 8.25 
Roesch Promoted 


By White Motor 


CLEVELAND.—Karl A. Roesch, 
former sales manager of the Cleve- 
land branch of the White Motor 

Co. has been 
made Cleveland 
branch manager, 
it was announced 
last week by J. 
N. Bauman, vice- 
president in 
charge of sales. 
Already well 
known to truck 
owners in the 
Cleveland __ terri- 
tory, his appoint- 
Roesch ment assures the 
best of service 
in this important area. 

Roesch joined White as a sales- 
man in 1928, working out of the 
Cleveland branch. His background 
has made him an authority on the 
maintenance and _ operation of 
trucks. 


Trucker Indicted 
On ICC Counts 


SAN ANTONIO. — The Brown 
Express, operators of a commercial 
vehicle business in Texas and ad- 
joining territories, and ten of their 
drivers, have been charged in fed- 
eral court with alleged violations of 
the ICC provisions. 

Brown Express is facing 39 counts 
growing out of an ICC investiga- 
tion early this year. Specifically, 
the drivers are charged with falsi- 
fying their driver’s logs, while the 
firm is alleged to have employed 
the drivers for more than ten con- 
secutive hours a day and for more 
than 60 hours a week. They are 
also charged with employing oper- 
ators who did not have doctor’s 
health certificates. 

Bonds of $200 each have been 
made by the firm and drivers, but 
definite date for the hearing has 
not been set. 


Trucks to Link 
U. S. and Mexico 


MEXICO CITY.—(UTPS)—Mexi- 
co is turning more and more to 
trucks and trailers as a solution to 
the shipping problems rising out 
of her increased commercial rela- 
tions with the United States. 

Latest transport link to join the 
neighbor republics is the automo- 
tice cargo service just placed in 
operation between Nuevo Laredo, 
border trade center, and Mexico 

® City. 

The United States aided the 
route’s establishment by conceding 
United Northern Lines, the fran- 
chise holder, permission to import 
38 Federal trucks with Fruehauf 
trailers of 15-ton capacity. 


and up for the entire State of 
Rhode Island in July. The outlook 
for August is much worse, he said, 
and he predicted that many com- 
mon carrier trucks would be off 
the road soon. 

Directors of the association sug- 
gested that OPA conduct a pool 
in which the truck operators might 
turn in worn tires not fit for 
operating on long “over-the-road” 
routes and that such tires might 
be taken out by an operator 
whose business was purely local. 
so he could have the tires upon 
payment of repair charges. 

It was also suggested that OPA 
conduct a program to educate 
truck drivers in the care of tires. 


re 


Out of Tires, Parts, 
Ark. Trucker Suspends 


HARRISON, Ark.—Lack of 
tires and parts for heavy trucks 
forced the Missouri & Arkansas 
Transportation Co., subsidiary 
of the Missouri & Arkansas 
Railroad, to suspend operations 
last week. 

Service will be halted for the 
time being on lines running out 
of Harrison. Lines using Heber 
Springs as headquarters will 
continue for a short time until 
other truck service to Little 
Rock can be secured by Heber 
Springs shippers. 


Remodeled for Firestone 


NEW MADRID, Mo.—B. E. Bunnell 
has opened a Firestone store here in 
the Sharp Building. The building has 
been completely remodeled and _ re- 
decorated for his occupancy. 
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Doubled Between ’39 and ’41 


DETROIT. — Between 1939 and 
1941, production of civilian-type 
truck trailers was virtually 
doubled, the War Production Board 
reports. 

The report, which covers produc- 
tion in 1939, 1940 and 1941, excludes 
highway trailers with a tonnage 
capacity under five tons, and those 
produced on _ military contract. 
Approximately 142 manufacturers 
are included in the listing. 

Total output for 1939 was re- 
ported as 26,931; 1940, 32,081; and 
1941, 50,448. These tabulations are 
split, for breakdown, into “general 
freight” and “tank trailers.” 

Petroleum tank production in 
1939 was listed as 1,325; 1940, 1,810 
and 1941, 2,311. Pole, pipe and log- 


ging trailers totalled 3,645 in 1939, 
4,465 in 1940 and 6,462 in 1941. 
Other types were reported as: 
General freight: 1939, 20,089; 
1940, 23,685; 1941, 38,356. 


Low-bed heavy haulers; 
1,000 and 1,266. 

Dumps (all types); 816, 819 and 
1,656. 

Milk tanks: 103, 147 and 196. 

Miscellaneous tanks: 114, 
and 201. 


New N. C. Truck Dealer 


HENDERSON, N. C. — Henderson 
Truck Sales & Service Co. has been 
incorporated here with authorized 
capital of $50,000 to buy, sell and deal 
in automobiles. The principals include 
N. P. Strause, John C. Church, Vir- 
ginia H. Strause and Wilda B. Church, 
all of Henderson. 
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KATION POINTS 1N THE ROUGH MUST ROLL 


Pneumatic Control Equipment has played * Wher- 


Bendix- Westinghouse salutes those intrepid owners 


and operators of Motor Transport Equipment who 


have done and are doing such a magnificent job in 


meeting the most complex food problem ever to face 


this nation * To those indefatigable maintenance 


crews, too, goes the plaudits of millions. But for 


their ingenuity Americans might have fared much 


worse on the “belt line” * Privileged to serve with 


the leaders in this industry, Bendix-Westinghouse 


is justly proud of the record its Air Brakes and 


. 2) Pr 
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ever youare, whatever your business, the performance 


of genuine Bendix-Westinghouse Air Brakes have, 


through their war service alone, proven themselves 


indispensable to the modern way of transportation. 


Your nearest Distributor will be happy to tell you of 


the many exclusive advantages you can’t afford to 


miss in the “Two greatest names in braking.” 


BENDIX-WESTINGHOUSE AUTOMOTIVE 


AIR BRAKE COMPANY . . 


ELYRIA, OHIO 


AND PNEUMATIC CONTROL DEVICES 


IT IS SIGNIFICANT THAT AMERICA'S FINEST MOTOR TRUCK FLEETS ARE EQUIPPED WITH BENDIX-WESTINGHOUSE AIR BRAKES 





Texas Truckers 
Report Higher 


Intangible Assets 


AUSTIN, Tex.—lIntangible asset 
valuations of Texas common car-' 
rier truck companies for 1944, as| 
approved and announced here re- | 
cently by the State Tax Board, | 
total $5,432,040 as compared with 
$4,900,580 last year. 

The valuation on specialized mo- 
tor carriers decreased from $4,287,- 
280 to $4,202,670, while motor bus 
company valuations increased from 
$6,732,910 to $8,693,830. 


Joint Run of Ind. Route 


Is Approved by ODT 


INDIANAPOLIS. — Joint opera- 
tion of a common carrier truck 
route between Indianapolis and 
Fort Wayne by the American 
Transportation Co., Inc., of Marion, 
and the Ellis Trucking Co. of 
Indianapolis, has been approved 
by the Office of Defense 
Transportation. 

Joint operation will save 6,000- 
miles a month in mileage and con- 
serve Overlapping services, it was 
announced. 
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AN ARMY TRUCK is given an overhauling by trainee-members of a 
Quartermaster mobile maintenance unit, at the A. P. Hill Military Reservation, 
70 miles north of Camp Lee. Maintenance units are among the mobile outfits 
operating at A. P. Hill for the purpose of a Quartermaster trainees an 
opportunity to employ the methods which they learned at Camp Lee in the 
Army Service Forces Training Center. Other units include laundry, fumigation 
and bath, shoe repair outfits, refrigeration, clothing and textile, and bakery: 

convention of the Society of Automo- 


Ogden Bef ore SAE tive Engineers in Portland, Ore., 


SPOKANE, Wash.—Bert Ogden, of | Aug. 24-25. 
Consolidated Freight Co., will present There are profit-making opportunities 
a special paper before the national in AN Want Ads. See inside back-cover. 


What is your idea of the range of 
truck capacities necessary for a 
profitable business? What do you 
think should be done in the 
field of truck design? 


\ <a 
lento 
This is the framework of the franchise. 
How big do you think the territory 
should be? One dealer for each 
100,000 population or should dealer- 
ships be based on the number of truck 


registrations? How many registra- 
tions should be allotted each dealer? 


| ice Forces 
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Dress Rehearsal 


Maintenance Unit at Camp Lee Gets 
All-Around Training for Combat 


By Corp. Edwin G. Girley 

CAMP LEE, Va.—Dress rehear- 
sal for combat—that’s the story at 
A.P. Hill Military Reservation 
near Fredericksburg, Va., where 
Quartermaster officers and men 
from Camp Lee’s vast Army Serv- 
raining Center undergo 
two weeks of basic military and 


, technical field training. One of the 


most intensive, most complete and 
thorough preparations possible for 
modern warfare, this field training 
culminates a 17-week basic mili- 
tary and technical training period 
at Camp Lee. 

At A.P. Hill the men put into 
actual practice, under simulated 
battle conditions, that which they 
learned previously on the rifle 
ranges and bivouac areas, on the 
combat, nerve, and obstacle 
courses, in the shops and class- 
rooms at Camp Lee. 

Four days out of the two-week 
period are spent in difficult terrain 
of the Blue Ridge Mountains of 
Virginia, 80 miles west of A.P. Hill, 


between Criglersville and the Sky- 
line Drive, where additional stress 
is made upon the specialized train- 
of the Quartermaster technician. 

Each Quartermaster trainee 
learns to be “on his own” durin 
this field training period. He 
be alert and have confidence in 
what he is doing. His work may 
be monotonous and_ routine ‘at 
times, but he makes the best of it, 
realizing that he must be ready 
for what is to come. 

Even as in battle zones, Sunday 
is just another day. The trainee 
may go to church service in the 
morning, but the remainder of the 
day he spends as other days .— 
perhaps on scouting and patrolling 
missions, compass or map reading 
problems, or on a 21-mile hike. 

For the A.P. Hill phase of be- 
coming a soldier, each trainee is 
assigned to a mobile unit in “his 
specialized field, there employing 
the knowledge he received in the 
technical schools of the ASFTC at 
Camp Lee. He aids in the opera- 
tion of this unit throughout the 
period while also undergoing the 
experience of living under battle 
area conditions. 

Quartermaster mobile units at 
“the Hill’ include refrigeration, 
bakery, pastry, fumigation 
bath, laundry, and repair outfits 
such as clothing and textile, canvas 
and webbing, and shoe _ repair. 
These units operate under six pro- 
visional companies which handle al} 
administrative functions and pro- 
vide rations for their men. Each 
orderly room tent, or company 
headquarters, has a telephone so 
that the units may contact each 
other. 

A maintenance unit which has 
skilled motor mechanics, carpent- 
ers, blacksmiths, plumbers, elec- 
tricians, and welders for its per-" 
sonnel, takes care of all repairs for 
the various mobile outfits. Its elec- 
tricians string the wire for tele- 
phone communications, and even 
cut down trees for telephone poles. 
If a truck on the post develops 
motor trouble, the maintenance 
unit is notified and will immedi- 
ately send out four-ton wreckers to 
haul the truck in for repairs. 
Sometimes the trucks are repaired 
where they stand. 

_Gasoline for the trucks is fur- 
nished from a_well camouflaged 
gasoline dump. The gasoline is put 
in containers and placed over a 
wide area in small groups, and ‘a 
careful tally-out system is used to 
prevent any unnecessary wasta 
of gas. Fire extinguishers are lo- 
cated in various areas to be used 
in case of an emergency. 


Quebec Refuses 
To Require Truck 


Insurance 


MONTREAL.—Due to the exi- 
gencies of the insurance regula- 
tions and the difficulties preventing 
a large number of truck owners 
from obtaining insurance to cover 
any loads they may carry, it is 
impossible at the moment to make 
such insurance obligatory, officials 
of the Quebec Public Service Com- 
mission stated in an ordinance 
issued last week. 

However, the ordinance states 
that, for the protection of the pub- 
lic and the transport men, the 
commission will issue special plates 
to be carried on the trucks by all 
owners having such insurance. 

The ordinance states at the same 
time that the issuing of such 
plates had been requested by the 
recently organized Federation of 
Transport Assn. of Quebec. There 
are five transport associations rep- 


Successful dealer franchises exactly the needs of prospective dealers, Reo 


are built on “7 Pillars”... 


resented in the federation. 

Also subsequent to the request of 
the federation, the commission will 
issue other plaques to be carried 
by transport trucks which permits 
for “general transportation.” In 
addition all transport trucks in the 
province must in future bear the 
name and address of the owner on 
the truck doors. 


S. C. Income Above °43 


COLUMBIA, S. C.—Walter G. Query, 
chairman of the South Carolina tax 
commission, reports that gasoline tax 
collections for July totaled $1,001,172, 
an increase of $24, over collections 
for July, 1 


wants your help in shaping its program of tailored 
distribution. Above are 2 of the “Big 7”°—what 


are your ideas on these subjects? Drop a line to 


and on each of the 7 points 
there must be thorough under- 
Reo today for the complete, simplified “Big 7” 


standing and complete agree- 


ment by two parties—the factory and the dealer. questionnaire. It will help you give your ideas 


To be sure that Reo’s “Big 7” Dealer Plan fits 


on all seven franchise points. 


REO MOTORS, INC., LANSING MICHIGAN 


Factory Branches in Principal Cities 


20, 
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antegration Issue Dodged . .. 


4. of C Vote Gives Strong Support 


o Expanded Road Program 


WASHINGTON—Local business 
organizations throughout the coun- 


<apry, voting in a series of ref- 


‘erendums submitted by the U. S. 
Chamber of Commerce, have given 


-—pverwhelming support to highway 


policies providing for the develop- 
ent of facilities adequate to meet 


whe expanded requirements of the 


postwar economy. 

By a vote of 2,207 to 6, the 
local groups approved a recom- 
mendation that “specific high- 
way programs should be based 
on comprehensive surveys giving 
adequate consideration to an 
over-all plan, to the economic 
benefits of each highway, and to 
the proper relationship of the 
entire program to the whole 
public budget.” 

This was the first recommenda- 
ion in a list of 18 submitted to 
the chamber’s membership by its 
ransportation and communication 
department committee, and it was 
accompanied by a statement antici- 
pating expanded use of motor 
vehicles after the war, and calling 
attention to the “increasing need 
or completion and maintenance of 

a carefully planned, nationwide 

highway system to accommodate 
hem.” 

“To provide and maintain such a 
system” said the committee re- 
port, “will require large sums in 
addition to those spent during the 

past 25 years. It is of great im- 
portance that the right highways 

be built or improved, and that they 
be of the right design, materials 

and construction. It is equally im- 

portant that the need for each 
ighway project be weighed 

against the need for other projects 
calling for public funds, and that 
he over-all highway outlays bear 
proper -relationship to the entire 
public budget. These objectives can 
be accomplished only if the pro- 
gram is developed on the basis of 
comprehensive traffic surveys, ap- 

"plication of established standards 
and a sound financial program.” 

In another referendum, the 
chamber’s members approved 1,735 
to 389 a federal floor on size and 
weight limitations applicable to 
commercial vehicles operating on 
interstate highways. 

The vote was 1,483 to 352 in 
favor of a policy permitting the 
operators of one form of trans- 
portation to operate, under 
proper safeguards, other forms 
of transportation. A second pro- 
vision calling for the encourage- 
ment of “coordination” among 
operators of different forms of 
transportation through contrac- 
tual arrangements was indorsed, 
1,687 to 180. 

- Chamber spokesmen emphasize 
that these two referendums, which 
provoked an unusual amount of 
discussion and debate, do not con- 
stitute indorsement of the “in- 
tegration” principle which has been 
advanced by some groups in recent 
months. 

Local organizations were unani- 
mous—2,140 to 0—in support of a 
statement calling for “continued 
intensified cooperation of shippers 
and carriers” to conserve transpor- 
tation in wartime. 

In other sections of their new 
statement of highway policy, the 

embers of the chamber voted: 


—" 2,172 to 48 in favor of state high- 


a 


— 


way supervision over the program, 
Pcooperating with local and federal 
authorities. 


2,205 to 7 in support of a 
’ declaration that highway users 
should pay “the major part of 
the costs of highways of general 
‘ use, including main thorough- 
fares in urban areas, in addition 
to their fair share of the general 
costs of government. Local roads 
and streets should be financed 
from general revenues or prop- 
erty assessments, augmented by 
a share of user revenues pro- 
portional to use.” 


2,200 to 21 in favor of special 
taxes or fees, “based on logical 
standards reasonably commensur- 
ate with the value of use” for high- 
way user contributions, and in op- 
position to the diversion of these 
proceeds from highway purposes. 

» 2,168 to 41 for the proposition 
that “bond issues should not be 


employed for highways of general , 
use, unless an adequate program is 
impossible from current highway | 
revenues, and should in general be 
avoided for local roads.” 

2,195 to 21 for the definition of 
the federal government’s function 
in highway development as “pri- 
marily one of coordination in the 
interests of interstate commerce.” 


ments of federal aid among the 
states on the basis, among other 
factors, of “traffic volume an 
needs as determined by compre- 
hensive surveys.” 

2,091 to 98 in support of at least 
equal matching by the states of 
federal funds with exceptions when 
reasonably necessary in states con- 
training large areas of the public 
domain. 

2,116 to 79 in favor of retain- 
ing jurisdiction for land acquisi- 
tion in the hands of the states, 
and of encouraging them to 
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ANCHOR PIN) 


PRESSURE 
BLOCK 


LOWER ABUTMENT 


| facilities or other highwa 
2,107 to 107 in favor of allot-! 


acquire “reasonable amounts of 
adjoining land and property to 
avoid damage claims or to es- 
tablish and protect freeways and 
parkways.” 

2,198 to 23 for the encourage- 
ment, as a state or local re- 
sponsibility of “establishment and 
maintenance of off-street parking 
acces- 
sories to facilitate traffic flow.” 

2,215 to 11 that safety should be 
a prime requirement in all highway 
programs, not only through road 
improvements, but also through 
“protective devices, adequate ad- 
ministration, law enforcement ex- 
clusively by state and local au- 
thorities, and education of highway 
users.” 

(Note: Chamber officials have 
indicated further details on the 
voting will be available later, 
which may explain on what ground 
11 organizations opposed the safety 
provision). 


Old City Buses Used 


For Cottages 

ST. LOUIS.—Fishel Auto Sales 
and Parts Co. is the first of 
local dealers to purchase some 
of 100 doubledeck buses owned 
by the Public Service Co. for 
resale at prices within the reach 
of most anyone. The buses, used 
for mass transportation pur- 
poses, made their local debut in 
1923 and were taken out of serv- 
ice in April, 1942, when the high- 
powered diesel buses made their 
appearance. 

The oldtimers made a brief 
comeback to relieve the Xmas 
shopping congestion in Decem- 
ber, 1942, and then passed en- 
tirely out of the picture. Re- 
cently the ODT authorized the 
sale of the ancient vehicles and 
the Fishel company purchased 
six of them. It is offering the 
buses at $350 and purchasers are 
converting them into cottages, 
hen houses, etc. The vehicles 
originally cost $10,000 each. 


George Butt 


POCAHONTAS, Va.—George Butt, 46, 
proprietor of the George Butt Motor 
Co. here, died recently following a fall 
in front of his home. 
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30% to 35% greater brak- 
=o oe at all hydrau- 


line pressures. 


Greater braking ability . . . longer liner life 


. - complete 


driver contre! ... utmost sim- 


plicity . . . equal effectiveness in forward or 
reverse ... these and other features of the 
new Timken “DP” Brakes fully meet today’s 
needs for the improved brake performance 


38 YEARS OF AXLE ENGINEERING LEADERSHIP 


TIMKEN AXLES 


THE TIMEKEN-DETROIT AXLE COMPANY, DETROIT 32, MICHIGAN 


WISCONSIN AXLE DIVISION ° 


Both shoes are equally self-energizing, regardless 
of direction of drum rotation. 
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Trucking Strike 
Laid to Rail Rule 


LINCOLN, Neb.—When the 1943 
Nebraska unicameral legislature 
placed the small trucker with 
irregular route under the authority 
of the state railway commission, 
foundation was laid for the exist- 
ing trucker’s strike, according to 
State Senator Tony Asimus, of 
O'Neill. 

Asimus, who fought to keep the 
small trucker free of all regula- 
tions during the emergency, main- 
tains that the railway lobby com- 
bined with the big trucking lines 
to stifle competition and that all 
the big concerns are now controlled 
by the railroads. 


Vancouver (B. C.) Gets 
61-Passenger Bus 


VANCOUVER, B. C.—West Van- 
couver Municipal Transportation 
has added a 61-passenger bus to 
its fleet. This bus comprises a 
chassis built by the Hayes Mfg. 
Co. in Vancouver in 1937, which is 
powered by a Gardner Diesel en- 
gine. The old body was removed 
and a new all-steel cab-over-engine 
type body built on the chassis. 
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hydraulic actuation 


BRAKE LEVER 


BRAKE SHOE 
AND LINER 


NOTE: In illustration above, half 
of left brake lever has been re- 
moved to show brake shoe, abut- 
ment blocks, pressure block and 
other parts which otherwise would 
be concealed from view. 


Shoes can be removed in a 
few seconds, with just a 


screwdriver. 


demanded by heavier loads 
schedules. 


and faster 


Timken “DP” Brakes are available now on 
certain vehicles being produced in 1944. Write 
for descriptive folder—see how perfectly 
these modern brakes meet YOUR needs! 


OSHKOSH, WISCONSIN 
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Tire Crisis 


Was Never More Serious 


HAZELTON, Pa.—The current 
tire situation, particularly with re- 
gard to the larger sizes used by 
trucks and buses, has never been 
more serious than today, a group 
of strip mine operators and 
haulers were told by three B. F. 
Goodrich Co. engineers and sales 
officials at a dinner meeting here 
recently . John Shultz, a tire dealer 
of Hazelton, sponsored the meet- 
ing. 

Increased military demands for 
large heavy-duty tires coupled with 
a manpower shortage in the rub- 
ber industry and lack of facilities 
needed to meet total requirements 
will necessitate utmost tire con- 
servation for at least the balance 
of this year, Joseph E. Powers, 


=—— 


New Firm in B. C. 


VANCOUVER, B. C.—Jones Brothers 
Transfers, Ltd., was incorporated at 
Victoria, B. C., recently under the 
Provincial Companies’ Act. Registra- 
tion papers show capitalization of the 
company as composed of 100 shares 
without nominal or par value. The 
firm will engage n business at 
Lougheed Highway, Deroche, B. C 


manager of B. F. Goodrich truck 
and bus tire department, told the 
meeting. 

In a discussion On care and 
maintenance of large-sized truck 
tires, L. H. Taylor, in charge of 
off-the-road tires, and a company 
sales engineer, declared that im- 
proper inflation and overloading 
are two deadly enemies of large 
tires and warned that operators 
lose both tire mileage and money 
when the practices are permitted. 
He said that the rubber industry 
has designed and engineered tires 
for almost every type of service 
which with proper care will give 
excellent service and long mileage. 

W. H. Elliott, manager of Good- 
rich field engineering department, 
said that tires made of synthetic 
rubber are constantly being im- 
proved and that tests by govern- 
ment and industry are underway 
in various parts of the nation to 
determine tire weaknesses and 
provide additional information. 


Buy War Bonds and Stamps—crush 
the axis. i 


HIGHWAY TRANSPORT... VITAL TO VICTORY 
AND THE AMERICAN WAY OF LIFE 
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Truck Terminals 
N. Y. Cites the Need 


For Construction 

NEW YORK.—Union truck ter- 
minals on both sides of the Hudson 
River and a union bus terminal in 
New York are among the postwar 
projects described in the recent 
annual report of the Port of New 
York Authority. 

Indicating that construction of 
the first in a series of truck ter- 
minals will be undertaken as soon 
as possible, the report says: 

“While in the main such proj- 
ects are contemplated for execu- 
tion after the war, as of the end 
of 1943 this agency made renewed 
efforts to secure the necessary 
materials for immediate construc- 
tion of the first of the proposed 
union motor-truck terminals. 

“The importance of expediting 
the vital flow of motor-truck ship- 
ments to and through this area, 
together with the prospect of sav- 
ing 1,830,000 truck miles annually 
in the present period of shortages, 
gives cogency to current argu- 
ments for immediate construction 
of these gravely needed facilities.” 


“Dealers Tell Me,” by John O. 
Munn, is an —_ forum for the 
ers’ opinions. 


Do You Live in this 
Blackout Area?’ 


Here’s a blackout map all right, but it is one supplies and raw materials, to carry awa 
that has to do with wartime transportation 


duce and 


roducts. 


Tro- 


No rail line operates within 


rather than with air raid protection. 25 miles of any of them. 


These vast, blacked-out areas contain thousands 
of farms and factories, mines and mills which 


are making large and vital contributions to 


Without exception, the 


depend entirely upon motor trucks to bring in 


America’s war effort. 


If this is not sufficient evidence of the indispens- 
ability of Highway Transportation to our war 
effort and our everyday living, look at these 
astonishing figures . . 
43% of our country’s communities are served 


. More than 54,000, or 


y motor truck and coach transport alone. 


In addition to producing thousands of military trucks 


and amphibian “Ducks,"”° GMC is now manufacturing 
several thousand commercial trucks for use in essential 
civilian occupations. If you are eligible for a new truck, 
see your GMC dealer first for ‘““The Truck of Value.” 
Remember, too, that your GMC dealer 
is headquarters for the original truck- 
saving, time-saving Preventive Main- 


tenance Service, 


GMC TRUCK & COACH DIVISION 


General Motors Corporation 


Heme of Commercial GMC Trucks and GM Coaches. . 


and Amphibian ‘‘ Ducks’ 


. Velume Producer of GMC Army Trucks 


TRUCK SECTIO) 


NEW tractor-truck-and-trailer framework for testing vacuum 


A 
intensifiers was revealed at ceremonies opening the experimental lab 
Cleveland, division of Borg- 


of Pesco Products Co., 


tory 


arner. Advantages 


claimed for this newly developed intensifier include complete control of 


— , with a minimum of pedal pressure. 
were, left executive vice-president 
roducts, and C. 8. Davis 


to right, G. A. Shallber 


R. J. 


Borg-Warner. 


Minshall, president of Peseo 


Present at the cere ie 
Borg-Warner; 
» president o 


New Truck Developments 


Are Revealed by Pesco 


CLEVELAND. — Two new prod- 
uct developments of interest to 
automotive and other industries 
were revealed recently by Pesco 
Products Co., a division of Borg- 
Warner. 


Instead of the “basket of parts” 
required in the conventional pre- 
war brake system for trucks, Pesco 
offers a new vacuum brake intensi- 
fier unit, which features not only 
improved mechanical efficiency but 
also, because of its “package” con- 
struction, considerable savings in 
cost and weight as well as greatly 
simplified installation, Pesco says. 
The unit can be mounted anywhere 
on the truck. 


In fact, it would work just as 
well if held in the lap, for it has 
no bracket thrust. This simplifies 
service problems, too. The intensi- 
fier increases the hydraulic brake 
pressure while lightening the foot 
pedal load and at the same time 
provides a high degree of pedal 
“feel.” It is applicable to the brake 
systems of trucks, buses and air- 
planes. 


The second unit offered by Pesco 
is a clutch actuator, which by util- 
izing the hydraulic principle and 
keeping a constant adjusted clutch 
clearance, increases the overall ef- 
ficiency of the clutch throw-out 
mechanism and provides a lighten- 
ed clutch pedal load. This means 
@ more accurate control of the 
clutch. 


With it, for instance, a truck 
driver can pull away more smooth- 
ly. There is no “jumpy” action for 


Heil 
OMT 
Platform 
eh 


Help your customers to more pay- 
ab per day, and help yourself to 
extra sales — by recommending Heil 
Hydraulic Platform Hoists. The time 
saved in dumping the load, instead of 
unloading it by hand, permits your 
customers to make more trips. The 


many features of this popular unit 
include extra low mounting — 


Heil offers a complete line of light-, 
medium-, and heavy-duty dump units with 
arm, telescopic, or twin-cylinder hoists. 


the response is more accurate. Th 
constant adjustment feature -dlso 
conserves clutch linings. This unit, 
besides automotive uses, has poten 
tial applications on various Kinds 
of industrial and _ construction 
machinery which involve clut 
equipment. é, 


Truck Folder 
In Wide Use 


SOUTH BEND. — Another of 
Studebaker’s wartime service pub 
lications that has enjoyed wide- 
spread acceptance and use is a 
folder, “Quick Reminder for Truck 
Operators on ODT Operating 
quirements,” R. G. Hudson, Truck 
division manager, said recently. 


In this pocket-size folder, the” 


truck user finds brief summaries 
shorn of legal phrasing, of many 
ODT operating requirements. Sec- 
tions dealing with truck record 
reports to be filed and gasoline 
rationing are all clearly set forth 
On one page. The folder, while 
admittedly not all-inclusive of_de- 
tails, does serve to highlight the 
basic regulations that must b 
observed. 


1,941 Cars Certified 


CANTON, O.—Certification for 1,941 
motor vehicles was filed during July 
with the title division of the Clerk o 
Courts, Clerk Frank C. Sherrard ‘has* 
reported. Of this number, 22 were for, 
new cars, for used cars sold by 
dealers and 1,564 represented used cars 
which changed ownership in indivi@ual 
transfers. 
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fast dumping — and design that_per 
mits it to fit all trucks having appro 


10-, 12-, or 14-foot platforms. Farme 
lumber and building material 


Consult your Heil distributor. 
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contractors, and other truck operators 
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By 
Back Weed 


(Continued from Page 36) 


ing that they have a definite part 
in this war and don’t want to take 
anything away from the fighting 
men that will prolong this war 
even one more day. 

They, like the overland truckers, 
would rather go broke and quit 
business than be accused of being 
unpatriotic under conditions such 
as we are going through today. 
That’s natural—and maybe as it 
should be— except that a chain is 
no stronger than its weakest link 
and, when the weak link of a 
nation’s economy is the destruction 
of its transportation, that nation is 
headed for serious trouble. 

I personally have heard many 
for-hire truckers say they are tired 
of fighting for the right to keep 
their end of the transportation 
system—they have fought for the 
bare essentials of their trade so 
long and with such meagre suc- 
cess they are just worn out and 
apathetic to what happens. 

a * * 


RUMBLINGS, however, are now 
coming from sources that even this 
Administration cannot claim have 
“a selfish interest in squawking’— 
from the stockyards and the farms 
of America which, according to all 
account, must feed the world until 
peace again is realized. 

Cattle feeders are preparing less 
than 60 percent of the cattle for 
market this year than they did 
last year. The calf slaughter is 90 
percent over that of last year; 
farmers are not selling their live- 
stock that is ready for market be- 
cause there is no truck transporta- 
tion to take the stuff to market 
and they can’t afford to drive the 
animals down paved highways to 
railroads which have no loading 
pens or yards to take care of the 
shipments. 

Dairymen are either selling out 
or turning their present herds into 
scant pasture because they can’t 
get feed to carry the milk pro- 
ducers over a _ draught-stricken 
summer or because they can’t get 


“Now, if we were 
only staying at 
THE ROOSEVELT” 


When you stop at The Roosevelt 
you don't risk getting marooned 
like this. For you'll be within 
walking range of Manhattan's 
Midtown activities. Direct pas- 
sageway from Grand Central 
Terminal to hotel lobby. A reser- 
vation at The Roosevelt liqui- 
dates a lot of bother. Rooms 
with bath from $4.50. 


THE 
ROOSEVELT 


Robert P. Williford. General Manager 
MADISON AVE. AT 45th ST., NEW YORK 


A Hilton Hotel 


OTHER HILTON HOTELS FROM COAST TO COAST: 


TEXAS, Abilene, El Paso, Longview, Lubbeck, 
Plainview ; NEW MEXICO, Albuquerque; CAL- 
IFORNIA, Long Beach, Los Angeles, The Town 
House; MEXICO, Chihuahua, The Palacio Hilton. 
Hilton Hotels, C, N. Hilton, President. 


the manpower to take care of them. 
* * * 


YET EVEN farm hands today 
are told that their full working day 
is eight hours, just as it is in the 
factories. In this new political 
ideology, it seems to be dishonor- 
able for a paid worker on a farm 
to follow the pattern of the farmer 
himself who plows and harvests 
by the light of his tractor, in order 
to accomplish the work himself 
that he can’t find help to do—for 
the factory hand to have sufficient 
interest in the fate of his country 
to put forth additional effort to in- 
crease his production when he is 
in a bottleneck plant, like heavy- 
duty tires or a foundry. 

With the War Manpower Com- 
mission’s study in the Akron dis- 
trict finding that production “could 
be increased 10 to 15 percent if the 
individual goals would be raised,” 
the rubber factories who have done 
an outstanding job in doubling the 
production of tires over 1940 with 
a much less increase in facilities, 
would be damned by labor and the 
political ideologists if they pointed 
out how much loafing was done 
now in the building of these 
precious “doughnuts” as compared 
with pre-war building standards. 

Even WMC resorts to a “white 
wash” of their report issued last 
week by stipulating that if the 
men do raise their production goals 
for the period of this emergency, it 
must be considered an “abnormal 
effort.” 

The civilian economy is now in 
the emergency position that Gen. 
Bradley or Patton might find them- 
selves in if the echelons behind 
the fighting front should determine 
in the middle of the present push 
that they were going to cut out all 
night work on repairing equipment 
and only fix a stated number of 
jobs per eight-hour day regardless 
of need. 

* * #* 

THIS DRASTICALLY = serious 
situation we find ourselves in now 
as regards automotive transporta- 
tion, is not something of recent 
origin. It’s shadow has been ap- 
parent to the industry for over a 
year—more nearly two years. It 
first showed up in a scarcity of 
replacement parts, then a bottle- 
neck in foundry products due to 
manpower versus rate of pay, and 
now in tires and fuel. 

In spite of all the warnings from 
authoritative sources, no provision 
has been made to build up a sur- 
plus of operating material against 
the time when the armed forces 
would need greater proportions of 
the total production our industries 
would be able to turn out. Inner 
Washington must have known that 
our present plight was certain to 
come. Many in the industry are 
wondering today how much the 
fear of political consequence has 
had to do with bringing us to our 
precarious state. 

* * * 

POSTWAR truck surplus note: 

twenty-five years ago on May 
6, the Drovers Journal ran an item 
stating that “Twenty thousand mo- 
tor trucks worth $45,000,000 were 
to be given to the states by the 
federal government with the 
proviso that they be used only for 
road construction work, -the de- 
partment of agriculture announced. 


Twenty thousand motor trucks 
would be “small fry” in this war— 
and the leftovers from the last 
war have provided the impetus for 
the finest system ef good roads of 
any nation in the world—some 
trucks will be needed for mainte- 
nance of this superb system and re- 
building roads now inadequate to 
handle modern traffic—but the 
20,000 surplus trucks will have mul- 
tiplied more than ten-fold at least 
by the end of this war. 

Speaking about postwar truck 
needs—the needs of the for-hire 


truckers are going to bring about } 


some radical changes in the mer- 
chandising of vehicles to these 
haulers in postwar without doubt. 

* * * 


W. FOSTER BANKS, President | 


of Motor Haulage Co., Inc., in his 
booklet “Highway Transportation 
Post War Needs,” touches on a 
few of the problems that must be 
met. He points out that the over- 
land truckers and buses of the 
future should be able to operate 


under readjustments that permit 
long-term financing of commercial 
equipment purchases, remove all 
state barriers, provide highways 
that will insure more public safety 
in the operation of the increased 
volume of traffic and permit the 
accumulation of deferred mainte- 
nance or equipment replacement 
funds to compensate for the ab- 
normal wartime load on commer- 
cial vehicles. 


There is no question in the minds 
of either manufacturer or dealer 
as to the extent of the market for 
new vehicles among these opera- 
tors. Everyone realizes that most 
of the equipment now. on the road 
is so near to being worn out com- 
pletely that it can be written off. 
The only question in the minds of 
those who have followed _ the 
progress of the for-hire truckers 
especially, is how are the dealers 
going to be able to sell companies 
that are either broke or nearly 
broke the amount of equipment 
they will need the day they are able 
to replace their present units. 

These units will have to be re- 
placed—our domestic economy is 
geared up to truck transportation 
of freight and our bus lines now 
serve a large segment of the popu- 
lation that have no other means 
of travel. We can’t eliminate 


these lines, they can’t buy under 
present financing and still they will 
all need plenty of new equipment 
in order to again get on a profitable 
operating basis. 

This is a problem the industry 
will have to face immediately we 
get into a postwar market. 

And the smart operators will 
have this problem worked out so 
that they will be ready to do busi- 
ness with these haulers just as 
soon as new trucks are available 
in any quantity. 

* *¢ # 

HE August issue of Army 

Motors indicates that the armed 
forces are cooperating whole- 
heartedly in truck tire conserva- 
tion. The center spread of this 
issue is devoted to proper and im- 
proper methods of loading. 

In Army language, they point 
out “A truck feels about a cock- 
eyed load like you'd feel on a ten- 
mile hike carrying a full pack 
lopsided.” 

s- * * 
LD friend Roscoe Turner, the 
flying speed demon of the pre- 
war pylons is opening his own air- 
line from Detroit to Memphis. 

At present the line has one 
chartered plane each way stopping 
at Toledo, Ft. Wayne, Indianapolis, 
Terre Haute, Evansville, etc. Book 


» TRUCK & CAR DISTRIBUTORS 
WHO WANT MORE AND 
BETTER BUSINESS AFTER 


VICTORY 


45 


is headquarters in De- 


| Cadillac 
Hotel Peabody in 


troit and 
Memphis. 
. * * 
F. GOODRICH CO. has re- 
. cently gotten out a tire manual 
for the U. S. Army Training 
Schools that should be in every 
truck dealers shop. It is chuck 
full of important and useful data, 
on tires and accessories, carrying 
capacities and data on how each 
type of tire is built. 
> * * 


RREST AKERS and the boys 
at Dodge are proud of the 
fact that they are more than 1,000 
vehicles ahead of their military 
schedule—and rightly so. Since 
1939 this plant has turned out more 
than 340,000 trucks for this coun- 
try and its allies—which is doing 
right well by GI Joe, I’d say. 
s. * # 


ARLY last spring James Oden, 
a Washington artist, brought 
together a very interesting collec- 
tion of pictures of trucks in all 
phases of our war service for the 
American Trucking Assns. Oden 
died while the booklet was in prep- 
aration, but it eventually has hit 
the mail. 
“Trucks Go To War” is interest- 
ing reading, as its shows a goodly 
number of phases of wartime use. 
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If you are beginning to feel that you deserve 
greater opportunity in the busy years ahead of you 
and want to diversify in the postwar period by 
adding a new line that will successfully increase 
your volume.... 


If you have the eapacity to handle our famous 
quality tires and tubes on a direct-from-factory 
sales plan.... 


this is a good time for us to get better acquainted 
with each other! 


FOR TODAY ... We have manufactured quality tires and tubes 
for 32 years and enjoy an excellent reputation for fair play and 
square dealing among Independent tire distributors the country over. 


Right now we are supplying our established accounts with as much 
merchandise as can be permitted under strict military production 


requirements. 


Extensive additions to our factories are being erected 


where additional new machinery and equipment will be in operation 
for greatly expanded tire production. 


Our enlarged manufacturing capacity will provide increased volume 
for essential civilian users in proportion to present military demands. 


FOR TOMORROW ... We are laying down a pattern of choice 
distributorships for direct-from-factory operation After Victory. 


If you have the capacity to buy direct-from-factory and to deal 
capably in tires in a logical trading area surrounding your place of 
business . . . write us today. Your letter now, will help bring us closer 
together for your greater security and profit tomorrow. 


THE ARMSTRONG RUBBER COMPANY 


GENERAL OFFICES AND PLANT— 
450 ELM ST., WEST HAVEN 16, CONN. 
SOUTHERN PLANT IN NATCHEZ, MISSISSIPPI 
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Tire Crisis 


Was Never More Serious 


HAZELTON, Pa.—The current 
tire situation, particularly with re- 
gard to the larger sizes used by 
trucks and buses, has never been 
more serious than today, a group 
of strip mine operators and 
haulers were told by three B. F. 
Goodrich Co. engineers and sales 
officials at a dinner meeting here 
recently . John Shultz, a tire dealer 
of Hazelton, sponsored the meet- 
ing. 

Increased military demands for 
large heavy-duty tires coupled with 
a manpower shortage in the rub- 
ber industry and lack of facilities 
needed to meet total requirements 
will necessitate utmost tire con- 
servation for at least the balance 
of this year, Joseph E. Powers, 


— 


New Firm in B. C. 


VANCOUVER, B. C.—Jones Brothers 
Transfers, Ltd., was incorporated at 
Victoria, C., recently under the 
Provincial Companies’ Act. Registra- 
tion papers show capitalization of the 
company as composed of 100 shares 
without nominal or par value. The 
firm will engage n business at 
Lougheed Highway, Deroche, B. C 


manager of B. F. Goodrich truck 
and bus tire department, told the 
meeting. 

In a discussion on care and 
maintenance of large-sized truck 
tires, L. H. Taylor, in charge of 
off-the-road tires, and a company 
sales engineer, declared that im- 
proper inflation and overloading 
are two deadly enemies of large 
tires and warned that operators 
lose both tire mileage and money 
when the practices are permitted. 
He said that the rubber industry 
has designed and engineered tires 
for almost every type of service 
which with proper care will give 
excellent service and long mileage. 

W. H. Elliott, manager of Good- 
rich field engineering department, 
said that tires made of synthetic 
rubber are constantly being im- 
proved and that tests by govern- 
ment and industry are underway 
in various parts of the nation to 
determine tire weaknesses and 
provide additional information. 


Buy War Bonds and Stamps—crush 
the axis. ial 
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Truck Terminals 
N. Y. Cites the Need 


For Construction 

NEW YORK.—Union truck ter- 
minals on both sides of the Hudson 
River and a union bus terminal in 
New York are among the postwar 
projects described in the recent 
annual report of the Port of New 
York Authority. 

Indicating that construction of 
the first in a series of truck ter- 
minals will be undertaken as soon 
as possible, the report says: 

“While in the main such proj- 
ects are contemplated for execu- 
tion after the war, as of the end 
of 1943 this agency made renewed 
efforts to secure the necessary 
materials for immediate construc- 
tion of the first of the proposed 
union motor-truck terminals. 

“The importance of expediting 
the vital flow of motor-truck ship- 
ments to and through this area, 
together with the prospect of sav- 
ing 1,830,000 truck miles annually 
in the present period of shortages, 
gives cogency to current argu- 
ments for immediate construction 
of these gravely needed facilities.” 


“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 


Do You Live in this 
Blackout Area?’ 


Here’s a blackout map all right, but it is one supplies and raw materials, to carry awa 
that has to do with wartime transportation 
rather than with air raid protection. 25 


These vast, blacked-out areas contain thousands 
of farms and factories, mines and mills which 


are making large and vital 


America’s war effort. Without exception, they 
depend entirely upon motor trucks to bring in 


duce and 


contributions to 


Tro- 


roducts. No rail line operates within 
miles of any of them. 


If this is not sufficient evidence of the indispens- 
ability of Highway Transportation to our war 
effort and our everyday living, look at these 
astonishing figures . . 
43% of our country’s communities are served 


. More than 54,000, or 


by motor.truck and coach transport alone. 


EES 


In addition to producing thousands cf military trucks 
and amphibian “Ducks,” GMC is now msaufacturing 
several thousand commercial trucks for use in essential 
civilian occupations. If you are eligible for a new truck, 
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NEW tractor-truck-and-trailer framework for testing vacuum 


A 
intensifiers was revealed at ceremonies opening the ex 
Cleveland, division of Borg- 


of Pesco Products Co., 


rimental Iat 


atory 
arner. Advanta 


claimed for this newly developed intensifier include complete control of 


——e Woy with a minimum of pe 
were, left to right, G. A. Shallberg 
R. J. Minshall, president of Pesco P 
Borg-Warner. 


dal pressure. 
executive vice-president 
roducts, and C. 8S. Davis, president o 


Present at the cere 


Borg-Warner; 


i hf 


\ 


a 


—_ 


New Truck Developments 


Are Revealed by Pesco 


CLEVELAND. — Two new prod- 
uct developments of interest to 
automotive and other industries 
were revealed recently by Pesco 
Products Co., a division of Borg- 
Warner. 


Instead of the “basket of parts” 
required in the conventional pre- 
war brake system for trucks, Pesco 
offers a new vacuum brake intensi- 
fier unit, which features not only 
improved mechanical efficiency but 
also, because of its “package” con- 
struction, considerable savings in 
cost and weight as well as greatly 
simplified installation, Pesco says. 
The unit can be mounted anywhere 
on the truck. 


In fact, it would work just as 
well if held in the lap, for it has 
no bracket thrust. This simplifies 
service problems, too. The intensi- 
fier increases the hydraulic brake 
pressure while lightening the foot 
pedal load and at the same time 
provides a high degree of pedal 
“feel.” It is applicable to the brake 
systems of trucks, buses and air- 
planes. 

The second unit offered by Pesco 
is a clutch actuator, which by util- 
izing the hydraulic principle and 
keeping a constant adjusted clutch 
clearance, increases the overall ef- 
ficiency of the clutch throw-out 
mechanism and provides a lighten- 
ed clutch pedal load. This means 
@ more accurate control of the 
clutch. 


With it, for instance, a truck 
driver can pull away more smooth- 
ly. There is no “jumpy” action for 


aL 
Cent 
ha 
Hoists 


the response is more accurate. Th 
constant adjustment feature also 
conserves clutch linings. This unit, 
besides automotive uses, has poten 
tial applications on various Kkifids 
of industrial and _ construction 
machinery which involve _ clutck 
equipment. ' 


Truck Folder 
In Wide Use 


SOUTH BEND. — Another of 
Studebaker’s wartime service pub 
lications that has enjoyed wide- 
spread acceptance and use is a 
folder, “Quick Reminder for Truck 
Operators on ODT Operating 
quirements,” R. G. Hudson, Tru 
division manager, said recently. 

In this pocket-size folder, the 
truck user finds brief summaries, 
shorn of legal phrasing, of many 
ODT operating requirements. Sec- 
tions dealing with truck record 
reports to be filed and gasoline 
rationing are all clearly set forth 
On one page. The folder, while 
admittedly not all-inclusive of de-_ 
tails, does serve to highlight’ the 
basic regulations that must 
observed. 


1,941 Cars Certified 


CANTON, O.—Certification for 1,941 
motor vehicles was filed during July 
with the title division of the Clerk o 
Courts, Clerk Frank C. Sherrard has 
reported. Of this number, 22 were for, 
new cars, 355 for used cars sold b 
dealers and 1,564 represented used cars 
which changed ownership in individual” 
transfers. 
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fast dumping — and design that pefew 


mits it to fit all trucks having appro 


see your GMC dealer first for “The Truck of Value.” 
Remember, too, that your GMC dealer 
is headquarters for the original truck- 
saving, time-saving Preventive Main- 
tenance Service. 
a7 BONDS 
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GMC TRUCK & COACH DIVISION 
General Motors Corporation 


Heme of Commercial GMC Trucks and GM Coaches . . . Velume Producer of GMC Army Tracks 
and Amphibian ‘*Ducks*’ 


Help your customers to more pay- 
vm per day, and help yourself to 
extra sales — by recommending Heil 
Hydraulic Platform Hoists. The time 
saved in dumping the load, instead of 
unloading it by hand, permits your 
customers to make more trips. The 
many features of this popular unit 

include extra low mounting — 

Heil offers a complete line of light-, 


medium-, and heavy-duty dump units with 
arm, telescopic, or twin-cylinder hoists. 


imately 84” cab-to-axle. It handI® 
10-, 12-, or 14-foot platforms. Farmersy 
lumber and building material me 
contractors, and other truck operators 
will thank you for recommending it 
Consult your Heil distributor. 
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By 
Back Weed 


(Continued from Page 36) 


ing that they have a definite part 
in this war and don’t want to take 
anything away from the fighting 
men that will prolong this war 
even one more day. 

They, like the overland truckers, 
would rather go broke and quit 
business than be accused of being 
unpatriotic under conditions such 
as we are going through today. 
That’s natural—and maybe as it 
should be— except that a chain is 
no stronger than its weakest link 
and, when the weak link of a 
nation’s economy is the destruction 
of its transportation, that nation is 
headed for serious trouble. 

I personally have heard many 
for-hire truckers say they are tired 
of fighting for the right to keep 
their end of the transportation 
system—they have fought for the 
bare essentials of their trade so 
long and with such meagre suc- 
cess they are just worn out and 
apathetic to what happens. 

* * * 


RUMBLINGS, however, are now 
coming from sources that even this 
Administration cannot claim have 
“a selfish interest in squawking’— 


4 F-America which, according to all 
» account, must feed the world until 
peace again is realized. 

Cattle feeders are preparing joas 
than 60 percent of th le 
market this year lana : 
last year. The calf slaughi 
percent over that o 
farmers are not selling the ir liv 
stock that is ready for market be- 
cause there is no truck transporta- 
tion to take the stuff to market 
and they can’t afford to drive the 
animals down paved highways to 
railroads which have no loading 
pens or yards to take care of the 
shipments. 

Dairymen are either selling out 
or turning their present herds into 
scant pasture because they can’t 
get feed to carry the milk pro- 
ducers over a _ draught-stricken 
summer or because they can’t get 


“Now, if we were 


only staying at 
THE ROOSEVELT” 


When you stop at The Roosevelt 
you don't risk getting marooned 
like this. For you'll be within 
walking range of Manhattan's 
Midtown activities. Direct pas- 
sageway from Grand Central 
Terminal to hotel lobby. A reser- 
vation at The Roosevelt liqui- 
dates a lot of bother. Rooms 
with bath from $4.50. 


THE 
ROOSEVELT 


Robert P. Williford. General Manager 
MADISON AVE. AT 45th ST., NEW YORK 


A Hilton Hotel 


OTHER HILTON HOTELS FROM COAST TO COAST: 


TEXAS, Abilene, El Paso, Longview, Lubbeck, 
Plainview ; NEW MEXICO, Albuquerque; CAL- 
IFORNIA, Long Beach, Los Angeles, The Town 
House; MEXICO, Chihuahua, The Palacio Hilton. 
Hilton Hotels, C, N. Hilton, President. 


the manpower to take care of them. 
* * *& 


YET EVEN farm hands today 
are told that their full working day 
is eight hours, just as it is in the 
factories. In this new political 
ideology, it seems to be dishonor- 
able for a paid worker on a farm 
to follow the pattern of the farmer 
himself who plows and harvests 
by the light of his tractor, in order 
to accomplish the work himself 
that he can’t find help to do—for 
the factory hand to have sufficient 
interest in the fate of his country 
to put forth additional effort to in- 
crease his production when he is 
in a bottleneck plant, like heavy- 
duty tires or a foundry. 

With the War Manpower Com- 
mission’s study in the Akron dis- 
trict finding that production “could 
be increased 10 to 15 percent if the 
individual goals would be raised,” 
the rubber factories who have done 
an outstanding job in doubling the 
production of tires over 1940 with 
a much less increase in facilities, 
would be damned by labor and the 
political ideologists if they pointed 
out how much loafing was done 
now in the building of these 
precious “doughnuts” as compared 
with pre-war building standards. 

Even WMC resorts to a “white 
wash” of their report issued last 
week by stipulating that if the 
men do raise their production goals 


\.for the period of this emergency, it 
y must be considered an “abnormal 


The civilian economy is now in 
the emergency position that Gen. 
Bradley or Patton might find them- 
selves in if the echelons behind 
the fighting front should determine 
in the middle of the present push 
that they were going to cut out all 
night work on repairing equipment 
and only fix a stated number of 
jobs per eight-hour day regardless 
of need. 

* * # 

THIS DRASTICALLY serious 
situation we find ourselves in now 
as regards automotive transporta- 
tion, is not something of recent 
origin. It’s shadow has been ap- 
parent to the industry for over a 
year—more nearly two years. It 
first showed up in a scarcity of 
replacement parts, then a bottle- 
neck in foundry products due to 
manpower versus rate of pay, and 
now in tires and fuel. 

In spite of all the warnings from 
authoritative sources, no provision 
has been made to build up a sur- 
plus of operating material against 
the time when the armed forces 
would need greater proportions of 
the total production our industries 
would be able to turn out. Inner 
Washington must have known that 
our present plight was certain to 
come. Many in the industry are 
wondering today how much the 
fear of political consequence has 
had to do with bringing us to our 
precarious state. - 


POSTWAR truck surplus note: 

twenty-five years ago on May 
6, the Drovers Journal ran an item 
stating that “Twenty thousand mo- 
tor trucks worth $45,000,000 were 
to be given to the states by the 
federal government with the 
proviso that they be used only for 
road construction work, the de- 
partment of agriculture announced. 


Twenty thousand motor trucks 
would be “small fry” in this war— 
and the leftovers from the last 
war have provided the impetus for 
the finest system ef good roads of 
any nation in the world—some 
trucks will be needed for mainte- 
nance of this superb system and re- 
building roads now inadequate to 
handle modern traffic—but the 
20,000 surplus trucks will have mul- 
tiplied more than ten-fold at least 
by the end of this war. 

Speaking about postwar truck 


needs—the needs of the for-hire |/ 
truckers are going to bring about }' 


some radical changes in the mer- 
chandising of vehicles to these 
haulers in postwar without doubt. 

* ” * 


W. FOSTER BANKS, President 
of Motor Haulage Co., Inc., in his] 


booklet “Highway Transportation 
Post War Needs,” touches on a 
few of the problems that must be 
met. He points out that the over- 
land truckers and buses of the 
future should be able to operate 


under readjustments that permit 
long-term financing of commercial 
equipment purchases, remove all 
state barriers, provide highways 
that will insure more public safety 
in the operation of the increased 
volume of traffic and permit the 
accumulation of deferred mainte- 
nance or equipment replacement 
funds to compensate for the ab- 
normal wartime load on commer- 
cial vehicles. 


There is no question in the minds 
of either manufacturer or dealer 
as to the extent of the market for 
new vehicles among these opera- 
tors. Everyone realizes that most 
of the equipment now. on the road 
is so near to being worn out com- 
pletely that it can be written off. 
The only question in the minds of 
those who have followed’ the 
progress of the for-hire truckers 
especially, is how are the dealers 
going to be able to sell companies 
that are either broke or nearly 
broke the amount of equipment 
they will need the day they are able 
to replace their present units. 

These units will have to be re- 
placed—our domestic economy is 
geared up to truck transportation 
of freight and our bus lines now 
serve a large segment of the popu- 
lation that have no other means 
of travel. We can’t eliminate 


these lines, they can’t buy under 
present financing and still they will 


all need plenty of new equipment | 


in order to again get on a profitable 
operating basis. 

This is a problem the industry 
will have to face immediately we 
get into a postwar market. 


And the smart operators will | 


have this problem worked out so 
that they will be ready to do busi- 
ness with these haulers just as 
soon as new trucks are available 
in any quantity. 

*> * # 


HE August issue of Army 

Motors indicates that the armed 
forces are cooperating whole- 
heartedly in truck tire conserva- 
tion. The center spread of this 
issue is devoted to proper and im- 
proper methods of loading. 

In Army language, they point 
out “A truck feels about a cock- 
eyed load like you'd feel on a ten- 
mile hike carrying a full pack 
lopsided.” 

* * «* 
LD friend Roscoe Turner, the 
flying speed demon of the pre- 
war pylons is opening his own air- 
line from Detroit to Memphis. 

At present the line has one 
chartered plane each way stopping 
at Toledo, Ft. Wayne, Indianapolis, 
Terre Haute, Evansville, etc. Book 


wy TRUCK & CAR DISTRIBUTORS 
WHO WANT MORE AND 
BETTER BUSINESS AFTER 


VICTORY 


45 


is headquarters in De- 
Hotel Peabody in 


Cadillac 
troit and 
Memphis. 
o > 
F. GOODRICH CO. has re- 
. cently gotten out a tire manual 
for the U. S. Army Training 
Schools that should be in every 
truck dealers shop. It is chuck 
full of important and useful data, 
on tires and accessories, carrying 
capacities and data on how each 
type of tire is built. 
* * + 


ORREST AKERS and the boys 

at Dodge are proud of the 
fact that they are more than 1,000 
vehicles ahead of their military 
schedule—and rightly so. Since 
1939 this plant has turned out more 
than 340,000 trucks for this coun- 
try and its allies—which is doing 
right well by GI Joe, I'd say. 

* > 


ARLY last spring James Oden, 
a Washington artist, brought 
together a very interesting collec- 
tion of pictures of trucks in all 
phases of our war service for the 
American Trucking Assns. Oden 
died while the booklet was in prep- 
aration, but it eventually has hit 
the mail. 
“Trucks Go To War” is interest- 
ing reading, as its shows a goodly 
number of phases of wartime use. 
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If you are beginning to feel that you deserve 
greater opportunity in the busy years ahead of you 
and want to diversify in the postwar period by 
adding a new line that will successfully increase 
your volume. ... 


If you have the eapacity to handle our famous 
quality tires and tubes on a direct-from-factory 
sales plan.... 


this is a good time for us to get better acquainted 
with each other! 


FOR TODAY ... We have manufactured quality tires and tubes 
for 32 years and enjoy an excellent reputation for fair play and 
square dealing among Independent tire distributors the country over. 


Right now we are supplying our established accounts with as much 
merchandise as can be permitted under strict military production 


requirements. 


Extensive additions to our factories are being erected 


where additional new machinery and equipment will be in operation 
for greatly expanded tire production. 


Our enlarged manufacturing capacity will provide increased volume 
for essential civilian users in proportion to present military demands. 


FOR TOMORROW ... We are laying down a pattern of choice 
distributorships for direct-from-factory operation After Victory. 


If you have the capacity to buy direct-from-factory and to deal 
capably in tires in a logical trading area surrounding your place of 


business . . . write us today. 


Your letter now, will help bring us closer 


together for your greater security and profit tomorrow. 


THE ARMSTRONG RUBBER COMPANY 


GENERAL OFFICES AND PLANT— 
450 ELM ST., WEST HAVEN 16, CONN. 
SOUTHERN PLANT IN NATCHEZ, MISSISSIPPI 





Travel by Bus 
Topping All 
Previous Highs 


NEW YORK—Despite record- 
breaking gains in passenger totals, 
the possibility of serious curtail- 
ment of essential bus transporta- 
tion in the United States by late 
summer or early fall seems un- 
likely, according to R. A. Hauer, 
vice-president of Mack Trucks bus 
division. Bus passenger totals, 
meanwhile, are expected to con- 
tinue their record-breaking up- 
swing during the remainder of the 
year. 


The present near-crisis has been 
shaping up for the past seven 
months, the Mack executive says, 
even though the bus industry had 
thought itself well over the trans- 
portation hump. During the latter 
half of 1943 the number of riders 
began to drop, and bus operators 
breathed easier. However, in 1944 
the rider rate started a rapid climb 
and each successive month has set 
a new passenger record. 


During June, Hauer points out, 
the transit industry carried 1,905,- 
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BACK IN THE MIDDLE of the last century, right in the vicinity of 


where this f' 

and perished of starvation. But, 
Trailers, owned and operated b 
food to camps on their schedule 
in the whole Southwest. 


cture was taken, the emigrants 
here are a fleet of eight bi 


d off into Death Valley 


Fruehauf 


turne 


Nevada Consolidated Fast Freight, rushing 
wartime service over the most difficult route 
The trailers are carrying butter, vegetables, meat, 


fruit, all kinds of perishables to war workers and Army camps in southern 
Nevada, and returning with precious magnesium ingots for Los Angeles plane 


factories and war plants. 


Averaging 16 trips a day, 


desert highways where the temperature soars to 


they cross scorching 
120 degrees and climb 


Mountain Pass, 4,775 feet above sea level, where the mercury often drops 


to below zero. 


201,000, for a gain of 3.5 over June ; 


of 1943. Oddly enough the greatest 
acceleration was in cities between 
50,000 and 100,000 population while 


“TRUCK HEADQUARTERS” in Athens, Ga., is the excellently equipped 
establishment of College Motor Company—with 12,000 square feet and an 
organization of 20 persons. Right: J. Swanton Ivy, owner of the Company. 


Georgia Distributor 
Trebles Floor Space 
in Four Years 


COLLEGE MOTOR COMPANY, 
of Athens, Ga., is the highly successful 
“Truck Headquarters” in that city of 
about 22,000 population. J. Swanton 
Ivy, owner of the Cofipany, is a vet- 
eran of 25 years of automotive expe- 
rience—15 in the truck business. Mr. 
Ivy took on the White franchise just 
four years ago and in that length of 
time has trebled his floor space devoted 


to truck sales and service. 


“There are no war plants in or near 


Athens,” Mr. Ivy said, 


- 


“and the in- 


of business.’ 


metropolitan centers with popula- 
tions of over 1,000,000 showed an 
actual decrease in traffic amounting 
to 0.5 percent. 


creased business we have enjoyed with 
the White franchise is mainly due to 
the acceptance which White trucks 
enjoy among widely diversified types 


College Motors offers its customers 
complete and modernized service facil- 
ities. ““We have been very successful 
with the White Personalized Plan,” 


Mr. Ivy said, ‘‘and many of our custom- 


ers have told us that they appreciate 


the co1iplete facilities we have for 
putting the Plan into effect for them.” 


THE WHITE MOTOR COMPANY « Cleveland 


WHITE PERSONALIZED SERVICE is a Plan which only White 
Dealers can offer. Highly commended by the O. D. T. as an effective 
truck conservation measure, it is another example of White's leader- 
ship in “taking care” of the needs of truck owners and providing 
the special means for Dealers’ success in these times. 


For Clarity’s Sake... 
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In Royalty Dispute 


DETROIT.—In order that there 
may be no misunderstanding as to 
Timken’s position throughout the 
controversy, culminating in the de- 
cision of the third United States 
Circuit Court of Appeals in the case 
of Timken-Detroit Axle Co. vs. 
Alma Motor Co. handed down Aug. 
7, 1944, Walter F. Rockwell, presi- 
dent of Timken-Detroit, outlined 
last week the history of the 
controversy. 

“The Alma Motor Co. owns Rug- 
gles et al Patent No. 2,073,044 cov- 
ering certain auxiliary transmis- 
sions or transfer cases,” Rockwell 
said. “As of May 16, 1938, Timken 
executed as a compromise a non- 
exclusive license under the Ruggles 
et al patent agreeing to pay a 
royalty on all transfer cases sold 
by Timken covered by the patent. 

“Timken paid royalties pursuant 
to this license agreement but Alma 
took the position that Timken owed 
royalties on practically all of the 
transfer cases manufactured by 
Timken including those purchased 
by the government clearly not cov- 
ered by the patent. 

“Pursuant to the government’s 
suggestion on Jan. 23, 1941, Timken 
filed a declaratory judgment action 
in the United States District Court, 
District of Delaware, against Alma 
to determine on what transfer 


cases a royalty had to be paid! 


under the agreement, if any. 

“The District Court on Sept. 23, 
1942 held that a royalty was due to 
Alma on the T-32 type Timken 
transfer cases but not on the T-79 
type transfer cases (Timken’s large 
production in suit) saying that 
Timken could not contest the 
validity of the patent but that the 
T-79 type of transfer case was not 
covered by the patent. 

“On July 28, 1943, the War 
Department’ intervened, issuing 
Royalty Adjustment Order W-3 di- 
recting Timken to pay Alma no 
royalties on transfer cases sold to 
the government under the author- 
ity of the Royalty Adjustment Act 
of 1942, Public Law No. 768. 

“At a hearing held pursuant to 
the provisions of the Royalty Ad- 
justment Act, it was decided that 
no royalty was due to Alma on 
transfer cases sold to the govern- 
ment as the patent was invalid. 

“Alma appealed to the Third 
United States Circuit Court of 
Appeals on the grounds that, first, 
the decision of the hearing com- 
mission that the patent was invalid 
was improper on the basis that the 
act was unconstitutional and, sec- 
ond, to reverse the decision of the 
District Court that the Timken 
T-79 type cases did not infringe 
the Ruggles et al patent. 

“The Court of Appeals upheld the 
constitutionality of the act. 

“It will thus be seen that Tim- 
ken’s position has consistently been 


Branch Improved 


By International 


DENVER. — Truck headquarters 
of the International Harvester Co. 
here are now all under one roof. 
All truck branch operations—shop 
service, parts, sales, new and used 
truck sales, billing and accounting, 
are now taken care of in the same 
building. 

Those in charge are I. A. Leim- 
brook, branch manager; M. W. 
Jones, manager of retail sales; Dale 
Frey, service manager, and George 
Gibbs, parts department manager. 


Clark Tructractor 


Wins 2nd Star 


BATTLE CREEK, Mich.—The 
Clark Tructractor division of Clark 
Equipment Co., manufacturers of 
Ford trucks and industrial trac- 
tors, has won for the third time 
the Army-Navy E, the company 
was notified last week. 

“In maintaining the fine record 
which first brought you distinc- 
tion,” the War Department letter 
said, “you have set an inspiring ex- 
ample for your fellow Americans 
on the production front.” 


“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 


that the government should not.be 
required to pay royalties to patent 
owners on material sold to the gov- 
ernment for the prosecution of the 
war.” 

In this connection, Rockwell 
stated, “As early as 1940, long 
before the enactment of Public Law 
768 and even before this con- 
troversy arose, we _ voluntarily 
granted to the government a 
royalty free license to manufacture 
or have manufactured products 6f 
Timken’s design covered by Tim- 
ken controlled patents. ‘ 

“The only royalties which ‘we 
have collected on material sold to 
the government for the prosecu- 
tion of the war were royalties owed 
by Timken to its licensors. How- 
ever, an arrangement has been 
worked out by the government and 
Timken with the cooperation of 
Timken’s licensors and customers 
whereby even these royalties are 
not now being collected from the 
government and whereby all royal- 
ties collected in the past will be 
refunded to the government. 


Mack Names 3 
To Managerships 


NEW YORK. — Appointment of 
three new district managers of 
the Mack Truck Co., has been 
announced by F. F. Staniford, pres- 
ident of Mack International Motor 
Truck Corp. 

In the northeastern division E. 
W. Turnbull, formerly assistant 
division manager, takes over the 
Akron branch as district manager, 
while E. W. Atherton, formerly 
manager in Akron, assumes thew 
duties of district manager in the 
division’s Albany branch. In the 
southern division, J. A. Basclé, 
formerly a marine engine sales- 
man for Mack, is district manager 
of the New Orleans branch. The 
appointments became _ effective 
July 1. 


Tire Shortage Halts 


N. H. Bus Excursions 


MANCHESTER, N. H.—(UTPS) 
—The Checker Cab Co., which has 
been running bus excursions to 
Hampton Beach on Sundays and 
holidays, has cancelled the service 
on orders from the Office of 
Defense’ Transportation. 

The ,ODT officials said the criti- 
cal shortage of truck and bus tires 
prompted them to take the action. 
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FORT SHELBY 


J. E. Frawley, General Manager 
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14,466 Trailers Are Set 
For First Half of 


"4.5 
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Trailer, 22; Carter Mfg. Co., 111; 
Cochran & Celli, 11; Continental 
Trailer & Equip., 1; Corbitt Co., 
The., 50; Dart Truck Co., 6; De- 
troit Trailer Co., 1; Doane Motor 
Truck Co., 7; Dorsey Brothers, 63. 

Edwards Iron Works, Inc., 70; 
Evans Welding & Mfg. Co., John, 
23; F.A.B. Mfg. Co., 9; Farmer's 
Lumber & Supply, 5; Feigelson Co., 
1; Ft. Smith Structural Steel, 46; 
Frost Trailer Co., 10; Fruehauf 
Trailer Co., 4,660; Gramm Truck & 
Trailer Corp., 209; Hayes Freight 

Lines, Inc., 11; Herman Body Co., 
38; Highway Trailer Co., 645; 
Hobbs Mfg. Co., 434; Hyde Corp., 
226; Kentucky Mfg Co., 106; Ken- 
worth Motor Truck Co., 7; Key- 
stone Trailer & Equip., 73; King- 
ham Trailer Co., 414; Krieger Steel 
Sections Co., 115. 

Lufkin Fdry. & Machine Co., 
50; McCabe-Powers Auto Body, 12; 
McKay Mfg. Co. John A., 9; 
Mechanical Handling Systems, 20; 
Meili-Blumberg, 2; Nabors Co., 
W. G., 398; Ohio Body Mfg. Co., 19; 
Omaha Standard Body Corp., 90; 
Oneonta Linn Corp., 2; Pike Trailer 
Co., 33; Premier Mfg. Co., 5; Reli- 
able Automotive Co., 9; Reliance 
Trailer & Truck Co., 72; Spencer 
Trailer Co., 40; Springfield Auto 
Works, Inc., 20; Standard Trailer 
Co., 38; Steel Products Co., 103; 
Strick Co., 134; Superior Trailer 
Mfg. Co., 150. 

Timpte Brothers, 18; Trailco 
Mfg. & Sales Co., 3; Trailer Co. of 
America, 1,344; Transamerican 
Freight Lines, 9; Transit Trailer 
Co., 2; Truck Engineering Corp., 
94; Truck & T railer Equip. Co., 
2; True Trailer & Equip. Co., B. C., 
4; Utility Trailer Mfg. Co., 187; 
Utility Trailer Works, Inc., 100; 
Veenema & Wiegers, Inc. 16; 
Walsh Body & Trailer Co., 
Weber Trailer & Mfg. Co, 41; 
Wentworth & Irwin, Ine. 13; 
Williamson Auto Body Co. 3; 
Wilson Body Co., 28; Winter-Weiss 
Co., 17. 

The reduction in the number of 
tires each trailer manufacturer 
is authorized to receive for the 
third quarter of 1944 is given in 
WPB 37238, which limits the use 
to approximately two-thirds of 
the number of tires originally 
allocated for new trailer produc- 
tion. 


This order means that on new 
trailer purchase orders for trailers 
built in this third quarter period, 
the purchaser will have to satisfy 
ODT that he has no extra tires in 
stock that can be used on the new 
trailer or he won’t be able to get 
tires on the trailers he buys. 

ODT requested WPB to make the 
one-third tire cut on trailers in 
such a way as to cause the least 
slippage in trailer production 
schedules and had further sug- 
gested that a directive be issued 
specifying that no more than two 
tires per axle be furnished. J. E. 
Graham asked for advice on this 
suggestion from the industry, as 
represented at the Production Con- 
sultants committee in Chicago on 
Aug. 7. The advice of the industry 
was expressed in the following 
resolutions which were voted by 
the committee: 

“In view of the critical tire 
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Change in Protective 


Truck Coating Urged 


WASHINGTON.—A proposal that 
the phthalic anhydride content of 
alkyd resins, used in the manufac- 
ture of protective coatings for 
trucks, buses and _ agricultural 
equipment, be reduced from the 
present 33 percent maximum to 20 
percent has been advanced as a 
conservation measure by members 
of the Alkyd Resin Industry Ad- 
visory Committee, the War Produc- 
tion Board reported last week. 

Members of the committee also 
recommended that further expan- 
sion of phthalic anhydride produc- 
ing capacity be instituted, express- 
ing the belief that the present ex- 
pansion program would no more 
than cover the increased require- 
ments of the military. 


“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 


shortage as outlined by the Office 
of Defense Transportation 
through John E. Graham of the 
War Production Board at the 
meeting of the Truck-Trailer 
Production Consultants Commit- 
tee in Chicago on Aug. 7, and 
because the Office of Defense 
Transportation asked this com- 
mittee for a recommendation as 
to the proper use of the avail- 
able tires for the maximum bene- 
fit to the war effort, the Truck- 
Trailer Production Consultants 
Committee unanimously recom- 
mended that: 

“1. The truck and truck-trailer 
manufacturers be permitted to 
equip all vehicles with the number 
of tires required for the most 
efficient operation of a unit. 


‘Tenn. Reroutes 


‘Dairy Trucks 


MEMPHIS, Tenn.—A dairy in- 
dustry transportation plan which 
| will utilize motor vehicles, service 
and equipment in the transporta- 
tion of Grade A raw milk from pro- 
ducers in Tennessee and Mississippi 

‘+ to the processing plant here goes 

linto effect Aug. 1, R. T. Lawrence, 

-_ |district manager of the Office 

" |of Defense Transportation, has 
= announced. 

Trucks will be rerouted. Ap- 

= | proximately 593 truck miles will 
= | be saved a day. 


& |Truck Workers Get 


ABOVE IS A Federal C-2 wrecker which is doing such an outstanding job Raise in Memphis 


in the repair of Flying Fortresses at American Army Air Force fields in | 
Large numbers of the wreckers have been built for the 


England. 
Forces by 


he has on hand, and ODT shall 
determine whether the _ vehicle 
mentioned above shall or shall not 
be equipped with tires by the 
manufacturer. 


“It is the unanimous opinion of 


Federal Motor Truck. 


“2. It is suggested that ODT re- | the Truck-Trailer Production Con- 


quire the applicant to file an 
affidavit with his application for a 
new truck, truck-tractor, or truck- 
trailer, as to the number of tires 


sultants committee that the above 
recommendations will bring about 
the maximum production of trucks, 
truck-tractors, and truck-trailers.” 


MEMPHIS, — A three-cent-an- 
Air | hour wage increase has been grant- 
| ed city drivers, dockmen and help- 
|}ers of 26 Memphis trucking com- 
To Handle Mack Trucks | panies by the War Labor Board. 
FLORA, Ill. — The Ogle Motor Co., | Checkers were given two five 
of Flora, has been appointed official | cent increases, effective at the same 
Mack Truck dealer. time. City drivers now draw 65 
cents an hour; dockmen and help- 
ers 56 cents and checkers 68 cents 
The raise is the second allowed by 
the WLB this year. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


Bus Depot Opens 
ROCKWOOD, Tenn. — Rockwood's 
new bus terminal, which cost $10,000, 
held its opening last week. James R. 

Allen is in charge as manager. 


yiCTORY Mea 
RETREAT 7 


Will 


Do YOU REALIZE that when the day of victory arrives many 
Truck-Trailer operators hauling food for your table may be 
forced to cut their loads in half? 


Sounds ridiculous, doesn’t 


it? But, this is exactly what 


would be required of them after V-Day in the State of 
Kentucky, for example, unless in the meantime more liberal- 
ized laws, which were adopted “for the duration only”, are 


made permanent measures. 
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Figures are based on a practical estimate of gross weight 
allowances for a 3-Axle Truck-Trailer. 


Gross-weight limit 
still on statute books. 


FRUEHAUF TRAILER COMPANY ~- 


Temporary war-time 
allowance. 


Bx J 


World’s Largest Builders of Truck-Trailers 


Yet, Kentucky isn’t the only State with restrictive laws 
which have been modified to meet Army and Navy requests 
for the free flow of war materials across State lines. There 
are 17 other States whose liberalizing laws have not as 
yet been made permanent. 


In addition to the States listed, seven—Connecticut, Dela- 
ware, Indiana, Iowa, Maine, Massachusetts and North Dakota 
—have temporarily lifted other restrictive size and weight 
laws for the duration. 


It is logical to assume that those who were responsible 
for the spawning of the hodge-podge of crippling laws in the 
first place, will be interested in seeing that the shackles are 
once again clamped on, in an effort to strangle highway 
transportation. 


How would the restrictions of a back-sliding State affect 
you? Here is the answer: 


Anything which hampers the efficient operation of motor 
trucks and trailers, regardless of which State applies the 
restriction, takes dollars out of your pocket—because trans- 
portation charges are in the price you pay for the food 
you eat, the clothes you wear and the other goods you buy. 


AMERICA MUST NOT RETREAT 


What can you do about it? You can insist to your Congress- 
men and your Legislators that the more liberal uniform war- 
time size-and-weight standards for Truck-Trailers be adopted 
as permanent law, and that all other regulations which are 
not in the public interest be entirely eliminated. 


Removing trade barriers for the duration is vital. But, 
that’s not enough. They should be removed permanently! 


Send for the interesting booklet “Are the 
United States United?” (third edition) or pick 
up a copy at your nearest Fruehauf Branch. 
Know how your State stands on the sub- 


ject of trade barriers. It’s important to you. 


Service in Principal Cities 


DETROIT 32 
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Handicaps Overcome... 
Truck Livestock Hauls 


2% Over ’43 Mark 


CHICAGO.—Despite the wartime 
handicaps encountered by commer- 
cial vehicle operators, motor trucks 
during the first six months of this 
year accounted for 59.1 percent of 
the livestock hauled to market, as 
against 57 percent for a like period 
last year, a survey just completed 
reveals. 

The increase was notable also in 
the number of meat animals trans- 
ported from farm to market and 
packing plants, totaling 29,480,000 
cattle, calves, hogs, sheep and 
lambs, as compared with the pre- 
vious best record of 22,665,000 made 
during the first half of 1942. 


Operators and farmers hauling 
livestock agreed, according to the 
survey, that their record would 
have been even more outstanding 
except for a shortage of vehicles 
and of drivers experienced in han- 
dling animals. 

Added to these woes, they said, 
was a scarcity of good mechanics 


and difficulty in securing enough 
repair parts and tires, causing de- 
lays in truck transportation. 


License Fees Out 
On Dakota Farms 


PIERRE, S. D. — Gov. M. Q. 
Sharpe has issued an executive 
order exempting motor vehicles and 
other equipment used during the 
1944 harvest and threshing season 
in South Dakota from state license 
fees. 

In effect renewing a similar de- 
cree issued last year, the order is 
effective from July 1 to Dec. 1. 
The order covers machinery pass- 
ing through the state for operation 
in another state as well as equip- 
ment used in South Dakota. It bars 
movement of harvest and thresh- 
ing implements on highways from 
one hour after sunset to one hour 
before sunrise daily. 


TYPE BR BODY 


Side-braced contractor’s dump body. Note “loose link upper hinge 
and pin assembly,” box shaped corner posts and heavily braced box 


type tail-gate. 


DIRECT LIFT HOISTS 
Models 36, 36-7 and 37. St. 
Paul’s three Direct Lift Hoists 
feature low mounting heights. 
Dumping capacities from 1% 
to 3 yards. 


DOUBLE ARM HOISTS 
Models 46, 47-7, 47 and 53. 
Low mounting Double Arm 
Hoists furnished in four sizes 
for bodies 7’ to 11’, 


no profit in 
equipment that is tied 


up for repairs. Through 32 


years, 


contractors, 


engineers and 


dealers have known St. Paul units for long life 
with a minimum of repairs or replacement. 


ST. PAUL HYDRAULIC HOIST CO. 


EXPORT DEPT: 431 


SOUTH DEARBORN STREET 


Chicago, I11., U. S.A. Cable Address: Hoist, Chicago 


TYPE 654 BODY 


Heavy duty contractor's body 
built over two heavy I-beams. 
Husky side-braces. Standard 7’ 
to 12’ lengths. Standard 5’-6” 
to 7’ widths, 


HEAVY DUTY HOISTS IN THREE SERIES— 
ALL ADAPTED TO TYPE 654 BODY 


MODEL 95 HOIST derives tremendous 


lever action on lifting arms. 10 
inch cylinder. Dumps loads up 
to 10 yards. 


MODEL 85 HOIST, similar 
in design to the Model 95, is 
used with bodies up to six 
yards capacity. 


MODELS 6 and 7 HOISTS 
feature powerful wedge-roller 
action and high dumping angle. 
Capacities, six to eight tons. 


ST. PAUL HEAVY DUTY 


HI-DUMPERS (For Major 
Rock and Earth Removal.) 
Extremely high dumping angle 
(70°) of these Models 92 and 
102 Hoists raises body past its 
center of gravity, but don’t 
worry. It can’t tip! St. Paul 
Hydraulic check prevents shock 
and Power Down feature quick- 
ly returns body to its original 
position, 


Type 673 Rock Body, ca- 
pacities 4 to 10 yards, is 
made of %” plate with I- 
beam braces around the out- 
side. Scoop end permits in- 
creased load, dumps clean 
with load unobstructed. 


lifting power through 


THIS IS the four-ton axle carrier assembly line at Reo. 
“dollies’’ travel on a circular track and 
work table which holds housings for both rear and front axles. 
can be revolved to any position on the dollie to 
The line is 100 feet long an 


in the housing. 


The carts or 
are hand operated. The dollie is a 
The work 
as the men assemble gears 
the space from the center 


table, ——'t the gears, to the outside is 12 feet, which makes for speed 
8 


as the unit 


completed in limited space. 


Reo Prepares Plant to Build 


Axles, Transmissions 


LANSING.—As a major move in 
speeding up the nation’s production 
of military vehicles, so vital in the 
prosecution of the war, more than 
236,525 square feet of floor space 
in the plant of Reo Motors, Inc., 
here, has been converted to the 
manufacture of special axles and 
transmissions. This new activity 
involves a considerable expansion 
of production facilities and the 
employment of more than 1,000 
workers, many already on the job. 

This is part of the big ordnance 
program for production of com- 
ponent parts for use by Reo, as 
well as other major truck manu- 
facturers, in the nation’s gigantic 
wartime truck building activity. 
Axle and transmission assemblies 
are now rolling off the lines on a 
schedule which calls for a gradual 
stepping up until peak output is 
reached. 

Products being manufactured are 
front power-driven axles and 
tandem rear axles. Both of the 
tandem axles are powered and 
designated as “front rear” and 
“rear rear.” 

It is noteworthy, in connection 
with Reo’s preparations for axles 
and transmission manufacture, that 
complete conversion operations 
were accomplished and production 
was actively under way in four 
months’ time. It was late in Janu- 
ary, 1944, when the “go” sign was 


Ath Dimension--Sealed Beam’s Big Drive | al 


Extensive 

“The biggest, most concentrated 
advertising program in _ Sealed 
Beam history” will be launched by 
General Electric lamp department 
on Oct. 1. Both magazine and air 
lane mediums will be used exten- 
sively to drive home the G-E 
Mazda lamp Sealed Beam story. 

Advertising will appear in 

seven national magazines. Eleven 
full pages in these mediums, with 
a total circulation of more than 
20,000,000, will remind motorists 
to pay heed to  headlighting 
needs, will urge them to buy new 
G-E Mazda Sealed Beam lamps 
and adapters. Headlight aiming 
will be stressed. 

Automotive dealers, it is felt, will 
want to order supplies of the prod- 
uct at an early date to assure 
cashing in on the tremendous 
program. 

Tying in with the magazine ad- 
vertising, an increased number of 
G-E Sealed Beam commercials will 
be put on the air Sunday nights as 
part of the Lamp department’s 
All-Girl Orchestra radio program. 


Combating Turnover 


A four-point plan to combat 
labor turnover in plants producing 
war materials and essential civilian 
goods has been developed by the 
War Advertising Council. The plan, 
embodied in a booklet for dis- 


tribution to war plants throughout | 


discards theoretical 


the country, 
to the problem and 


approaches 


deals with specific actions taken | 


by plants of all kinds. 





received, and in the month of June 
Reo reached volume production on 
transmissions while axle produc- 
tion started in July. 

The speed and efficiency with 
which conversion was accomplished 
and the production program got 
under way was due in large meas- 
ure to the wholehearted assistance 
of ordnance department officials 
and civilians in the Lansing area. 
Through their close co-operation, 
the finest and most modern tools 
and machinery have been installed 
in an incredibly short time. These 
include special lathes, grinders, 
milling machines and an extensive 
array of other types of equipment. 

Giant boring machines, some re- 
quiring two flat cars to transport 
each unit, are now in operation. 
All tooling, jigs and fixtures have 
been individually designed to over- 
come the critical manpower 
shortage. 

The new activity has necessitated 
complete revamping of the heat 
treat division. An entirely new 
system of carborizing and heat 
treatment of machine blast equip- 
ment is being installed while 
quenching machines are being en- 
larged and improved. Also under 
construction are new conveyor 
lines. Seventy-five additional work- 
ers will be needed to staff this 
new and thoroughly modern 
department. 


Initial step in the plan is a 
questionnaire, to be filled out 
anonymously, directed to all 
plant employes to ascertain why 
workers quit or are dissatisfied. 
The second step is the use of 
these replies to promptly correct 
grievances and friction. 

Plants are urged as a third step 
to continue to collect facts, as the 
first questionnaire will not give 
all the data necessary to maintain 
a complete anti-turnover program. 
Also, it was pointed out, changing 
conditions necessitate keeping 
abreast of the shifting viewpoint 
of employes. Fourth step in the 
program is a definite program to 
keep new workers on the job by 
making a special effort to hold 
them until they grow accustomed 
to their tasks. 


Scragg a Major 

George H. Scragg, director of 
advertising and sales promotion for 
White Motor Co., has been ad- 
vanced from the rank of captain 
to that of major in the Civil Air 
Patrol, and made public relations 
officer of the Ohio Wing. 

Announcement of the promotion 
comes from Col. George Stone, 
Ohio wing commander, Columbus. 
Maj. Scragg will carry out the 
duties of his new state organiza- 
tion post while maintaining resi- 
dence in Cleveland. 


Battery Campaign 

A national and farm paper maga- 
zine advertising 
soon get under way sponsored by 
Auto-Lite Battery Corp., it is an- 


campaign will | 





TRUCK SECTION 


Hedner Explains 
How to Lessen 


Detonation 


DETROIT.—To combat excessive 
detonation sometimes called spark 
knock or ping in car and truck 
engines caused by the _ reduced 
octane rating in present-day grades 
of gasoline available for civilian 
use, Ed Hedner, national director 
of Chevrolet service, issued last 
week detailed instructions to the 
field on how to make the necessary 
adjustments in the ignition-timing 
system. 

“Excessive detonation is  ex- 
tremely harmful to the engine, 
especially to cylinder-head gaskets, 
spark plugs and bearings,” Hedner 
warned. “In order to save wear 


and tear on the engine, to save , 
precious gasoline, and to eliminate” 


the annoying detonation, the car 
owner should consult a_ skilled 
technician who is experienced in 
making these timing adjustments.” 

The reduction in the octane rat- 
ing of standard and premium 
grades of gasoline was ordered as 
a wartime conservation measure by 
the Office of Petroleum Co-ordina- 
tor for War. Many car owners 
switched to premium grade gaso- 
line to avert detonation. Now, @ 
new order by the O.P.C. has re- 
duced the output of premium grade 
gasoline available for civilians to 
save tetraethyl lead. 

“This makes adjustment of the 
ignition timing of paramount im- 
portance,” Hedner pointed out. 


® 
Tires 
(Continued from Page 1) 


on jobs which have been changed 
and on which no new incentive 
rates have been adopted has been 
found to decrease worker produc- 
tivity from 30 to 60 percent. 

3. Absenteeism. 

4, Failure to make greater use of 
women on jobs now being per- 
formed by men. 

5. Lack of streamlined produc- 
tion scheduling and controlling of 
materials flow. 

6. Manpower turnover. 

7. Inadequate training of both 
supervisory personnel and union 
committeemen. 

8. Insufficient cooperation in 
labor-management handling of 
complaints and grievances. 

The survey also certified a need 
for an additional 1,446 male work- 
ers in the tire program. It was 
added that WMC recruiters had 
been sent into 14 Southern states 
to enlist manpower. 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 


nounced by W. E. Blank, manager 
of replacement sales. 

The advertisements will be multi- 
colored and will be the largest 
campaign ever sponsored by Auto- 
Lite batteries. Tie-in stickers fea- 
turing the advertisements also will 
be distributed to dealers, Blank 
said. 

e 


Wertz Honored 
Herb Wertz, Toledo Steel Prod- 
ucts Co. advertising manager and 
senior director of 
the National In- 
dustrial Advertis- 
ers Assn. hag 
been elected 
president of To- 
ledo Industrial 
Marketers, the 
local NIAA chap- 
ter. 

The association 
has 26 chapters 
throughout the 

Herb Wertz United States and 

Canada with a 

membership of approximately 2,600 
advertising executives. 


Named Counsel 

Kerkling & Co., Bloomington, 
Ind., has appointed Behel and 
Waldie and Briggs, Chicago, to 
direct its advertising account. 

Cc. J. Freeman, sales manager, 
stated that his company’s program 
will be augmented to provide sub- 
stantial promotion for K & W 
radiator seal in addition to K & W 
metallic seal and K & W licensed 
mechanical method of repair for 
cracked cylinder heads and blocks. 


. 


= 
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pgislative Whip... 


| Penna. Dealers Favor 
aclory Conferences 


(Continued from Page 1) 


night” interlopers whose inexperi- 
nce and desperation so often lead 

o the breaking down of legitimate 
merchandising and the resulting ill 
Will of the public due to lack of 
adequate service in_ territories 
here such weakness prevails. 

* * * 

“Question No. 13—And, if the 
apital requirements are met, do 
ou think it should be agreed that 
a@ proper potential exists for the 
@marning of a fair return in an 
Average year? 

“Answer No. 18—Yes—97%. No— 


O- 

“The answer to this question in- 
dicates that practically all dealers 
eel IF their local competition is 
strongly financed and established, 
he resulting business will produce 
Adequate profit for all—and the 
public will be well served and 
satisfied. 

* * * 


“Question No. 35—Do you believe 
n factory-owned and/or subsidized 
dealerships? (This does NOT in- 
clude legitimate dealers who may 

financed by factories, finance 
“companies or banks.) 

“Answer No. 35—Yes—3%. No— 
7%. 

“Question No. 36—Is this unfair 
competition, and hazardous. to 
your investment? 

“Answer No. 36—Yes—90%. No— 
0%. 

“The answers to Questions 35 
and 36 reflect the practically unani- 

ous opinion of dealers AGAINST 
so-called ‘subsidized’ dealerships. 
This unanimity is probably based 
on the belief that such operations 
can, and in many cases do, take 
advantage of their connections to 
over-allow’ on used cars, to ‘over- 

‘advertise,’ to force sales volume 
for a specified make of car by 
bffers which self-financed dealers 
cannot legitimately meet. Such un- 
air competition can be disastrous 
o an otherwise equitable local 
situation. 

* + * 

“The questions of the mainte- 
nance of factory established prices 
s very closely related to the legiti- 

acy of competition in the aver- 
age dealer’s mind. The following 
uestions and answers show how 
mportant the maintenance of price 
is to dealers: 

“Question No. 88—Do you be- 
ieve in maintenance of factory 
established prices on: 

Yes No 


7% 
7% 
3% 


(a) Cars 
b) Trucks 
Xc) Parts 
(d) Accessories ‘95% 5% 
“Tied in with dealer thinking on 
brice maintenance is the question 
of factories selling their products 
DIRECT to some selected consum- 
‘ers ... ata discount. What dealers 
think of this practice is reflected 
their answer to Question No. 16: 
“Question No. 16--Do.‘you ap- 
prove of your factory selling their 
broduct to anyone other than their 
established dealers, such as has 
peen done in the past, to Federal 
overnment and_ sub- divisions 
thereof, to fleet owners, etc.? 
“Answer No. 16—Yes—11%. No— 
B9%. 
* * * 


“In addition to having definite 
deas regarding the sale of new 
cars and trucks to other than 
stablished outlets, dealers also 

“feel very strongly on the sale of 
parts and service labor, as the fol- 
owing questions and answers will 
show: 

“Question No. 28—Do you, or 
your factory set the rates at which 
you sell repair labor? 

“Answer No. 23—(a) Factory 
Suggested, 38%. (b) Your own 
rate, 62%. 

“Question No. 22—Do you believe 
our factory should publish repair 
rates and require you to sell at 

eir suggested rates, by furnish- 
ng fleet owners and others copies 
of such rates? 

“Answer No. 22—Yes—14%. No— 
86%. 

“Question No. 20—Do you favor 

e factory having the right to say 
at what price you should sell re- 
pair labor? 

“Answer No. 20—Yes—15%. No— 
85%. 


“Question No. 24—Do you believe 
your factory should have the say 
as to who should receive discount 
on parts installed in your shop? 

“Answer No. 24—Yes—7%. No— 

98%. 
“Question No. 25—Should your 
factory tell insurance companies 
and fleet owners that they are en- 
titled to receive a discount on parts 
installed in your shop, and thus 
commit you to give it? 

“Answer No. 25—Yes—3%. 
97%. 

“Question No. 26—Do you believe 
your factory should have the say 
as to discount to be given whole- 
sale parts buyers, on parts sold 
over the counter? 

“Answer No. 26—Yes—14%. No— 
86%. 

“Question No. 19—Do you sell 
labor on (a) straight hourly basis, 
44% or (b) flat rate, 56%? 

“Question No. 28—Do you think 
the factory and the distributor 
should cooperate with the dealer in 
disposing of his inactive parts? 
(Such as informing you of the 
names of other dealers when they 
order from factory what you have 
in stock.) 

“Answer No. 28—Yes—95%. No— 
5%. 

* * * 


“Indirectly tied in with these 
questions on parts and service is 
the problem of a dealer collecting 
a ‘service’ charge from outside 
dealers selling a car into the local 
dealer’s territory. Opinion on this 
subject is reflected as follows: 

“Question No. 17—Do you favor 
a service charge to be paid by 
dealers delivering cars of your 
make in your territory? 

“Service charge’ was intended 
to refer to infringements. Facts 
indicate this question was not’! 
clearly understood by many dealers 
which explains the seemingly high 
negative vote. 

“Answer No. 17—Yes—79%. No— 
21%. 


No— 


* * *€ 


“In controlling the business oper- 
ations of a: dealership, the advan- 
tages of UNIFORM accounting pro- 


cedures are .obvious. Such uni- 
formity could be just as helpful to 
dealers, regardless of the make of 
car sold, as it could to Government, 
to factories, or to anyone else. 
Dealer thinking on this subject is 
shown by the following: 

“Question No. 33 (b)—Do you 
prefer a uniform system which 
may be prepared for the industry? 

“Answer No. 88 (b)—Yes—98%. 
No—2%. 

“Question No. $2—Does your fac- 
tory require you to use their form 
of accounting statement? 
a No. 32—Yes—59%. No— 

/FO+ 

“Question No. 29—Do you follow 
100% factory...accounting proced- 
ure? ft ke 
annem 29—Yes—68%. No— 

O-. : 

“Question. No. 30—Could you sug- 
gest any change in the accounting 
forms provided by your factory? 

“Answer No. 80—Yes—23%. No— 
77%. 

* * *& 

“As a direct result of a lack of 
uniformity in factory-dealer rela- 
tions in past years, current dealer 
thinking is definitely centered on 
securing improvement and relief in 
the postwar period. This thinking 
not only includes the elimination 
of many detailed practices, but also 
the changing of factory-dealer 
contracts to include specific pro- 
hibitions which would prevent re- 
currence of former troubles. Such 
dealer thinking is evident in the 
following answers: 

“Question No. 14—What change 
would you want YOUR factory to 
make in their contract or selling 
agreement? 

Yes No 

(a) More equitable con- 

tract or selling 

agreement 
(b) Repurchase clause. ..77% 
(c) Protection against un- 

fair competition with 

dealers handling the 

same make of car... .89 
(d) Right to determine 

your own policy 
(e) Protection against 


A FLEXIBLE solvent-proof hose 
known as compar is now being used 
by Pan American World Airways Sys- 
tem in the newly adopted process of 
hot-doping fabric-covered surfaces of 
B-314 flying boats. This vinyl resin 
derivitive, developed by Resistoflex 
ene Belleville, . J., has now proved 
itself to be impervious to organic sol- 
vents even at high temperatures. Two 
lines, each 50 feet in length, carry the 
hot solution from a small heating unit 
on the floor of the hangar to all parts 
of the Clipper, the second line being 
used to return unused dope to be 
reheated to 175° Fahrenheit. 


over-production and 

consequent forced 

deliveries 9% 
“The varying percentages in the 
answers of the subparts of the 
foregoing question indicate the 
degree of weight which the indi- 
vidual dealers give to the different 
problems. 

“Uppermost in the minds of 
most dealers is the need for defi- 
nite protection against the 
‘forced’ deliveries that might re- 
sult from over-production in the 
postwar period. Evidence of this 
fear is shown in the fact that 
42% of all the dealers queried 
also felt that factories SHOULD 
be controlled by Government in 
the postwar period in order to 
prevent over-production and its 
attendant evils. 

“Next in dealer desire for con- 
tract changes is a specific request 
that they be afforded protection 
against other dealers selling their 
own make of car—89% of all deal- 

ers answering want such protection, 
indicating that previous contracts 
and merchandising practices FAIL 
to give adequate protection. 

“More equitable contracts—con- 
tracts with re-purchase clauses— 
the right of dealers to determine 
their own policies—are desired by 
approximately 80% of the dealers 

answering the questionnaire. 
* * * 


“Question No. 9—Do you think 
the annual output of automobile 
manufacturers should be controlled 
by the Government after the war, 
to prevent over-production and its 
attendant evils? 

“Answer No. 9—Yes—42%. 


58%. 

“The fact that 42% of all the 
dealers answering the questionnaire 
feel that Government SHOULD 
control postwar factory output has 
deep meaning for the industry. It 
indicates a feeling of insecurity and 
discontent built up by previous 
history—a desire to saddle Gov- 
ernmental regulation upon factories 
as a punitive means of eliminating 
practices which dealers feel have 
been oppressively unfair in the so- 
called ‘normal’ years in the prewar 
period. Whether retail automobile 
dealers have any fair right to call 
for the imposition of Governmental 
regulation on the factories that 
supply them with cars is immate- 
rial—the fact that 42% of the deal- 
ers DO regard such regulation as 
necessary directly reflects mer- 
chandising practices that should 
have no place in our industry. 
This is a problem which factories 
alone can solve. Failure to solve 
it to the satisfaction of the dealers 
must inevitably result in a demand 
for Governmental intervention. 

* * * 


No— 


“In considering improved con- 
tracts and selling agreements, the 
questionnaire asked a _ three-part 
question covering specific sugges- 
tions as follows: 

“Question No. 15—What kind of 
a cancellation clause do you think 
your contract or selling agreement 
should contain? 

Yes No 
(a) Factory to assume 
all losses covered 


by liquidation 

Factory to buy back 

at cost, vehicles, parts 

and accessories 

Factory to buy back 

(less Government de- 
preciation allowance) 

all equipment (special) 
which they required 
dealers to buy % 

“The overwhelming answers to 
parts (b) and (c) of this question 
reflect the almost universal desire 
of dealers for the inclusion of such 
relief in their factory selling agree- 
ments. The less unanimous answer 
to part (a) is evidence that a 
much larger percentage of dealers 
are willing to assume what they 
believe to be a proper proportion 


of the over-all risk of the business.|. . 


* * #* 


“The natural result of dealer 
thinking on factory-dealer relations 
is evidenced not only by their de- 
sire for specific relief on the indi- 
vidual problems but also by an 
expression of opinion in regard to 
State or Governmental regulation 
which might be accepted (or even 
demanded) IF voluntary relief is 
NOT forthcoming. 

“Unquestionably, the great ma- 
jority of dealers favor direct co- 
operation between themselves and 
their factories as a means of bring- 
ing about the relief they feel essen- 
tial to their permanent welfare. 
Most dealers realize that ANY type 
or degree of ‘regulation’ imposes 
unwelcome restrictions upon free 
enterprise—yet a surprisingly large 
percentage of dealers answering 
the questionnaire seemed to feel 
that regulation might be necessary 
to force the degree of relief de- 
sired. The following analysis of 
this desire for regulatory relief 
merits intensive study: 

“Question No. 4—Do you believe 
the following should be licensed by 
the United States Government? 

Yes No 
(a) Automobile manufac- 
turers 62% 
(b) Distributors 66% 
(c) Retail dealers 67% 
(d) Sales finance 
companies 51% 
(e) National and 
state banks 46% 
(f) Small loan 
companies 48% 
“The fact that more dealers de- 


sire the Federal licensing of finance , 


companies and banks than do 
those favoring similar Federal con- 
trol of manufacturers or dealers is 
important. The comparison of the 
percentage favoring state control 
as contrasted to Federal control 
(shown in the following question 
and answers) is also indicative of 
a trend that merits close study 
and attention of both dealers and 
factories. 

“Question No. 5—Do you believe 
we should have a State licensing 
law governing the following? 

Yes No 
(a) Automobile manufac- 
turers 
(b) Factory branches... .46% 
(c) Factory repre- 

sentatives 
(d) Distributors 
(e) Distributors 

branches 
(f) Distributors 

representatives 
(g) Retail dealers 
(h) Sales finance 

companies 
(i) National and 

State banks 
(j) Small loan 

companies 36% 
“Note, as in the answers to the 
previous question on Government 
regulation, that dealer desire for 
control of finance companies and 
banks is GREATER than it is for 
similar control of either factory or 
dealer. Also that dealer desire for 
‘state’ control or licensing of fac- 
tories or dealers is 7% to 17% 
GREATER than it was for Federal 
control under the preceding ques- 
tion. This difference probably rep- 
resents a feeling that ‘state licens- 
ing’ will be fairer and less oppres- 
sive than Federal licensing—at the 
same time offering equal or su- 
perior opportunity for the contin- 
uation of individual enterprise. 

“A part of this preference for 
state licensing is also probably 
due to the fact several states 
already have seemingly satisfac- 
tory dealer-factory license laws, 
while Federal control, at least in 
peace-time, would be a_ wholly 
new and untried experiment, less 
direct and more restrictive and 
impersonal than might be expect- 
ed under state regulation. The 
fact that 50% of the dealers feel 


55% 
54% 


56% 
52% 
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state licensing might be desir- 
able is IMPORTANT particularly 
because in such states as have 
recently passed similar license 
laws, the large proportion of 
dealers who follow the desires of 
other dealers who actively pro- 
pose or sponsor such regulatory 
laws, instead of expressing their 
own non-desire for such legisla- 
tion, has resulted in practically 
@ unanimous demand for such 
state relief legislation. 
= * - 

“Tied in with these questions on 
Federal and State licensing legis- 
lation, are another series of ques- 
tions asking dealer opinion of the 
various war-time regulations im- 
posed by the Federal Government 
. particularly the continuation 
of such regulation in the postwar 
period. Obviously, the only reason 
dealers would desire a continuation 
of Governmental control in the 
postwar period would be ‘protec- 
tion’ against unfair merchandising 
practices, ‘pressure’ for volume, or 
the possible competition of unethi- 
cal dealers. 

“As in the answers to the previ- 
ous questions on Government and 
State control, the increasing per- 
centage of dealers who feel regula- 
tion of finance companies is needed 
is an outstanding indication that 
previous practices in this field have 
left much to be desired. The pre- 
ponderance of dealers who feel 
controls or rationing undesirable 
in the postwar period is evidence 
that these measures during war- 
time have been definitely oppres- 
sive. Practically the only major 
desire of dealers, as far as ‘control’ 
in the postwar period is concerned, 
is to make certain that new and 
used vehicle financing is covered— 
and, to a lesser degree, that the 
annual output of car factories is 
regulated to a point where over- 
production is eliminated. 

“Question No. 8—What regula- 
tions would you favor continuing? 
Following is a list of some regula- 
tions under which we are operat- 
ing; state whether or not you favor 
their continuance after the war. 
Price Ceilings Yes No 
New cars and trucks....29% 71% 
Used trucks 16% 84% 
New tires and tubes 29% 71% 
Used tires and tubes....18% 82% 
Parts and accessories....26% 74% 
Gasoline 28% 12% 
Wages and salary 18% 82% 
Service charges 20% 80% 
Financing Yes No 
New car terms 65% 35% 
Used car terms 65% 35% 
Open account terms 39% 
Gasoline terms 50% 
Miscellaneous No 
New car rationing 91% 
New truck rationing.... 91% 
New tire and tube 

rationing 
Used tire rationing 
Parts inventory 

limitation 


93% 
95% 


94% 


“One of the most important ques- 
tions in the entire questionnaire 
covers the continuation of Regula- 
tion ‘W.’ The large number of 
dealers desiring its continuation in 
the postwar period reflects a fear 
that elimination of such control 
would bring a return of the un- 
favorable merchandising practices 
that ran rampant in prewar years. 
In view of the efforts currently 
being made by other industries to 
secure the elimination or modifica- 
tion of Regulation ‘W,’ the entire 
automotive industry should present 
a uniform front before Govern- 
ment in securing the full continua- 
tion of the regulation as a means 
of protecting postwar business as 
indicated below. 

“Question No. 45—Would you be 
satisfied to continue operating 
under Regulation ‘W,’ which gov- 
erns Sales Finance Companies, Na- 
tional and State Banks, Dealers 
and Small Loan Companies, under 
Federal Reserve control in order 
to protect you and other dealers 
from dangerous extension of terms 
usually inconsistent with the safe 
conduct of the financial end of 
your business—if modified from 
time to time to meet changing 
conditions? 

“Answer No. 45—Yes—84%. No— 
16%. (22% of dealers finance own 
sales.) 

+ * * 

“A composite of dealer opinion 
regarding the usefulness of used 
car appraisal books is reflected in 
the following question: 

“Question No. 44—Do you think 
ANY appraisal book reflects the 
real correct market value of vehi- 
cles in your territory? 

(Continued on Page 50, Col. 3) 
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AUTOMOTIVE WASHINGTON 
Rural Revolt Brews 


On Highway Bill 


By William Ullman 
Washington Correspondent 


ACCORDING TO the Baltimore Sun, a movement has 
been started by Rep. Winter, of Kansas, to block action 
by the House Rules Committee on the pending postwar 


federal-aid highway bill. 


Apparently, says the Sun, Rep. 


Winter hopes to drum up support among his colleagues 


from 26 other states whose 


proportionate shares in the 
annual federal grants, like that of 
Kansas, would be somewhat re- 
duced by this particular bill. 

What worries this legislator, 
more than likely, is the provision 
revising the usual formula for al- 
location of federal highway funds. 
The present formula calls for al- 
lotments on a basis of one-third 
population, one-third area and one- 
third rural road mileage. The bill 
would change this to one-half 
population, one-fourth area and 
one-fourth rural roads. 

Rep. Winter is quoted as saying 
that such a change would be “a 
radical departure from .. . long- 
established policy.” He says that 
it would place ’*much greater em- 
phasis” on the “large metropolitan 
areas.” In these observations he 
is quite right, but what he ignores 
is that just such a new departure 
in policy has long been needed and 
has long been advocated by impar- 
tial highway and traffic experts. 

The reasoning behind that pro- 
posed shift in policy is summed 
up in an analysis of the role 

of the _ federal 

~ government in 

highway develop- 

ment which was 

prepared’ earlier 

this year by 

the Automotive 

Safety Founda- 

tion for the Sen- 

ate Postwar Plan- 

ning Committee. 

This has_ been 

printed as a for- 

Uliman mal Senate docu- 

ment to serve as 

a guide for current congressional 
thinking on the subject. 

For at least 20 years, the report 
points out, federal-aid funds have 
been spent primarily for rural 
roads improvement. Yet during 
this period, particularly during the 
last decade, “the growth of urban 
vehicle. registrations and the con- 
centration of traffic in cities was 
rapidly shifting the most urgent 
need for highway improvement to 
the larger cities and metropolitan 
areas. 

The process has gone so far 
that “today the city and its en- 
virons constitute the most criti- 
cal areas in highway transporta- 
tion.” The so-called state high- 
way systems, in whose construc- 
tion federal funds have played an 
important part, are really not 
state systems at all. They are 
“rural systems which are con- 
stantly interrupted by weak city 
links.” 

The Public Roads Administration 
has recognized that situation; in its 
policy outline in connection with 
postwar projects it states that 
“preference will be given in the ap- 
proval of projects to those serving 
urban or metropolitan areas.” It 
remains for Congress to do the 
same. And Congress will—if, the 
Sun observes, Rep. Winter and his 
colleagues from the other 26 states 
will think less of vested sectional 
interests and more of national 
highway needs . 

a7 


* * 


Opposition Grows 


On TVA Plan 

OPPOSITION IS beginning to 
crystallize qn Capitol Hill, to a 
measure which, it is charged, would 
put the federal government in the 


manufacturing and selling business 


and establish a pattern for govern- 
ment competition with 
industry. 

The bill (S-2035) has been in- 
troduced by Sen. Hill, of Ala- 
bama. It would authorize the 
TVA to formulate a_ national 
policy for the manufacture and 
sale of fertilizer and allied prod- 
ucts. 

Opponents of the measure point 


private | 





out that while the bill only applies 
to the fertilizer industry, it is dan- 
gerous because it would establish 
a precedent and pattern for the 
government to enter into other in- 
dustries in direct competition with 


private business. 
* * * 


Renegotiation Test 


Due Sept. 27 

THE CONSTITUTIONALITY of 
the Renegotiation Act will be tested 
in a case set for hearing on 
Sept. 27. 

On Aug. 2, a three-judge dis- 
trict court in Washington re- 
fused to grant a government 
motion for a summary judgment 
against the Lincoln Electric Co. 
of Cleveland, on the firm’s appli- 
cation for an injunction to re- 
strain the Secretary of the Navy 
from forcing it to refund $3,250,- 
000 under a unilateral determina- 
tion of excessive profits on the 
company’s 1942 war business. 

When the company was re- 
negotiated, no agreement could be 
reached, and the Secretary of the 
Navy, acting under the authority 
of the Renegotiation Act of 1942, 
determined the excessive profits 
to be the amount indicated above 
and advised the company that, be- 
ginning on a certain date, the gov- 
ernment would withhold amounts 
otherwise due the company by the 
various government departments 
and would continue such action 
until the full amount determined 
as excessive had been withheld. 

* * * 


Injunction Sought 


By Lincoln Firm 

ON THE day prior to the begin- 
ning of the withholding, Lincoln 

applied for an injunction to re- 
strain enforcement of the Secre- 
tary’s order and challenged the 
constitutionality of the 1942 Rene- 
gotiation Act. Subsequently, the 
parties agreed that no amounts 
would be withheld until the appli- 
cation for the injunction had been 
passed upon. 

Thereafter, the government 
moved for dismissal of the ac- 
tion on the grounds that the com- 
pany had an adequate remedy at 
law, and that the court was with- 
out jurisdiction. After the pas- 
sage of the Renegotiation Act of 
1948, which provided that the tax 
court would have jurisdiction 
over disputes involving renegotia- 
tion, the government’s motion to 
dismiss was amended to include 
the point that the tax court had 
exclusive jurisdiction. 

In its memorandum opinion, the 
court held that the company did 
not have an adequate remedy, and 
pointed out that when the action 
was brought, the company had no 
right to go to the tax court for re- 
lief, and that a suit in the United 
States Court of Claims did not 
provide an adequate remedy. 

* * * 


Antitrust Policies 


Are Outlined 


GOVERNMENT antitrust poli- 
cies governing reconversion and 
demobilization activities and prob- 
lems of private industry have been 
outlined in an exchange of letters 
between Attorney General Biddle 
and John Lord O’Brian, general 
counsel for WPB. 

In his letter, the Attorney 
General laid down principles 
which will apply to planning for 
reconversion during the present 
war period. He says that under 
the new arrangement applying 
to WPB’s reconversion activities, 
any new joint action plans which 
WPB and industry agree upon 
for speeding reconversion should 
be first submitted to the Justice 
Department for “advice and in- 
dividual clearance.” 


THIS LARGE building has become the permanent home of T. J. O’Brien & 


Co. 


(DeSoto-Plymouth), Omaha. Covering an entire city 
contains 72,000 square feet of floor space, of which ) 
devoted to the second floor service department. 
a corner of the O’Brien used car lot. 


block, the building 
000 square feet are 
Across the street is shown 


Penna. Dealers Favor 
Factory Conferences 


(Continued from Page 49) 


“Answer No. 44—Yes—43%. No— 
57%. 

+ * * 

“Dealers have very definite opin- 
ions on the advantage of removing 
‘junk’ cars from the market as 
evidenced by their answer to the 
following question: 

“Question No. 42—Would you 
agree to sell your junkers to joint 
dealer or factory controlled outlets 
in order that these ‘vehicles’ could 
not come back on the market and 
be traded-in again to you, taking 
some of your profit each time the 
junker is traded to you? 

“Answer No. 42—Yes—93%. No— 
™ * @ @ 


“On the question of disposing of 
surplus military automotive equip- 
ment, dealer desire is represented 
in the following answers to ques- 
tion No. 48: 

“31% of the dealers answering 
favored disposition of such equip- 
ment by Government’. through 
dealer channels—5% thought the 
Government should secure open 
bids—13% would have the Govern- 
ment secure bids from factories 
only, on factory’s agreement to de- 
stroy and not re-sell the vehicles— 
50% favored having factories se- 
cure such vehicles from Govern- 
ment and re-sell through each fac- 
tory’s own dealers. 

“60% of all the dealers answering 
the questionnaire felt that the 
Government should NOT offer 
dealers any subsidy in the partici- 
pation of disposing of surplus mili- 
tary vehicles. 

s ¢ # 
Better Pay Sought 

“The desire of dealers to pay 
wages comparable to those paid 
for similar jobs in other industries 
was practically unanimous—93% 
of all answering favored such pay- 
ments. This preponderance of 
favorable answers is important be- 
cause there are a large number of 
dealers who feel the merchandis- 
ing practices and limitations now 
existant in our automotive indus- 
try have been one of the greatest 
deterrents in securing adequate 
manpower during the war period. 

Records Audited 

“The fact that 8% of all dealers 
reporting, admitted their books had 
been audited by representatives of 
the Federal Wage and Hour Divi- 
sion, gave weight to dealer argu- 
ment that their inability to meet 
competitive wage rates imposed an 
unfair handicap in the securing 
or holding of adequate manpower 
to do the necessary service work 
essential to keep existing vehicles 
operating in a satisfactory manner. 

“In the merchandising structure 
of the postwar period a large per- 
centage of dealers will bring pres- 
sure to bear on factories to make 
certain that profit margins and 
discounts are adequate to enable 
dealers to pay their service em- 
ployes at least as high wages as 
comparable jobs in other industries. 

“This employe payment desire 
could be corisummated now IF 
Governmental restrictions were 
withdrawn—because practically all 
of the dealer’s income from service 
is derived from work on customer 
cars. 

“In normal times, when a large 
proportion of service operations 
are performed on used cars 
traded in—and over-board trade- 
in allowances are made on new 
car sales—it is extremely ques- 
tionable if customer labor service 


profits can, on the average, be 
adequate to pay service employes 
similarly high wages. 

“This situation requires close, 
factual study by the industry. It 
ties in to many other problems of 
a dealership and, when it is solved, 
it will materially assist in the 
elimination of many other problems 
in the sales department of the 


business. 
Conclusion 

“The sole purpose of this analy- 
sis is to give the answers which 
dealers made to the questionnaire— 
to show the exact percentages in 
each case. The need for remedial 
measures is self-evident. The pro- 
portionate need is shown in the 
differing percentages in each ques- 
tion. 

“It will be noted that percentage 
votes have not been given in this 
report on all of the questions. The 
questions not treated in this re- 
port, for the most part, called for 
expressions of opinion or definite 
suggestions in connection with 
particular subjects. 

“Thus it becomes clear that 
answers to these questions could 
not be analyzed percentage wise. 

“Many valuable suggestions and 
criticisms have been received and 
careful consideration is being given 
to each one of them. The com- 
mittee is continuing to function and 
it is their intention to make the 
most advantageous use of the in- 
formation which has been received. 

“Various breakdowns have been 
prepared and others are now being 
completed and valuable informa- 
tion is being developed. 

“The fact that such a large num- 
ber of dealers participated in the 
effort—gave willingly of their time 
to answer the many questions in 
detail—is evidence of the need for 
action. 

“The varying weight indicated 
by the differing percentages in 
answering individual questions 
indicates dealer desire to obtain 
relief through cooperative con- 
ferences rather than through 
forced legislation—but the funda- 
mental desires so repeatedly ex- 
pressed also indicate that unless 
such cooperative conferences do 
produce the desired result, that 
demand for control legislation 
will be forthcoming—and when it 
comes—an even greater majority 
of dealers will back it. 

“Each question—each problem 
indicated—merits close and con- 
tinuous study. In most cases the 
right answers are obvious, and pos- 
sible of putting into practice with 
no disturbance of current merchan- 
dising desires. Every dealer in 
Pennsylvania will welcome the op- 
portunity to cooperatively work 
toward the right solutions. 


To Aid Vets 


Macon Sets Up Postwar 


Committee 

MACON, Ga.—Cooperating in a 
postwar employment plan for serv- 
ice men and women, automobile 
and tire dealers, service station 
men, and automotive store owners 
are among those serving on a new 
and far-reaching postwar planning 
committee recently instituted by 
Macon. 

This committee includes a sub- 
committee on guidance, which will 
advise veterans about the benefits 
to which he is entitled by law and 
“9 assist him in getting them. 


Aircraft News 


(Continued from Page 35) 


in good weather. If the airport 
covered with low clouds, and t 
weather 10 miles away from the 
airport is bright and sunny for, 
thousand miles, the pilot sits and 
waits for hours or days until he 
can take off. That is complete 
contrary to our habit of travel. We 
will not brook weather interference 
in our cars, on our trains or bus 
or, to a large extent, on the air- 
lines. Only the privately-owneg 
airplane makes us_ slaves 


weather. 
+ +. * 


Usefulness 


Big Factor 

THE AIRPLANE must be kep 
in a special large shelter, at a place 
distant from the owner’s ho m 
The space required makes 
high. It can be used only between 
places which have landing fa 
ties. At the destination, it again 
becomes a vehicle awkward tg 
handle and expensive to store, am 
the passengers must find other 
means of transportation to the 
ultimate destination. 4 

It cannot use any of the fa- 
cilities previously built for othe 
forms of transportation, such as 
roads, tracks, or docks. It must 
have its own special facilities. 

Because of its limited usefulness, 
only a few people have bought i 
and low production figures have 
sulted in high cost. This vicious 
circle is only vulnerable at the 
point marked “usefulness.” 

* * # 


THE ROADABLE airplane he 
none of these limitations. It. 
no more limitations than the auto- 
mobile, and it can be used on a 
of the facilities already in use, by_ 
the automobile, or any prepared 
for the airplane. It becomes mo 
versatile than either, and thus mor 
useful than either. Logically, i 
will be more popular. 


A few simple advantages prove 
this. A roadable plane, taken 
from the garage of the owner" 
and driven to the airport, would 
either unfold its wings or have 
its wings attached, and take.to 
the air. Arrived at an airport 
near its destination, it would fold 
its wings or shed them and pro-. 
ceed to the street address which 
is the final destination. Inter 
rupted by bad weather or dark-~ 
ness, the roadable plane pilot 
merely sets down on a nearb; 
airpark or landing strip, folds 
his wings and continues to go 
where he wants to go. He can 
land at airports far outside cities” 
or at downtown airparks and still 
go on, in the same vehicle, to 
his final destination. He can 
patronize any garage or hangar 
when he needs major repairs on — 
his vehicle. 

These are utility features unde 
standable to the automobile manu- 
facturer who, in collaboration with 
the road builder, has almost com 
pletely removed the limitations of 
the automobile. He is the man tg 
approach the air vehicle with cold 

logic and to sell the public what 
it wants. . ? 3 


Four Placers 


Seen Desirable 

AS TO SIZE of the airplane and 
its cost, the automobile manufac- 
turer has had the answer for man 
years. He can sell a few two-place 
automobiles, but, of the 3,700,000 
cars sold in 1940, 2,862,561 wer 
four or five-place. Most airplanes 
for private owners must be fou, 
place. The average automobile sold 
in 1940 was priced at $883. The 
roadable airplane must cost ap 
proximately the same. 

The airplane industry has been 
told that the only versatile ané 
popular airplane will be a road- 
able one which will carry four 
people, and sell at about $1,500 
They laugh at this, and say it 
is naive. 

The auto manufacturer can se 
the logic and the “or elseness” of 
this statement. The airplane wi 
be four-place, roadable and sell fo 
$1,500, or else the score will still 
be 27,000,000 to 25,000. 

—CHARLES Evan 


Fla. Sets Record 


TALLAHASSEE, Fla.—Motor Vehicle 
Commissioner H. J. Driggers states 
that with four more months remainin 
in which to_ sell 1944 automobilt 
license tags, Florida already has col- 
lected $10,576 more in motor taxe 
than in its best previous full year. 
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HELP WANTED 


WANTED: First Class Auto Trimmer, one 
who can make Sport Tops and Seat 
- Wire or write 
SHOP, 111 E. 

Princess Anne Road, Norfolk, Va. 


WANTED—OFFICE MANAGER who 
able to handle General Motors 
Chrysler acct. system and who is fa- 
miliar with credit procedure. Position 
Pays top salary to right man and has 
fine future. All replies will be kept 
confidential. Write or wire DALTON 
MOTORS, Distributors DeSoto-Plymouth, 
Sacramento, California. 


WANTED: TUNE-UP MAN, mechanics, 
bodymen. Permanent position. New 
completely equipped shop. Top wages. 
Airmail Northern Motors, Disney, 
Montana. 


SERVICE MANAGER WANTED for 
General Motors dealership, located in 
best town in central California. No 
war boom, normal living conditions. 
Good paying steady position for man 
who can qualify. In answering give 
details of past experience, age, family 
and photograph if available. Box 738, 
c/o Automotive News, Detroit 2. 


DESIGN ENGINEER. Georgia manufac- 
turer needs man experienced in design 
and manufacture of jigs, fixtures and 
special production machinery and who 
is well acquainted with designing small 
commercial products of a mechanical 
nature. Graduate mechanical engineer 
preferred; or equivalent qualifications. 
Although plant now doing war work this 
is a postwar opportunity with long 
established company whose peace time 
products have international distribution. 
To arrange for personal interview write 
Box 737, c/o Automotive News, Detroit 2, 
giving education, present and past jobs, 
detailed experience, age, salary ex- 
pected and other pertinent information. 
Send snapshot if possible. 


AUTOMOTIVE PARTS 
SALES MANAGER WANTED 
The ‘‘chance of a lifetime’ awaits 

the man selected to become. sales 
manager of this well established mid- 
west manufacturer of automotive re- 
placement parts. 

Preference will be given to man 
37-50 years old who has had national 
sales experience and has_ contacted 
automotive jobbers. Must be willing 
to travel. If he has served as a sales 
manager, assistant sales manager, or 
field sales manager, in the automotive 
parts field, so much the better. 

In applying, write fully, giving age, 
personal history, business uiatary, sal- 
ary earned, etc. All information will 
be treated as confidential. 

Box 740, c/o Automotive News, 
Detroit 2. 


PARTS MANAGER needed by central Ohio 
Chrysler-Plymouth parts distributor. Ex- 
cellent opportunity for high 
experienced man. Contact Mr. Wood, 
McClure-Nesbitt Motor, 611 E. Broad, 
Columbus, Ohio. 


WANTED BY OLD ESTABLISHED 
Dodge and Plymouth dealer general auto- 


mobile mechanics. Plenty of work. 
Rate $1.25 per hour. 

referal from U.S8S.E.S. 

Automotive News, Detroit 


WANTED A PARTNER to assume com- 
Plete management in long established 
and reliable automobile business. Will 
gross $500,000 or more. Must have ex- 
Perience, be capable, reliable and some 
capital. Box 730, c/o Automotive News, 
Detroit 2. 


PARTSMAN FOR ONE OF THE LARGEST 
CHEVROLET PARTS STOCKS IN THIS 
AREA. Excellent working conditions. 
Top salaries for top men. 


Manchester Avenue, St. Louis 17, Mo. 
V. J. Koenig, Manager Parts Department. 


SERVICE MANAGER, Ford experience 
preferred. Ideal, friendly college town 
central Missouri, unlimited opportunity. 
Write Alfred Ellerman, Yuma, Arizona. 


POSITIONS WANTED 


SITUATION WANTED: Young, capable, 
37 years old, college graduate. Just 
sold successful garage, gasoline bulk 
station and service station in western 
oil town of 25,000. Would like connec- 
tion as factory representative Rocky 
Mountain West. Am coming East and 
can make _ appointments. Wm. C. 
Hagens, 231 East 10th St., Casper, Wyo. 


MANHATTAN DEALERS: Bookkeeper de- 
sires position, preferably one-girl office. 
Available October 1st. Box 745, c/o 
Automotive News, Detroit 2. 


Available Sept. Ist 


EXPERIENCED DEALER BUSINESS 

MANAGEMENT REPRESENTATIVE. 
8 years pre-war experience with two lead- 
ing auto manufacturers; also 10 years 
retail experience. Thoroughly qualified in 
operating and financial analyses, systems 
installations, etc. Address Box 739, c/o 
Automotive News, Detroit 2. 


Publieity Man 


Mature age, wide editorial and pub- 
licity experience in automotive and 
affiliated fields, seeks connection with 
automotive manufacturer. Former 
newspaperman. Box 746, c/o Automo- 
tive News, Detroit 2. 
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NEW CARS FOR SALE 


WILLYS NEW 1942, $100 under ceiling. 
Four sedans, one coupe. Standard 
Motor Sales, 626 W. Main St., Roches- 
tor, HM. Ys 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 


Lansing, Mich. 


WANTED: 1942 CADILLAC or LINCOLN 
Continental Convertible. Must be origi- 
nal low mileage. Wire or phone CITY 
MOTOR CO., 21545, Norfolk, Virginia. 


WANTED: FORD 114” to 122” wheelbase 
chassis with or without cabs. Full re- 
tail price. Lasky Motor Car Corporation, 
90 Montrose Avenue, Brooklyn 6, N. Y. 


WANTED: WRECKED or BURNT cars 
that can be rebuilt. Chevrolet, Ford, 
Plymouth, state description and price, 
within 400 miles. B. F. Curry Company, 
3300 Broadway, New York City. 

WANTED: HEAVY CONVERTIBLES. 
Must be clean and original. Write de- 
tails or phone 21545, City Motor Com- 
pany, Norfolk, Virginia. 


USED CARS FOR SALE 


1940 PACKARD 180 SEDAN, model 1342. 
Dark blue, fully equipped, six wheels, 
good rubber. Perfect. 25,000 miles. 
Make offer. Bishop Motor Co., Emlen- 
ton, Pa. 


AUTO AUCTION 


DUNHAM, N. C. 
SALE EVERY THURS. 1 P.M. 
SOUTH’S NEAREST SALE 


Hometown Sales & Service 
J. B. LEATHERS 


TRUCES FOR SALE : 


CABS, SIX BRAND NEW fully equipped 


can be altered 
$145. Treegoob 
N. Broad S&t., 


Federal or Diamond T, 
for any other make, 

Motor Company, 321 

Philadelphia, Pa. 


1940 CHEVROLET TRACTOR 
& TRAILER like new—will 
carry 4 cars. 


BROCKWAY 23 PASS. BUS 
REbuilt & Perfect. 


Fruehauf $0 Ft. Closed Trailer 
Rebuilt & Reconditioned. 


U. S. BEST TRUCK SALES 
1689 Bedford Ave. 
Brooklyn, N. Y. 


WILL BUY ANY GMC 
TRUCKS FOB factory. Will 
pay attractive bonus. Wire or 
phone collect. GMC Truck 
Dealer, Etscovitz Motor Co., 
Houlton, Maine. 


FORD DEALER WILL purchase any 
amount new 1944 Ford trucks on profit 
sharing basis. LASKY MOTOR CAR 
CORPORATION, 90 Montrose Ave., 
Brooklyn 6, New York. 


WANTED NEW DODGE *% ton or 1 ton 
express. BATEMAN MOTORS, Hornell, 
N. Y. 


WANT TO BUY ate model wrecker. 
Write details and_ price. Madison 
County Motor Sales, London, Ohio. 

1939, 1940, 1941, 1942 ton or 1% ton Ford 
panel. Prefer Ford parts panel. Reply 
Box 741, c/o Automotive News, Detroit, 2. 


BUSINESSES FOR SALE 


AUTO PARTS—SUPPLIES WHOLESALE. 
Same owner 22 years; Ohio industrial 
city; sales $8,000 month; $35,000 stock; 
well known lines; fully equipped machine 
shop. Lathes, millers, shaper, grinders, 
screw machines, for motor-auto service. 
Excellent clientele; low rent; price 
$50,000. APPLE COMPANY, BROKERS, 
CLEVELAND, OHIO. 

MANUFPACTURER’S 

REPRESENTATIVE 


Attention? 


PARTS AND ACCESSORIES 
MANUFACTURERS AND - 
SUPPLIERS 


needing Detroit representation. Have 
excellent automotive contacts and de- 
sire to negotiate a contract represent- 
ing an established manufacturer with 
proven products. Write Box 744, c/o 
Automotive News, Detroit 2. 
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AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:30 a.m. 
Every Tuesday—Rain or Shine 
Used Cars and Trucks On Hand 
At All Times 


FOR DEALERS ONLY 


WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Tl. 


500-CAR DEALERSHIP for sale, 
handling Ford, large building, 3 
lease, exceptionally year round com- 
munity. Made money all during the 
war. Box 734, c/o Automotive News, 


handling Chevrolet, Colorado or North- 


west. Box 729, c/o Automotive News, : 


Detroit 2. 

WANT LARGE DEALERSHIP, West or 
Southwest preferred, have $300,000 
capital, whole life experience as dealer, 


will keep replies confidential. Box 733, 
c/o Automotive News, Detroit 2. 


ACCESSORIES WANTED 


WANTED—AUTOMOBILE HEATERS. Ad- 
vise quantity and types available. 
JULLIEN, INC., 1443 P S&t., 
WASHINGTON 5, D. C. 


SPARK PLUG 
ENGINEER 


Will travel extensively han- 
dling engineering problems 
with our customers. Should 
understand thoroughly igni- 
tion systems on passenger 
cars, trucks or marine en- 
gines. Graduate automotive 
or mechanical engineer pre- 
ferable but will consider 
high grade mechanic with 
sales personality who has a 
knowledge of spark plugs. 
In reply state fully experi- 
ence, age, salary demand and 
enclose photograph. Box 742, 
c/o Automotive News, 
Detroit 2. 
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PARTS FOR SALE 


3000 PISTON PINS replacing original 
Chevrolet part number 342990, .005 
oversize. Price 20¢ each in lots of 250. 
24¢ each in smaller quantities. All 
orders subject to prior sale. Box 736, 
c/o Automotive News, Detroit 2. 


| WE HAVE NEW 1942 Chevrolet parts, 


trunk lids, upholstery, for Town 
5-passenger coupes, sedan de- 
half-ton panels. 50% to 80% 
Write for further complete price 
3300 Broadway, 


doors, 
Sedan, 
liveries, 
off list. 
list. Curry Chevrolet, 
New York City. 


CHEVROLET brand new front seats 1936, 
1937, 1938 and 1939—$35 each. Alls- 
house Motors, Cooperstown, Pa. 


NOTICE—We have 1942 CHEVROLET 
PARTS: Doors, Trunk Lids, Upholstery, 
Hardware and Glass. 40% to 60% off 
Mst. Write for free complete price list. 
Cooper-Lewis Co., Inc., 238 Broadway, 
Revere 51, Mass. 


"42 FORD TUDOR front seat as- 
New Ford 5”, 6”, 7” truck 


semblies. 
Stamford Motors, Stamford, 


wheels. 
Conn. 


ONE NEW ’41 LINCOLN-Zephyr and one 
39 Ford Sedan Turret Tops, both still 
in original shipping crates. One new 
GMC CC-353 frame, fits either °41 or '42 
model. Two ’41 Nash-Kelvinator % ton 
trailers, one of them has side stakes and 
both good as new and bargains. Wire 
or write W. CLEVE STOKES COM- 
PANY, Lincoln-Mercury Dealer, Stokes 
Corner, Montgomery, Alabama. 


PARTS WANTED 


RIGHT FRONT FENDER Packard 110 
sedan. John A. Alexander, Inc., 553 
No. Main 8t., Barre, Vt. 


WANTED: COMPLETE BODY, any style, 
’41 Mercury, Braxton’s, Whiteville, N. C. 


WANTED: FRONT GRILLES complete for 
1941 and 1939 Buick. Hudson Carolina 
Motor Co., 1745 Sumter St., Columbia, 
8. C. Phone 23373. 


WANTED: 2 speed Columbia Axles for 
1940 Lincoln Zephyr and 1941 Mercury, 
new or good used. CASKEY MOTOR 
COMPANY, Ford Dealers, Pittsburgh, 


WANTED RIGHT DOOR new or used, for 
1940 Plymouth convertible coupe. Box 
743, c/o Automotive News, Detroit 2. 


—— 
WANTED 1938 PACKARD SIX left front 


fender, 1937 Chevrolet right front fender, 
new or used. Murray-Page, Inc., 715 
West State St., Olean, N. Y. 


RIGHT FRONT FENDER and ledge and 
grille, new or used, for 1939 Oldsmobile 
70 model. Also left front and rear 
fender and left running board for 1937 
Chevrolet. SPRIGGS GARAGE, 218 W. 
Fayette St., Celina, Ohio. 


Chev. shell 
Also 1939 
Write or 

2750 West 


WANTED 1938 Master Del. 
grill and right front fender. 
OLDS. Center grill complete. 
wire collect, Keller Motors, 
Alameda, Denver, Colorado. 


RADIOS WANTED 


WANTED TO BUY Automobile Radios. 
State full particulars. L. 8. JULLIEN, 
7. ~= P. 8St., N.W., Washington, 
5, D. C. 


WANT ’'41-’'42 STUDEBAKER RADIOS; 
Universal spotlites. KORTE STUDE- 
BAKER, 324 West Adams, Phoenix, 
Arizona. 


WANTED—1941 or 1942 Pontiac Radios. 
Small or large quantities. Standard 
Motor Sales, 626 W. Main St., Rochester, 

+: es 


EQUIPMENT WANTED 


WANTED—1 Frame and front end align- 
ing equipment (preferably Bear Equip- 
ment). 4 Hydraulic portable jacks—2 
ton capacity. 1 wheel balancer. BOGDA 
DOWNTOWN NASH SALES, 1018 N. 
Meridian St., Indianapolis, Indtana. 


WANTED, COMPLETE SET body shop 


What have you to offer? Son 


Florida. 


tools. 
Motor Company, Pensacola, 


WANTED SIOUX ELECTRIC POLISHER. 
Nathan P. Walker Co., Jackson, Mich. 


WANTED COMPLETE SHIP EQUIPMENT 


including body tools, paint equipment, 
frame front end machine equipment for 
shop working twelve to fifteen men. 
Tom Little, Box 30, Blytheville, 
Arkansas. 


TRUCK EQUIPMENT WANTED 


NEW PRODUCTS TO DISTRIBUTE— 
To our present lines of truck conversion 
units and equipment which have been 
distributed successfully for several years, 
we desire to add non-competing products. 
—we offer the counsel of individuals 
identified with the sale of truck equip- 
ment for over 25 years and the service 
of a nationwide distributor organization. 
—Available to you are well equipped 
plants for installation and servicing— 
experienced organizations of truck sales- 
men and established contacts with truck 
dealer organizations.—This experience 
and these facilities assure success in the 
sale of practical products for which 
there is a present demand or for which 
there is reason to believe a demand can 
be developed.—All communications will 
be treated in strict confidence. Box 
735, c/o Automotive News, Detroit 2. 


WANTED: 1942 Chevrolet cab over engine 
cab. Automatic Shifters Co., Box 5021, 
Richmond, Virginia. 


BUSES FOR SALE 


BUS FOR SALE—1942 G.M.C. Model 550, 
new in August, 1943, 5-speed transmis- 
sion, 2-speed axle, 9.00 x 20 tires rear, 
8.25 x 20 tires front, 2 spares, Carpenter 
body, 43 adult forward-facing spring 
seats. Price $6600. N. Willis Garage, 
Mercer, Pa. 

 - 

34 FT. PASSENGER BUS semi-trailer, 
seats 51 passengers. New bus, 
tires, upholstered seats, 5 
American Truck & Body Co., Martins- 
ville, Virginia. 


essences 

FIVE 1942 INTERNATIONAL 29-passen- 
ger. Two have 8,000 miles and were 
bought in 1943. All good tires, heaters. 
QUEEN CITY CHEVROLET, 312 E. 
6th St., Cincinnati, Ohio. 


MISCELLANEOUS 


FLEXIBLE TUBING % inch to 5 inches 
in diameter. Dealer’s price 10 cents 
per foot. NOTTINGHAM AUTO PARTS 
Sane 1606 West 25th St., Cleveland 13, 

oO. 


BOAT MOTOR, Gray SIX-103 h.p., Phan- 
tom, 6 cylinder, double carburetor boat 
motor. Motor is like new. Price $550. 
Write to Star Motor Co., Logansport, 
Indiana. 


WE DO CRANKSHAFT GRINDING AND 
METALLIZING. Landis Grinder, 22 x 
72. Complete metallizing outfit, includ- 
ing electric Bonder. JOHN P. HUGHES 
MOTOR CO., Inc., 800 Commerce Street, 
Lynchburg, Virginia. Phone 2304. 


STEEL 
PIER 


ATLANTIC CITY 
FOR SALE 
$1,500,000 


Attendance to date 66,000,000. 
Five theatres, all air-conditioned. 
Big ballroom. Open air stadium; 
50,000 sq. ft. exhibit space. All 
one structure, 100% sprinkled, 
150 ft. Boardwalk frontage, ex- 
tending % mile to sea. 


Contact Frank Gravatt, 
Atlantic City, N. J. 
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Reading time: 1 Minute, 35 Seconds 


Larry was eighteen when he landed in America. It 
was a strange land with many new customs... 
many wonderful advantages. Automobiles, for one 
thing, fascinated him. He thought he’d like to be in 
that business. Nobody told him he couldn’t. So Larry 
got the best job he could find as an automobile 
mechanic’s helper ($7.50 a week) in one of our great 


mid-western Cities. 


But Larry wanted to sell and soon asked his boss 
for the chance. ‘‘No,” was the tolerant reply, “you’re 
too young . . . and besides, you’ve got to be a college 


graduate to be a successful salesman.” 


Did that discourage Larry? Not at all. He just 
went on learning about cars until he felt he knew 
“what made them tick.’”’ Then, came World War I, 
and he enlisted. Two years’ service abroad and Larry 
was back in the same city. Soon he landed a job as 
demonstrator for a large car dealer. When an open- 
ing occurred on the sales staff of a local Dodge dealer, 
Larry sold himself to this new employer. Within eight 


years he rose to branch manager. 


Another five years and his employer decided to 
retire. Opportunity again for Larry. He took over one 
of his former employer’s buildings as a Dodge dealer 


in his own right. That was less than a dozen years 


LIKED SELLING 


ago. His gross sales for the entire period total approx- 


imately eight million dollars. 


Larry understands perhaps better than many others 
just why he realized his ambition. He’ll tell you it 
was because here in America even a mechanic’s helper 
could aim high and get there if he had ‘“‘the stuff’ 

. because most Americans admire and encourage 
initiative. They believe in competitive enterprise to 
bring out the best in a man and help him prosper in 


proportion to his effort and ability. 


In the postwar world the automobile industry . . . 


manufacturing, selling or servicing . . . should con- 


tinue to promise the same bright future for ambitious 
men. And the same privilege which Larry enjoyed 
should still be theirs . . . the chance to progress as far 


as their beliefs, desires and industriousness can 


take them. 


You'll enjoy Major Bowes, Thursdays, 
9 P.M., E.W.T., CBS Network 
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Cor m eration one 


Today dealers handling Chrysler Corporation products provide vital wartime automotive services 


Chrysler Corporation 
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JOIN THE ATTACK—BUY MORE WAR BONDS 





